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‘Farm Aid Plank’ on Which All May Unite 

















af ee « 


ie i pgp ener aS 





Modern cribs, barns, granaries and sheds are everywhere needed to conserve the crops now ripening or 

in process of harvesting. Machine sheds to protect the farmer’s large investment in mechanical equipment 

also are.urgently needed. Lumbermen will do their farmer customers a service by urging the construction 
of farm buildings of the right sort—now 


Lumber Guards the Nation’s Farm Wealth 
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4 If you want 


Quick Shipments 


Still Cutting 
Pennsylvania Old Growth 


White Pine 


and Hemlock 
and also Second Growth 


from our earlier cut-over lands 


Gum Trim 
Philippine Mahogany 
or Cypress 


It will pay you to get in touch with 


Gregertsens before placing your next order, Your inquiries solicited for Hardwood 


Piling, Poles, Posts, Ties 
also SAP PINE 


We are adequately equipped to get out 
large quantities of Trim and Mouldings in 
any of the above woods in either straight 
or mixed cars. 


Special attention given to 
less than car load orders. 


Gregertsen Brothers Co. 
YARDS 332 So. Michigan Ave. Wheeler & Dusenbury 


Eastern Representatives for 
Little River Redwood Co., Crannell, Calif. 
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Your Jackknife Will Tell You 


We don’t know of any better way for us to show you 
how soft and smooth textured our Sugar Pine pattern, 
sash, door and factory stock is than to put a sample 
in your hands and let you whittle it with your own 
jackknife. Don’t be backward we have plenty of 
samples. Send today for your 


Free Whittling Sample 
Stanton Sugar Pine 
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E. J. STANTON & SON 


for 35 Years Specialists in California Sugar and White Pine 


General Sales Office: LOS ANGELES, CAL. 
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READ WHEREVER LUMBER IS CUT OR 
SOLD AND REGARDED BY THE TRADE 
AS AUTHORITY IN LUMBER MATTERS 
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Strength of End-Matched Flooring 


S A PRACTICAL matter it is important that manufactur- 
A ers, distributers and users of flooring shall have a proper 

appreciation of the qualities of end-matched flooring, and 
other end-matched stock as well. End-matching already has dem- 
onstrated its possibilities in the way of conservation of short- 
lengths as well as in the saving of labor-time in use, and the 
economies of labor and material that are effected by end-matching 
thus far suggest others. That is to say end-matching promises to 
be not only a fundamental economy in the manufacture and use 
of certain wood products, but there are good reasons for believing 
that the practice of end-matching will be extended to many other 
products besides those now end-matched. 

It is not desirable from the viewpoint of the lumber industry 
that baseless claims shall be made for end-matching, or that end- 
matched stock shall be used in ways that are improper or inad- 
visable for reasons that have nothing to do with end-matching 
itself. For example, while it has been demonstrated that the end- 
matched joint unsupported by joist is strong enough to sustain 
all the weight that is at all likely to be placed upon it in customary 
use, yet good construction dictates that finish flooring shall be laid 
upon sub-floors and not upon the bare joists. 

Inasmuch as the practice of breaking joints over joists had been 
long established before the days of end-matching, there is a com- 

‘mon belief among carpenters and contractors, and likely also 
among the people generally, that joints should be made on joists 
even when the ends are matched. It has been necessary to combat 
this sentiment in pushing the sale of end-matched flooring by 
demonstrating the weight-sustaining capacity of end-matched floor- 
ing when unsupported by joists or sub-flooring. In this number of 
the AMERICAN LUMBERMAN accounts are given of two such demon- 
strations or tests; one in Liverpool, England, being made with 
maple flooring, and one in ‘Birmingham, Ala., with southern pine 
end-matched flooring. 

From some of the recent developments .in the application of 
wood flooring, it is fair to infer that a good deal of enterprise as 
well as inventiveness is being directed to the merchandising of 
this product. This is the proper attitude for the lumber industry 
to assume with respect to wood and lumber generally. The time 
has come when novelty cuts a big figure in selling, when the latest 
pattern, device or product may find an easy outlet, while the prod- 
uct that is intrinsically as meritorious but lacks the element of 
novelty has hard sledding. It may not be practicable for each 
house owner to demolish and rebuild his house with each change 
in fashion, but it is practicable to remodel it frequently to keep 
it uptodate, with respect to comfort and convenience as well as 
with respect to exterior appearance and style. The end-matching 
of wood products offers numerous opportunities for increasing the 
use of wood and every demonstration that shows its utility will 
help in the sale of end-matched stock. 





An Innovation in Vacations 
N INTERESTING experiment in the handling of the annual 
A vacation problem which is being tried out by an Ohio re- 
tail lumber firm was described in a news story appearing 
in last week’s issue. 

The concern referred to—Yoko & Hooker, Youngstown, Ohio— 
has sent out to all its customers and prospects an artistically de- 
signed and printed notice to the effect that its establishment will be 
closed from August 13 to August 25, inclusive, for the annual 
vacation period. 

“During that time,” reads the notice, “we will not be prepared 
to handle orders efficiently, and ask your kind assistance by an- 
ticipating your requirements now, so that we may properly serve 
you before August 13.” The notice is signed by the firm name, 
beneath which appears the statement: “Originators in the lumber 
industry of uniform vacation with pay.” 

As this is the first year that the plan of shutting down com- 
pletely is put into effect by this firm, it is of course impossible to 
say just how the scheme will work out, from the standpoint of 
maintaining sales volume. Naturally, some decrease is to be ex- 
pected between the above two dates, as related to the corresponding 


period in former years, but the whole story will be told only by 
comparisons of the total sales of July and August for the two years, 
as the request that customers, so far as possible, anticipate their 
requirements naturally tends to increase the volume of sales im- 
mediately preceding the shut-down. 

Then, also, it is not to be understood that the cessation will be 
absolute, as during the vacation period a skeleton crew will be 
maintained, both in the office and in the yard, to take care of any 
customers who may be in urgent need of material, and to look 
after the plant in general. Thirty employees will be affected by 
this vacation plan. Each person, of course, will be expected to 
see that his or her work is brought entirely up to date before 
leaving. 

The outcome of this experiment will be watched with consider- 
able interest by retail lumbermen generally, who of course want to 
take care of the vacation question in such a way as to entail as 
little interruption as possible in the regular routine of securing 
and handling business, while at the same time giving their em- 
ployees the benefits in health and morale that the annual vacation 
is supposed to bring. Whether a practically complete cessation 
of activities, scheduled to come at what is normally, in a large 
section of the country at least, the slackest time of the year, and 
then resuming activities “full steam” with all the snap and vigor 
that rest and recreation engender, is better than partial disrup- 
tion continuously throughout the summer, because of employees 
being absent in small relays, remains to be seen. 

A letter from Jud Yoho, of the above firm, to the AMERICAN 
LUMBERMAN says that the plan is in the nature of an experiment, 
but if it works out satisfactorily, it will be followed each year 
hereafter, and, by inference, if the results are not up to expecta- 
tions, a contrary course will be pursued. 





Moisture Content and Merchandising 


ITH THE DEFINITE trend toward greater refinement in 
Q) manufacture with a view to greater’ refinement in use 
of wood products has come the necessity of more accurate 
knowledge regarding seasoning. Intelligent merchandising of any 
product does not consist in evading the facts regarding it or in 
covering up the risks or difficulties attending its use; it consists 
rather in recognizing the facts and adopting measures for con- 
verting the product into the form and condition in which it will 
best serve the purpose of the user. There is no such thing as a 
perfect material, whether it be the product of nature or of man; 
for natural forces are constantly at work to destroy or break down 
as well as to build up and renew. 

It is of the utmost importance to the welfare of the lumber in- 
dustry that lumbermen of all branches shall know the peculiar 
characteristics of wood, and especially that they shall know the 
conditions under which it will give the best service. No producer, 
distributer or user of lumber will serve himself or the industry 
best if he allows, not to say recommends, wood for a use to which 
it is not suited either because of the character of the wood itself 
or because of its condition. If this one rule were always kept 
inviolate lumber would rarely be in the position of having to de- 
fend itself. For thousands of uses wood is the best material, the 
only qualification being that it shall be put in the proper condition 
for those uses. 

Throughout the lumber industry the matter of moisture content 
is recognized as important. Nevertheless, until comparatively re- 
cent years the greater part of the lumber produced has been air- 
dried. Owing to the conditions under which air-drying takes 
place, there is considerable variation and uncertainty regarding 
the moisture content of the stock after a given period of drying 
in the open air. Under the most favorable conditions drying may 
take place rapidly, and of course when conditions are unfavorable 
much longer time may be required to reach the desired degree of 
dryness, if indeed it can ever be reached in air-drying. The stock 
situation, however, may require earlier shipment and use than 
the degree of dryness would warrant, and in such a case the un- 
certainties of drying are carried along into use. 

In the past the lumber industry has suffered more from the lack 
of standardization with respect to quality of its product than 
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from any other cause. The major aim of the industry now is to 
establish standards, not only of size but of condition, so that wood 
products may be bought and used with confidence that there will 
be a uniformity which will insure satisfaction in use. It is be 
lieved that there is hardly a phase of lumber manufacture that 
will make a greater contribution in aid of lumber merchandising 
than will the exercise of greater care in lumber drying. It is prac- 
ticable for the lumber manufacturer, by careful milling and drying, 
to provide a product that is as nearly perfect as the most exacting 
use may require, and when he has provided such a product he 
has cut down sales resistance to a minimum. 





Building Houses to Sell Furnishings 


NNOUNCEMENT HAS been made by one of the largest 
A chain furniture store corporations that it will build and 

furnish complete homes on the instalment plan; the only 
requirements being that the buyer shall own his lot and be in 
a financial position to meet the instalments. This is an especially 
significant proposal for the reason that the furniture company is 
primarily interested, not in building or in the sale of building 
materials, but in the sale of household furnishings and equip- 
ment. The company expects, however, to sell building materials 
as a part of its home building and furnishing scheme. 

So far as at present contemplated, this method of merchandising 
homes and furnishings on the instalment plan will be put into 
operation in only six large cities where the company has branch 
stores. But if the scheme works out satisfactorily for this con- 
cern there is little reason to doubt that it will be tried by other 
furniture companies. There are already numerous concerns selling 
ready-cut and complete houses, some of them on the deferred 
payment plan; these concerns may be expected to show some 
interest in the scheme of including furniture and equipment. 






However limited in its application, every scheme undertaken by 
outsiders to promote the sale of homes in competition with the 
local lumberman may be expected to add to the dealer’s difficulties 
or at least to stir him to greater enterprise in his own selling 
methods. But the lumberman is not the only dealer in the com- 
munity who is affected by this method of merchandising homes 
and furnishings; it threatens retail distributers of furniture and 
equipment of every sort entering into the construction and furnish- 
ing of the home. This suggests not only a community of interest 
but a community of action among local dealers in anticipating 
this sort of competition. Already there has been organized the 
Home Modernizing Bureau of the National Building Industries 
with the purpose of securing unity of action among all the dealers 
and others interested in building and equipping homes. While 
this bureau at present concerns itself principally with remodeling, 
there is no reason why its plans might not be broadened to include 
new. construction. 

Much of the effort of organized business has been designed 
to promote intelligent merchandising, which means selling at a 
profit, despite competition. Many of the newer merchandising 
schemes, however, aim to do away with competition by introducing 
inducements that leave price largely out of consideration. The 
proposal of the furniture concern to build and furnish homes 
complete involves services, not only in supplying building materials 
and furnishings and equipment which ordinarily would be supplied 
by a dozen individual and independent dealers, but in addition it 
includes financing. The proposal includes so many services, such 
varied inducements and so many sales appeals, that it is not easy 


. to determine which of them or how many in combination will clinch 


the sale. It also exemplifies a trend in merchandising that is 
quite general and suggests that sellers of home-building materials 
will have to adapt their methods to meet this new kind of 
competition. 





Make Survey of Moisture Content 


PorTLAND, Ore., July 7—L. L. DeFlon, of 
the wood-seasoning staff of the Forest Prod- 
ucts Laboratory, Madison, Wis., who arrived 
here this week will spend about two months 
in western Oregon and Washington to deter- 
mine the moisture content of lumber shipped 
by representative mills, including those of the 
West Oregon Lumber Co., Linnton; Mult- 
nomah Lumber & Box Co., Portland; Long- 
Bell Lumber Co., Longview; Willapa Lumber 
Co., Raymond; North Western Lumber Co., 
Hoquiam; Eureka Cedar Lumber & Shingle 
Co., Hoquiam; St. Paul & Tacoma Lumber 
Co., Tacoma; and the Weyerhaeuser Timber 
Co., Everett. His investigations constitute a 
part of a general nation-wide survey of mois- 
ture content of lumber during both manu- 


facture and use, which is being made by the 
Forest Service, co-operating with the National 
Committee on Wood Utilization, the National 
Lumber Manufacturers’ Association, and such 
regional associations as the West Coast Lum- 
bermen’s Association and the Western Pine 
Manufacturers’ Association. 

Similarly, mills of California, the Inland 
Empire and other regions of Oregon and 
Washington will be studied by another repre- 
sentative of the Forest Service, including 
those of the Shevlin-Hixon Co., Bend; Coos 
Bay Logging Co., North Bend; Silver Falls 
Lumber Co., Silverton, and the Oregon-Amer- 
ican Lumber Co., Vernonia. 

Complete information with respect to the 
moisture content of lumber will be useful to 
the National Committee on Wood Utilization 
in working out satisfactory mosture content 


specifications in connection with American 
Lumber Standards, in determining moisture 
changes, and in obtaining related information 
on shrinkage. 


Trade adinialees Advertising Plans 


A conference was held in Chicago on July 
17 and 18 between the advertising advisory com- 
mittee of the trade extension committee of the 
National Lumber Manufacturers’ Association 
and the Southern Pine Association. Wilson 
Compton, secretary-manager, and Theodore M. 
Knappen, publicity director, represented the 
National association, and H. C. Berckes, sec- 
retary-manager, and L. E. Sigur, advertising 
manager, represented the Southern Pine Asso- 
ciation. The advisory committee consists of 
Carl L. Hamilton, advertising manager Weyer- 
haeuser Forest Products, St. Paul, Minn., and 





Orders Show Gratifying Increase 


[Special telegram to AMERICAN LUMBERMAN] 


Wasuinoeton, D. C., July 12.—Four hundred and three softwood mills with normal production 
of 291,623,000 feet, gave actual production during week ended July 7 as 66 percent, shipments 77 
percent and their orders 82 percent of normal production. Their shipments were 115 percent and 
The week's figures for normal and actual pro- 


their orders 121 percent of actual production. 
duction, shipments and orders follow: 








No. of Normal Actual 
Sorrwoops— a Output Output 
Southern Pine Association................15 56 83,033,000 64,555,000 
West Coast Lumbermen’s Association..... 113 111,364,000 61,924,000 
Western Pine Mfrs. Association...... Te 33,274,000 25,544,000 
Calif. White & Sugar Pine Mfrs. Assn..... 19 29,369,000 0,871,000 
California Redwood Association..........- 15 9.450 000 3.072.000 
North Carolina Pine Association........... 59 12,816,000 8,114,000 
Northern Pine Mfrs. Association.......... 8 12,317,000 9,680,000 
Northern Hemlock & Hardwood Mfrs. Assn. 47 21,012,000 6,110,000 
Totals. softwoods ............... cvee ee 450 312,635,000 199,870,000 
HaRDWoops— 
Northern Hemlock & Hardwood Mfrs. Assn. 74¢ 15,508,000 7,433,000 
Hardwood Manufacturers’ Institute........ 389t 81,759,000 47,697,000 
Tee, WE | 5k 9 0.0 0c ratiasaa el 4637 97,267,000 55,130,000 


+ Units of daily capacity of 35,000 feet. 


t Of West Coast bookings, 48 percent was for future rail delivery, 
Of the water bookings, 27,831,000 


water delivery, and 8 percent local. 
delivery and 15,217,000 feet export, 


Paul Kendall, advertising manager Long-Bell 
Lumber Co., Kansas City, Mo. 

The general outcome of the conference was 
advice to continue scheduled advertising during 
the fall in the agricultural press and in the 
technical, industrial and class publications, and 
to put on a moderate national magazine cam- 
paign at the same time. F. O. Perkins, of 
the J. Walter Thompson Advertising Agency, 
attended the conference and explained that the 
agency would hardly be in position to propose 
a permanent line of advertising policy and 


Shipments Orders procedure for several months yet, but con- 
gat be pact Hea sidered it advisable to continue present sched- 
23'294.000 32,030,000 ules and do a moderate amount of national 
17,195,000 19,246,000 advertising in the interim. 

3.982.000 = 4.913.000 It is expected that an announcement will 
7,975,000 6,458,000 

8,851,000 7,416,000 | soon be issued from Washington regarding the 
6,201,000 4,722,000 decision as to the fall campaign. Pp 





230,676,000 244,056,000 


Hemlock-Hardwood Summer Meet 








10,488,000 10,078,000 [Special telegram to AMERICAN LumBERMAN] 

56,244,000 56,614,000 ; 
peas — OsuxosH, Wis., July 11.—Announcement is 
66,732,000 66,692,000 made by the Northern Hemlock & Hardwood 


Manufacturers’ Association, here, that the mid- 
summer meeting of the organization will be 
held on Friday and Saturday, July 20 and 21, 
at the Oneida Hotel in Rhinelander, 


44 percent for future 
feet was for domestic 
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Manuals for Branch Yard Managers 


I am at the present time occupied in getting 
up a lumber-yard manual for the instruction 
and guidance of our yard managers, setting 
down the various rules about how each one 
of our yards should be run etc. 

It struck me that quite a lot of these chain 
yards in the West must have such manuals 
of their own and that they might be of help 
to me in making up ours. Can you tell me 
whether some of these yards have manuals 
of this kind? If you do not know, I wonder 
if you could send me a list of about a dozen 
of the leading chain yards in the West and 
Middle West, giving me their names and ad- 
dresses, so that I can write them for the in- 
formation.—INQuIRY No. 2,173. 


[This inquiry comes from a New Jersey 
lumber concern operating a number of branch 
yards. Several of the larger western concerns 
are known to have manuals of the kind men- 
tioned, giving rather complete instructions, di- 
rections etc. for carrying out the management’s 
policies, as well as suggesting sales methods 
and activities designed to promote the inter- 
ests of the companies concerned. The names 
and addresses of a number of the larger line 
yards have been supplied in response to this 
request.—EbiTor. | 


Board Feet Contents of Bundles 


Do you have a lumber reckoner for arriving 
at an exact total of feet which would suit our 
needs? For instance, our tally sheet shows 
shipments from %-inch by 4 inches to %-inch 
by 10 inches (thickness and width) and 3 to 
16 feet in length. Example: 12 bundles %-inch 
by 4 inches, 10 feet long.—INQuiry No. 2,175. 


[This inquiry comes from one of the larg- 
est shingle manufacturers in the Pacific North- 
west. There are calculators that show the 
board feet contents in various numbers of 
pieces of dimension lumber and boards, but 
none known to the AMERICAN LUMBERMAN 
showing the contents of fractional-inch size 
pieces in bundles. There are calculators also 
showing contents of single pieces of odd 
measurements by steps of a quarter-inch. The 
AMERICAN LUMBERMAN will be glad to hear 
of any calculator meeting this inquirer’s re- 
quirements.—EpiTor. } 


Average Rental Percentage of Sales 


If you can tell us from the data in your 
office without too much trouble what approxi- 
mate average rental, percent of gross sales, 
is now or was at the latest report, being paid 
by combination wholesale and retail yards in 
cities of half a million population and up 
either on this coast or in the United States 
as a whole, we shall appreciate it. 

In this connection rent means for land with 
switch track and buildings and sheds but does 
not mean cranes, conveyors, trucks or other 
equipment peculiarly appurtenant to the lum- 
ber yard business. Size of the concerns in 
mind are those doing a volume of $400,000 to 
$500,000 a year. 

By wholesale and retail we mean yards 
selling to smaller yards for resale and also 
to contractors, to individual home building 
owners and to industrial plants. We appre- 
ciate there are many factors, such as a yard’s 
location within its city and other things that 
can not be segregated to make a really scien- 
tific comparison, but such figures as you may 
perhaps be able to give us will throw some 
light on our problem, we believe. 

If you have no such data on file, perhaps 
you" can tell us whether Harvard Business 
Department or Columbia University Business 
Department has ever made a survey of the 
retail lumber business.—INQurIRY No. 2,174. 


[This inquiry comes from the Pacific Coast. 
Though a great deal of information on costs 
of doing business has been published in the 
columns of the AMERICAN LUMBERMAN from 
time to time, there has been little if anything 
coming within the scope of this inquiry. The 
Graduate School of Business Administration 


of Harvard University, Cambridge, Mass., 
made an investigation of the “Operating Ex- 
penses of Building Material Dealers in 1926,” 
the results of which have been published and 
are available to the public. The Bureau of 
Research and the University of Colorado, in 
co-operation with the Mountain States Lumber 
Dealers’ Association made an investigation of 
the “Operating Expenses of Retail Lumber 
Yards in Colorado and Wyoming in 1926,” the 
results of which also have been: published and 
are available to the public. The cost com- 
mittee of the Philadelphia 2x3 Club, which is 
understood to be a branch or bureau of the 
Lumbermen’s Exchange of the City of Phila- 
delphia, also made a survey of costs. It is not 
known at this time whether the results of this 
last mentioned survey are available to the pub- 
lic or not, but the address of the secretary of 
the organization has been given to this in- 
quirer. The name of the inquirer will be sup- 
plied on request.—Epiror. | 


New Hampshire Log Scaling 

I am wondering if you can put me in touch 
with some of the best books for reference 
giving rules about scaling or calipering logs 
such as are used most commonly in my sec- 
tion of the State.—INQuirRyY No. 2,172. 

[This inquiry comes from New Hampshire. 
There are, of course, a number of books and 
manuals containing some or all of the numer- 
ous logging rules that are in use throughout 
the country. Probably, the book most nearly 
answering this inquirer’s needs is Austin Cary’s 
“Manual for Northern Woodsmen,” which con- 
tains copies of the New Hampshire log rule 


as well as other rules and considerable infor- 
mation about log scaling and tree measuremeng 
in general. This manual is of pocket size, is 
bound in heavy canvas with flap, and is widely 
used by woodsmen.—Eniror. ] 


Pecan Wood for Door Saddles 


Will you be good enough to advise us as 
to the suitability of pecan originating in 
South Carolina for use as door saddles, where 
commonly oak, yellow pine or ash is used?— 
Inquiry No. 2,171. 

[This inquiry comes from an eastern con- 
cern manufacturing moldings, trim and mill- 
work generally. Pecan is one of several hick- 
ories and is more apt therefore to be utilized 
in ways that hickories are commonly used than 
for building construction. There are also sev- 
eral varieties of pecans and they differ from 
one another to some extent in mechanical prop- 
erties. However, pecans are heavy, hard 
woods and it is likely that the one referred to 
by this inquirer will serve for the purpose in 
view. One, at least, of the pecans is harder 
and stiffer than oak. 

Since there are several species of pecans and 
since most pecan lumber is marketed as hick- 
ory, there is not the same occasion or oppor- 
tunity for discriminating between the species 
of pecan and between pecans and other woods 
that there would be if the pecans were mar- 
keted under their own names. It is just 
possible, of course, that there may be some 
practical or mechanical difficulties that would 
develop in connection with drying that would 
lessen the utility of pecans in the manner pro- 
posed.—EniTor. } 
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Clark & McClure, of Minne- 
apolis, Minn., have just made 
a very large sale of lumber for 
use in the construction of grain 
elevators along the line of the 
Northern Pacific Railroad. 
This enterprise has become 
necessary in view of the im- 
mense crop of wheat to be 
harvested at certain points on 
that road. When this is suc- 
cessfully accomplished, we may 
reasonably expect that a brisk 
demand for lumber will spring 
up from that quarter. 

* * * 

The largest log ever cut on 
White River was sawed at 
Covell & Ocobock’s shingle mill 
at Whitehall, Mich., a_ short 
time since. It was 12 feet long 
and 62 inches in diameter, and 
scaled 2,312 feet. 

* * 

The timber men around Fort 
Gay, W. Va., have already 
begun operations for the com- 
ing season. 

-_ 

The South Branch Lumber 
Co., Chicago, lays claim to the 
banner exhibit of sales and 
shipments of lumber for the 
month of April last, when it 
sold 5,387.240 feet of lumber 
valued at $84,757.30; shingles, 





3,144,250 valued at $8,156.89; 
lath, 652,000 at $1,298.83; 
pickets, 46,660 at $688.95; posts 
valued at $81.23, and sash and 
doors etc., at $489.02. The 
average price received for the 
lumber was $15.73 per 1,000 
feet, for the shingles $2.58 per 
thousand. 
* * * 

The Kaukauna (Wis.) pulp- 
mill is turning out two tons of 
wood pulp a day. 

x* * * 

The new sawmill of Van 
Hoosear & Oleson at Unity, 
Wis., began cutting lumber last 
week. 

* * * 

An East Saginaw (Mich.) re- 
port states that the cry has 
been that lumber is too high 
and must come down, but it 
seems to be “all cry and little 
wool,” for no manufacturers 
are asked to take less than $6, 
$12 and $28 for good green 
stock, and they are decidedly 
stiff in their demands: 

*¢9 

Isaac Staples, of Stillwater, 
Minn., intends to build a rail- 
road, commencing immediately, 
leading from Big Island in the 
St. Croix River, four miles 
back into the woods, where he 





has 7,000,000 feet of logs on 
the skids. .He will use round 
wooden rails and the wheels 
will be grooved, and horses will 
supply the power. 

** © 

Wood & Co.’s mill at Port 
Crescent, Mich., cut on July 2 
a clear pine plank 16 feet long, 
31 inches wide and 6 inches 
thick, scaling about 250 feet 
board measure. 

* * * 

The amount of lumber ex- 
ported from Ottawa, Ont., for 
the year ended June 30, 1878, 
was valued at $998,790; this 
amount is in excess of any year 
since 1874. 

2 

Another large raft has been 
towed from Brooklyn, N. Y., 
to Boston, Mass.; the raft was 
600 feet long and 60 feet wide 
and contained 188 pieces, aver- 
aging 83 feet in length. 

¢ 2. M 

The Peshtigo (Wis.) Lumber 
Co.’s harbor mill averaged 181,- 
000 feet of lumber a day last 
week, 

* * * 

J. J. Kennedy, of Spencer, 
Wis., sold 600,000 feet of mill 
run lumber recently at $9.50 
per 1,000 feet cash. 
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Growing Strength Features Southern Pine Market 


A strong situation rules in the southern pine market. As 
almost continuously for three months, orders and ship- 
ments still exceed production, even though better weather 
conditions have enabled many mills whose log supplies 
were cut down by the rains to raise their outputs again. 
Some manufacturing centers report that despite the Fourth, 
last week’s business was the heaviest in months. South- 
ern Pine Association mills during the week ended July 6 
reported production at 22 percent below the 3-year aver- 
age; orders 8.29 percent above the week’s production, and 
shipments 6.66 percent above the same mark. Inquiries 
meanwhile are voluminous, buyers evidently sensing a con- 
dition which, while as yet having made only for constantly 
increasing firmness with moderate advances here and there, 
strongly favors a general upward swing in prices soon. 
Mill stocks are being reduced each week and are not’only 
low but in many instances badly broken, making it in- 
creasingly difficult to place orders for well mixed cars. 
The biggest trouble is that nearly all orders are wanted 
“at once,” the retailers, and the industrials, too, for that 


matter, having permitted their stocks to run very low. ' 


However, more straight car business than has been offered 
in a good long while is now tendered, indicating a greater 
disposition to buy ahead. All special cuttings are strong 
in the interior market, which makes it of little importance 
to manufacturers that export trade remains only fair. 


Northern Pine Reflects Activity in Retail Yards 


“Progressive improvement” is the term used in reports 
to describe the trend of the northern pine market. Mixed 
cars represent the greatest volume of orders, but larger 
quantities are nevertheless being taken. The orders come 
from all parts of the sales territory, indicating a general 
need for stocks. Prospects are excellent due to the greatly 
improved outlook for wheat and the coarse grain crops. The 
stock situation is very favorable from a mill standpoint 
and prices are firmly maintained. 


Cypress Prospects Are Judged to Be Favorable 


This is usually the dull period in the cypress trade, ex- 
tending through July and August; but even at that, manu- 
facturers state, the market is satisfactory°and featured by 
firmness. Prospects are held to be excellent for fall, and 
it is confidently expected that an upward tendency in prices 
will be shown as soon as the more active business opens 
up. Meanwhile, there is quite a good retail demand for 
red cypress, while yellow cypress is moving in regular 
order to industrials. The best present buyers seem to be 
the coffin makers, demanding No. 1, 


Douglas Fir Market Reveals Real Buoyancy 


In line with the general tendency to hold down produc- 
tion until such time as stock and market conditions fully 
warrant an expansion program, the West Coast mills are 
in no hurry to reopen following the Fourth of July shut- 
down and the output of Douglas fir barely exceeds half of 
normal. During the week ended July 7, the 113 mills re- 
porting to the West Coast Lumbermen’s Association, with 
a normal cut of- 111,364,000 feet, produced only 61,924,000 
feet. Meanwhile, demand was active, orders totaling 99,- 
364,000 feet, and shipments amounted to 94,323,000 feet. 
Retail demand from all directions has been good. While 
the great agricultural States have been sweltering in a 
heat wave of several days’ duration, the farmers have been 
rejoicing over the benefit to crops, especially when the 
heat was followed by torrential rains. Farm prospects, in 
fact, are excellent, and city building is opening up wonder- 
fully after a late start. California is in good shape, retailers 


Lumber Statistics Appear on Pages 58 and 59; 


there saying building is “beyond expectations.” Foreign 
demand is increasing, with the United Kingdom a steadily 
improving market and Japan being an especially good 
buyer. The mills’ order files are beginning to get heavy 
and prices are firmly held with an upward tendency’ in 
keeping with the buoyancy of the market. 


Western Pines Enjoy Active Demand and Show Strength 


Despite the slump in orders that must be taken for 
granted in connection with the Fourth, Inland-Empire mills 
report that business during that week remained excellent, 
running ahead of output. With stocks below normal, mills 
generally running on curtailed basis, and demand active, 
manufacturers characterize the western pinés situation as 
“above normal,” and encounter no difficulty in maintaining 
the recently advanced prices. While more mills are re- 
ported sawing, there is a conservatism which prevents 
crowding of production but makes for intelligent codrdina- 
tion with actual order files. The California mills find 
themselves in a like favorable position. Shop items are 
moving to the sash and door factories in accelerated vol- 
ume. White pine shop in particular is scarce, resulting in 
price advances of $1. Retailers in many cases say demand 
is “more than satisfactory,” and they are buying more 
freely. A number of yard items are scarce, notably in 
No. 2, and some price advances have occurred. 


North Carolina Pine Market Retains Its Firmness 


Prospects for North Carolina pine are judged to be alto- 
gether good, despite the rather unfavorable showing as 
regards new business made by the association barometer 
for the last week in June. The first week of July brought 
no decrease in orders despite the holiday, but witnessed 
the closing down of several mills for indefinite periods, for 
alterations and repairs. As shipments lately have been 
heavy, there has been no accumulation of stock and any 
reduction in production is bound to prove beneficial. How- 
ever, weather conditions have lately been more favorable, 
resulting in a number of the small mills that were down 
due to poor logging conditions having resumed operations. 
This is likely to influence prices on boards and framing 
unless a brisk demand springs up during the summer. 
Taken as a whole, however, the market is firm, with no 
price changes, and though buyers continue to play a game 
of watchful waiting, good business appears to be ahead. 


Hardwood Prices Start Their Climb Upward 


Increased demand practically throughout the hardwood 
list but particularly for automobile and flooring woods, 
combined with continued low production and decreasing 
stocks, has resulted in advances of $1 and $2 in the most 
active items, with indications of a general advance shortly. 
The Hardwood Manufacturers’ Institute reports that orders 
and shipments on July 3 were ]1 percent above output, 
which stood at 58 percent of normal; also that a great many 
mills in the southern and Appalachian territories are down, 
with still more operating on short time. This is in part 
due, of course, to bad weather and floods, but many re- 
main closed or hold down their cut waiting for further 
improvement in the market. Ordinarily, with the present 
flurry in demand and numerous inquiries, the mills would 
start sawing at capacity, and the present conservatism 
indicates that the industry has really taken a lesson from 
the past. Ash and elm are reported scarce. Poplar is 
active and oak is moving better. Flooring plants, it is said, 
have less dry lumber on hand than for years, and stocks of 
flooring are much lower than usual. The Southwest re- 
ports sap gum to be the market leader, though taken as a 
whole demand from the furniture trade is as yet but fair. 


Market Prices and Reports on Pages 80 to 85 
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All Previous Construction Records for June 


Broken in 37 Eastern 


In the July 7 issue of the AMericAN LUM- 
BERMAN a brief announcement was made of 
the report of the F. W. Dodge Corporation, to 
the effect that June construction contracts in 
the territory east of the Rocky Mountains 
broke all previous June records and that the 
contract total for June completed another 
record figure for six months. This report 
covered construction work contracted for in 
37 eastern States, which included about 91 
percent of the total country. In its details of 
this record breaking construction month, the 
F. W. Dodge Corporation report says: 


Record June Total in New York and Jersey 


The June total for building contracts in 
New York State. and northern New Jersey, 
amounting to $175,908,000, was the highest 
June figure yet recorded for this district. 
There was an increase of almost $800,000 over 
the amount reported in June of last year, but 
there was a drop of 5 percent from the total 
for the preceding month of this year. 

Analysis of the June building record showed 
the following outstanding items: $81,097,900, 
or 46 percent of all construction, for residen- 
tial buildings; $42,458,600, or 24 percent, for 
commercial buildings; $21,405,900, or 12 per- 
cent, for public works and utilities; and $11,- 
274,900, or 7 percent, for educational projects. 

New construction started in this district 
during the first half of this year amounted to 
$933,713,600, being a 9 percent gain over the 
total for the first half of last year. 

Contemplated construction projects were re- 
ported in June to the amount of $327,788,400. 
This figure shows an increase of 23 percent 
over the amount reported in May of this year 
and there was a 77 percent increase over the 
total for June of last year. 


New England States 


Construction started in June in the New 
England States reached a total of $41,059,000. 
This figure was the second largest June con- 
tract total on record for this district. There 
was an increase of 15 percent over the total 
for June of last year, but there was a drop 
of 32 percent from the amount reported in 
May of this year. Last month’s building and 
engineering record included: $19,029,600, or 
46 percent of all construction, for residential 
buildings; $6,789,400, or 17 percent, for public 
works and utilities; $4,801,600, or 12 percent, 
for educational projects; and $4,457,500, or 
11 percent, for commercial buildings. 

The first six months’ construction total for 
the district was $248,046,100, which was a 21 
percent increase over the total for the first six 
months of 1927. 

Contemplated new work reported in New 
England in June amounted to $83,716,800. 
There was a 74 percent gain over the total 
for the preceding month of this year, and last 
month’s contemplated record was more than 
double the amount reported in June of last 
year. 


Record June Total in Atlantic States 


June building and engineering contracts in 
the middle Atlantic States (eastern Pennsyl- 
vania, southern New Jersey, Maryland, Dela- 
ware, District of Columbia and Virginia) 
amounted to $76,443,100. This figure was the 
highest June contract total ever recorded in 
these states. It was 4 percent ahead of the 
total for June of last year, but was 1 percent 
under the total for May of this year. 

The more important items in the June con- 
struction total were: $33,221,300, or 44 percent 
of the total, for residential buildings; $10,351,- 
700, or 14 percent, for public works and util- 
ities; $9,562,200, or 13 percent, for industrial 
projects; and $7,235,900, or 10 percent, for 
social and recreational projects. 

During the last six months there was $423,- 
895,900 worth of new construction work started 
in the middle Atlantic States, as compared 
with $378,364,900 for the corresponding period 
of last year, the increase being 12 percent. 

Contemplated projects as _ reported last 
month in this district reached a total of $85,- 
174,800. This figure shows a drop of 38 per- 


cent from the amount reported in the preced- 
ing month and there was a loss of 19 percent 
trom the amount in June, 1927. 


Pittsburgh District 


The total volume of contracts let in the 
Pittsburgh district (western Pennsylvania, 
West Virginia, Ohio and Kentucky) during 
June amounted to $78,784,300. This figure was 
the second largest June contract total on 
record for this territory. It was 19 percent 
ahead of the total for May of this year, as 


well as 4 percent over the total for June of 


last year. 

Analysis of last month’s building and engi- 
neering record showed the following important 
classes of work: $25,035,200, or 32 percent of 
all construction, for public works and utilities; 
$22,756,700, or 29 percent, for residential build- 
ings; $9,132,600, or 12 percent, for commercial 


buildings; and $7,919,000, or 10 percent, for in- 
dustrial projects. 
Building and engineering work started in 


this district during the first six months of 
this year has reached a total of $366,193,500, 
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Novelty is a characteristic aim of Californians 
and that they have realized its value in a busi- 
ness way is indicated by this gigantic ice cream 
freezer, modeled after the old hand affair and 


of course made of wood, which lends itself 
The handle 


admirably to such construction. 
turns all the time and the whole outfit is 
illuminated at night by flood lights 








being a drop of 10 percent from the amount 
started in 
last year. 

Contemplated new work reported in June in 
the Pittsburgh district amounted to $95,514,- 
300. There was an increase of 18 percent over 
the total for the preceding month of this year 
and there was a 56 percent gain over the’ total 
for the same month of last year. 


The Central West 


The June total for building contracts let in 
the central West (Illinois, Indiana, Iowa, Wis- 
consin, southern Michigan, Missouri, Kansas, 


Oklahoma and Nebraska) amounting to $192,- 


700,300, was the second-highest June contract 
total ever recorded in this district. 
was a drop of only 1 percent from both the 
May, 1928, total and the June, 1927, record. 
Analysis of the June construction report in the 


the corresponding six months of 


There 


States 


central West showed the following important 
classes of work; $76,235,600, or 40 percent of 
the total, for residential buildings; $41,505,700, 
or 22 percent, for public works and utilities; 
$23,438,000, or 12 percent, for commercial 
buildings; and $22,208,000, or 12 percent, for 
industrial projects. 

During the last six months there was $1,- 
015,784,600 worth of new construction work 
started in the central West, as compared with 
$873,452,000 for the corresponding period of 
last year, the increase being 16 percent. 

Contemplated new work as reported last 
month in this district reached a total of $348,- 
442,600. Last month’s record was 54. percent 
ahead of the total reported in the preceding 
month of this year and was 57 percent ahead 
of the total for the same month of last year. 


The Northwest 


The Northwest (Minnesota, the Dakotas and 
northern Michigan) had $7,749,700 in contracts 
for new building and engineering work during 
the last month. There was a drop of 18 per- 
cent from the May, 1928, total and-a loss of 7 
percent from the June, 1927, record. Included 
in last month’s construction report were: 
$2,936,500, or 38 percent of the total, for public 
works and utilities; $1,939,500, or 25 per cent, 
for residential buildings; $702,500, or 9 per- 
cent, for commercial buildings; and $640,000, 
or 8 percent, for hospitals and institutions. 

New construction started in the Northwest 
since the first of this year amounted to $35,- 
178,300, being a loss of 16 percent from the 
total for the first half of last year. 

New work contemplated in this district dur- 
ing the last month reached a total of $8,781,- 
000. There were losses of 26 percent from the 
amount reported in the preceding month and 
34 percent from the amount reported in June 
of last year. 

Southeastern States 


During the last month there was $51,579,600 
worth of contracts awarded on new building 
and engineering work in the southeastern 
States (the Carolinas, Georgia, Florida, Tennes- 
see, Alabama, Mississippi, Arkansas and 
Louisiana). The above figure was 3 percen’ 
in excess of the May, 1928, total and was 2 
percent ahead of the June, 1927 total. In- 
cluded in last month’s building and engineer- 
ing record were the following outstanding 
items: $16,611,200, or 32 percent, for public 
works and utilities; $16,537,800, or 32 percent, 
for residential buildings; $8,457,200, or 16 per- 
cent, for industrial projects; and $3,867,100, or 
7 percent, for commercial buildings. 

New construction started in the southeastern 
States during the first six months of this year 
amounted to $292,834,300, which was a loss of 
7 percent from the amount started during the 
first six months of 1927. 

Contemplated new work reported in this dis- 
trict in June reached a total of $52,636,800. 
This figure was 31 percent below the amount 
reported in May of this year and was 26 per- 
cent under the June, 1927, record. 


Contracts let on new building and engineer- 
ing work in Texas during the last month, 
amounted to $26,242,200, was the largest June 
contract total ever recorded in that State. It 
was 29 percent ahead of the June. 1927, record, 
but was 2 percent less than the total for May 
of this year. 

Included in last month’s record were the 
following important items: $7,265,300, or 28 
percent of all construction, for residential 
buildings; $6,216,800, or 24 percent, for public 
works and utilities; $6,073,000, or 23 percent, 
for industrial projects; and $3,028,500, or 12 
percent for commercial buildings. 

Last month’s contract record brought the 
total amount of new construction started in 
this state since the first of this year up to 
$129,221,200, which was a 12 percent increase 
over the amount started during the corre- 
sponding period of 1927. 

Contemplated projects as reported in Texas 
in June amounted to $28,040,300. There were 
decreases of 19 percent from May of this year 
and 7 percent from June of last year. 
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Study Uses and Merchandising of Redwood 


Eastern Lumbermen Spend Strenuous Two Days in Chicago—Vi isit W arehouses, 
and Investigate Facilities of Pacific Lumber Co. 


One of the old established lumber concerns 
in the East is J. E. Harroun & Sons (Inc.), 
Watertown, N. Y. This concern has been 
selling northern New York spruce and hem- 
lock and spruce from eastern Canada for 35 
years and recently has taken on the sale of 
California redwood as exclusive representa- 
tive of the Pacific Lumber Co. of Illinois in 
New York outside of Buffalo and New York 
City. Elliott Harroun, a son of the original 
founder of the business, is at the head of the 
institution, and Millard Hamlin is in active 
charge of marketing western lumber. 


This concern became interested and was 
induced actively to engage in the sale of red- 
wood lumber through the sales promotion ef- 
forts of Frank Campbell, field representative 
and sales expert of the Pacific Lumber Co. 
of Illinois. Once having become interested in 
pushing the sale of redwood and recognizing 
the possibilities both for service and profit 
connected therewith, Mr. Hamlin determined 
that his sales organization should have the 
benefit of every help possible so that they 
would be in position intelligently to merchan- 
dise this product. With this in view, at the 
invitation of the Pacific Lumber Co. of Illinois 
and accompanied by Mr. Campbell, Mr. Ham- 
lin and a number of his salesmen spent two 
days in Chicago last week, visiting the big 
warehouses in this city of the Pacific Lumber 
Co. and making an intensive study of the 
characteristics and uses of redwood lumber, 
at the same time familiarizing themselves with 
grades, sizes, merchandising methods and 
shipping facilities of the company whose prod- 
uct they are selling. In addition to Mr. Ham- 
lin, there were in the party Charles Benton, 
who travels northern New York; Bert Phil- 
lips, who covers southwestern New England, 
with headquarters at Springfield, Mass.; Grant 
R. Wallin, who covers the Hudson valley, with 
headquarters at Albany; Mark P. Dunsmuir, 
who covers western New York, with head- 
quarters in Rochester; Al Golem, who covers 
the industrial trade in central New York, with 
headquarters in Syracuse, and Leslie Cooper, 
office manager for the company at Water- 
town. 

The two days spent in Chicago by these rep- 
resentatives of J. E. Harroun & Sons (Inc.) 
were strenuous ones, but business was liber- 
ally interlarded with pleasure, with a theater 
party at the Blackstone Theater on Friday 
night and attendance at the double-header 
game at Cubs Park, between the Chicago 
Cubs and the Brooklyn Dodgers, being the 
outstanding entertainment features. 


Under the direction of Frank R. Adams, 
sales manager, assisted by Frank H. Camp- 
bell, field representative, and Harold Bendorf, 
assistant to Frank Adams, the visitors were 
given an intensive course in redwood mer- 
chandising, studying grades, sizes, stocks and 
shipping facilities at the big warehouse on 
the south side and sales methods and redwood 
uses in the general offices of the company in 
the McCormick Building. 

Saturday morning Mrs. Marion R. Teal, 
representative of the Marietta Paint & Color 
Co., of Marietta, Ohio, met with the party and 
conducted a roundtable discussion on color 
treatment of redwood with Marietta colors and 
methods of developing and merchandising the 
idea of color treatments. Mrs. Teal explained 
how the various home shows are being con- 
ducted in Ohio and reported great enthusiasm 
and interest among the dealers as a result of 
the first of these shows that recently was held 
at Akron. 


Mr. Hamlin and his sales representatives 
left Saturday night for their eastern head- 
quarters, accompanied by F. H. Campbell, 
who was en route to Boston and other east- 
ern points to cdntinue his missionary work 
in behalf of redwood. 


Already Active in Selling Redwood 


Mr. Hamlin’s organization already is ac- 
tive in the sale of redwood and has placed 
approximately three quarters. of a million feet 
since taking over the representation of the 
Pacific Lumber Co. of Illinois a short time 
ago. While they are selling redwood for all 
purposes for which it is suited, they are spe- 
cializing on the industrial trade and in special 
sizes. For example, an order recently filled 
for a retail dealer was for clear panel stock 
18 to 30 inches wide and 24 feet long, for use 
in a handsome residence. 

Mr. Hamlin reports all of the industries in 
New York State quite active, although theré 
are some notable shifts taking place among 
them. For example, some of the big paper 
mills are. finding it profitable to transform 
their mills into rayon plants and the rayon 
industry is growing rapidly in that territory. 
While there is considerable building activity, 
Mr. Hamlin believes that new home building 
has practically reached its peak in that terri- 
tory and activities along this line largely will 
be in the nature of remodeling and repairs 
for some time. However, retail lumber deal- 
ers throughout the territory are doing a sat- 
isfactory business and the outlook is quite 
encouraging. 

The office of J. E. Harroun & Sons (Inc.) 
is located in the Woolworth Building in 
Watertown. It is perhaps not generally 
known that the Woolworth stores had their 
beginning more than a hundred years ago in 


Watertown. It was the ambition of F. W. 
Woolworth to erect in Watertown as a me- 
morial to the founder a building that would 
be a replica of the great Woolworth Building 
in New York City, but this plan later was 
abandoned and the building was constructed 
to suit existing needs. 

The bringing to Chicago of this representa- 
tive group of lumber salesmen for the purpose 
of acquainting them with the uses of redwood 
and how it can be successfully merchandised 
is in line with the policy of the Pacific Lum- 
ber Co. of Illinois to make every one of its 
sales representatives an evangel of service, 
and to make certain that every man who goes 
out to sell the products of that company is 
thoroughly imbued with the idea of selling 
good lumber for the purpose for which it is 
best fitted and to make the sale of this lumber 
a real service to the retail lumber dealer and 
to the user of redwood. 

Frank R. Adams, sales manager of the Pa- 
cific Lumber Co. of Illinois, was highly grati- 
fied with the enthusiasm and interest mani- 
fested by this group of live-wire salesmen 
from the East, and Mr. Hamlin, speaking for 
J. E. Harroun & Sons (Inc), was earnest in 
his expression of sincere appreciation of the 
attention that had been given him and his sales 
force and declared that every one of them was 
going back to his headquarters prepared to 
push the sales of redwood more vigorously 
than ever. To an AMERICAN LUMBERMAN rep- 
resentative, Mr. Hamlin said that while up to 
a few months ago he had no thought of sell- 
ing redwood in his territory, he was deeply 
appreciative of the fact that through the ef- 
forts of Frank Campbell he had been induced 
to take on this representation and that this 
contact with Frank R. Adams had been a 
liberal education in lumber salesmanship. 


Boys’ Club Knocks Out Juvenile Court 


MenomMINeEsE, Micu., July 9.—Flourishing in 
this city is a Boys’ Club which is unique in 
many respects and has been an immense power 
in building up a healthy, virile body of men. 
It was organized by the Daughters of the 
American Revolution fifteen years ago, and 
has now a membership of over a thousand. 
“It has put our Juvenile Court out of busi- 
ness,” declares A. C. Wells, president of the 
A. C. Wells Lumber Co., of this city, who 
has been a great factor in the success of the 
club. 

In the last issue of DAR, just published “by 
the boys, for the boys,” is an interesting ac- 
count by Mrs. H. A. Vennema, of the origin 
and growth of the club. She tells that the 
idea that something constructive might be 
done for the boys was first suggested by Miss 
L. A. Burns, a former Menominee business 
woman, resulting from her “desperate need of 
finding a gathering place for a group of fun- 
loving, mischief-making ‘rough necks’ who 
were making her life a burden by using her 
store, basement and back yard for their camp- 
ing ground.” Bringing the matter of a club 
up with them through the Daughters of the 
American Revolution, the boys answered that 
they would “try anything once,” and fifteen of 
them joined. At first they met in some base- 
ment rooms of a school house, but the club 
grew. steadily from the very beginning, and 
today it occupies a spacious building of its 
own, equipped with everything that delights 
a boy’s heart. 


“Many have been the gifts of loving hands 
and hearts, many have been the hours of toil 
and worry, many successes and, of course, 
many failures have gone into the up-building 
of this club,” writes Mrs. Vennema, “but there 
is today a wonderful place where the ‘gang’ 
may gather, where the spirit of kindness and 
fair play prevails, where can be found every- 
thing a boyish heart could desire. It offers 
something clean and worth while to replace 
the dangers of the streets and alleys—a place 
with a heart, a hand of welcome, a friendly 
smile for every boy, large and small, rich and 
poor, who enters its portals.” 

The Menominee Chapter D.A.R., composed 
of some fifty members, meets monthly taking 
up the problems of handling the boys. It is 
their first interest. It arranges recreation of 
every kind, dancing lessons, etiquette talks, 
parties, singing, sports of all kinds, and main- 
tains a fine gymnasium and library. 

In this work the Chapter is greatly aided by 
an organization called Big Brothers, who are 
former members grown into manhood. Each 
Big Brother must give two nights of service 
each week and do all that he can for the 
club. After five years’ active service as a 
Big Brother, he becomes an Honorary Big 
Brother. 

On page 2 of the DAR appears a large re- 
production of a photograph of the late J. W. 
Wells—the only individual portrait in the pub- 
lication—in appreciation of his _ invaluable 
services to the club. 
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TX Campaign Moving Along in Encouraging Way 


Lumber Specifiers W elcome Assistance Rendered by Trade Extension Department— 
Plans Under Way to Increase Number of TX Subscribers 


Wasuincton, D. C., July 9.—A brief re- 
view of the work accomplished to date by the 
eastern division of the trade extension de- 
partment, National Lumber Manufacturers’ 
Association, leaves no room for doubt that the 
nation-wide campaign is moving along in a 
most encouraging manner. What is true of 
the eastern division is equally true of the 
central and western divisions. While some of 
the lines of activity may be said to be re- 
gional, others are national in scope. 

The field work of the eastern division has 
been divided broadly into: 


1. Establishment of cordial working rela- 
tions with specifiers of lumber. 


2. Surveys of lumber use requirements in 
certain large industrial lines of consumption. 


3. Promotion of up-to-date building codes 
and city ordinances governing construction. 

4. Creation of new markets for the retail 
lumber dealers. 


4 


5. Performance of individual service jobs 
as they have arisen. 


Completion of the technical staff of the east- 
ern division was brought about by Manager 
Arthur T. Upson about Jan. 1. Up to the early 
part of June more than 300 architects, con- 
tractors, builders, engineers, railroad and 
other purchasing agents, city and county off- 
cials, State highway and building department 
officials had been interviewed by members of 
the staff in the field. Problems confronting 
these buyers and specifiers were discussed 
frankly and freely, the advantages of wood 
pointed out and the technical services of the 
association tendered those facing special prob- 
lems in the use of wood. 

Reports indicate that fully 75 percent of the 
specifiers visited welcome the assistance the 
lumber manufacturers are prepared to render 
through the trade extension department. Per- 
haps one-third of the men visited had in hand 
at the time the staff men called some speci- 
fication or other problems on which assistance 
was requested and instantly given. In point 
of time these instances called for service vary- 
ing from one hour to more than an entire day. 
For example, one State engineer was drawing 
up specifications involving several million feet 
of lumber and timber for use in highway 
maintenance. Through the assistance rendered 
on the spot the specifications were made to 
conform to American Standard association 
grading practice, in both grades and sizes. 
Many other instances could be cited. 

That lumber specifiers are interested is 
demonstrated by the fact that 90 percent of 
those visited requested specific information on 
one or more phases of lumber manufacture, 
procurement, specification, assembly or use, 
literature being promptly supplied by the east- 
ern division. Many wished information on 
specific problems such as the prevention of de- 
cay, making wood water-repellant, the best 
species and grades to use for particular pur- 
poses and similar matters. 

Some 60 percent of those visited indicated 
an intention to utilize the free technical serv- 
ice tendered them. That they were serious 
in this matter is clearly shown by the increas- 
ing number of requests that are being received 
from persons heretofore interviewed. With 
many of those visited it was necessary to clear 
up misconceptions concerning the availability 
of quality lumber, its adaptability for various 
purposes, the intrinsic merits of wood sash, 
frames and trim and other points which are 
being stressed in the TX campaign. 

The eastern division staff has been thor- 
ough in its field work. For example a survey 


was made of the ship and boat building in- 
dustry, brief reports on which have appeared 
from time to time in the AMERICAN LUMBER- 
MAN. In this survey all ship and boat build- 
ing plants, virtually irrespective of size, from 
Portland, Me., to Mobile, Ala., were visited. 
Information was obtained on the extent and 
serviceability of wood in this industry, and in 
75 percent of the cases needed printed mat- 
ter was furnished the plant authorities visited. 
Many special problems in wood utilization were 
encountered and assistance rendered or offered. 
Incidentally, a number of immediate sales op- 
portunities were uncovered and the names of 
trade extension subscribers who could meet 
the needs furnished. 

The field work also included an intensive 
survey of all first class railroads in the eastern 
division. As in the boat survey, here again 
information both for and against wood for 
railway use was obtained, assistance given in 
particular problems at the time of the visit, 
printed matter requested by 95 percent of the 
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The above example of practical codperation 
by a lumber retailer with the National Lumber 
Manufacturers’ Association in its lumber trade 
extension campaign was caught by an American 
Lumberman representative's camera on a re- 
cent tour through Wisconsin. Driving along 
U. S. Highway 51 through Menomonee Falls, 
one’s attention can not fail to be arrested by 
a huge cross section of a Douglas fir log, 
nearly four feet in diameter, erected right by 
the roadside, with the National slogan painted 
in brilliant yellow letters on a black background 
and with the name of the Dardis Lumber & 
Fuel Co. given underneath in orange. Separat- 
ing the slogan and the name is an arrow powtt- 
ing to the company’s large and efficient yard, 
located on a side street about two blocks off 
the highway. As might be seen from the illus- 
tration, this unique and certainly very distinc- 
tive sign has been artistically designed and well 
executed. A ribbon at the top, curving with 
the shape of the log, carries the wording 
“Certified by Centuries.’ Underneath, the word 
“Wood” is featured in bold letters, and then 
in a line straight across the log the injunction, 
“Use It; Nature Renews It.” Further than 
this, A. T. Jacobson, the aggressive manager 
of the yard, avails himself of every oppor- 
tunity to codperate with the trade extension 
campaign, which he declares to be “one of the 
best things that ever happened to the lumber 
industry” 


railway officials visited promptly furnished 
and a considerable number of sales opportuni- 
ties discovered. 

.In the building code field much has been 
accomplished. Fifty-six cities and towns in 
the eastern division have new codes in prepara- 
tion or old ones undergoing revision. In addi- 
tion three State legislative ordinances are in 
process of revision. Assistance has been 
rendered by staff members in 70 percent of 
these cases, the amount of work varying from 
a few suggestions to an analytical review of 
the entire code and, in a few instances, almost 
its complete revision. It is estimated that the 
lumber consumed in the territory coming 
within the reach of these 59 building codes is 
more than 3,000,000,000 feet a year. In not 
a single instance did this service fail to re- 
ceive recognition in one or more provisions 
of each code with respect to improvement in 
lumber utilization or in safety to life. All of 
which means that in this respect present mar- 
kets for lumber have been retained and ex- 
tended. 

All told there are about 300 cities in the 
eastern division operating under building codes 
or under conditions indicating the need of 
building ordinances. Contacts are being es- 
tablished as rapidly as possible with these 
situations in order to render service so suc- 
cessfully offered in the 59 communities already 
handled. 

One of the primary objectives of the TX 
movement is to create new lumber markets 
for retail dealers. In order to do this work 
effectively a survey was necessary. Up to date 
a majority of the retail and millwork yards, 
more than 280 in the five boroughs of New 
York, adjoining counties and other nearby 
points have been visited. Information was ob- 
tained on conditions surrounding distribution, 
the technical services of the association made 
known to dealers and suggestions sought as to 
how trade promotion work should be conducted 
in order to bring the best results. This survey 
will soon be extended into other parts of east- 
ern division territory. 

This is in line with similar activities through- 
out other division territories. Every oppor- 
tunity for promoting the distribution of lumber 
is at once referred to the proper retail organ- 
ization. 

A great deal of the field work of all kinds 
is being handled in codperation with local 
lumbermen, thus bringing the dealer into direct 
contact with TX activities. 

* a + * * 


Cities Must Provide Landing Fields for 
Air Mail 


One used to hear a lot about “jerk-water” 
towns. The term is coming into vogue again 
so far as the air mail is concerned. Cities 
without airports or adequate landing fields are 
simply in the “jerk-water” class. And they are 
in that class officially. Recently the Post 
Office Department announced that air mail con- 
tractors would ignore communities on their 


“routes which did not provide landing fields. 


The statement was provoked by the failure of 
Pontiac, Bay City and Flint, Mich., to provide 
such fields when it was known that an air mail 
contract had been awarded that would include 
those communities. Since the fields were not 
provided, the’ contractor was instructed to pass 
them by. It may be that the proper authori- 
ties did not take hold of things as actively as 
they should have in the three Michigan cities. 
Regardless of the reason, however, they are 
omitted from the air mail route. 

That hundreds of communities throughout 
the country are eagerly interested in airport 











Se oe ee 


-_ amber 2 


Dire Dir WY DO et we KS 


ss ¢§  ¢ RW CD 


oe wy we FY 


2 = ae 


F's =e wy te @ 





Juty 14, 1928 


AMERICAN LUMBERMAN 41 





development is shown by the constant clamor 
for copies of the “Airplane Hangar Construc- 
tion” pamphlet recently published in a quiet 
way by the National Lumber Manufacturers’ 


Association. ‘In the language of the street, that. 


pamphlet was a tenstrike. In fact headquar- 
ters has been simply dumbfounded by the in- 
terest immediately taken in the publication by 
communities in all sections of the country. 
Cities and towns in all the States are seek- 
ing to get in step with the progress of events. 
Hence the requests for this hangar pamphlet 
and other data on airports and related subjects. 
* * © &€ & 


National Association Wants More TX 
Members 


With the trade extension campaign now well 
under way the National Lumber Manufac- 
turers’ Association is planning to increase the 
number of subscribers to the enterprise. This 
will be a distinct feature of* the association’s 
activities in the near future. Members of the 
staff, including Harry G. Uhl, assistant secre- 
tary, and W. F. Shaw, manager of the central 
division; will devote considerable time to this 
work. Harry L. Knappen, of New York, will 
spend all of his time on the necessary field 
work. Mr. Knappen has had a long and suc- 
cessful experience as salesman and sales man- 
ager in advertising and in the commercial side 
of the motion picture business. He likewise 
has had wide experience in newspaper edi- 
torial, advertising and publicity work, and in 
these various functions has become well known 
throughout the United States and Canada. 


Lumber Production Directory Soon Ready 


Next month the production directory which 
is being prepared by the trade extension de- 
partment will be available for distribution. It 
will be the most comprehensive publication of 
its kind. Among other things it will give the 
sources of well manufactured lumber of dif- 
ferent kinds produced in this country and 
Canada by mills subscribing to the TX cam- 
paign. 

It will not only list manufacturing sub- 
scribers and the location of their home and 
sales offices, but show the railroads on which 
the mills are located, the kinds of lumber 
produced, the grades manufactured, plant facili- 
ties and association rules employed. It will 
give the membership of the National Associa- 
tion of Wooden Box Manufacturers and list 
the other co-operating organizations. 

Likewise, mills that are trade-marking and 
grade-marking their lumber or will follow this 
practice will be indicated in the directory. 

a * + * * 


Scales Gets Lumber Into House Plan Book 


Vigilance is one of the rules in the trade 
extension campaign. Recently W. H. Scales, 
of the southwestern district office, looked over 
the proposed copy for an elaborate house plan 
book to be published by the U. S. League of 
Local Building & Loan Associations through 
the American Building Association News, its 
official publication. He was surprised to find 
that every design but one was in stucco finish 
and that odd one in brick. Mr. Scales im- 
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Business in Brief 


More seasonable weather, with respect to both temperature and moisture, has stimulated 

retail buying somewhat, indicating that such slackening as has been noted is due to temporary 

influences and not to reduced buying power. For a few days last week the 

GENERAL rate for call money went to 10 percent, the highest since November, 1920. 

Bank clearings for the latest week rose to $11,542,634,000, compared with 

Dun’s reported 357 failures for the latest week, 

compared with 313 for the corresponding week of 1927. Revenue freight loadings for the week 
ended July 30 totaled 1,003,049 carloads, compared with 986,789 for the week before. 


$9,971,548,000 for the week immediately before. 


Rather severe competition that sometimes is induced by efforts to increase volume is reflected 
in narrow profit margins, complaints on this score being more frequent than on account of loss 
of business. Price indexes, however, indicate rather strongly and steadily 
held levels of price in general, departures when they occur being in indus- 
tries that are trying hard to maintain volume of output. Harvard Economic 
Society’s wholesale price index for the week ended July 5 rose to 99.5 from 99 for the week 
before. Dun’s price index of commodities for the latest month stood at $195.183, compared with 
$195.691 for the month before. Dun’s reported also 28 advances to 27 declines in commodity 


Live stock on the Chicago market made substantial gains during the latest week, compared 
with recent weeks, though grains either lost slightly or just held their own. No. 2 red wheat 
for the latest week end was priced at $1.79 a bushel, compared with $1.7914 

PROVISIONS for the —- before. No. 2 yellow corn was priced at $1.20% a bushel, com- 
pared with $1.244%4 the week before. Beef steers rose in price to $15.50 a 

hundred pounds, from $14.75 the week before, and hogs rose to $10.55, from $9.60 the week 
before, the prices for both classes of live stock being the highest for many weeks. Creamery 
butter was priced at 44 cents a pound for the latest week, compared with 4414 cents the 


Notwithstanding some decline in volume of steel output during recent weeks, the current 
production is above that of the corresponding period of 1927 and is counted good for the 
season. The weak factor in the situation is pig iron, which also has de- 
clined in volume. Though steel prices are not satisfactory to sellers, the 
principal consuming industries have sustained the demand fairly well with 
moderate requisitions. The steel industry, like some of the other major industries, derives 
considerable support from the purchases of miscellaneous consumers. In fact there is evidence 
in every important field of an adjustment to the policy of buying in small amounts and often. 


According to estimates of the bureau of mines, the output of bituminous coal, including 
lignite and coal coked at the mines, for the week ended June 30 totaled 8,435,000 net tons, 
compared with 8,390,000 tons for the week before and with 7,981,000 tons for 
the corresponding week of 1927. Preliminary reports of the American Rail- 
way Association indicate loadings Monday and Tuesday of last week of 52,111 
cars compared with 55,100 cars for the same two days the week before. Estimates made by 
the American Petroleum Institute place the average daily output of crude petroleum for the 
week ended July 7 at 2,383,850 barrels, compared with 2,384,150 barrels for the week imme- 








mediately called the attention of the editors to 
this fact and they agreed to change the book 
so as to represent lumber-built as well as stucco 
and brick homes. Notation will also be made 
in the case of a number of stucco plans that 
they are adaptable to wood exteriors. 

a * ” ~ * 


To Discuss Trade Extension Activities 


The executive committee of-the National 
trade extension committee, National Lumber 
Manufacturers’ Association, will hold a meet- 
ing in the Winthrop Hotel, Tacoma, Wash., 
Aug. 8. On the following day the mid-sum- 
mer meeting of the board of directors will 
be held at the same place. 

John M. Gibbs, manager of the trade ex- 
tension department, indicated that the follow- 
ing subjects will be among those discussed at 
the executive committee meeting: The joint 
box promotion campaign, the Home Modern- 
izing Bureau, the farm home remodeling film, 
Hoo-Hoo co-operation, advertising and pub- 
licity, grade and trade-marking, home financ- 
ing, the booklet giving a comparison of regional 
associations’ grading rules, and the species use 


bulletin. 
* * * & & 


Shipping Board Needs Lumber at Norfolk 
Terminal 


The Merchant Fleet Corporation, United 
States Shipping Board, has awarded to the 
Charleston Engineering & Contracting Co., 
Charleston, S. C., a contract for the rebuild- 
ing of aprons at the Norfolk, Va., terminal. 
The work will require approximately 650,000 
board feet of southern pine timber 6x8 to 
12x12 feet in size and of varying lengths. 
About one-half of the material will be given 
preservative treatment. Those interested in the 
timber requirements should communicate with 
the contractor at Charleston. 

** © * & 


Lumber for Bridge Decking Rejected by 
Army Engineer 


Approximately 10,000 feet of planking or- 
dered for redecking Chain Bridge has been re- 
jected by the Board of Commissioners of the 
District of Columbia on recommendation of 
Capt. H. C. Whitehurst, assistant engineer com- 
missioner. According to the engineer, the ma- 
terial delivered was two grades lower than 
that specified. The planking was purchased 
from a firm in Wilmington, Del., which Capt. 
Whitehurst said admitted it did not measure 
up to specifications. The firm has, however, 
agreed to replace it with material that will 
meet the requirements. 

This would seem to be one more strong 
argument in favor of grade-marking and trade- 


marking. 
**e* * * * 


Piling in California Trestle 12 Years to Be 
Used Again 


An engineer of the western division reports 
that piling and other wood taken from a trestle 
built 12 years ago near Rodeo, Calif., is in 
excellent condition and is to be used again by 
a large ferry and bridge company to extend 
the Martinez wharf. The old trestle is being 
demolished and a large proportion of the wood 
salvaged. It was of all wood construction and 
cost $90,000. Treated piling was used. 


* * * * * 


Wood Floor in Subway Shuttle Withstands 
Tremendous Wear 


The shuttle transfer at the Times Square 
Station of the West Side subway in New 
York City has a wood floor that will have 
been in service for ten years Aug. 1. Harold 
S. Crosby, engineer of the eastern division, who 
has been making a survey of wood used in 
subway construction and in subway stations, 
estimates that approximately 75,000,000 per- 
sons walk across this particular wood floor 
every year. With no covering whatever this 
floor has withstood the wear and tear of many 
hundreds of millions of feet for ten years 
and remains in excellent condition with every 
prospect of being used for many more years. 
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Be Prepared to Meet Modern Trend of Industry 


Alert Retailers Realize That Changes in Social and Industrial Structure 
Constitute Present Hazards of Business Which Must Be Circumvented 


Hugh Harrington, of the Home Lumber Co., North English, Iowa, 
tells about an ice man who has built up a business of some size 
by faithful and long continued work. But this trade is now being 
destroyed by the competition of mechanical refrigeration. 

It’s hard lines for a person to have such a thing overtake him. 

This ice man would have pleased the author of Poor Richard, for 
he has long followed the standard advice of the business elders. 
With him it has been early to bed and early to rise. He has 
avoided the silks and satins that put out the kitchen fire. He has 
held that industry, perseverance and frugality make fortune yield. 

He has kept his shop and has expected his shop to keep him. 
But it is not doing so. Something not even remotely rooted in per- 
sonal folly is taking away his trade. 

x ” + * + 


If Benjamin Franklin were writing Poor Richard now, he doubt- 
less would give us a new series of sayings about success. It is 
easy to guess that these would include comment about the value of 
watching the business horizon for subtle and unexpected compe- 
tition from other fields. Poor Richard would be interested in the 
lightning changes of modern commerce, and he would be quite cer- 
tain to mention those factors which have little to do with personal 
thrift and energy. 

This department knows an estimable man who for years had a 
national reputation as a manufacturer of buggies. They were good 
buggies. His factory was efficient, and he had little to fear from 
the competition of other buggy makers. But the fate of such an 
enterprise is written in the rise of the motor car industry. This 
veteran manufacturer now sees his plant idle. The chance of re- 
viving the buggy trade is about equal to the chance of reviving the 
trade in muzzle-loading shotguns. 

AJ * * * * 


The shores of the American business sea are strewn with such 
wreckage. The practice of the homely virtues did not save these 
enterprises. Of course the practice 
of such virtues did not hasten the 
disasters, and these mercantile 
barks might have foundered even 
Insure Continued Business sooner had the skippers played the 

ponies or gotten drunk regularly. 
But simple industry and thrift did.not save these men in the day 
when fashion turned away from their products or when an obscure 
inventor brought out an article or a process that made these earlier 
products and methods obsolete. 

Poor Richard condemned idleness, carelessness and waste; and 
if he were writing now he doubtless would continue to do so. He 
praised energy, sobriety and honest shrewdness; and these qual- 
ities are as valuable at present as they were in the eighteenth cen- 
tury. But these things no longer compass the whole of business 
wisdom. 

Sailing ships have been driven from the seas, save for a com- 
paratively few, by steam power. Railroads have put stage coaches 
into museums. Linotypes have superseded Franklin’s own handi- 
craft of setting type. The list is practically endless. 

These changes are increasing in number and in the speed of 
their occurrence. 

It is noteworthy that among his shrewd comments upon personal 
success Franklin had little to say about the hazards of a changing 
social and industrial structure. In his day such changes came about 
so slowly that they could be met without serious difficulty. Now 
they come about rapidly and constitute one of the major hazards 
of business and industry; and we can be sure that were Franklin 
writing now he would give much attention to this matter of watch- 
ing the business horizon. What shall it profit a horseshoer if he 
become a skilled artisan and keep his shop open early and late only 


Practice of Homely 
Virtues Does Not 


to find that there are motor cars needing tires but no horses need- 
ing shoes? 
oe + ad ok * 


Outer changes are affecting the lumber industry. They may be 

small or large, immediate or delayed. But they make up a field of 

which the dealer must take ac- 

Dealer Must Take tr Their timely discovery is 

: ittle if any less important than 

Changes Affecting Industry jy oir management after discovery. 

Into Account The critical time, when a business 

may be saved or expanded, is the 

time when it first begins to slip or when the opportunity for ex- 
pansion first begins to show itself. 

May the AMERICAN LUMBERMAN suggest that the retailers who are 
most skilled in doing these things are the men of wide and in- 
tensive information about their business, both in general and in 
particular? 

aa x +. + + 


Here, we'll say, is a man who has supplemented his own local 
experience by informing himself about the experience of his neigh- 
bors. He learns about the tactics of the wandering roofer; and 
without waiting for this outsider to appear he starts his own re- 
roofing campaign. Or he becomes familiar with the wave of cus- 
tomer financing that seems to be sweeping the country; and when 
a mail-order outfit or other alien concern invades his territory with 
a loan scheme as the high trump, it finds him with a handful of 
high trumps of his own. Or he notes the extraordinary results in 
volume of trade and in customer satisfaction that arise from the 
modernizing of old houses. Without waiting until all other sources 
of trade have dried up he begins to cultivate this modernizing 











“We can be sure that were Franklin writing now he would give much, 
attention to this matter of watching the business horizon” 


business. Plenty of others could be mentioned; industrial trade, 
scientifically designed farm buildings, promotion of house building 
by means of building shows, promotion of the building and loan, 
and so on. No one of these things was thought of very seriously 
half a generation ago. Any one of them may now be the thing 


that will save a business. 
+ a . * + 


Some people tell us that business men are reading less than they 
did. We hope this is not true. 
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Of course we have a selfish interest in the matter, since we want 
readers for the business news and practical economic methods 
which we are printing in this paper. But aside from our personal 
stake in the matter, we still hope that business men are reading 
more rather than less; for the man who reads more usually thinks 
more. It is a sign of his business vitality. 

The rewards of efficiency are larger now than they were in Frank- 
lin’s time, and the penalties. of inefficiency are quite as heavy. The 
economic facts and the business news which a business man reads 























“The man who reads more usually thinks more. 
business vitality” 


It is a sign of his 


may not bring to him ready-made policies which he can apply with- 
out change. But this news passes through the laboratory of his 
mind; and out of the fusion and rearrangement that occur there 
come the practices that keep his business abreast of the parade. 
This, as we see it, is one of the new meanings of the old saying 
about keeping the shop that the shop may keep you. Keeping the 
shop includes keeping it fertilized with sound ideas. 


* * * * * 


Mr. Harrington, to return to him and his ice man, made a 
very good suggestion. So far, at least, not every person has been 
completely converted to mechanical re- 
Finding New Stunts frigeration. We don’t need to enter into 
, A the argument; but we know that the ice 
That Will Bring box, at its best, continués fairly well to 
in New Business satisfy its owners. . y* of them are 
reluctant to change “until “experience has 

sifted some of the claims made for mechanical refrigeration. 

But the ice box is not always at its best. In many houses, not 
old in years, no special provision was made for refrigeration when 
the kitchen was designed. The ice box has had to go onto the 
back porch or the grade landing or even into the basement. If a 
place is found for it in the kitchen, the ice man must bring his 
dripping load inside where he musses up the floor. 

One of the powerful influences against the ice box has nothing 
to do with its refrigeration capacity. Its new rival isn’t serviced 
by a man wearing large rubber boots that carry mud onto the 
kitchen floor. 

Mr. Harrington suggested icing from the outside. He also sug- 
gested a niche for the ice box, built something like a bay window, 
that will bring the ice box flush with the inside wall. 

Possibly the lumberman, the refrigerator dealer, the contractor 
and the ice man could work out a simple and informal partnership 
to promote this idea. It is not certain that the ice industry is 
ready to join the fossils in the business museum. The lumberman’s 
special interest in the matter is the opportunity it will afford him 
of making his service in modernizing old houses that much more 
complete. 

* * * * * 


Charles R. Black, of Corning, Ark., recalled having héard the 
statement a good many times that a person can’t be a good sales- 
man and a good collector at one and the same time. Mr. Black does 
not agree. From where he sits it looks as though a person 
couldn’t be a good salesman unless he had at least some of the 
qualities of a good collector. 

This difference of opinion arises from opposed ideas of what 
constitutes a sale. These opposed ideas cut pretty deeply into 
the tissue of merchandising. 


The person who believes that a capacity for making collections 

stands in the way of salesmanship usually thinks of a sale as 

something with no past and no 

Functions of the Salesman future. It baer alone. The sales- 

man, employing whatever jockey 

as Opposed to Those tactics may be necessary, induces 

of the Collector the customer to say he will take the 

goods. He performs the sleight-of- 

hand stuff that gets the name on the dotted line. Then he is 
through, 

The buyer may not be able to pay. He may have no intention of 
paying. Yet, according to this idea, the sale is successfully made. 
Any following trouble need not worry the salesman. Let it worry 
the collector. Trouble is the collector’s natural portion; so don’t 
deprive him of his birthright! 


* * * * * 


It is but fair, however, to make some statement of the case as it 
appears to the man who thinks that selling and collecting are so 
different that one person can not be successful at both. The good 
collector, so he thinks, is lacking in the feeling for adventure. Sen- 
timent and imagination get small encouragement in the occupation 
to which he has been called; and he is a bear on the market of 
human nature. His job is concerned with salvage and not with 
creation; and he is hard boiled and speaks familiarly of painful 
legal processes. He is about as inspiring as a snub-nosed service 
truck dragging in the battered remainder of what was the family 
pride before it left the highway and tried to climb a telephone pole. 

Salesmanship, as this person sees it, is concerned with such 
things as faith and hope as they manifest themselves in the busi- 
ness world. Confidence and assurance, he says, are more valid 
moods than caution and despair; and many a man, once persuaded 
to have the courage of his hopes, discovers within himself the fac- 
tors of success. It is the function of salesmanship, so this person 
believes, to inspire customers to trust the best and not the worst in 
themselves, to rely upon the fountains of capacity and to adventure 
in the sunshine of assurance where success is possible rather than 
to hold back in the shadows of doubt where failure is certain. 

Yes, Clarice, you are quite right in guessing that this analysis 
of the two jobs was made by a salesman and not by a collector. 


* * * * * 


All this might be convincing if the results worked out more 
often according to specifications. But it comes to pass oft that the 
customer most susceptible to such 
inspiration ought instead to have a 
sedative. If salesmen were less in- 
spirational in the wrong places, col- 
lectors would be called upon less 
often to act as undertakers. The 
unwarranted soaring of the one is the reason for the dismal grub- 
bing of ‘the other. 

When a salesman learns that his sale is not completed until the 
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There Are Times When 
the Customer Should Not 
Have Been Sold 
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“If salesmen were less inspirational in the wrong places, collectors 
would be called upon less often to act as undertakers” 


money is paid in, he will find several of the collector’s ideas that 
may be of use in his own occupation. 
* * * * * : 
The idea of responsible salesmanship is going even beyond the 
point of making sure that the goods will be paid for. Suppose pay- 
ment is made in full but ‘the article is useless to the purchaser. 
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Suppose this sale destroys the purchaser’s capacity for future 
buying. Suppose, without being ruinous, the sale is less useful to 
the customer than it would have been had the salesman given 
sound advice. 

Is it salesmanship to interfere for the customer’s good? How 
much may a salesman meddle in the other man’s business? When 
does he cease to be a saleman and become a nuisance with a long 
and limber nose? 

* x ” * « 

The dividing line may be faint at times, but common sense can 

usually locate it. A dealer need not set himself up as his brother’s 

keeper. He need only do those things that 

A Dealer Need contribute to the real welfare of his own busi- 

. ness. If a dealer keeps a customer out of a 

Not Be His course that would impair the latter’s purchas- 

Brother’s Keeper ing power, isn’t he acting in the interest of 
his own business future? 

Yes, we have an instance in mind. Years ago a farmer of our 
acquaintance owned a farm of 120 acres and planned to build a 
big house on it. It was a matter of foolish pride, and the dealer 





building was erected on the farm as long as this farmer owned it. 
During the deflation period he lost the place, and at that time not 
all the materials used in the house had been paid for. Without 
the investment in this silly project the farmer could have held his 
land. Here was a place where salesmanship and collection, the 
customer’s interest and the dealer’s, should have pulled together. 
They did not do so, and the result was painful all around. 
ca - ” * ~ 

We’re often told that this is an age of specialization, and such 
no doubt is the truth. But the specialist can’t afford to ignore 
his fellow specialist. They’ve divided work so that the details 
may be better done; but these details must finally be woven into 
a harmonious unit. Selling and collecting are details of a larger 
objective. 

If some concerns keep a careful and tactful watch over their 
customers’ interests, no one need be shocked. Generations of busi- 
ness men have been doing this in an informal and natural way 
without hunting up special names for it. It seemed only neigh- 
borly to keep a customer, who was also a friend, from hurting 
himself. 





knew it. 


But he wanted to make the sale, and so he did make it; 
and the house was built at a cost of about $12,000. 


Not another 


With all its intricate machinery, business still has a place for 
the sentiment of neighborliness. 


Attractiveness and Convenience Feature Yard 


PHOENIX, Ariz., July 9.—The Douglas Lum- 
ber Co. has achieved an artistic success in the 
layout of its new yard here, and under the 
management of Joe Tardy, secretary and treas- 
urer, has adopted a policy that has proved 
highly successful in the parent plant, at Doug- 
las, Ariz. 

“The company has always featured native 
pine,” says Mr. Tardy, “and we will be more 
aggressive than ever in advertising the good 


mings. Even at a distance no one is left in 
doubt as to the nature of business transacted 
here, for across the roof is blazoned in huge 
letters the single word “Lumber.” 

A recent article in the AMERICAN LUMBER- 
MAN, under the title “Bar Out Pilferers and 
Pests,” emphasized the desirability of enclos- 
ing lumber yards with fences that really would 
keep out intruders. As will be observed from 
the photograph, this idea has been effectively 





| 


surmounted by bird houses of simple design. 

The greatest factor in the convenience of the 
yard is the arrangement of four entrances and 
exits, with wide driveways surfaced with 
gravel, and the clear lettering of the lumber 
bins. 

The yard is laid out particularly to cater to 
the drive-in trade, and the yard attendants 
are fully alive to its importance in building 
up volume, as well as in creating goodwill. 














Some interesting details of this very attractive and well planned Arizona yard are the gates and fences, as well as the effective display of 


points of the Arizona product. While we stock 
every brand that can be called for by the 
building trade, and carry a full line of build- 
img accessories, we are primarily a lumber 
company and an Arizona concern and we con- 
fess to much more than a passive interest in 
finding an increased outlet for the timber 
activities of northern Arizona.” 

Attractiveness and convenience are the under- 
lying principles that distinguish the new plant. 
The yard is laid out so that every pile may 
be approached by backing up, thus making it 
possible to load all trucks from the rear and 
obviating the awkwardness of side-loading. 
Well spaced two-deck bins for housing the 
upper and finish grades of lumber are ranged 
under roof along two sides of the yard, rough 
grades and mining timbers being stocked in the 
center. The builders’ hardware is displayed 
to good advantage in the office annex, with 
a loading platform for accessories adjoining. 

Exceptionally attractive is the design of the 
office building, the fencing and the gateways. 
The office building, of variegated colors, with 
its high-gabled tile roof, is constructed of 
mission stucco in pink with light blue trim- 


the company’s signs and slogans 


carried out by the Douglas Lumber Co. The 
yard, which covers half a city block, has a 
roadway around all four sides, and is enclosed 
by a high tight board fence with sharp picket 
tops, painted to correspond with the main 
buildings. 

In front, the two gates and the fence are 
built of slats with dovetail tops, the base and 
posts being of concrete. The unusual, bright 
color combination is harmonious and in ex- 
cellent taste and impresses itself favorably on 
the casual passer-by. Business slogans, neatly 
lettered in black on a white ground, get their 
message across: “Where cash is king,” and, 
“We will not cease work until everyone owns 
a home of his own,” well express the policy 
of the company. 

One of the most interesting features of the 
yard, if one is to judge from the comments 
of visitors, is the series of miniature houses 
that have been perched on the posts along the 
low part of the fence, where they may be 
examined at close range. These “doll houses” 
are exact reproductions in miniature of house 
designs that especially feature the use of lum- 
ber in their construction. The higher posts are 


The officers of the company (with head- 
quarters at Douglas), are J. B. Herndon, of 
Hollywood, president; Tom T. Schofield, of 
Douglas, vice president; Joe Tardy, the 
Phoenix manager, secretary, treasurer and 
general manager of the company. 

All are well known in lumber circles of the 
state, and the company lives up to its unique 
slogan: “We Are Hot Like a Depot Stove 
for Business.” 


Big Hotel to Replace Lumber Yard 


San Antonio, Tex., July 9.—One of the 
finest hotels in west Texas, the 12-story Hilton, 
to cost about $525,000, will occupy the present 
site of the West Texas Lumber Co., at Twohig 
and Oakes streets, this city, according to B. B. 
Hail, principal owner of the company. The 
site will be cleared just as soon as the offices 
and stock can be removed to a new location 
on the Santa Fe tracks. The hotel will be 
owned by a company formed by officials of 
the West Texas Lumber Co., but it has been 
leased to the Hilton Hotel Co., which now 
operates a chain of five large hotels im the 
state. * 
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Retailers Interpret “Freak” Order Diversely 


Variation in Readings Emphasizes Importance of Legible Writing and Careful 
Reading of Orders—Indianan Wins Prize for Being Nearest Correct 


“OrpERS” are what the average retail lumber- 
man wants, and he does not care much whether 
he gets them orally across the counter, over 
the telephone, neatly typed on classy busi- 
ness stationery, scribbled with a carpenter’s 
stub pencil on a scrap of paper or, like the 
one reproduced herewith, scrawled on a piece 
of board. 

The particular order here shown was first 
printed in the AMERICAN LUMBERMAN of 
June 23, with the explanation that it was 
brought by a boy to the yard of the Home 
Lumber Co., Kingsville, Tex., where Manager 
J. L. Gregg figured out what the customer 
wanted and filled the order satisfactorily. 

With the idea of providing a little diversion, 
as well as some good practice in deciphering 
illegible orders, the AMERICAN LUMBERMAN 
offered a small prize, consisting of a choice 
of two popular books for lumbermen, to the 
retailer coming the nearest to correctly in- 
terpreting it. This informal contest has cre- 


wanted to know if we had wood shingles, and 
then asked how many we had. The approxi- 
mate number was figured out and when told 
how many there were, he replied that he would 
take one bundle. Barnum was right!” 

One point on which nearly all agree is 
that “this room is rented and finished,” al- 
though by some these lines are interpreted to 
mean that the room is “rented and furnished,” 








id 





MR. GREGG 

Please send a bottom sash or have 
this glass put right again and send with 
the bearer for the room is rented and 


finished S. RIOS 


Above is the official interpretation as supplied 
by J. L. Gregg, manager of the Home Lum- 
ber Co., Kingsville, Tex., who received and 
filled this order—except that the last word 
in the fourth line of the original order is ren- 
dered “again” (instead of Mr. Gregg’s inter- 
pretation “away”) as the microscope clearly 
shows “again” to be the correct reading 





ated a surprising amount of interest, a flood 
of letters with various interpretations being 
received from retailers in all parts of the 
country. Truly, the variety of interpretations 
received exemplify the old maxim: “Many 
men of many minds.” The divergent mean- 
ings read into this scrawl show how easily 
mistakes may be made in filling written orders, 
and emphasize the importance both of legible 
writing and careful reading. 

The spirit in which lumbermen entered the 
“game” is illustrated by the remark of a 
contestant who in sending in his interpretation 
added: “I know I am too late—but ‘just for 
fun.” Allen Post, Post Bros. Lumber Co., 
Ashtabula, Ohio, writes: 

“IT have been trying to interpret the order 
which you published on page 47 of the June 
23 issue of the AMERICAN LUMBERMAN, and 
will say that it is a ‘sticker.’ This carpenter, 
who is a worse writer than I am, wants Mr. 
Gregg to send him a bottom sash, because evi- 
dently the glass is broken out of the one he 
has. He either wants a new sash or a glass 
put right in the one which he is probably 
sending with the boy. From the last sentence 
it seems that he wants the sash sent back im- 
mediately because the room in which the sash 
is used is finished and rented. 

“As the order was sent on a piece of board, 
the carpenter must have been working on the 
room and Mr. Gregg must have known of the 
job and consequently knew” the name of the 
carpenter, whose signature would puzzle even 
Sherlock Holmes, though it looks as though 
the name begins with the letter ‘R.’ 

“This is about as exasperating as an inquiry 
which we once received from a man who 














“rented once finished,” “painted and finished,” 
“rented and bright,” and “suppose to be 
finished.” 

Considerable difficulty seems to have been 
experienced with the phrase “put right again,” 
appearing in the fourth line of the original 
order, this being variously-interpreted to mean: 
“put right away,” “fit right away,” “cut right 
again,” “fit against,” “put tight again,” “put in 
right away,” “put right again,” “bent straight 
again,” “cut right again,” “but right away,” etc. 

Sides are about evenly divided between those 
who think the instructions were to send with 
“bearer” and those who take the last word of 
that phrase to be “boy,” while by way of 
variety one contestant thinks that the sash is 
to be sent by “Ted Bear.” 

The signature proved a difficult hurdle for 
many, no less than fifteen different spellings 
being given, as follows: 


CHAS. C. Ros P. Rios 
Cross C. Bros Rus 
Crios C. Davis R. Bros. 
C. Rias S. REtos S. Bros. 
C. Rios RiAs* P, R. Lewis 


The prize offered by the AMERICAN LUMBER- 
MAN to the retailer coming nearest to correctly 
interpreting the order is awarded to Frank W. 
Woods, treasurer Dynes-Pohlman Lumber Co., 
Indianapolis, Ind., whose interpretation of the 
order itself is 100 percent correct, although he 
erroneously interprets the signature as “C. 


‘ Davis.” A Philadelphia reader (A. J. Wolnski) 


would have tied for the first place except that 
he incorrectly wrote the word “send” as “sent.” 


To show how widely even experienced lum- 
bermen may differ in interpreting an order if 
illegibly written, the following interpretations 
are reproduced, the names of the senders being 
in italics: | 

Mr. Grcc: Please send about a thousand 
or more this glass but right away and send 
with the bearer for this room is rented and 
finished.—S. Retos. (John Cashin, White Pine 
Lumber Co., Bernalillo, N. M.) 


Mr. Grecc; Please send 9 bottom sash and 
have this glass put in right away like the 
one sent with Fere Bros: for this room is 
suppose to be finished at once. (A. T. Loewen, 
bookkeeper Jansen Lumber Co., Jansen, Neb.) 


Mr. Grecc: Please send a bottom sash or 
have this glass put right again and send with 
Ted Bear for this room is rented and finished. 
—P. R. Lewis. (George L. Goetzmann, esti- 
mator and decorator Rock Island Lumber & 
Mfg. Co., Rock Island, IIl.) 


Mr. Grecc: Please send a bottom sash so 
have this glass fit right against one sent with 
bearer for this room is rented and finished. 
(E, F. Lamphere, H. V. Berry, Port: Plain, 
N. Y.) 


Mr. Grecc: Please send a bottom sash or 
have this glass bent straight again and send 
with boy for this room is rented and furnished. 
—C. Ros. (F. J. Ullrich, manager Eclipse 
Lumber Co., Lone Tree, Iowa.) 


Mr. Grecc: Please send a bottom sash or 
have this glass fit right again and sent with 
the bead for this room is rented and finished. 
—C. Bros. (E. L. Humphrey, Frampton Tie 
& Timber Co., Knoxville, Tenn.) 


Mr. Grecc: Please send about this size, or 
have this glass cut right again and send with 
the boy to this room is rented once finished. 
(D. J. Moore, Tilghman Lumber Corporation, 
Sellers, S. C.) 


Mr. Grecc: Please send a bottom sash or 
have this glassed but right away and send with 
the boy for this room is rented and finished. 
—C. Rios. (R. M. Walz, Charles Harbaugh 
Lumber Co., Ingleside, IIl.) 


Mr. Grecc: Please send 9 bottom sash or 
have this glass put right again, and send with 
the boy for this room is rented and finished. 
—C. Bros. (H. M. Harter, manager, Robin- 
son-Davis Lumber Co., Fairview, Mo.) 


Mr. Grecc: Please send a bottom sash or 
have the glass put in right away and send 
with the boy for this room is wanted and fin- 
ished.—C. Ruos. (E, W. Mayer, manager 
Charles Harbaugh Lumber Co., Ingleside, [Il.) 


Mr. Grecc: Please send a bottom sash or 
have this glass cut right again and sent with 
the boy for this room is rented and bright. 
(S. G. Rhodes, Crossan-Zingerle Lumber Co., 
Bethany, Mo.) 


Mr. Grecc: Please send a bottom sash or 
have this glass put right again and send with 
the bearer for this room is entirely finished.— 
Cuas. (C. K. Gould, president Gould Lum- 
ber & Inv. Co., Kansas City, Mo.) 


(Continued on page 55) 
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Retailers’ Idea Exchange 
Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 














Cost Accounting Class Graduates 


Derroir, Micu., July 9.—The graduating 
exercises of the first annual class in estimat- 
ing conducted by the Braun Lumber Corpora- 
tion, this city, took place at the company’s 
offices on the evening of June 29, thirteen 
“students” being graduated, all employees of 
the company. 


British Columbia. Mr. Duvall will combine 
business with pleasure and expects to spend 
considerable time in the big lumber manufac- 
turing centers in Washington. 

J. W. Snodgrass has sold his retail lum- 
ber yard at Lamar, Colo., to the Gibson Lum- 
ber Co. of Canon City. Mr. Snodgrass has 
retained his lumber business at Granada. 





This class, which 
meets weekly for the 
study of cost account- 
ing as set forth in 
“Cost Book A” of the 
Millwork Cost Bureau, 
Chicago, has an enroll- 
ment of 55 employees. 
In fact, this is probably 
the largest class taking 
this course of instruc- 
tion under the auspices 
of any lumber company. 

The graduating ex- 
ercises were held in 
regular form, the pro- 
gram including intro- 
ductory remarks by L. 
A. Braun, addresses re- 
lating to the subjects 
studied, given by C. C. 
Carpenter, W. H. Eyre 
and R. A. Rathke. O. L. Appleton, secretary 
Millwork Cost Bureau, Chicago, also delivered 
an address. Presentation of the 1928 class was 
made by*L. D. MacIntyre, and the diplomas 
were presented by Joseph A. Braun, president 
of the company, who complimented the grad- 
uates upon the good work accomplished. Re- 
sponse on behalf of the class was made by 
M. Pichitino. 

It is expected that the enrollment for the 
coming year will be even larger, as the com- 
pany feels that the instruction thus secured 
is a big help both to the men themselves and 
to the organization. 


Among the Colorado Dealers 


Denver, CoLo., July 9.—The Alamosa ‘yard 
of the McPhee & McGinnity Co., of this city, 
recently has moved into new quarters, which 
gives the company a more convenient location 
in that city just across from the freight de- 
pot. This yard will handle paints and glass in 
addition to lumber and all building materials. 
The store room has been built at the rear of 
the office where a stock of materials will be 
carried for the retail trade. The downtown 
office and store will be known as the Alamosa 
Lumber Co., while the wholesale yard and fac- 
tory will continue as McPhee & McGinnity Co. 

A. A. Ladd, formerly president of the New- 
ton Lumber Co., Pueblo, Colo., has returned 
from a vacation to take up his duties perma- 
nently with the Ladd Lumber Co., in Bessemer. 
Mr. Ladd and Robert Newton disposed of 
their interests in the Newton Lumber Co. on 
May 1. Louis E. Schumann and W. B. Hat- 
ton now are president and secretary-treasurer 
of that concern. 

George Duvall, president and general man- 
ager of the Duvall-Davison Lumber Co., 
Golden, Colo., accompanied by his wife and 
daughter, left July 1 for a month’s motor 
trip that will take them through California, 
Yellowstone Park, the Pacific Northwest and 








The 1928 graduating class in cost accounting conducted by the Braun 
Lumber Corporation, Detroit, Mich., for its employees 


Checkmating the Bandits 


CLEVELAND, Outro, July 9.—In addition to 
his duties as head of the Cuyahoga Lumber 
Co., Arch C. Klumph is actively interested in 
building and loan association work. As the 
chairman of a committee appointed last week 











Awards Prizes for Handicraft 


Los ANGeLes, Ca.ir., July 7—The Sun 
Lumber Co., of Beverly Hills, recently made 
its annual cash prize awards to the boys in 
manual arts departments of the three ele- 
mentary schools of Beverly Hills for the most 
attractive and best finished hand products 
produced during the year. E. E, Newman, E. 
F. Consigny and George R. Barker, represent- 
ing the Sun Lumber Co., acted as judges, and 
Frank Burnaby, president of the company, 
made the awards of first prize, $10; second, 
$5, and third, $2.50. 

At the El Rodeo school the first prize was 
awarded to Ernst Lubisch, jr., for an attrac- 
tive stand; second, Ted Hirt, ship, and third, 
Irving Adams, radio stand. Hawthorne school : 
First, George Pierson, ship; second, George 
Seitz, book case; third, Edward Butterworth, 
table. Beverly Vista school: First, Palmer 
Humes, checkerboard; second, Edward Maus, 
table; third, George Watson, boat. 


Claims: World’s Record for Tiny Team 


PHILADELPHIA, July 10.—The Ellwood Allen 
Lumber Co., this city, claims to have the 
smallest delivery equipment unit in the lumber 
business, consisting of three ponies and small 
wagon. Thomas R. Marshall, head of the local 
concern, is confident that no one can boast of a 
smaller one, and if any retailer can combat 
the claim, he will be glad to hear from him. 

This tiny team of Shetlands has been used 
for many years, and is not only satisfactory 
for making delivery of small orders to nearby 
points, but also has great publicity value, help- 
ing to make the name of Ellwood Allen known 
from one end of the 
city to the other. The 
ponies, Prince, Jerry 
and Frank, collectively 
eat only as much as 
one horse. These 
pigmy equines draw a 
miniature lumber 
wagon and can haul a 
maximum load of 400 
feet of lumber. They 
are usually driven by 
a midget who weighs 
about 95 pounds. The 
three ponies are popu- 
lar characters, and pos- 
sess an unusual degree 
of intelligence. The 





Shetland ponies and miniature wagon that constitute “the smallest 


children in the neigh- 
borhood welcome them 
as friends, everywhere 


lumber delivery unit in the world” they are petted ard 


by the Cuyahoga County Savings & Loan 
League to formulate a defense program for 
its 77 members, Mr. Klumph has been de- 
voting some time to examination of devices 
for routing and capturing daylight robberies. 
The committee has endorsed a secret device 
that has been perfected by Robert W. Pearson, 
secretary of the league, but has refused to di- 
vulge the nature of the device other than to 
indicate that it is an adaptation of and an im- 
provement on the method being used with suc- 
cess in other cities. The committee also 
selected for future demonstration three other 
important methods of protection for the cash 
resources of the building and loan associations. 


pampered, but at all 
times they maintain the dignity of thorough- 
breds. 

The discarded shoes of the little fellows 
are saved and, in response to requests for 
souvenirs, are nickel plated and distributed to 
customers as paper weights. The “good luck” 
symbol makes them doubly appreciated. 

Mr. Marshall prides himself on the com- 
pany’s delivery department. Beside the ponies, 
he has a number of handsome draft horses 
that have won a dozen cups and ribbons in the 
last few years in industrial parades, where 
they always attract attention. He has seven 
single teams, two doubles, two trucks and the 
ponies. The wagons and trucks are painted 
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uniformly in cream color with blue lettering, 
making a very attractive appearance. 


Lumber, Fish and Aviation 


MitwauKEE, Wis., July 9.—That lumbermen 
know how to lure the fish to their hook as 
well as customers to their yards is demon- 
strated in accompanying picture. . This string of 
wall-eyed pike is only part of the catch of 
Ralph E. Nuzum, Nuzum Lumber Co., Viro- 
qua, Wis., who is holding the fish, and Mr. 
Krogstad, buyer for the Hayes-Lucas Co., 
Winona, Minn., on a recent fishing trip. The 
two of them got 93 pike while they were on the 














Lumbermen make big catch of wall-eyed pike 


trip in the north. Mr. Nuzum is now in the 
Jackson Hole country in Wyoming, doing some 
more fishing. He took a ride in an airplane 
last week from Cheyenne, Wyo., to Denver, 
Colo., and as he describes it, “I was all dec- 
orated up with jumpers, goggles, helmet, para- 
chute, and then they strapped me in so I 
couldn’t have jumped even if I would. Any- 
way, we lit perfectly.” 





| This Week's 
AD-IDEA 


ADVERTISES TIME SERVICE 


If the question were asked, “What has giv- 
ing the correct time of day to do with selling 
lumber?” probably Fred Donaldson, manager 
of the Pinnell-Coombs Lumber Co.’s yard at 
Lebanon, Ind:., would reply that in his judg- 
ment there is a fairly close connection. 

Anyway, a few months ago the Pinnell- 
Coombs company installed Western Union 
telegraphic time service, and announced to the 
public that anyone wanting to know the correct 
time had only to phone “6” or “206.” About 
that time the company ran a full page adver- 
tisement in the local newspapers, emphasizing 
the desirability of home owning and of mak- 
ing the decision to “build now,” and at the 
end of the “ad” appeared a line reading as 
follows: 














“And by the way, phone us for the correct 
Western Union time of day.” 


This invitation, repeated from time to time 
in various forms, has been cordially accepted 
by the public. “You would be surprised,” 
says Mr. Donaldson, “at the number of tele- 
phone calls we receive, asking for the time.” 

The willingness to serve, without direct 
profit, manifested by the invitation thus ex- 
tended, naturally arouses a reciprocal feeling 
of appreciation on the part of those benefited. 
It is not surprising that this bit of “com- 
munity service” has proved an effective builder 
of good will. ee ae OF 

To SERVE as a “guide post” to aviators, the 
word “Hackensack” has been painted in 8- 
foot letters on the top of the Comfort Coal- 
Lumber Co.’s shed at Hackensack, N. J. The 
space was contributed by the lumber company, 
the E. I. du Pont de Nemours Co. furnished 
the paint, and the brush used was contributed 
by Will Rogers, the well-known humorist. 





other purchases. 





This Week’s 


A Convenience for Paint Customers 


The Riverside Lumber Co., Cape Girardeau, Mo., of which W. J. 
Kies is the manager, provides an appreciated convenience for its 
customers by having at the entrance of the paint department a 
rack wherein are kept a number of empty 1%-, 1-, and 5-gallon cans. 
Customers wanting turpentine, oils, benzine or anything of that 
nature and who do not happen to have brought cans to take it away 
in, are loaned these containers, a charge of 10 cents each for same 
being added to the bill, merely as a deposit to induce the customer 
to return the can, as he gets his dime back when he brings in the 
borrowed container. As customers now know that they need 
not bother to bring a can, unless convenient to do so, as they can 
always get a container at the yard, this little courtesy or convenience 
provided for buyers naturally results in bringing people to the yard 
for supplies of this sort, and while there they are likely to make 


Timely Tip 
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Pushing Sale of Redwood for Boats 


LANSING, Micu., July 9.—Another progres- 
sive retail lumber concern in Michigan which 
is meeting with gratifying success in interest- 
ing people of its community in building boats 
of redwood is the McKee Lumber Co., of this 
city. A plan similar to that used by the Mar- 
quette Lumber Co., of Grand Rapids, Mich., 
recently reported in the AMERICAN LuUMBER- 
MAN, is used by the McKee Lumber Co., which 
has sent to prospective boat builders circulars 


telling of the utility of redwood for boat 


building and followed these up with copies of 
pamphlets on this subject, supplied by the 
Pacific Lumber Co. of Illinois. Plans and 
blue-prints for building boats of redwood were 
supplied to carpenters and others who are 
building boats, and as the result of this sort 
of promotion, the McKee Lumber Co. advises 
that it not only has seen results in the way of 
increased demand for redwood, but this con- 
tact also has resulted in an increase in sales 
of other commodities. 


Dealer Holds Post Driving Contest 


Kauoxa, Mo., July 9.—A steel fence post 
driving contest recently held by the Clark 
County Lumber Co. at its yard here attracted 
a good attendance of farmers and others who 
showed a good deal of interest in demonstrat- 
ing their muscular ability. The best record 
was made by a husky individual named Bill 
Harbur, who sunk his post to the required 
depth in 94 seconds, receiving a prize of 15 
steel posts and a driver. The next best rec- 
ords established were 10% seconds and 13% 
seconds. 


This Dealer Rides High Wheel 


CoNNEAUT, Onto, July 10—For some pur- 
poses at least old things still are best, is the 
belief of Robert MacFarland, manager of the 
Pond Lumber Co., of this place, who uses an 
old type high wheeled bicycle in going to and 
from work at his office or taking short spins 
around town for business purposes. When 
Robert MacFarland was a boy of 14, he pur- 

















Still gets mileage from old-fashioned bicycle 


chased the latest type vehicle, a new bicycle 
with a 54-inch front wheel. Forty years later, 
at the age of 54, Mr. MacFarland still rides 


~this wheel and seemingly enjoys it as much 


as he did when he was a freckle faced boy. 
Regardless of weather conditions, every morn- 
ing, noon and night he may be seen riding his 
high wheeled bicycle between his office and his 
home several blocks away. Purchased at a 
price of $150, all cash, 40 years ago, the 
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wheel has the original tires and is in good 
condition. Commenting on this purchase, Mr. 
MacFarland said, “There was no instalment 
buying in those days.” The cyclometer at- 
tached to the front wheel indicates that Mr. 
MacFarland has ridden this bicycle 1,100 
miles, most of this mileage being made over 
dirt roads. 


Retailer Holds “House Warming” 


Hopart, OKLa., July 9.—Last Saturday, 
July 7, the Antrim Lumber Co. held a formal 
public opening and “house warming” of its 
rebuilt and greatly improved yard at this 
place, this being a part of the general program 
of equipment and standardization which this 
well known line-yard concern is carrying out. 

The public responded to the invitation to 
come and look the yard over, about 2,500 
people visiting the plant during the afternoon. 
Sandwiches and lemonade were furnished free 
to all comers, and flowers were given to the 
ladies. 

All visitors were registered, and a draw- 


Conducts Coal Selling Contest 


A coal selling contest, in which employees 
were awarded cash prizes for the largest num- 
ber of new customers secured and also for 
the greatest tonnage of coal sold, has just 
been conducted by the Comfort Coal-Lumber 
Co. chain of yards, with headquarters at Hack- 
ensack, N. J. First, second and third prizes 
of $25, $15 and $10 were awarded to the three 
employees securing the most new customers, 
and equal prizes were given to employees sell- 
ing the greatest tonnage. 

The prizes, in both divisions, were won by 
the same three employees: B. Conklin, August 
Schmidt, and Miss Deluca. Mr. Conklin se- 
cured 85 new customers and sold 372 tons; 
Mr. Schmidt secured 37 new customers and 
sold 169 tons, while Miss Deluca secured 30 
new customers and sold 146 tons. Asa result, Mr. 
Conklin won a total of $50, Mr. Schmidt $30, 
and Miss Deluca $20. 

To put it another way, for a total expendi- 
ture of $100 in prize money the company se- 


cured 152 new customers and sold 687 tons 
of coal. While in the natural course of affairs 
some of this business probably would have 
come to the company anyway, nevertheless the 
expenditure seems to have been well justified 
by the results obtained, even though not as 
many employees entered the contest as had 
been hoped for. Very likely, however, the 
fact of $50, $30 and $20, respectively, having 
been gathered in by the three employees named 
may result in a more general participation 
should the company stage another similar sales 
contest later on. 





INDIANA Boy Scouts are to start three 50- 
acre forests this year, at Jasonville, Clay City, 
and Linton, on strip coal mining fields of the 
Maumee Collieries Co. The company will pro- 
vide trees and tools and will give quarters to 
the scouts while they are doing the work. 
The first plantings will include 1,200 spruce, 
which it is planned to market as Christmas 
trees, half the proceeds to go to the scouts. 


























Front and side views of the Antrim Lumber Co.’s remodeled and improved yard at Hobart, Okla. 


ing was held, a prize of five gallons of paint 
being given to the person holding the lucky 
number. Other prizes awarded included a 
medicine cabinet and an ironing board, the 
_former being given to the person guessing 
nearest to the correct number of mixed nails 
in a glass jar, while the ironing board was 
awarded for the best slogan on Antrim’s Red 
Square Products. 

The site is 175 by 140 feet, situated one- 
half block from the main business part of 
the city, on paved streets. 

The shed is double decked, umbrella type, 
measuring 36 by 150 feet, with 6-foot wide 
bins. The office is 20 by 28 feet, with private 
office and alcove for hardware and paint in 
the rear. 

The wareroom at rear of the office and ex- 
tending back 175 feet is divided into four 
compartments, for storing sash and doors, 
sheetrock, wallboard, nails, prepared roofing 
and asphalt shingles, cement and plaster. All 
the compartments are commodious, enabling 
storing the materials in a neat and convenient 
arrangement. 

At rear of the yard is situated a carpenter 
shop 24 by 40 feet, adjoining which on one 
side is a garage 14 by 18 feet. On opposite 
side of the yard from office and warerooms is 
a platform for piling shingles and lath, and 
— for brick, posts, sand, gravel and hollow 
tile. 

The headquarters of the Antrim concern are 
in St. Louis, Mo., and retail yards are operated 
in Missouri, Oklahoma and Texas. The Ho- 
bart yard, of which W. R. Benson is resident 
manager, supplies not only the local trade 
but also serves as a wholesale center for 
supplying the company’s yards at Sentinel, Cor- 
dell, Custer City, Faye and Thomas. Heavy 
materials are sent to these yards direct from 
the mills, while numerous smaller items are 
carried in stock here and shipped to the other 
yards as required. The increased capacity will 
permit the local yard to handle this business 
to much better advantage. 


CLEANING UP the yard occasionally is good 
—but keeping it clean all the time is a whole 
lot better. 


Furniture Concern Will Build 
and Finance Homes 


A unique home financing and building pro- 
gram, under which it will build anything from 
a bungalow to a mansion according to the 
customer’s own desires and furnish it com- 
plete, without any down payment, will be in- 
augurated Monday, July 16, by the Hartman 
Furniture & Carpet Co. of Chicago. This pro- 
gram will be started in Chicago and Cook 
County, but the company announces that it 
will within the near future be extended to 
Gary, Ind.; Milwaukee, Wis.; Minneapolis, 
Minn.; Omaha, Neb., and Denver, Colo., in 
all of which cities the company operates branch 
stores. 


Under this plan of obtaining a complete 
home all ready to occupy, the only thing re- 
quired of the customer is that he own a fully 
paid for, unincumbered piece of property, and 
that he is in such circumstances that he will 
be reasonably sure to be able to pay the monthly 
payments, which are extended over a period 
of approximately fifteen years. 


A broad and varied selection of building 
plans will be offered, most of them designed 
by the United States Architects’ Small House 
Bureau (Inc.). All plans, states the company, 
have been carefully selected with a view to 
architectural beauty, sound construction and 
lasting value. Rigid specifications of construc- 
tion will apply and standard building materials, 
nationally known and accepted, will be used. 
The equipment of these homes will be the 
most modern, including oil burners and elec- 
trical refrigeration, washing machines, electric 
ironers, vacuum cleaners, built-in radio outlets 
—in fact, all desirable labor saving devices and 
conveniences. 


The customer has only to select the plan he 
prefers, and the company is prepared to handle 
all details of construction, supplying the mate- 
rials from its own warehouses and using the 


labor of its own contractors. When the con- 
struction is finished the company will com- 
pletely decorate and furnish the home, either 
according to its own plans or in consultation 
with the customer. Its expert decorators will 
cooperate with the customer in obtaining a color 
harmonization that will bring out the full in- 
dividuality of the home. The company will 
also care for the insurance and every other 
detail associated with home building, relieving 
the customer entirely of bother and worry. 

The plan, which is known as Hartman’s 
“Home Complete” Plan, calls for payments 
ranging from $60 a month, including interest, 
for the smaller homes, to $500 a month for 
the large ones. At the end of five years the 
customer will own the furnishings and equip- 
ment in their entirety, as well as the home 
itself, the latter subject only to a remaining 
first mortgage of approximately 45 percent of 
the combined value of the house and property, 
which mortgage then’ has about ten more years 
to run. Consequently, the monthly payments 
required after this first period are cut prac- 
tically in half. 

The Hartman Furniture & Carpet Co., in 
constructing these homes, will offer its cus- 
tomers the advantage of its enormous purchas- 
ing power. It will buy all the building mate- 
rials required, including the lumber and imill- 
work, in carload lots, and is rearranging its 
warehouses in all of the various cities in which 
it operates, so as to obtain storage space for 
adequate stocks of these materials. 

A display of the first group of model plans 
for these homes is now to be seen in Hartman’s 
Auditorium, at the Hartman Chicago loop store, 
Adams Street and Wabash Avenue. The 
offices of “Hartman’s ‘Home Complete’ Plan” 
are also located at that address, in charge of 
Adolf Drey, vice president of the company, 
and John D. Gallagher, his assistant. 
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Satt Lake City, UtaAu, July 9.—Situated 
in that part of Salt Lake City called Sugar 
House, about four miles from the business 
district, is the uptodate retail establishment of 
the Sugar House Lumber & Hardware Co., 


of which George S. Ashton, is president; 
W. B. Richards, Jr., vice-president; M. O. 
Ashton, secretary and manager, and H. M. 
Taggart, treasurer. 


In the Sugar House district, which is in 
the heart of Salt Lake City, property values 
are said to be increasing more rapidly than 
in any other section of the city. 

The company was organized fourteen years 
ago, and as a sort of “yardstick” for meas- 
uring its growth since that time it may be 
mentioned that the company began operations 
with two teams and one motorcycle, whereas 
it now operates nine motor trucks and four 
sales cars. 

The company’s slogan is “If it goes in the 
building, we sell it.” This slogan is blazoned 
to the world by a big illuminated sign on top 
of the main shed, as shown in accompanying 
photograph showing exterior of the company’s 
office and warehouse buildings. 


“We are decidedly of the opinion that in 
order to stay on the map the lumberman must 
handle those lines that are generally used in 
the construction of a home,” said M. O. Ash- 
ton, manager. “Besides the ordinary lumber 
and hardware lines naturally carried in a store 
of our class, we are featuring furnaces, oil 
burners and electric refrigerators, being local 


Left—Office quarters and staff of the Sugar House Lumber & Hardware Co., Salt Lake City, Utah. Right—Part of the comprehensive 


stock of hardware carried by this company 


Retailer Carries Numerous Side Lines 


sales representatives of a well known manu- 
facturer in each of these lines.” 

Mr. Ashton does not hesitate to express his 
convictions that it is time for lumbermen to 
and meet the new conditions that 
said 


“wake up” 
face them. 


“The Lord feeds the birds,” 








Left to right: 
W. B. Richards, jr., 
Ashton, secretary and manager; H. M. Taggart, 


vice-president ; 


treasurer 





George S. Ashton, president; 
M. O. 


Mr. Ashton, “but he doesn’t take the worms 
to their nest. If there ever was a time when 
the lumbermen had to bring the worms to 
the nest it is in these days.” 


Invites Public to Inspect Yard 


Moserty, Mo., July 9—The Dascomb-Dan- 
iels Lumber Co., which on Jan. 1 of this year 
succeeded D. H. Mounce & Co., recently held 
a formal public opening of its new lumber 
yard. The program included orchestral music 
in the afternoon and evening, flowers, sou- 
venirs etc. A feature of the occasion was 
an interesting display of millwork, shingles, 
roofing and other buildings. A number of 
new buildings have been put up, and the prem- 
ises have been beautified by planting shrub- 
bery in the space between the buildings front- 
ing on the street and the sidewalk. 

The Dascomb-Daniels Lumber Co. has its 
headquarters in Kansas City, and conducts a 
system of yards throughout Oklahoma, Iowa 
and Missouri. It is headed by F. N. Daniels 
as president and J. N. Daniels, vice-president, 
the former having charge of all retail yards 
of the company, while the latter is in charge 
of the Kansas City yard. The local yard is 
under the management of E. W. Shannon. 

HAVE A PRICE and stick to it. 
buyer, whether contractor or individual con- 
sumer, set the price of your goods. If you are 
going to let the other fellow run your busi- 
ness, better sell out to him, and ask him to 
put you on the payroll. 


Don’t let the 
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Exterior view of office and warehouse buildings of the Sugar Hoyse Lumber & Hardware Co., Salt Lake City, Utah 
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Lumber News From the Southland 


Souvenir Gavels of Yellow Pine 


SuHreverort, La., July 9.—Through the cour- 
tesy of the Frost Lumber Industries (Inc.), 
Miss Gertrude Dillenberger, of Shreveport, 
president of the Louisiana Federation of Busi- 
ness*& Professional Women’s Clubs, distributed 
souvenir gavels, made from Louisiana yellow 
pine, to various State presidents and other 
officers and representatives of the organiza- 
tion attending the annual convention of the 
National Association of Business & Profes- 
sional Women’s Clubs, which convened last 
Saturday in New Orleans. Miss Dillenberger 
is an accountant in the traffic department of 
the Frost Lumber Industries (Inc.). As a 
courtesy the company had one hundred of the 
yellow pine gavels manufactured and pre- 
sented them to her to distribute as souvenirs. 
The gavels are expected to help spread the 
gospel of Louisiana yellow pine as well as 
to direct other helpful attention to Louisiana 
resources and Louisiana hospitality and cour- 
tesy. 


Increases Plant Facilities 


Water Va.iey, Miss., July 9.—Charles A. 
Courtney, of Memphis, who for the last three 
years has been operating at this point, manu- 
facturing yellow pine short dimension princi- 
pally, has purchased the plant here of the Chi- 
cago Lumber & Coal Co. This gives him two 
planing mills with a capacity to dress and 
load eighteen to twenty cars of pine weekly. 
Mr. Courtney has other connections also that 
give him a substantial production. He reports 
that he has had the best demand for pine 
during the first six months of 1928 that he 
has ever had in his more than a quarter of a 
century in the lumber business. 


Sa@aaaeanaaaant 


Uphold Validity of Occupation Tax 


Macon, Ga., July 10.—Judge Malcolm D. 
Jones, of Bibb superior court, today handed 
down a decision refusing to grant an inter- 
locutory injunction sought by three Macon 
lumber companies, in which they attacked the 
validity of the general tax law of 1927. The 
lumbermen claimed that section 66 of the act, 
directly affecting them, is illegal 
because of its “vagueness and un-  [- 


says that taxes must be uniform on the same 
class of business. They set forth that the 
lumbermen’s tax is graduated according to size 
of the city near which it is located. 


The attorney-general brought out the point 


. during the course of the argument that a de- 


cision favoring the lumbermen would destroy 
the program of the forestry department in 
Georgia, which department has no other source 
of revenue, it was claimed. 

In his decision Judge Jones upholds the 
validity of the act levying the tax. Attorneys 
for the petitioners say they will carry the case 
to the Georgia supreme court. 


Example of Pine’s Lasting Qualities 


New Orveans, La., July 9.—Lasting qual- 
ities of southern pine structural material when 
used in outdoor structures were illustrated re- 
cently when decking and side railings taken 
from the bridge across Back Bay, in the rear 








Untreated decking and railing taken from 
Popp’s Ferry bridge and re-used after 30 
years’ service 


A New Wood Processing Plant 


West Point, Va., July 9—The Atlantic 
Woodworking Mills (Inc.) is a new wood- 
working company that has just been organized 
by J. V. Cloud, who for the last three years 
has been manager for the Kentucky Flooring 
Co. at Orange, Va. This new company is 
taking over a furniture factory which will be 
reconditioned for making kiln dried, ready cut, 
automobile body and furniture parts. In dis- 
cussing the plans of this new plant, Mr. Cloud 
said: “We will be equipped to make either 
rough or semifinished parts. In other words, 
we expect to fabricate wood to almost any 
degree of processing that is required by the 
trade.” The company has a paid up capital 
of $65,000 and its officers are: President, Els- 
sen Olssen; vice president and general man- 
ager, J. V. Cloud; secretary, W. C. Gould- 
man; treasurer, J. R. Bean, jr. 

Mr. Olssen is general manager and Mr. 
Gouldman secretary of the Chesapeake Cor- 
poration, manufacturer of pulp and paper. Mr. 
Cloud has been manager for three years of 
the Kentucky Flooring Co., and prior to that 
time was with the De Soto Hardwood Floor- 
ing Co. and the Hudson Hardwood Flooring 
Co., of Memphis. He is experienced in all 
branches of the hardwood lumber industry, 
having begun his apprenticeship therein back 
in 1894, 


Watermelons Crowd Out Lumber 


THOMASVILLE, Ga., July 9.—Lumber and 
sawmill men in this locality are meeting with 
difficulties in finding yard space to load cars 
at the railroad stations on the Georgia North- 
ern Railway, in Thomas County. Watermelon 
loading is in full progress and sidetracks at 
Barwick, Pavo and other loading points are 
crowded, cars being put in by the scores. This 
condition is expected to continue throughout 
the rest of July. 


Here’s Another Method 


LouisviLLeE, Ky., July 9.—In regard to mill- 
ing beveled poplar siding, and concerning 
methods used by the Homochitto 





certainty.” The petitioners, the 
Case- Fowler Lumber Co., the 
Massee-Felton Lumber Co., and 


the Jeffreys-McElrath Manu fac- 
turing Co., sought to annul a tax 
which the State had levied for the 
maintenance of the State depart- 
ment of forestry. The department 
functions under an appropriation 
of money to be derived from the 
lumber dealers’ occupation tax. 
The tax as provided in the act 
ranges from $10 to $100 annually, 








according to the population of the 
city “in or near” which the dealer 
is located. 

The petitioning lumbermen 
hinged their case on the distinction 
between the phrase “manufacturer of lumber” 
and that of “dealer in lumber products.” 

Under the sections which were attacked as 
invalid, manufacturers of lumber, commonly 
known as sawmillers, are exempt from pay- 
ment of the tax. The three local concerns 
claim to be manufacturers, or sawmillers, and 
not “dealers in lumber products.” On the 
other_hand the State contended that the Macon 
companies do “deal in lumber products” be- 
causé often when they did not have enough 
of their own manufactured products to fill an 
order -they would supplement the order with 
the products of another manufacturer. 

The Macon corporations, too, advanced the 
argument that the section of the law is in 
violation ofthe constitution of Georgia, which 


Popp’s Ferry bridge, near Biloxi, Miss., in which decking and side rail- 
ings used for 30 years were reused in new bridge 


of Biloxi, Miss., were used again in a new 
bridge across the same body of water at 
Popp’s Ferry although they had seen 30 years’ 
service. According to H. G. Lasator, of the 
Austin Bridge Co., who supervised the con- 
struction of the Popp’s Ferry bridge, the tim- 
bers were sound and entirely suitable for 
further use despite their exposure to the ele- 
ments over a long period. The new bridge is 
six miles from the Edgewater Gulf Hotel, 
near Biloxi. The new span is of crevsuted 
longleaf piling and timbers, it being said by the 
engineer that southern pine is always used in 
those structures in southern Mississippi. The 
original bridge over Back Bay was erected 
with untreated timbers taken from virgin long- 
leaf pine. 


Lumber Co., at Bude, Miss., as out- 
lined on Page 60 of the July 7 
issue of the AMERICAN LUMBER- 
MAN, in which planing mill fore- 
man Jim Lambert dresses four 
sides, before resawing, and notches 
bottom side to escape ragging in 
resaw, one of the local companies 
only dresses two sides before re- 
sawing. Then as the strip comes 
from the resaw and is still held 
by the rollers it passes through a 
little cabinet planer on the end of 
the resaw, which dresses top and 
bottom, at a considerable saving in 
time and waste, as tompared with 
notching bottom side, and dressing 
all four sides before resawing. 
This gives all clean edges, and is 
believed to be a superior method of cutting 
without waste. 





Southern Pine April Cost Statement 


New Orveans, La., July 9—The Southern 
Pine Association has issued its cost statement 
for April, this being a summary of the aver- 
age cost per thousand feet, board measure, of 
producing and shipping lumber, not including 
stumpage or interest on loans or invested 
capital. The report shows that the total con- 
version cost, which is the sum of “total manu- 
facturing,” “general and administrative,” “de- 


preciation” and “shipping and selling,” for 
southern pine during April -was $18.93 a 
This is based on reports from 


thousand feet. 
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75 concerns operating 82 mills, representing 
1364 units that produced 251,938,823 feet. 
This was 46 cents higher than the average for 
the previous month, and $1.47 less than for 
April, 1927. On a reported production of 
1,040,504,339 feet, the average total conversion 
cost for the first four months of 1928 was 
$19.08. The total conversion costs for April 
cover a range from a low figure of $12.55 to 
the high figure of $35.25. Of the miils re- 
porting, 34 had costs less than the average of 
$18.93. 


Announces Plans for Forestry Fair 


Waycross, Ga., July 9.—John King, chair- 
man of the forestry committee, has announced 
the tentative program for the second forestry 
fair which is to be held in Waycross Sept. 
19-22. The first day is to be set aside as State 
day, and the fair will be opened with an 
address by Gov. L. G. Hardman. Following 
him State Forester B. F. Lufburrow will out- 
line the purposes and the various phases of 
the work of the State department of forestry. 
P. S. Twitty, head of the State board of game 
and fish, will speak on developments in his 
department. In addition to these addresses 
two moving pictures will be shown, “The 
Green Barrier,” and “Trees That Come Back.” 

On the afternoon of the first day there will 
be a demonstration of the use of machinery 
in the construction of fire breaks. After 
these breaks are made forest fires will be set 
out and a demonstration given of the best 
methods of forest fire fighting. This will 


afford instruction in the use of different plows, 
ditchers, graders, torches, pumps and other 
fire tools and break machinery. 


The second day will be devoted to naval 
stores, and will open with addresses by prac- 
tical naval stores operators and representatives 
of the United States Department of Agri- 
culture. They will discuss the uses of pine 
trees, the turpentine stills, and the marketing 
of naval stores. Again special moving pic- 
tures will portray this work. 

On the afternoon of the second day the open 
air field demonsrations will be given over to 
the latest methods of turpentining trees, the 
operation of different types of turpentine stills, 
new turpentine tolls, stump pulling and stump 
blasting. 

The third day is Federal day and its main 
feature is a national forestry conference spon- 
sored by the Chamber of Commerce of the 
United States which will be in session both 
morning and afternoon. United States Senator 
W. J. Harris will tell what has been accom- 
plished by Congress in the aid of a wider use 
of trees and in national aid to reforestation. 

Maj. R. Y. Stuart, chief United States 
forester, will outline the many experiments 
being conducted by the Forest Service, and 
how it is co-ordinating forestry work through- 
out the nation. 

Perhaps the most interesting feature of the 
third day will be a detailed report on how 
much has been accomplished in the utilization 
of southern pine for paper pulp. 

On the evening of the third day the south- 


eastern section of the Society of American 
Foresters will hold its annual dinner and meet- 
ing. 

The closing day of the fair will be a sum- 
mary of what was accomplished during the 
first three days. A novel feature of the last 
day will be a demonstration of the use of air- 
planes in reforestation work. In the afternoon 
the field demonstrations will go over previous 
work and will add the operation of sawmills 
and wood saws. 


New Unit to Balsam-Wool Plant 


DututH, MINN., July 9.—More than doub- 
ling its capacity and adding considerably to its 
payrolls, a new unit of the Wood Conversion 
Co.’s plant at Cloquet, Minn., was opened on 
July 6. The plant was put in operation by 
Secretary of Agriculture Jardine touching a 
button at Washington. It brings the capacity 
of the plant up to 350,000 square feet of 
Balsam-Wool in twenty-four hours. The plant 
is declared to be the largest frame industrial 
structure in Minnesota, with over 230,000 
square feet of floor space. Its force of em- 
ptoyees has been increased to 120. 


The first unit which was built more or less 
as an experiment by the Weyerhaeuser inter- 
ests has proved so successful that the new 
unit was decided upon some time ago. The 
first unit had a capacity of 100,000 square feet 
a day of twenty hours, while the capacity of 
the new plant is 250,000 square feet a day. 





End-Matched Flooring Use Vindicated 


New Orteans, La., July 9.—Complete vin- 
dication of the use of end-matched flooring, 
even in those cases where sub-flooring is not 
used, was obtained by the End-Matched Bu- 
reau of the Southern Pine Association in a 
police court case in Birmingham, Ala., in 
which a charge had been made that a flooring 
laid by a contractor could not meet the build- 
ing code test of 60 pounds a foot. The charge, 
once that actual tests showing the strength of 
end-matched flooring had been conducted under 
the direction of J. F. Carter, of the Southern 
Pine Association, was shifted and a fine of 
$25 levied against the contractor for im- 
properly spacing joists. ; 

According to Mr. Carter, a Birmingham 
contractor, C. C. Jones, was charged with 
having violated the building code in that 
flooring had been laid in a house that was 
unable to sustain the proper weight. Since 
end-matched flooring had been laid, the bu- 
reau of the Southern Pine Association went 
into action to defend the organization’s prod- 
uct. The laying of end-matched southcrn pine 
flooring directly on the joists, without sub- 
floor, is not advocated by the association, said 
Mr. Carter, but there are so many instances 
in which southern pine flooring is laid directly 
across joists that the bureau has carried out 
exhaustive tests to show that this macerial, 
even when the matches or joints fall between 
the joists, is strong enough to withstand aver- 
age loads placed thereon. ; 

When apprised of the Birmingham difficulty, 
Mr. Carter went to that city where he made 
arrangements and conducted tests of end- 
matched flooring sections in the rooms of the 
Toledo Scale Co. in the presence of the proper 
authorities, including E. J. Spencer, building 
inspector for Birmingham; J. W. Johnson, as- 
sistant building inspector; Frank H, Alcott, 
structural engineer of the National Lumber 
Manufacturers’ Association, and A. E. Welch, 
salesman for the Kaul Lumber Co. 

The accompanying illustration tells - the 
story. A panel of flooring was built over 
joists spaced at the standard distance of 16- 
inches. A “load and hook” scale was used. 
A steel yoke was built so that it would fit 
above the scale, clutching the scale under- 


neath. The total weight of the yoke and the 
panel of flooring is shown on the top of the 
two beams below the chart. That is, when the 
handle attached to the screw in the yoke was 





Left to right: A. E. Welch, salesman for the 
Kaul Lumber Co.; E. J. Spencer, Birmingham 
(Ala.) building inspector; J. W. Johnson, as- 
sistant building inspector; J. F. Carter, man- 
ager End-Matched Bureau, Southern Pine 
Association; Frank H. Alcott, engineer of the 
National Lumber Manufacturers’ Association 


turned for the first time in order to bring a 
load directly on.the flooring the chart was at 
zero, 

The handle was turned slowly until the 
slightest crack was heard in the floor. At that 
time there was no sign of failure apparent and 
the flooring was perfectly smooth at all joints. 
It will be noticed that the pressure is being 
brought very close to the meeting point of the 
two pieces of end-matched flooring, about five 
inches off the joist bearing. If there is any 
weakness at the match of the flooring, the 
weakness will show at the tremendous. load 
placed on the floor, The chart on the scale 
shows the load at the time the picture was 


taken of 725 pounds, which is the load press- 
ing downward on a single square inch of 
surface on the panel. At the time the photo- 
graph was taken the panel had not failed and 
the pressure could have been continued in- 
definitely. 

Following the test, a clear bill was given the 
end-matched flooring by Mr. Spencer, and the 
reference to it in the proceedings was ruled 
out by the presiding judge. Those who saw 
the test verified the results and the ability of 
the panel to sustain great weight. “However,” 
said Mr. Spencer, “we should all agree with 
good building practice—that no floor what- 
soever should be laid without sub-floor. But 
when a floor is laid without sub-floor, it will 
withstand the required load provided the 
spacing of joists and the span of joists are 
correct.. The strength and the stiffness of the 
floor are given to it by the correct spacing of 
joists and the proper span of joists. When 
attention has been given to the joists, the 
southern pine end-matched flooring is fine.” 





Hardwood Men in Conference 


Mopite, ALa., July 10.—A _ well attended 
meeting of the Alabama-Mississippi Hardwood 
Club, held here today, was presided over by 
Claude M. Sears, president. All members re- 
ported moving some lumber, but largely at 
prices below the cost of production. A num- 
ber reported that they have closed down their 
plants completely, while others reported a con- 
siderable curtailment of production on account 
of low prices and lack of interest in the mar- 
ket. These manufacturers expressed the be- 
lief that these market conditions are only 
temporary and all confidently expect a much 
better business this fall. The next meeting 
of the club will be held at Mobile, on Tuesday, 
July 24. 





THE CALiForNIA Redwood Association has 
placed a redwood exhibit in the Los Angeles 
Public Library. .The exhibit consists of photo- 
graphs of fine homes in which redwood has 
been used and of. panels showing the new 
transparent colors for interior decorations, and 
of samples of sandblasted redwood. 
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Shrinkage of Boards of Douglas Fir, Wes 


{By Edward C. Peck, Associate Wood Technologist, United 


The general interest in the shrinkage characteristics of softwoods, 
which are being studied in connection with the American Lumber 
Standards program, has made desirable the presentation of a summary 
of the results thus far obtained for Douglas fir, western yellow pine, 
and the southern pines. 

Material Collected 


The shrinkage specimens studied, which were cut from trims or 
similar material readily available at sawmills, were taken from green 
lumber comprising plain-sawed and edge-grain boards of heart-wood, 
and plain-sawed boards of sapwood. After shipment to the Forest 
Products Laboratory the specimens were finished carefully to 7% by 5% 
by 8% inches. 

The separation of the southern pines, in the field, into longleaf, 
shortleaf, and loblolly was made on a commercial basis and not on a 
strictly botanical one. Presumably shortleaf and loblolly pieces were 
mixed to some extent at some mills, since commercially there is little 
difference between the two. They are grouped in Table 1 because the 
results show their shrinkage characteristics to be almost identical, far 
too close to justify differentiation. 

Table 1.—Number and character of the specimens examined 


Sapwood Heartwood 

Number Number Number 
Species of wood plain-sawed plain-sawed edge-grain 
SE POP rT Cre 98 100 101 
Shortleaf and loblolly pine........ 180 186 199 
Se i Ciis veseeweeneess¢e nae 190 219 
Western yellow pine.............. 199 143 138 


Drying Process 
The drying schedule was devised to duplicate closely, up to the be- 
ginning of oven drying, the conditions of summer air seasoning. In 


Results of Tests 


MCISTURE CONTENT -- SHAIWXaS= AZLaTION 


Specimens 7/8 by 5-1/2 by 8-1/2 inches 


Slor Forced Lrying 
180 Pieces 


SAPSOCD CF SHCRTLEAF aND LOBLOLLY PINE 


SHRINKAGE -~ PER CENT 


VOISTURE CONTENT --PER CENT 


addition, the short specimens were end-coated to prevent drying from 
their ends, thus increasing the similarity of the initial drying to that 
of the commercial air-drying of boards. Table 2 summarizes the 





conditions. 
Table 2.—Schedule for the drying of specimen pieces 
Equilibrium 
Stage of Duration Relative moisture 
drying of stage Temperature humidity content 
Weeks ad Percent Percent 
1 3 to 4 90 60-65 12 
2 2 to 3 90 30 6 
3 4 to 5 210 Nearly Nearly 
ee zero zero 
Total—10 


This drying process resulted in shrinkage closely approximating that 
which would have taken place had the boards been dried from green 
to zero percent moisture content under ordinary summer atmospheric 
temperatures and relative humidities. 


Measurements 


During the course of the drying process the pieces were weighed 
and measured about nine times. Besides the main measurements, the 
specific gravity and the number of rings per inch, when oven-dry, were 
determined. Proper precautions, in addition to the removal of the 
outer portion accomplished in trimming and surfacing, were taken to 
keep the wood of every specimen in its original condition in all re- 
spects, up to the time the specimen was placed in the kiln. 

The periodic weighings and measurements supplied results sufficient 
for the plotting of moisture content-shrinkage curves from the green 
to the oven-dry condition. The current values of moisture content 
were computed from the current weights and the final oven-dry weight. 
The current shrinkage figures were computed from the current and 





Results of Tests 
LQISTURE CONTENT -~ SHRINKAGE RELATION 
Specimens 7/8 by 5-1/2 by 8-1/2 inches 
Slow Forced Drying 
385 Pieces 
HEaRTHOCL OF SHORTLZa«F AKL LOBLOLLY PINE 


SPRINKAGE -- PER CENT 





MOISTURE CONTENT -- PER CENT 


the original green dimensions. Only the tangential and radial shrink- 
ages are presented in this report. 


Moisture Content-Shrinkage Curves 
Table 3 lists the moisture content-shrinkage curves that follow. 
Table 3.—Catalog of the moisture content-shrinkage curves plotted 
Species of wood Kind of wood 
Longleaf pine Heartwood and sapwood 
Shortleaf and loblolly pine Heartwood and sapwood 
Western yellow pine Heartwood and: sapwood 
Coast Douglas fir Heartwood only 

Each plate contains two curves, one for tangential shrinkage and 
the other for radial; tangential is across the width of a plain-sawed 
board and the thickness of an edge-grain one, while radial is the con- 
verse. The tangential and radial shrinkages, respectively, in the plain- 
sawed and edge-grain pieces of heartwood were found to be so nearly 
alike that they have been combined to form the heartwood shrinkage 
curves. Each pair of curves is based on the shrinkage of from 98 to 
409 pieces. 

The curves presented here must not be considered as final average 
shrinkage curves for the species reported om. There are so many 
variables affecting shrinkage that it is impossible to draw up for a 
given species a single curve that will represent accurately the shrink- 
age of pieces of different size under various drying conditions, or even 
pieces of the same size. These curves, however, are representative of 
the shrinkage of 1 by 6-inch boards of the designated species when air 
dried under normal summer conditions. Boards dried in cold climates 
during the winter may be expected to shrink in a different manner. 


Conclusions 


Several conclusions may be drawn from these curves. 

1. The Curves are not straight lines. 

The common conception of a moisture content-shrinkage curve is a 
straight line. Such an assumption is sound enough for general av- 
erages but in actuality, for many complicated reasons, boards never 
shrink in this manner. 


2. The curves are all in the form of an “S.” 


Results of Tests 
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Specimens 7/8 by 5-1/2 by 8-1/2 inches 
Slow Forced Drying 
201 Pieces 
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The shrinkage rate is low at first, then high, and then low again. It 
is highest in the general vicinity of a moisture content of 12 percent. 

3. Most of the curves indicated slight shrinkage of the piece as an 
entirety before the average moisture content reaches the fiber satura- 
tion point. 

Many of these curves show shrinkage in some pieces at an average 
moisture content as high as 30 percent, especially those for sapwood; 
the curves for heartwood start more nearly at the fiber saturation 
point (approximately 25 percent moisture content). The cause of 


Results of Tests 
MOISTURE CONTENT -- SHRINKAGE RELATION 
Specimens 7/8 by 5-1/2 by 8-1/2 inches 
Slow Forced Drying 


98 Pieces 
SAPWOOD OF LONGLEAF PINE 





MOISTURE CONTENT -- PER CERT 


this early shrinkage is the way in which lumber dries. Its surface 
becomes dry before the average moisture content of the piece reaches 
the fiber saturation point, and the shrinkage of the surface then causes 
the piece as a hole to shrink even though the interior may still be 
green. 

4. The total radial shrinkage is approximately 75 percent of the 
tangential. 

5. The range in tangential shrinkage among different species is from 
5.5 percent in western yellow pine, both heartwood and sapwood, to 
7.2 percent in longleaf heartwood. In radial shrinkage it is from 3.9 
percent in western yellow pine sapwood to 5.4 percent in longleaf 
sapwood. In both cases, tangential and radial, the lowest value of the 
range is about 75 percent of the highest. 


The Use of the Shrinkage Curves 


The average amount of change in the dimensions of boards in pass- 
ing from a given moisture content to any other may be calculated with 


Results of Tests 
MOISTURE CONTENT -~- SHRINKAGE RZLATION 
Specimens 7/6 by 5-1/2 by 8-1/2 inches 
Slow Forced Drying 
409 Pieces 
HEART#OOD CF COAST DOUGLAS FIR 


SHRINKAGE ~~ PER CEXT 





the help of the shrinkage curves. The calculation may be made by 
the use of the following formula. Average values of. changes in di- 
mensions, however, can not be applied to individual boards with much 
accuracy because variations in shrinkage among different boards. of 
the same species may be very great. 
If D, = Dimension at first moisture content 

D. = Dimension at final moisture content 

S: = Shrinkage-at first moisture content, in percent 

S: = Shrinkage at final moisture content, in percent 


States Forest Products Laboratory, Madison, Wisconsin } 


Results of Tests 
LCISTURE CONTENT -- SHRIWKAGE RELATION 
Specimens 7/8 oy 5-1/2 by 8-1/2 inchee 


Slow Forced Drying 
199 Pieces 
SaP\sO0OD CF WESTER YZLLOW PINE 


SHRINKAGE -- PER CENT 
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(S, and S. are taken from the curves) 
D, (100 — S.) 
Then D,. = 





100 —S, 

To illustrate the use of this formula consider a definite example: 
Plain-sawed Coast Douglas fir heartwood boards 1 by 6 inches (25/32 
by 55@ inches actual size), green dimensions, are drying from green to 
20 percent moisture content. To find the average shrinkage in thickness 
substitute the following values in the formula: 

D, = 25/32 inch = 0.78 inch ; 

S: = 0 percent 

S: = 1.2 percent (from the radial shrinkage curve for Coast Douglas 

, fir heartwood ) 
0.78” (100—1.2) 0.78” x 98.8 
Then y= = 
100 — 0 100 

Seventy-seven one-hundredths inch, which is approximately 49/64- 
inch, is the average thickness at 20 percent moisture content. The 
average shrinkage in thickness in progressing from the green condition 
to 20 percent moisture content thus was slightly less than 1/64-inch 
for these flat-sawed boards. 

The process for determining the shrinkage in width is the same 
as that for thickness except that the tangential curve is used to deter- 
mine the shrinkage in percent at 20 percent moisture content instead 
of using the radial. The value in this case is 1.6 percent instead of 1.2 

For another example assume plain-sawed boards of longleaf pine 
heartwood 1 by 6 inches (25/32 by 55 inches actual size) drying 
from 20 percent moisture content to 5 percent; the dimensions given 
are those at 20 percent moisture content. To find the shrinkage in 
width substitute the following values in the formula: 

D, = 55% inches = 5.63 inches 

Ss. =13 aes { (From the tangential shrinkage curve 

S: = 6.1 percent for longleaf pine heartwood) 

5.63” 100 —6.1) 5.63” (93.9) 
Then D. = = 
100 — 1.2 98.8 
The result shows an average shrinkage in width of 9/32 inch, which 


” 
0:77 








= 5,35” = 5-11/32” 


Reeults of Tests 
LOISTURE CONTENT -- SHRINKAGE RELATION 
Specimens 7/8 by 5-1/2 oy 6-1/2 inches 
Slow. Forced Drying 
281 Pieces 
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is approximately % inch, in drying from 20 percent moisture content to 
5 percent. 

The average shrinkage of boards of any character, in chatiging from 
a given moisture content to any other moisture content, may be cal- 
culated in a similar manner. Caution must be used in trying to make 


——$— 


average curves and calculations fit individual shrinkages, however, he- 
cause of the great variation in the shrinkage of individual pieces of 
the same kind of lumber in going through the same moisture-content 
change. The calculation of the shrinkage of an individual board jis 
at all times an approximation, and not an exact computation. 


A Bird's-eye View of Business and Industry’ 


A General Review of Conditions Based on Reports 
From Editors of Business Papers 


Mergers and consolidations, apparent discounting of the old prejudice 
of poor business in a presidential year, unexpected gains in some lines, 
sharp retrenchments in others, normal business in general on the 1927 
level and co-operative group attacks upon common business problems, 
mark the first six months of business for 1928. Business men in key 
industries, trades and technical professions, reporting through the 
editors of their respective business publications for the first -semi- 
annual survey of business conditions undertaken by the National Con- 
ference of Business Paper Editors and the Associated Business Papers 
give these as the outstanding trends of business for the first half of 
the current year. 

The steel industry by high specialization in developing many small 
volume markets has completely taken up the slack of a greatly reduced 
volume of steel orders by railroads. The meat packing industry has 
enjoyed a larger volume of business and a strong domestic and for- 
eign market. The automobile industry, save Ford, is going ahead of 
expectations and should finish the year about on a par with or better 
than 1927, with manufacturers much nearer the solution of the used 
car problem. 

Editors in all lines report no important decreases in wages, some 
slight rises in specialized industries and individual shortages of highly 
skilled mechanics. Total payrolls, on the other hand, are considered a 
little below those of the first six months of 1927, due to more auto- 
matic machines. 

Another interesting side light is the expansions that have been made 
in service industries, notably the hospitals and the restaurants. These 
industries have greatly increased their total number of employees. 
There has been a distinct flow of labor from producing industries into 
service work, providing employment for those who otherwise would be 
unemployed. This trend is general, but as yet no statistics are available. 

The editors are unanimous in reporting that the first six months of 
1928 have been characterized by many desirable major and minor mer- 
gers, co-operative market finding activities and intelligent control of 
production. 

The building and construction industries are outstandingly booming. 
In dollar volume these industries are far ahead of 1927, which was 
the largest year on record. Building and engineering construction for 
the first five months of the current year is nearly 25 percent ahead 
of that same period for last year, and operations are being carried on 
in practically all sections of the country. The largest gain as to 
class of work is in commercial building, and as to geographical region, 
the middle Atlantic States. Home building, however, is below 1927. 


Construction Costs Holding Remarkably Constant 


Construction costs, instead of skyrocketing, are holding remarkably 
constant, and wholesale and retail stocks of building supplies are re- 
ported to be 30 percent below what they were a year ago. The out- 
look for the building industry is that gradually it will return to a 
new normal annual volume, almost twice as great in dollars as the 
average year of the pre-war level. 

The electrical industry reports that the total production of electricity 
was about 9 percent greater for the first half of the present year than 
for the similar period of 1927. The railroads are credited with being 
efficiently operated and giving dependability and speed of service in 
freight shipments that surpasses all previous records, despite the fact 
that the volume of freight is somewhat less than that of 1926 or 1927. 

The rubber industry, on the other hand, is reported to have suffered 
very greatly since the first of the year. The complete abandonment 
of the British rubber restriction policy caused the collapse of the crude 
rubber market, prices tumbling from 44 cents a pound to 17 cents, the 
lowest in years. American manufacturers were caught with excessive 
inventories of goods made of high-priced rubber, and with commitments 
for over 100,000 tons of high-priced crude rubber. Retail tire price 
reductions forced these manufacturers to write off a large depreciation 
on finished tires and tubes. This meant an actual physical cash loss 
of fully $75,000,000 to the industry. 


The rubber industry is credited with starting to recover, although 
practically every manufacturer will show a substantial loss for the 
year. The organization of the American Rubber Institute under Gen. 
Lincoln C. Andrews, former Federal prohibition director, will stabilize 
the industry and correct bad merchandising practices. 

The textile industry is not as seriously depressed as rubber is con- 
sidered to be in a condition of “profitless prosperity.” Business for the 
first half of this year ranged from normal to depressed. Most divisions 
of the cotton and wool branches canditions are now decidedly sub- 
normal, because of machine-hour productive capacity considerably above 
normal consumption and failure by manufacturers to balance production 
and consumption. In this industry, however, there is now more gen- 
eral economic co-operation between manufacturers that has resulted in 
the organization of the Cotton Textile Institute, the Wool Institute 
and plans for similar joint endeavors by the ‘carpet and the upholstery 
manufacturers. 

The metal working industries have done considerably more new 
plant construction and new equipment buying, a condition which char- 
acterizes nearly all of the production industries of the country, and 
efficiency of operation is conceded to be a trifle better than 1927. 


Volume of Trade Ahead in Mercantile Field 

In the mercantile field the volume of trade is slightly ahead of 1927, 
but bad spots are reported in the coal regions and western farm States. 
Department store stocks are reported to be somewhat smaller, and in 
some sections customers are complaining that stores are chronically 
“just out.” Chain dry goods stores are making steady growth, as is 
group buying by independent department stores. Both chain depart- 
ment stores and those independently operated are credited with normal 
business because of excellent sales efforts. 

The furniture industry in both the manufacturing and merchandis- 
ing fields is slightly above the level for the first half of 1927. Whether 
or not the public accepts Art Moderne, furniture styles will have a 
very decided effect upon business in the fall. 

The oil industry is stabilizing its operations to bring crude oil pro- 
duction ‘more nearly in line with the demand for refined products. A 
marked decrease in oil operations in all but newly opened fields has 
resulted. Crude oil prices are practically the same as the close of 
1927, with no material changes anticipated. Stocks of both crude and 
refined products have been increased but at a lesser rate than 1927, and 
the present supply and demand seems to about balance. Holding runs 
of crude oil to market demand has resulted in a 2-cent advance in 
the wholesale gasoline price, but the retail price has not been advanced 
the country over. 

Due to a serious over-built situation particularly in the larger cities, 
hotels are depressed and price cutting has appeared. It is predicted 
that many big city hotels will fail before the end of the year. In the 
ice cream industry, another service industry, costs have increased, due 
to competitive conditions, and margins of profit will probably be re- 
duced. Despite this, the industry is normal and an increasing number 
of consolidations are anticipated. Bakers the country over are having 
normal business and are turning to cake making as the chief field open 
to them for permanent expansion. The volume of service rendered by 
hospitals was uniformly larger the first half of this year than last. 
Industrial and automobile accidents are steadily increasing. 

Both the wholesale and retail volume of trade in shoes has been 
below normal for the first half of 1928, but the outlook for the bal- 
ance of the year is remarkably favorable. The public, it is held, is 
“short” on wanted styles and types of shoes, and there will be a dis- 
tinct pick-up in the early fall because of development of new materials 
for fall and winter shoes. 

The lumber operations from the woods to the wholesale and retail 
lumber yards are gradually recovering from the depression of a year 
ago. The outlook is for higher market levels and more intensive sales 
promotion work, as well as a trend toward greater refinement of 
lumber products at the source of supply. 





*By F. M. Peiker, managing director Associated Business Papers. 
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New Boardwalk Has Sitka Spruce Decking 


Ocean City, N. J., July 10.— 
The formal dedication of the new 
Ocean City boardwalk by Mayor 
Mackey, of Philadelphia, attracted 
100,000 persons from all parts of 
the country, and opened a new 
era in this south Jersey resort, at. 
the same time emphasizing a use 
of wood for which there will 
never be found a substitute. 

Interesting facts about the great 
wooden way, which is nearly a 
mile long and sixty feet wide, 
were compiled exclusively for the 
AMERICAN LUMBERMAN, and in- 
clude the kind and quantity of 
lumber used in the mammoth 
structure. Over 800,000 board 
feet of deck lumber was utilized. 
Sitka spruce, 3x4 vertical grain, 
clear finish, B & Better grade was 
ordered in Oregon and Washing- 
ton and shipped by steamer to 
Philadelphia via the Panama 
Canal, and then over the Penn- 
sylvania Railroad to Ocean City. 
The method of nailing decking 
was unique in boardwalk con- 
struction history. Creosoted short- 
leaf pine strips 3x3 were imbedded 
in the concrete beams and girders 
when the concrete was poured. 
These nailing strips are also an- 
chored by pins that are in turn 
imbedded in the concrete. The top 
of the nailer finishes flush with 
the top of the beam and receives 
the nails from the deck. Two 
hundred kegs of specially de- 
signed bung head nails were used. 

As a provision against the de- 
cay of the decking it was laid in 
a bed of hot asphalt paint and the 
nailing strips, which were creo- 
soted under pressure, will last in- 
definitely. 


lisson jr., 


The boardwalk was designed in 
every detail by William H. Col- 
and N. Harvey Collis- 
son, widely known engineers. The 


supervision, progress, 


two men. 





(Above)Laying the Sitka spruce decking on the new 60-foot wide 
boardwalk at Ocean City, N. J. (Below) Putting the finishing touches 


on the boardwalk 


inspection 
and performance of the work was 
under the personal control of these 


One of the most colorful pa- 
rades in the history of the resort 
marked the dedication of the long 
ribbon of wood bordering the At- 
lantic Ocean. Mayor Champion, 
a prominent retail lumber dealer, 
drove the golden spike in the 
plaque after which the visiting 
mayor from Philadelphia made 
the dedicatory address. 

The new boardwalk replaces the 
section damaged by fire last Oc- 
tober. It has many new ideas in- 
corporated in it which tend to 
lengthen its life and better fit it 
for the purpose of yielding health 
and pleasure to the future millions 
who will tread its decks. It was 
copied after no other structure, 
according to the engineers, and is 
radically different from any other 
boardwalk in existence. 

Simultaneously with the com- 
pletion of the boardwalk, lumber 
dealers in this fast growing resort 
report great activity, with prac- 
tically all operators building all- 
wood homes. Building Inspector 
H. C. Smith is issuing $300,000 
worth of permits a month and 
there will be no slackening until 
late fall. Among the new opera- 
tions is the city music hall costing 
about $2 200,000, which will be com- 
pleted in September. The Shoe- 
maker Lumber Co. is supplying 
the lumber for a number of new 
boardwalk hotels and __ stores. 
Other retailers who are receiving 
the benefit of the building boom 
at the shore are the John Marts 
Lumber Co., Powell-Van Gilder 
Lumber Co., E. M. Waddington, 
of Sea Isle City, Lake & Risley 
Co., and the Clark Lumber Co., of 
Pleasantville. 





Midwest Business Increasing 


MILWAUKEE, WIs., July 11—The old story 
of business depression in election years seems 
to have become quite out of date, for the 
level of agricultural and industrial activity in 
general in midwest territory will be 25 per- 
cent higher in the next three months than in 
the corresponding months a year ago. This 
was the forecast of business conditions made 
here today at the sixteenth regular meeting 
of the Mid-West Shippers’ Advisory Board, 
which covers Illinois, Iowa and Wisconsin, 
western Indiana and northern Michigan. This 
estimate was made both for the information of 
the public and to acquaint the railways of 
this territory with the probable traffic demands 
which will be made upon them in the coming 
three months. 

Comparing July, August and September of 
this year with the same months a year ago, 
it is estimated that the movement of flour, 
meal and other mill products will show a 10 
percent increase, while there will be an in- 
crease of 1 percent in poultry and dairy prod- 
ucts. 

The movement of coal and coke is expected 
to be three times as large as in the third 
quarter of 1927, this increase being due largely 
to the fact that coal movement a year ago 
was affected by a cessation of operations due 
to the termination of the Jacksonville agree- 
ment between the coal miners and the operators. 

An increase of 20 percent is anticipated in 
the movement of clay, gravel, sand and stone. 
Cement and petroleum and its products will 
show an increase of 10 percent. 

The movement of lumber and forest prod- 
ucts is expected to be about 7 percent larger 


than a year ago, and a like increase is fore- 
cast for the movement of lime and plaster. 
Further, there will be a gain of 2 percent in 
the movement of sugar and syrup, an in- 
crease of 5 percent for castings, machinery 
and boilers, an increase of 15 percent for agri- 
cultural implements, an increase of 2 percent 
in paper, printed matter and books, an increase 
of 6 percent in chemicals, and an increase of 
5 percent in canned goods. 

Decreased movement was forecast for grain, 
hay, fresh fruits and vegetables, live stock, ore, 
brick and clay products and fertilizers. 

The net result of the reports of the various 
commodity committees which make up the 
Mid-West Shippers’ Advisory Board was that 
for the commodities represented freight car- 
loadings in midwest territory would increase 
from 1,108,000 in July, August and Septem- 
ber, 1927, to 1,379,000 in the next three months. 
This is an increase of 271,000 cars, or of ap- 
proximately 25 percent. 





Revenue Freight Loading Data 


Wasuincton, D. C., July 11.—Revenue 
freight loadings for the week ended June 30 
totaled 1,003,049 cars, an increase of 16,260 
cars over the preceding week. For the first 
26 weeks this year (Jan. 1 to June 30) rev- 
enue freight loadings amounted to 24,457,105 
cars, according to figures compiled by the car 
service division of the American Railway As- 
sociation. This was a decrease of 1,063,935 
cars, or 4.2 percent, under the corresponding 
period last year, and a decrease of 876,127 
cars, or 3.5 percent, under the same period 
in 1926, 


Interpret “Freak” Order Diversely 
(Concluded from Page 45.) 


Mr. Grecc: Please send a bottom sash or 
have this glass put tight again and send with 
the boy for this room is rented and furnished. 
—Ruios. (M. O. Cohen, Hechinger Co., Wash- 
ington, D. C.) 


Other retailers submitting replies, many of 
them nearly correct, were: 


Kelley-Maverick Co., 
Cc. D. Hayes, Eagle 
Co., Jackson, Miss.; I. A. Hughes, T. J. 
Hughes Lumber Co., Cushing, Okla.; J. C. 
Cameron, Keys Planing Mill Co., Bluefield, 
Va.; M. S. Munson, trade promotion manager, 
Exchange Sawmills Sales Co., Kansas City, 
Mo.; Roscoe C. Briggs, president and general 
manager Briggs Lumber Co., Oneonta, N. Y.; 
Edward Rochford, Evanston, Ill.; W. J. 
O’Neil, O’Neil-Carney Lumber Co., Chicago; 
H. A. Gillott, Walter H. Schenk Co., Chicago; 
J. H. McLennan, J. H. McLennan Lumber Co., 
Port Arthur, Ont.; T. J. Sparks, manager 
Eclipse Lumber Co., Kalona, Iowa; C. R. 
Johnson, retail department Collier-Barnett 
Co., Toledo, Ohio; Thaddeus Zydowicz, Syca- 
more Lumber & Mill Co., Buffalo, N. Y.; Her- 
bert K. Bradley, Eastern Storage Co., Chelsea, 
Mass.; Bernard H. Allen, Hunter, Allen & Co., 
Petersburg, Ill.; A. A. Ledin, T. T. Jones 
Lumber Co., Minneapolis, Minn.; H. H. 
Spaulding, Hemet, Calif.; Fred E. Lanzer, 
Mount Emily Lumber Co., La Grande, Ore.; 
Cc. W. Pierce, manager Keys Planing Mill Co., 
Bluefield, Va.; Elmer Loftsgordon, Lofts- 
gordon Bros. Lumber Co., Madison, Wis.; G. 
R. Hogg, president Tennessee State Lumber 
Co., Counce, Tenn.; W. H. Bamfield, Charles- 
ton, Ill.; H. R. Morse, Cross, Austin & Ireland 
Lumber Co., New York. 


San Antonio, Tex.; 
Lumber & Supply 











56 AMERICAN LUMBERMAN 


JULY 14, 1998 





a 


Varied News of Lumber Northwest 


Endorse Trade- and Grade Marking 


SEATTLE, WasuH., July 7.—Commenting on 
the recent organization of the leading manu- 
facturers in the Pacific Northwest of Douglas 
fir doors, a well known Texas jobber says: 
“The formation of the Western Door Manu- 
facturers’ Association is the most progressive 
step ever taken by any group of door man- 
ufacturers.” A big jobber in Los Angeles 
says: “The policy of trade-marking and grade- 
marking should do more to create confidence 
in Douglas fir doors than anything ever un- 
dertaken by door manufacturers.” These are 
but typical of opinions voiced by jobbing, 
wholesale and retail interests throughout the 
country. This movement is almost universally 
recognized as an important forward step in 
stabilizing the fir door industry, in removing 
unfair competition and more important than 
all else in establishing a standard of quality 
for the wholesale and retail lumber trade and 
for the ultimate user that will be uniform 
and dependable. This is a pretty good indi- 
cation that the day of unbranded merchandise 
is passing. While the lumber industry is 
among the last to fall into line generally, the 
favorable reception of this new program on 
the part of the main distributing factors of 
the door industry should go far toward estab- 
lishing grade-marking and trade-marking as a 
general practice. 


New Mili Nearing Completion 


Conpon, Ore., July 7—Work is progressing 
rapidly on the new mill of the Kinzua Pine 
Mills Co. located 20 miles southwest of this 
city. This operation will tap a new tract of 
Pondosa pine timber that will yield a large 
percentage of upper grades of lumber. The 
mill, electrically driven throughout, will con- 
sist of a single band and resaw, planing mill 
and remanufacturing plant, and operating on a 
single shift basis will cut from 95,000 to 
100,000 board feet daily. The planing mill 
and remanufacturing plants now under con- 
struction are being equipped with the latest 
types of electrical machinery. 

Special facilities are being provided at this 
plant for properly kiln drying the lumber. 
Practically all of the lumber produced will 
be sent directly through the kilns and eight 
dry kiln rooms of Moore cross circulation in- 
ternal fan type now are being installed. A 
novel feature of these kilns is that the lumber 
will be flat stacked and placed edge to edge, 
leaving no flues or spaces between edges of 
boards on the load. The loads will be made 
8 feet 8 inches wide, giving a large lumber 
holding capacity. The air circulation is pro- 
duced by a series of 42-inch disc fans mounted 
on a shaft extending the full length of the 
kiln. The air in the kiln is recirculated up 
one side of the load, through sticker spaces 
in load, and downward on the opposite side. 
It is also reversible in direction. Drying con- 
ditions in the kilns will be controlled by Fox- 
boro automatic temperature and humidity re- 
corder-controllers. 

For greatest efficiency in drying the lumber 
will be sorted on the green chain. For ex- 
ample, the 1-inch common will be sorted into 
heart, sap and half heart and sap boards, 
which segregations will make it possible to 
get maximum capacity through the kilns and 
insure a uniformly dried output with minimum 
degrade. $ 

The dry kiln loads will be unstacked onto 
a dry sorting chain, by means of a Leitelt lum- 
ber lift unstacker, which maintains top of load 
level with the apron of the sorter, and un- 
loads onto the dry sorting chain all of the 
lumber delivered from the kilns. Extensive 
dry sheds also will be constructed, where the 
dry lumber will be stored awaiting shipment. 

J. F. Coleman, manager of the Kinzua Pine 
Mills Co., says construction work is being 


pushed as rapidly as possible and he plans to 
have the mill in full operation by Aug. 1. 

The Leitelt lumber lift to be employed in 
this plant will be similar to installations of 
these lifts at the plants of the Owen-Oregon 
Lumber Co., Medford; West Oregon Lumber 
Co., at Linnton, and the Mount Emily Timber 
Co., at La Grande. At the great plant of the 
Long-Bell Lumber Co., Longview, Wash., ten 
units are installed in the same way, each han- 
dling 150,000 to 200,000 feet in an 8-hour day. 
In this plant, however, automatic unstackers 
are used in connection with the Leitelt lum- 
ber lift. 


In and About McCloud, Calif. 


McCioup, Cauir., July 7.—A fire recently 
was discovered in young grawth timber not 
far from the plant of the McCloud River 
Lumber Co. here. The mill whistle sounded 
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I—A threatening fire in young growth near 
the McCloud River Lumber Co., McCloud, 
Calif. 2—McCloud (Calif.) jail covered with 
log siding. 
dies, McCloud, Calif. 4—Another view of 
playground with swimming pool in foreground 


the alarm and immediately a locomotive and 
water tank car with a crew of fire fighters 
were on their way to the nearest point. Other 
workers with shovels started by auto ard on 
foot and within a reasonable time the situation 
was well in hand. An accompanying picture 
shows the fire just breaking out and part of 


3—Hoo-Hoo playground for kid- , 


the crew on the way to fight it. 

The McCloud River Lumber Co. is just 
completing a bridge-crane lumber shed, 749 
feet long by 90 feet wide and 50 feet high, 
This shed will hold 11,000,000 feet of lumber. 

B. W. Lakin, manager of the McCloud 
River Lumber Co., states that his company, 
like many other California pine mills, is soid 
60 days ahead on shop lumber. During the 
week McCloud shop prices were advauiced $1 
a thousand. 

One of the unique buildings in McCloud is 
the city jail, which from the outside is at- 
tractive and has all the appearance of being a 
handsome summer cottage. As a matter of 
fact it is built with cells of heavy reinforced 
concrete, railroad rails being used for rein- 
forcing. But the exterior is walled up with 
pine patent log siding, roofed with wooden 
shingles, surmounted by a flag pole with the 
waving Stars and Stripes, and is surrounded 
by a grassy lawn and small trees. Instead of 
being an eyesore to the town it is a beauty 


It remained, however, for the McCtoud 
Hoo-Hoo Club to take responsibility for the 
most attractive spot here, the “kiddies” play- 
ground. In the heart of the residence district 
a large tract of ground has been put inte 
lawn. In the center is a band stand and the 
rest of the grounds is utilized for almost every 
known piece of modern playground equipment, 
including a wading pond, swings, rings, 
teeters, merry-go-rounds, including benches for 
the chaperones. 


Wood Sash Interests Lose School Job 


SPoKANE, WasH., July 7.—The steel sash 
interests have won out in the first round with 
the Spokane Hoo-Hoo Club in the fight as to 
whether wood or steel sash shall go into the 
new Lincoln school building. The school board 
at a special meeting decided by a three to 
two vote to accept the recommendation of 
Architect Wells and Building Superintendent 
Williamson that steel sash be used instead of 
wood. In accordance with this decision, the 
architect was instructed to prepare plans with 
steel sash. A delegation from the Spokane 
Hoo-Hoo Club headed by R. L. Bayne ap- 
peared twice before the school board, but with- 
out avail owing to the attitude of the archi- 
tect and building superintendent. The three 
members of the school board who voted against 
wooden sash took the position, according to 
one of them, that inasmuch as they paid an 
architect and a building superintendent for 
expert advice, they should follow the advice 
when given. The present situation is the out- 
growth of a certain complacency and neglect 
on the part of wooden sash manufacturers 
which has permitted the steel sash salesmen 
to intrench themselves in the minds of the 
architect and school superintendent of build- 
ings. Just what further steps can or will be 
taken by the Hoo-Hoo Club has not been de- 
cided. 

Committee reports comprised the program at 
yesterday’s meeting of the Spokane Hoo-Hoo 
Club. R. L. Bayne, chairman of the educa- 
tional committee, reported in detail on the steel 
sash situation in connection with the school 
board. Lee Smith, chairman of the newly or- 
ganized home modernizing bureau, reported 
that a special committee is at work on plans 
for a more permanent form of organization 
and program of operation. Roy Myers, chair- 
man of the committee in charge of the annual 
picnic, again called the attention of members 
to the place and date of this year’s function, 
Liberty Lake, Wednesday afternoon, July 18. 

Oscar Z. Brewer, vice chairman of the wood 
box committee, reported briefly for Will Howe, 
chairman, and introduced Ralph Phipps Edger- 
ton, who has been secured by the committee 
to do certain statistical and publicity work for 
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it during the summer in connection with wood 
and fiber boxes. Mr. Edgerton is a sopho- 
more in college, son of E. R. Edgerton, of 
the AMERICAN LUMBERMAN. His talk sum- 
marized his written report giving detailed 
results of 65 calls on retail grocers made dur- 
ing the last two weeks of June and certain 
publicity secured in that time for wooden 
boxes. A majority favored wooden boxes, 
and practically all when the matter was called 
to their attention expressed a willingness and 
desire to help local industry where it could 
be done without extra cost. However, it was 
found that most shipments ‘are now coming 
in fiber containers. 


Invents Trade-Marking Machine 


McCioup, Cauir., July 7—The accompany- 
ing cut shows the new Divers automatic trade- 
marking machine ready to strike the rear end 
of the board which is feeding into the planer. 
This machine, which undoubtedly has much 
merit and which marks each piece distinctly 
and in a clean cut manner, is the invention of 
F. I. Divers, planingmill superintendent of 
the McCloud River 


mills will be set up this fall to cut ties afd 
construction timbers. It is expected the Pick- 
ering Lumber Co, will build on the site during 
the coming year. It is generally believed the 
Southern Pacific company’ will construct a 
railroad from Klamath Falls, Ore., to Alturas. 


Such a line would be very desirable from the 
standpoint of Klamath Falls lumber interests 
as well as the Alturas people and would 
facilitate the opening up of large bodies of 
timber including that of the Pickering com- 
pany. 


Logging Crew Establishes a Record 


Westwoop, CALir., July 7—A jammer crew 
that has loaded 121 railroad cars with 1,001,470 
feet of logs in 9 hours and 50 minutes, total 
elapsed time including 32 minutes lost, surely 
may be considered a world’s championship 
crew. Old Paul Bunyan himself would have 
been proud of this crew, which is employed by 
the Red River Lumber Co., at Westwood. 


Being employed by that company, of course it 
was in Paul’s own timber that it was working 
when it hung up this enviable logging record, 
the Red River Lumber Co. and its California 
white and sugar pine being indelibly identified 





Lumber Co., here. Un- 
like other,machines for 
stamping the name or 
trade-mark on lumber 
as it is fed through a 
planer this machine 
marks the board on the 
rear end after the 


it. The board, passing 
over the hammer as it 
is fed into the planer, 
holds the spring down 
but immediately the 
end passes it is released 
opening the air valve 
and the air forces the 
hammer through a 6- 
inch stroke in one- 
eighteenth of a second 
striking the rear end of 
the board a_ hard 
enough blow to make a 
deep sharp imprint of 
the name “McCloud” 
and the company trade- 
mark. It makes a 
sharp, legible imprint 
on even the rougher 
surfaces of such pieces 
as have not been well 
trimmed and _ without 
the use of ink. The planing machine that it 
is now being used on is fed with an auto- 
matic feed table at the rate of 360 feet a 
minute, necessitating a very rapid stroke of 
the hammer in order to catch the board and 
spank it hard enough to leave deep cut char- 
acters. Patents covering this machine liave 
been applied for. 


Active in Northern California 


_Westweop, Cauir., July 7—There are many 
signs of much activity in the near future for 
the northern California pine district. Railroad 
construction is of course the first step. It is 
generally believed that in the near future per- 
mission will be granted to construct the pro- 
posed Northern California Railroad between 
Westwood, Lassen County, and Crescent Mills, 
Plumas County, which will give a short route 
from this great timbered area to the San 
Francisco district. This road would connect 
with the Indian Valley road at Crescent Mills 
and over that line to Paxton connecting with 
the Western Pacific. It would also offer ad- 
vantages from this district to the southwest 
and to the east. 

_It is reported that the Pickering Lumber 
Co., has closed options on 900 acres of land 
lying just west of Alturas, Calif. It is under- 
stood that this property is being purchased as 
a mill site. W. C. Garrett, Alturas repre- 
sentative of the company, says that portable 
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New Divers automatic trade-marking machine ready to strike end of 


board 


in memory with that valiant old woodsman, 
Paul Bunyan. The job was done at Camp 58, 
twenty-six miles out of Westwood. 

The footage averaged 8,293 feet a car, 
scaled and check scaled. One car was loaded 
in two minutes’ time; twenty-one in three min- 
utes each, and the average actual loading time 
was four minutes thirty-two seconds a car, 
all including time for spotting the cars. 
Eighteen minutes’ time was lost during the 
loading of the first trainload, and fourteen 
minutes during the second. Ten minutes were 
lost by a broken air line on Diesel locomotive 
502, and four minutes in replacing a loading 
line. This means that the actual loading time 
of the 1,001,470 feet was 9 hours 18 minutes. 

“Team work made this performance pos- 
sible,” declared Ted Wills, woods superin- 
tendent of the Red River Lumber Co. “It 
was as much a matter of railroading as of 
logging. It required 113 train orders to dis- 
patch the trains and handle the switching 
service. The swing crew hauling the cars 
from the jammer to the point where the trains 
are made up for the run to Westwood also 
had to handle the cars loaded by the other 
camps and serve them with empties, hauling a 
total of 219 cars’ for the day, including the 
121 from Camp 58. This crew pulied one 
string of seventy-eight cars over the hill.” 

“The credit should be equally divided among 
all the men,” continued Mr. Wills. “From the 
section crew under Rob Wilkenson, who kept 


up the track, to Dick Gaskin, the hoister, and 
Charlie Rayson, the loader, each mat: in the 
woods and on the railroad had his responsi- 
bility, and they worked together like a big 
league ball team. 


“The bunchers and wheel loaders kept the 
15 “Caterpillars” loaded up without a hitch; 
the cat drivers took advantage of every turn. 
Bob Boyd, chief mechanic for Diesel and gas 
equipment, was out on the job to keep them 
going. Roy Canfield, traveling engineer, was 
there to look after the locomotives, Diesel 502 
and Engine 32, which were on duty at the 
jammer, and Engine 102, handling tue swing 
job. The landing crews and Jimmie Kelly, 
the rigger, all played indispensable parts.” 

The full line-up of the team was as fol- 
lows: 

JAMMER CREW—R. Gaskin, hoister; C. Ray- 
son, loader; J. F. Fitzpatrick, fireman; George 
Jordan, Bob A. White, J. Higgins, Fred Nei- 
poth, V. McInteroff, hookers; Ray Sparks and 


R. Pedrotti, wood bucks; John Lingg, toggle- 
man, 


“CATERPILLAR” DRIVERS—E. Dawson, W. Hend- 
ley, W. Bowlin, C. R. Capps, H. Ward, L. 
Boone, C, Grinnell, R. Solt, M. Franzlow, John 
Graner, Leo Styman, J. Goodman, W. Jones, C. 
Johnson and Elmer Hoyt. 


BUNCHERS—Bosses: F. A. Williams, F. Helt, 
J. McClendon, Joe Muller, and Ed _ Lueas. 
Helpers: H. S. Davis, A. Valchester, E. Case, 
J. W. Croakin, J. B. Smith, R. H. Shields, J. 
Shilko, J. McBride, F. Langley, A. E. Wanhala, 
John Guiso, J. J. Beckman, G. W. Foreman, R. 
Persich, J. N. Thomas, Joe Logger, F. Bow- 
man, B. Bowman, H. Brand, Tom Hoffmaster, 
F. Hibbings, I. Barnes, Tom Russell, T. Car- 
doza and A. J. Dierlick. 

WHEEL LOADERS—R. H. Clark, C. Clark, A. 
Auffeger, J. W. Slade, J. McClendon and E. J. 
Connley. 


W. H. Johnson, water boy; Bob Sjorgen, 
scaler; William Prebble, check scaler; Jim 
Kelly, rigging maker; Ray Schuchert and Dart 
White, office. 

JAMMER FOREMEN—Henry 
Wills. 


TRAIN CREW—Engine 502 (Diesel) — Con- 
ductor, William Mills; brakeman, E. Willard: 
engineer, M. . Williams; oiler, William 
Smart. Engine 32—Conductor, H. C. Huff; 
brakeman, E. Smith; engineer, F. Harral; fire- 
man, William Burns. Engine 102—Conductor, 
J. Farrell; brakemen, H. Gowing, George 
Brooks and R. C. Dintleman; engineer, William 
Englebretson; fireman, L. H. Nelson. 


Train master, Herman Tegrunde; assistant 
train masters, Charles Wilson and Jack Engle- 
bretson; chief dispatcher, R. Swartzfager; 
assistant dispatcher, J. D. Rippy; operator, 
Camp 57, S. Jones; air brake, Elmer Hoffman 
and Ashley Rogers; train maintenance, C. Lien, 
roadmaster, Rom Wilkenson, section foreman; 
section crew, George C. Thomas, H. Hoaglind, 
A. Bartell, C. Riffenberg, F. Holmes, C. Hed- 
rin, L. Pershall, C. Gaard and H. Daugaard; 
chief mechanic, gas and Diesel, Bob Boyd; 
traveling engineer, Roy Canfield. 


King and Dell 


Chevrolet Expansion in Saginaw 


Sacinaw, Micu., July 9.—Announcement 
has been made that the Chevrolet Motor Co. 
will, starting immediately, construct a second 
unit of its gray iron foundry here, adding 
more than 120,000 square feet of floor space, 
at an expenditure of $4,000,000. This new 
construction will provide for the expansion of 
every department, and will also include a two- 
story office building. It will be ready for pro- 
duction about Dec. 1, and will mean the ad- 
dition of 2,500 workmen to the payroll, mak- 
ing a total of approximately 5,500. This an- 
nouncement is regarded as a forerunner of 
still greater expansion by the Chevrolet Motor 
Co. here. Its effect on business is bound to 
be considerable. 








a 


DS oP aEN ee.» 


58 AMERICAN LUMBERMAN 





JuLy 14, 1999 





National Production, Shipments and Orders 


te, 


Wasuincton, D. C., July 9.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 


Softwoods: 








No. Beports Production Shi »ments Orders 

Week ended: 1928, June 30; 1927, July 21928 1927 1928 1927 1928 1927 1928 1927 
Southern Pine Association..........+...cece- 102 76,339,000 58,779,406 86,939,000 56,180,936 74,611,000 56,180,936 
West Coast Lumbermen’s Association........ lis 83 119,881,000 70,432,990 158,878,000 78,058,166 120,101,000 71,428,969 
Western Pine Manufacturers’ Association. . 22 30 19,960,000 26,156,000 19,892,000 23,053,000 20,308,000 27,681,000 
California Redwood Association.............. 14 16 7,800,000 10,596,000 6,518,000 8 464, 000 
North Carolina Pine Association.............. 51 32 8,914,000 5,329,603 1 5,271,991 7,535,000 4, 154, 191 
Northern Pine Manufacturers’ Association.... 7 9 9,128,000 9,431,400 9,459,000 9,497,200 12,588,000 9,347,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 52 9 1,053,000 1,525,000 5,919,000 1,458,000 

a — SL 

an aoprwrocde, one week... sepesses yee 416 281 248,266,000 178,982,399 300,199, 184,182,293 247,580,000 172,11 6ee 

ornia e ugar ne rs. ssn.. ms 552,000 32,997,000 13,675,000 5,689,000 553, 

Twenty-six weeks ended above dates— 7 —— nny 
Southern Pine Association Ube eeeesedeonoeeens 2956 1,754,104,000 1,734,743,770 1,864,034,000 1,710,488,913  1,880,426,000 1,733,620,438 
West Coast Lumbermen’s Association. set nee cee ’ 1,899,309,280 3,207,127,000 1,980,367,172 3,316,754,000 2,002,192,995 
Western Pine Manufacturers’ Association.... 786 661,766,000 698,597,000 756,125,000 761,921,000 803,552,000 766,559,000 
California Redwood Association....... eeeeeee 399 208,110,000 183,953,000 195,941,000 221,377,000 205,427,000 247,068,000 
North Carolina Pine Association..........+++. 170 203,433,000 191,820,310 211,770,000 195,848,135 199,765,000 167.954.9326 
Northern Pine Manufacturers’ Association.... 914 195,067,000 206,943,700 207,262,000 207,325,700 213,207,000  206,924'000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. g6o 112,931,000 81,329,000 89,614,000 93,397,000 98,759,000 

Total softwoods, twenty-six weeks....... 9324 6,184,239,000 4,996,696,060 6,531,873,000 5,170,724,920 6,711,497,000 5,223,078 369 
California White & Sugar Pine Mfrs.’ Assn... 606 535,835,000 131,203,000 627,034,000 91,157,000 629,603,000 82,919,000 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assn. ve 

WE itindus ad oat bbewha eas obs ben P 9 10,566,000 1,910,000 10,501,000 2,547,000 11,296,000 1,504,000 

IE NN a aie a ah a cle baie am mae 860 243,017,000 154,460,000 172,174,000 113,548,000 177,526,000 109,970,000 
Hardwood Manufacturers’ Institute— . 

hhh anced abies eh oud bred whose dwne 344 77 43,051,000 9,191,000 49,945, 9,077,000 51,138,000 9,442,000 

OG oa vadea ne cto ec weSewEs 7720 1,021 484,000 565,812,000 1,101,147,000 683,101,000  1,134,700,000 690,452,000 


tNorthern Hemlock & Hardwood Manufacturers’ Association totals are for week previous to indicated date and for 25 weeks. 
*Log scale converted to lumber scale. 


tUnits of 35,000 feet daily capacity. 





California Redwood 


SAN Francisco, Cauir., July 9.—The fol- 
lowing information is summarized ° from the 
report of the California Redwood Association 
for the week ended June 30: 








———_ Redwood White- 
No. of Percent of wood 
Mills Feet production Feet 
Production ... 14 7,356,000 100 1,124,000 
Shipments .... 14 8,394,000 115 1,377,000 
Orders— 
Received ... 14 6,518,000 88 2,896,000 
On hand .... 13 32,953,000 ... 8,524,000 
Detailed Distribution of Redwood 
Shipments Orders 
Northern California* ..... 2,568,000 2,552,000 
Southern California* ..... 2,557,000 1,232,000 
La a ee 17,000 124,000 
RES ee ee 1,608,000 1,620,000 
I aii tee eat 1;644,000 990,000 
IN: ial Seas Wikis ates & mt alors 8,394,000 6,518,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Hemlock and Hardwood 


OsukosH, Wis., July 9—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended June 30: 


Hardwoods Hemlock 
Units of 35,000 feet daily 


ED che aha nes oe 74 100 
Productive capacity......15,508,000 21,012,000 
Actual production........ oe 6,110,000 

Percentage of capacity. 7 29 
re 10,488, 000 6,201,000 

Percentage of actual cut —_— £@@ed<« 
Orders received.......... ai ate 4,722,000 

Percentage actual cut.. 117 106 


Orders on hand end week.60,435,000 17,616,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 





‘North Carolina Pine 


Norro_k, Va., July 9—The North Caro- 
lina Pine Association makes the following 
analysis of figures from fifty-one mills for 
the week ended June 30: Per- 


Percent Percent cent 
Normal Actual Ship- 


Production— Feet output naaatesel ments 
Normal® ...... 10,980,000 wi 
pO” eae 8,914,000 84 a 
Shipments ..... 10,805,000 99 “79 aa 
Orderst 7,535,000 62.5 85 70 


Unfilled orders... 61, 375,000 ‘ 

tAs compared with preceding week, there is 
a decrease in orders of 21 percent, though that 
week only fifty-seven mills reported. 


*“Normal” is based on the amount of lum- 
ber the mills weuld produce in a normal work- 
ing day. 


West Coast Review 


SEATTLE, WASH., July 7.—For the week ended 
June 30, 115 mills report as follows to the West 
Coast Lumbermen’s Association: 








Production 119,880,930 

Shipments 155,878,134 30% above production 

Orders.... 120,101,253 

Shipments— 

Water delivery Feet Feet 
EE hora: chen i an 56,122,395 
eee ee 23,417,702 
wee Witter Cab)... cc cccc ceeds 79,540,097 

> 6 Fe er ae ee 69,405,703 

RE te 0b G hsb 6 vane hee eas 6,932,334 
po eS reer eee eee 155,878,134 

New Business— 

Water delivery: 
sks veecesé 40,038,715 
RS Sunes eanuwes 13,591,641 
0 rere rr rs re ee 53,630,356 

De CREED nadie sa wks > vie ewhion 59,538,563 

ES ee ee pee anne, 6,932,334 


Total new business............ 120,101,253 


Unfilled Orders— 

Domestic cargo 168,328,990 
124,154,185 
163,738,786 


456,221,961 


Total unfilled orders........... 





Southern Pine Barometer 


New Or.eans, L: 


, July 9.—For the week ended July 6, Friday, 156 mills of total capacity 


of 198 units (a fay ‘representing monthly output of 1, 500,000 to 2,000,000 feet between Nov. 1, 
1924, and Oct. 31, 1927), report as follows to the Southern Pine Association : 


Percent Percent 


3-Year Actual 
Production— Carst Feet Av. Prod. : ore 
Average 3 yrs. .... 83,033,166 
rrr bia 64,555,241 
Shipments* .... 3,206 68,855,262 106.66 
Orders— 
Received* 3,255 69.907,635 . 108.29 
On hand end 
weekt ....15,447 262,899,957 


*Orders were 101.53 percent of shipments. 
tOrders on hand showed an increase of .40 
percent, or 1,052,373 feet during the week. 


Basis of car loadings is May average, 
21,477 feet. 


One hundred and fifty-two mills reported 
net undertime of 1,598 hours, which is 17.52 
percent less than full 60-hour week basis. 


National Analysis 


Wasuinocton, D. C.. July 9.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the period ended June 
30—orders and shipments being shown as per- 
centage of production: 


One Week 26t Weeks 
A... len 


f ——_ 

“No.of Ship- Or- Ship- Or- 

Association— mills ments ders ments ders 
Southern Pine ...155 114 98 106 107 
West Coast ..... 115 130 100 105 109 
Western Pine .... 22 100 102 114 121 
California Pines*. 6 66 67 117 117 
California Redwd. 14 114 89 94 99 
N. Carolina Pine.. 51 121 85 104 98 
Northern Pine ... 7 104 138 106 109 
N. Hem. & Hdw.. 52 87 89 79 32 





All softwoods. .422 117 99 107 109 
N. Hem. & Hwd.. 79 99 107 71 73 
Hwd. Mfrs. Inst..3447 116 119 108 111 

All hardwoods. .423 113 116 101 104 

All woods ..... i 117 102 106 108 


*Fifty-seven percent of cut in region. 


Actual production reported made the fol- 
lowing percentages of normal in the periods 
indicated: 

1928 . 1927* 


No. 1 26t No. 1 26f 
Mills Wk. Wks. Mills Wk. Wks. 
SorTrwoops— 

South. Pine...A 155 100 97 102 85 89 
West Coast...A 115 107 109 83 99 109 
Western Pine.A 22 88 91 30 89 75 
Calif. Pines ..A 6 122 106 as ds a 
Calif. Redwd..A 14 83 94 16 80 83 
N. Car. Pine..C 51 80 76 32 50 71 
North. Pine ..A 7 85 91 Ya," 62 91 

N. Hem.&Hdw.A 52 





All softwods. 422 93 98 263§ 


HarDWwoops— 

N. Hem.&Hdw.C 79¢ 64 

Hdw. Mfrs. _ 
TS ere TS C 344¢ «60 64 77 





All hardwoods 423 61 68 - 
All woods ... .. 85 92 358 


*Normal production had been established by 
only six associations for 1927. §Seven groups. 


A—Normal based on actual output for pe- 
ricds of two to five years. 


C—Normal based on estimated mill capacity. 


¢Units of production, having daily produc- 
tive capacity of 35,000 feet. 


tNorthern Hemlock & Hardwood Manufac- 
turers’ Assvuciation percentages are for only 
25 weeks. 
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Western Pine Summary 


PoRTLAND, ORE., July 7.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended June 30, from 


33 member mills: Per- 
cent 
Percent Ship- 





Production— Carst Feet ofcut ments 
Normal*® ..... 33,250,000 : 
ee err ne ..- 83,979,000 

Shipments (car).1,247 32,422,000 
Local deliveries 1,119,000 
Totalshipments ... 33,541,000 98.71 

Orders— e 
Cancelled .... 14 364,000 
Booked (car)..1,256 32,656,000 
SME citveces sah 1,119,000 


Total orders. . 33,775,000 1.01 100.3 
On hand end 


WOOK cctccce 4,980 129,480,000 .... Sawin 

Bookings for the week by thirty-three iden- 
tical mills were 97.44 percent of those for the 
previous week, showing an increase of 858,000 
feet. 

#Cars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 


During the week production was 102 percent 
of normal; shipments, 100 percent of normal, 
and orders 101 percent of normal. Average 
was as follows: Production, 92 percent; ship- 
ments, 75 percent, and orders, 97 percent of 
normal. 


Production is so seasonable that, during two 
winter months, actual production amounted to 
only 53 percent of normal, while during two 
peak summer months the production increased 
to 114 percent of normal. 





Secures Larger Quarters 


Detroit, Micu., July 9.—Finding it neces- 
sary to secure larger quarters in order to take 
care of its increasing business, the P. A. Gor- 
don Co., of this city, has leased a warehouse 
at 9189 Central Avenue and in addition to its 
carload business will carry a stock of oak 
and maple flooring and a few items in redwood 
lumber, consisting principally of wide boards 
ani outside moldings for the L. C. L. trade. 


Wisconsin Club to Meet 


Green Bay, Wis., July 10.—The first formal 
meeting of the Northeastern Wisconsin Lum- 
bermen’s Club for this year will be held on 
July 18, at the Beaumont hotel, Green Bay, 
and will be addressed by Ben F. Springer, Mil- 
waukee, president of the Wisconsin Retail 
Lumbermen’s Association. The meeting will 
start with a dinner at 6:30 p. m., and the 
business session will follow. 





Big Demand for Auto Body Parts 


Pine Buiurr, Ark., July 7.—The hardwood 

market has not changed materially the last 
week. Inquiries were a little off, no doubt due 
to the Fourth of July holiday. Flooring oak 
still is firm, some sales being made last week 
at $13, $25 and $35 for red and $1 per 1,000 
feet more for Nos. 1 and 2 common white, 
same price for 3-A. It is understood that some 
of the flooring plants in this territory have less 
dry lumber on hand than they have had in 
many years and also that stocks of flooring in 
sheds are considerably lower than usual. Prices 
on other items are practically the same. Ash 
and elm seem to be scarcer than usual. 
_ The Seaman-Dunning Corporation here, mak- 
ing body parts for Nash cars, has increased 
its employees from 350 to 600 men and is 
running twenty-two hours and all day Sundays. 
C. A. Dunning, vice president and general 
manager, advises that the company has more 
business than it can take care of and looks 
for a continuation of good business for some 
time. ¢ 





Less competition and more codperation is 
becoming the watchword in the railroad world. 


Strength Test of End-Matched 
Maple Flooring 


LiverPooL, ENGLAND, June 25.—A striking 
example of the strength of end-matched ma- 
ple flooring was demonstrated at the recent 
Ideal Home Exhibition held at Olympia, when 
Ernest W. Tickle, English representative for 
the Holt Hardwood Co., well known manu- 
facturer of rock maple flooring, of Oconto, 
Wis., U. S. A., staged a test with the co- 
operation of W. & T. Avery (Ltd.), to over- 
come the contentions of architects, builders 





--— PS 








t 





and others that a broken joint between joists, 
even if the boards are end-matched, seriously 
impairs the strength of a finished floor. 

The demonstration was made at the ex- 
hibit which Mr. Tickle conducted at the home 
show. W. & T. Avery loaned one of their 
regular “Avery-Toledo No-Spring” weighing 
machines, to which they added a special saddle 
attachment which enabled direct pressure to be 
applied to a small piece of Holt “Shining 
Face” maple flooring, 6 inches long, 
of the regular 1x4-inch (finished 
25/32x3'%4-inch, p. t. g. pattern), 
which formed the center of a panel 
so constructed that this small center 
piece was entirely clear of the cross 
battens on which the panel was built 
by at least 2 inches at either end, so 
that there was not simply one but two 
broken points between the same pair 
of joists. 

This small piece of Holt “Shining 
Face” maple, entirely unsupported 
except by its own end- and _ side- 
matching, successfully withstood with- 
out showing any signs of weakening 
a net weight of 1,460 pounds, the maxi- 
mum pressure recordable on the Avery- 
Toledo Machine, as will be seen by 
the weight recorded on the machine 
depicted in the accompanying illus- 


tration. The following table shows 
the exact figures of the test: 
Pounds 
Dial preBBUre ...cccerccsvscevee 500 
Extra indicator on dial........ 500 
SL eee ee 100 
eee 400 
1,500 
Less dead weight of wood on 
EE sak sty as Cereus vesne eae 
Net pressure indicated......... 1,460 


The result of this test not only 
demonstrates the feasibility of using 
short flooring lengths, but also proves 
that end-and_ side-matched maple 








“Avery-Toledo No-Spring” weighing machine used in 
England in conducting strength test on Holt end- 


matched maple flooring 


flooring of any length adds strength 
to a finished floor, and that end joints 
coming between joists do not weaken 
the floor structure. 


Dealers in Educational Conference 


New Haven, Conn., July 9.—Meeting in 
the West Haven M. E. Community House last 
Friday evening, the New Haven group of re- 
tail dealers held an educational conference 
attended by about eight men and women from 
local lumber yards. This is said to be the 
largest gathering of lumber dealers and their 
employees ever held by this group and con- 
siderable interest was shown in the various 
features of the program. 

Dinner was served in the dining room of 
the community house, following which Prof. 
Bryant, of the Yale Forestry School, wel- 
comed the guests of the evening, who in- 
cluded C. J. Blanchard and R. T. Titus, of 
the West Coast Lumber Bureau, Seattle, 
Wash., and E. A. Wade and son Clyde, who 
had traveled from Aberdeen, Wash., to New 
Haven in their one-log cabin mounted on a 
truck and trailer. 

Harry Drazen delivered an address of wel- 
come to the ladies, reply to which was made 
by Miss Edith C. Newhall. M. W. Kliger- 
man spoke briefly on “Our Educational Privi- 
leges,” and Duncan McPhail, of the Deforest 
& Hotchkiss Lumber Co., amplified the same 
subject. Hobart H. Richards led a discussion 
on “The Fine Art of Living Together.” 

Following these short after-dinner talks, the 
company adjourned to the auditorium where 


Chairman Albert Seibold introduced R. T. 


Titus, wood technologist of the West Coast 
Lumber Bureau, who spoke on “Things the 
Dealer Should Know About West Coast 
Woods.” Mr. Titus discussed briefly the 
characteristics, properties, uses and grades of 
the four important west coast woods—Doug- 
las fir, west coast hemlock, western red cedar 
and Sitka spruce, illustrating his talk by means 
of several wall charts and enlarged photo- 
graphs. 

Clyde Wade told how he and his father had 
hollowed their log home out of a Douglas fir 
tree which measured nearly 10 feet in diam- 
eter and 311 feet in height, and how they had 
traveled nearly 18,000 miles in this novel home, 
across 33 different States. The log house was 
parked throughout the day on the famous 
New Haven green, and in spite of the rain 
hundreds of people came to inspect this home 
on wheels. 

The entertainment for the evening was pro- 
vided by a two-act playlet entitled “The Old 
Lumber Yard and the New Lumber Store,” 
which was written and directed by C. J. 
Blanchard, of the West Coast Lumber Bureau. 
The characters appearing in the playlet were: 
Retail lumber dealer..C. J. Blanchard, Seattle 
Mr. Jones, prospective builder............... 
ea ee ee ee et Clyde Wade, Aberdeen 
Mrs. Jones....Miss Rose Robinson, Bridgeport 
G, Smith, contractor.T. H. Merwin, New Haven 
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With Price Trend Definitely Upward 


Price Trend Definitely Upward 


Mempuis, TENN., July 9.—The better de- 
mand for hardwoods coupled with low pro- 
duction has resulted in advance in prices of 
hardwoods for automobile and flooring use, 
which are up $1 to $2 per 1,000 feet, with 
every indication of higher prices within another 
ten days or two weeks. Demand continues 
slow from the furniture trade and from the 
sash and door manufacturers; however, there 
is a fair volume of business from both con- 
suming groups. Export demand remains 
rather steady but not good. 

A picture of the hardwood market is given 
in the last report of the Hardwood Manufac- 
turers’ Institute, issued for the week ended 
July 3, which showed that orders and ship- 
ments were 69 percent of normal production 
and that production has dropped to 58 percent 
of normal. The report further shows that 
seventy-two mills in the southern and Appa- 
lachian territories are down for an indefinite 
period, while ninety-six mills are running 45 
hours a week or less. While part of the re- 
duction in production has resulted from bad 
weather and floods, there are many mills that 
are merely waiting for a better market before 
again starting up. 

With prices advancing, the southern hard- 
wood operators are more optimistic than they 
have been for many months and begin to 
again see a profit in their operations. The 
fact that not many mills are starting immedi- 
ately to operate overtime is proof that they 
realize that they must not overproduce or a 
good market will again be ruined. 

Weather conditions are ideal for heavy pro- 
duction of hardwoods. Hot weather has dried 
out the forests in some places and more logs 
are now available and the price is slightly 
lower. Floods still cover the lowlands, how- 
ever, in many places and mills are closed 
down in these sections for lack of logs. 

Lee Robinson, S. B. Adams and Claude M. 
Sears, all hardwood men of Mobile, Ala., spent 
one day last week in Memphis visiting mills. 

Mrs. Irene Philyaw, assistant secretary of 
the Lumbermen’s Club of Memphis, has been 
ill for several days. She is at Gartley-Ramsay 
Hospital. 


Takes Hopeful View of Market 


Baurimore, Mp., July 9.—Among those hard- 
wood men who take a hopeful view of the 
situation is M. S. Baer, of Richard P. Baer 
& Co., of this city, who operate mills at Boga- 
lusa, La., and at Mobile, Ala., some two hun- 
dred miles apart. Mr. Baer is optimistic over 
the latest developments in the trade, feeling 
that the curtailment in output may be expected 
to have a favorable effect upon business, lift- 
ing prices to more satisfactory figures and re- 
lieving sales pressure. He regards the reduc- 
tion in the number of producing mills from 
400 to 300 or less, and the cutting of opera- 
tions at others as important, in that the ills 
which have afflicted the business were, in his 
opinion, primarily due to overproduction. One 
development commented upon by Mr. Baer is 
the tendency on the part of labor organizations 
to force a diversion of operations in the fin- 
ishing of stocks by the labor organizations, 
which have in various instances held out 
against the use of hardwoods that had been 
shipped in a finished state at points of pro- 
duction. The unions have insisted that hard- 
woods be worked only in the first stages and 
sent in this shape to places where they are to 
be used and where they are to be made into 
moldings and other fabricated forms. This 
insistence of labor bodies, Mr. Baer added, had 
compelled a considerable readjustment in the 
activities of the hardwood producers. 

The work on the new dock and terminal be- 


- superstructure. 


ing erected by the city on the south side of 
the harbor with the object of leasing the fa- 
cilities so created to the Western Maryland 
Railway, and in which a great amount of pil- 
ing was used, has progressed so far as to 
reach the point of considering bids for the 
The P. C. Stree Engineering 
Co. was found in this competition to be the 
lowest bidder. The contract has not yet been 
awarded, but it will involve the use of large 
quantities of lumber of various kinds. The 
amount involved is about $500,000. 

The managing committee of the Baltimore 
Lumber Exchange held its monthly meeting 
last Monday afternoon, but found only routine 
business to dispose of, including the presenta- 
tion of the monthly report. 


Prospects Judged Very Favorable 


LoutsviLLe, Ky., July 9.—Between the turn 
of a new month and the Fourth of July, 
business last week was a trifle duller than for 
preceding weeks, but the general situation 
looks promising, and it is believed that July 
and August will prove much better months 
than the spring months. June business showed 
a decided increase, some local houses report- 
ing increases of 15 to 30 percent in volume 
of business handled. If the furniture shows 
turn out well, and it is believed they will, 
there should be an increased demand for cab- 
inet hardwoods. Building operations are gain- 
ing a trifle, and the outlook for oak flooring 
is better, with the market stronger in oak. 
High water in the South is retarding produc- 
tion, and it is felt that some items will be 
higher and scarcer. 

Several houses report that prices are stronger 
and gradually getting up to asking prices, 
with indications that these will shortly be 
elevated a few notches. Of course there are 
no jumps of $5 per 1,000 feet expected on 
many items right now, but a few items can 
stand and will probably advance a dollar or 
two a thousand. 

Oak, walnut, poplar, sap gum, red gum, 
chestnut, magnolia, black gum, wormy oak, 
willow, elm, ash and maple were reported in 
movement over the last ten ‘days, with better 
movement shown in plain sap gum, which is 
stronger and scarcer, and also better move- 
ment in poplar other than in saps and selects, 
selects and firsts and seconds, which are not 
especially active. 

Walter Jones, of the Mengel Co., reported 
that the big mill at Hickman, Ky., had been 
forced down account of high water and bad 
logging conditions. 

Colgan Norman, of E. B. Norman & Co., 
remarked that company mills at St. Landry, 
La., would continue down for some time un- 
less the market improved, as the company does 
not feel like cutting good timber and yard- 
ing it under existing market conditions. 


W. R. Willett, of the W. R. Willett Lum- 
ber Co., Louisville, left July 3, for Michigan, 
where he will spend a short time, leaving 
his family there and returning for them later 
in the summer. 

Preston P. Joyes. treasurer of W. P. Brown 
& Sons Lumber Co., Louisville, has returned 
to Louisville, after ten days at Spring Lake, 
Mich., having motored up and left his fam- 
ily for the summer. 

A. P. Witty, president of W. J. Hughes & 
Sons, local lumber and millwork jobbers, has 
gone to Coburg, Canada, where he will re- 
main the rest of the summer. Mr. Witty un- 
derwent an operation a few weeks ago. 

P. M. Dormeyer, formerly of Chicago, has 
recently joined the Atlantic Tank & Barrel 
“o., becoming sales manager of the concern. 
Arthur Herb is manager of the local division. 
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British Hardwood Demand Slow 


Battimore, Mp., July 9.—Following a care- 
ful survey of the foreign field, Harvey M. 
Dickson, secretary of the National Lumber 
Exporters’ Association, sees no reason for mod- 
ifying the unfavorable views he has hereto- 
fore expressed as to the state of the trade in 
the export markets. He can perceive only dis- 
aster if the policy of sending forward large 
quantities of American hardwoods on consign- 
ment is persisted in, and issues a warning to 
all as to the dangers of this practice. Dis- 
cussing conditions on Saturday, he said: 

Reports received from the principal import 
ports in Great Britain indicate that there is 
very little, if any, improvement in the demand 
for American hardwoods. Auction sales held 
during the latter part of June included quite 
a quantity of American hardwoods which were 
sold at prices which can not possibly leave 
the exporter even a thin rind of profit. The 
usual mid-summer lack of demand and mid- 
summer dullness apparently prevails in all of 
the principal United Kingdom markets. While 
imports of American hardwoods in the United 
Kingdom have decreased to some extent, there 
are still large quantities of hardwoods in stock 
and considerable quantities constantly arriv- 
ing. 

The heavy failures among buyers in the 
east end of London recently have turned loose 
quite a quantity of hardwoods, including a 
large number of cars in transit. In dispos- 
ing of this stock there is nothing for the 
broker to do but sell it on his own account 
and most of the stock is naturally sacrificed 
or stored. ._The heavy stocks being stored at 
all of the principal import ports in Great 
Britain make it practically impossible for an 
exporter to do a firm order business with his 
broker. 

It is reported that oak is particularly de- 
pressed and that consignment shipments of 
oak and other hardwoods coming forward are 
a menace to the trade. Consignment stock is 
more difficult to sell today than ever before 
in the history of the hardwood trade. 

The imports of American hardwoods to 
Liverpool alone during April, 1928, show in 
the aggregate an increase of 60 percent in 
volume over the imports of these woods ar- 
riving during April, 1927. Practically 1,500,- 
000 feet more of these hardwoods arrived 
during April, 1928, than during the same 
month in 1927. 

It appears from reports received that -it 
will probably be late in August before there 
is any marked improvement in demand and 
before the heavy stocks of hardwoods which 
are in store are cut down to any very great 
extent. 


Trade Activities at Buffalo 


3urrALo, N. Y., July 9—The wholesale firm 
of Brady Bros., North Tonawanda, went out 
of business on July 1, after an existence of 
twenty-eight years, during which a specialty 
was made of Canadian white pine. Peter 
Brady, who had been with the Superior Lum- 
ber Co., and Andrew J. Brady, his brother, 
were the original members and the firm became 
well known in the trade. It had a fleet of 
boats for bringing down lumber to the yard. 
Last March Andrew J. Brady, jr. took over 
the business and since then the stocks have 
been liquidated. On July 1 Mr. Brady he- 
came vice president of Palburn (Inc.), of 
Buffalo, and the two firms were merged. 

Among visitors during the last week were 
H. R. Isherwood, St. Louis, Mo., secretary- 
treasurer of the Concatenated Order of Hoo- 
Hoo; W. M. Kirby, Dierks Lumber & Coal 
Co., Kansas City, Mo.; 


engineer of the National Lumber Manufac- 
turers’ Association, and John Foley, a forester 
of the Pennsylvania Railroad. 

The National Lumber Co. has completed a 
shed for the storing of Cellized flooring, with 
a capacity of about 200,000 feet. This im- 


For Current Market Prices on Hardwoods See Pages 81 and 82 
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proved type of flooring is becoming quite 
popular in this locality. 

James D. McCallum, of the Hugh McLean 
Lumber Co., has been spending a few days 
yacation in Ottawa, Canada. A 

William H. Sullivan, vice president of the 
Great Southern Lumber Co. and mayor of 
Bogalusa, La., arrived with his family last 
week to spend the remainder of the summer 
at Windmill Point, on Lake Erie. 

Robert D. McLean, president of the R. D. 
McLean Lumber Co., is able to be at busi- 
ness again after an absence of about two 
weeks, during which he underwent a minor 
operation, The office has been in charge of 
Alexander Ehrig, his former associate. 

Lewis J. Lewis, president of Palburn (Inc.), 
leaves this week for a several weeks’ tour of 
Europe. 

Robert F. Kreinheder, president of the 
Standard Hardwood Lumber Co., is planning 
to start South during the next week to visit 
some of the lumber mills for about two weeks. 


Early Betterment Forecast 


Cincinnati, Onto, July 10.—Buying contin- 
ues hand-to-mouth in the Cincinnati district, 
but this does not seem to dampen the enthusi- 
asm of the wholesalers or lessen their optimism. 
Leaders in the trade here are convinced that 
July and August will witness a distinct im- 
provement in inquiry and sales and that by 
fall the hardwood business will be in full 
swing. 

At this time the buying is still in small lots, 
largely in mixed cars with a few orders for 
single or two-car lots. The orders are in 
general with no item featured more than any 
other unless it be chestnut of the sound 
wormy type, sound wormy oak and panel pop- 
lar of large widths. The last named is very 
scarce and in urgent demand. 


But with all the present apparent lethargy of 
the larger buyers, there is a wealth of inquiry, 
which is regarded as a very hopeful sign. 
The news that Appalachian hardwood mills 
and the hardwood mills of the Southwest are 
to be shut down during July to reduce pro- 
duction and enable mills to make needed im- 
provements is beginning to percolate into the 
minds of consumers. They see higher prices 
ahead for the fall and many of them are 
commencing to try to get under cover. 


_ A new factor in hardwood consumption here 
is the body building trade for the construction 
of auto bus bodies. This business is on the 
increase again and large quantities of ash and 
oak and maple and poplar are being inquired 
for. Inquiry continues good for the sound 
wormy chestnut and oak from the furniture 
factories and the panel trade. 


Information received here by wholesalers is 
that activity of the auto factories will con- 
tinue at capacity at least throughout the sum- 
mer and probably throughout the fall to fill 
orders already booked. 


Even the export hardwood trade, which is 
notoriously draggy right now, shows signs of 
a resurrection. Inquiries received indicate that 
old customers from the United Kingdom, Ger- 
many, Holland and Belgium are coming back 
to America for their oak, poplar and walnut 
and other Appalachian hardwoods. 


_ Southern pine continues active in the build- 
ing line and cypress also is making progress. 
Prices in both lines are steady but they are 
having to meet increased competition from the 
Pacific coast woods which are beginning an 
active drive for business in this region backed 
by liberal advertising. 

O. C. Ferguson, the new secretary of the 
Appalachian Hardwood Club this week issued 
the call for a meeting to be held July 24 at 
the Hotel Sinton, this city. Trade extension 


will be an important item of the agenda. G. A. 
La Valle, manager of the Marietta Paint & 
Color Co., of Marietta, Ohio, will make the 
principal address and the trade extension com- 
mittee will have an important report to submit. 

E. M. Bonner, president of the Atlas Lum- 
ber Co., left this week for Long Bottom, West 
Va., where the company has properties. 


Demand Is Unusually Good 


Macon, Ga., July 10—Sap gum continued 
to lead the list of hardwoods this week, but 
demand for all woods appears to be unusually 
good. All items have been going well, and 
prices are better. There have been heavy sales 


_of 1-inch No. 1 common and better grades. 


A buyer for a well known automobile body 
company was through here a few days ago 
and made heavy purchases of sap gum for 
immediate delivery. These orders are being 
filled now. 

Rains have slowed up the work of logging 
crews again, so that some mills are running 
short of logs. It is impossible to get into 
some of the swamps because of water. 

Sales for the last two weeks have been 20 
percent over the production, according to re- 

















Photo by Ewing Galloway, N. Y. 


In order to attract attention to his place of 

business, a Los Angeles (Calif.) restaurateur 

had it built in the shape of a gigantic Derby 

hat, rim, crown and all. Wood served well in 

its construction and helped to draw passing 
tourists into the place 





ports. Not only is there a better domestic 
demand for all hardwoods, but the export 
trade continues to pick up. 

The prevailing price for FAS sap gum is 
$48, and for No. 1 common sap gum, $30. 


Quiet Prevails in West Virginia 

E_xins, W. VA., July 9.—General dullness 
still prevails in the hardwood industry of 
northern West Virginia. Production obviously 
is so much in excess of demand that concerns 
that closed down their mills just before the 
Fourth of July are permitting them to remain 
idle for the time being. Inactive demand ex- 
tends to virtually the entire list of hardwoods, 
with sound wormy_ chestnut probably as hard 
to move as any particular grade or wood. 
Naturally under such circumstances prices are 
low. 

There is not a strong demand for flooring 
and general inactivity prevails as to specialties, 
including mine timbers, ties etc. 





ardwoods Present More Hopeful View 


Hardwood Orders Exceed Production 


BrRooKHAVEN, Miss., July 9.—The hardwood 
market seems to be pulling itself slightly to- 
gether at this time, as orders are beginning to 
show in excess of production. Dry stocks 
meanwhile are very low and production con- 
tinues heavily curtailed. It will take a few 
weeks with orders showing in excess of nor- 
mal to really justify any expansion program 
at the mills. Shipments during June were 
just about equal to production, with no in- 
crease in stocks. 


There continues to be a heavy demand for 
items for automobile manufacture such as ash, 
elm, maple, magnolia, hickory etc. Cypress is 
just a little sluggish, except in a few items. 
Gum items are offered rather freely, but at 
prices that are not acceptable in this market. 
Oak has been a little more active than hereto- 
fore, but stocks are very low and the situation 
on this wood is not very serious. Poplar con- 
tinues very active and sycamore and tupelo 
have moved in fair volume. 


Southeastern Output Remains Low 


ATLANTA, GA., July 9.—Rains have been gen- 
eral recently in the Southeastern hardwood 
producing territory, and have reduced output 
considerably, logging conditions being partic- 
ularly bad and prices high. Most Georgia 
hardwood mills are reported operating on a 
basis more than 35 percent below normal, with 
shipments considerably larger than output and 
no surplus stock to speak of on hand. Orders 
average at least 25 percent above production. 
The last week has not witnessed any marked 
improvement in buying save that a larger 
number of orders for advance needs are com- 
ing in, mostly for deferred shipment later in 
the third quarter. The tone of inquiries from 
larger consumers indicates they look tor 
higher prices, and are taking advantage of 
present quotations by placing orders ahead. 
‘This is particularly noticeable in the automotive 
field, sizable bookings of No. 1 common and 
select white ash reported lately, and a fair 
demand for FAS grades of ash and maple, 
though the latter business is mainly for cur- 
rent wants. Prices hold firm following the 
recent advances, and because of curtailed out- 
put and shortage of stocks are expected to be 
marked up again before the end of the month. 
The tendency to shop around for lower prices 
is less noticeable. 


Confident that the semi-annual southern 
furniture show at High Point, N. C., this 
month will develop a heavy enough volume to 
insure steady production the last four or 
five months, southeastern furniture factories 
are making unusually heavy inquiries. For the 
present, orders are placed for only current 
wants and run largely to No. 2 common grades, 
with ‘relatively little call for FAS or No. 1 
common. The box and crate industries, how- 
ever, are still active in the common grades of 
gum, but continue buying for current or near 
future wants only save in the tupelo market, 
for which item a heavy advance call has been 
lately reported. Poplar is also good in this 
field. 

Oak flooring mills are producing on a basis 
about equal to their present bookings, which 
are less than normal. Maple flooring is firm 
in price with the tendency upward. Industrial 
demand is active, especially in the textile field, 
while larger wholesalers have also reported 
several good orders the last few weeks for 
schoolhouse construction. Millwork call for 
shop items continues fairly brisk all over the 
Southeast, with this business the first six 
months of 1928 reported to have been con- 
siderably better than the first six months of 
either 1926 or 1927. 
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Associations Plans and Activities 


July 12-16—Pennsylvania Lumbermen’s Associa- 
tion. Thirty-seventh annual summer trip to 
the Thousand Islands and White Mountains. 

July 18—Southwestern Hardwood Manufacturers’ 
Club and West Side Hardwood Club, Hotel Vir- 
ginia, Monroe, La. Joint meeting. 

July 18-20—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 

July 19-20—Virginia Lumber & Building Supply 
Dealers’ Association, Virginia Beach, Va. Mid- 
summer meeting. 


July 21—East Texas Mill Managers’ Association, 
Orange, Tex. 
July 20-21—Northern Hemlock & Hardwood Manu- 


facturers’ Association, Oneida Hotel, Rhine- 
lander, Wis, mid-summer meeting. 


July 24—Appalachian Hardwood Club, Hotel Sinton. 
Cincinnati, Ohio, 


Aug. 8-9—National Lumber Manufacturers’ Asso- 
ciation, Tacoma, Wash. Mid-summer meeting 
of board of directors, 


Aug. 9%-10—Florida Lumber & Millwork Associa- 
tion, Ocala and Silver Springs, Fla. Summer 
meeting. 


Aug. 10—Kentucky Retail Lumber Dealers’ Asso- 
clation, Ashland, Ky. Mid-summer outing 
meeting. 


Aug. 16-17—Carolina Retail Lumber Dealers’ As- 
sociation, Asheville. N. C. Summer meeting. 


Sept. 26-28—Concatenated Order of Hoo-Hoo, Ho- 
tel Statler, Boston, Mass. Annual. 
Nov. 1—Consulting Committee on Lumber Stand- 
ards, Chicago. 
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East Texas Mill Managers 


Houston, Tex., July 9.—Announcement is 
made by George R. Christie, secretary of the 
East Texas Mill Managers’ Association, this 
city, that the next meeting of the organiza- 
tion will be held in Orange on July 21, the 
members to be guests of F. H. Farwell, of 
the Lutcher & Moore Lumber Co. All Louis- 
iana mill managers have also been invited to 
attend this meeting and exchange views on 
different problems confronting the two asso- 
ciations. 


Talking to the Salesmen 


New Orveans, La., July 10.—Following 
salesmen’s meetings in Louisville, Ky., Cin- 
cinnati, Ohio, and Charleston, W. Va., this 
week, J. F. Carter, field representative of the 
Southern Pine Association, will swing further 
east for a series of three salesmen’s meetings, 
to be held next week. Monday, July 16, the 
meeting will be at the William Penn Hotel 
in Pittsburgh, Pa.; Wednesday, July 18, Stacy 
Trent Hotel, Trenton, N. J., and Thursday, 
July 19, Adelphia Hotel, Philadelphia. At all 
of these meetings, Mr. Carter is using as the 
basis of his talks to the salesmen recent de- 
velopments in the refined manufacture noted 
within the ranks of the Southern Pine Associa- 
tion. 


Discuss Market Conditions 


Toronto, Ont., July 9.—The Lake Erie 
branch of the Ontario Retail Lumber Dealers’ 
Association held an interesting meeting on 
July 6 at the Battersby Hotel, Simcoe. W. J. 
Bailey, Jaris, was in the chair. The meeting 
was devoted to a discussion of market condi- 
tions and ways and means for improving co- 
operative effort among the dealers. In the 
latter connection distinct progress has been 
made during the last month, and the outlook 
for satisfactory competitive conditions in future 
is excellent. 

Reports from all the dealers present were 
unanimous that the outlook for trade during 
the balance of the year is good. Business 
got away to a good start about a month ago 
and the volume has been well maintained up 
to date. The farmers of the district are 
doing well. Crops have got an excellent start 
and look very encouraging, particularly the 
tobacco crop, which is an important new de- 
velopment in the farming industry in Haldi- 
mand and Simcoe counties. 

It was decided to hold the next meeting on 
Friday, Aug. 17, 


Southwest Oklahoma Dealers Meet 


Lawton, Oxta., July 9.—One of the most 
pleasant and interesting events that has occur- 
red here in a long time was the recent meeting 
of the Southwest Oklahoma Lumber Dealers’ 
Association, which was held at the Editors’ 
Club house at Medicine Park. The lumber 
yards of Lawton were hosts, and through the 
courtesy of the City of Lawton and the Medi- 
cine Park Co., fishing, swimming and dancing 
all were provided free to the lumbermen and 
their families. 

The business session, which was presided 
over by Ed Schultz, president of the. associa- 
tion, took the form of a round-table discus- 


The principal address of the evening was given 
by Clay Thompson, of Oklahoma City, divi- 
sion manager of the T. H. Rogers Lumber 
Co. 

Among other well known lumbermen in at- 
tendance were Harry Miiler, general manager 
Fullerton-Stewart Lumber Co.; T. C. Mann, 
vice president, Antrim Lumber Co., of St. 
Louis; William Kennedy, president, T. H. 
Rogers Lumber Co., Oklahoma City; Harry 
Antrim and R. S. ‘Hathaway, division man- 
agers, Antrim Lumber Co.; Roy Gather, divi- 
sion manager, William Cameron & Co., and 
Clay Thompson, division manager, T. H. 
Rogers Lumber Co. 

The Lawton lumber dealers expressed them- 
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Retrospective and Prospective 


. Reviewing the activity of the last six months and commenting on 
the business outlook for the coming year, F. W. Reimers, of the 
Natalbany Lumber Co., Hammond, La., president of the Southern 
Pine Association, says: “Manufacturers represented by the Southern 
Pine Association crossed the threshold of 1928 with optimism as to 
market conditions within the lumber industry and as to business 

conditions generally. This view, notwithstand- 

ing the commonly accepted depression of a presi- 
dential year, which we are inclined to believe is 
passing more and more each four years, seems to 
be well supported for the first six months of the 

year. Generally speaking, marketing has im- 

proved for both longleaf and shortleaf items. 

As the recognized exponent of the southern pine 

industry, our association, representing approxi- 

mately one-third of the softwood production of 
the South, has played an all important part in the 
improved conditions which have been felt dur- 
ing the first part of the year and which we have 
every reason to believe will continue for the 
remainder of the year. 
merchandising practices that have marked the 
progress of the industry this year have been in- 
cluding in the association grading rules a recog- 
nized definition of longleaf dense pine and ap- 
proval of moisture content provisions recom- 
mended for inclusion in American Lumber Standards. We take pride 
in the fact that the Southern Pine Association is the first to report 
back to the Central Committee on Lumber Standards approval of 


Two advanced steps in 














sion in which many of those present partici- 
pated. Many interesting merchandising prob- 
lems were brought up for discussion and a 
spirit of coéperation and good fellowship pre- 
vailed that was gratifying to all participants. 

While the lumbermen were in session at the 
club house, their wives and other members of 
their families ‘were scattered over the park, 
enjoying the many features of the favorite 
resort. 

In the evening all assembled in the dining 
room of Medicine Park Inn, where an excel- 
lent dinner was served. 

“Scribe” Thompson, of Lawton, the well 
known newspaper man, presided as toastmas- 
ter, with his usual brilliancy. Rev. John 
Lamb, pastor of the Presbyterian Church of 
Lawton, gave the invocation. Harry Stroud, 
secretary of the Lawton Chamber of Com- 
merce gave the address of welcome, which 
was responded to by Ed Schultz, of Chickasha, 
and talks were made by various lumbermen. 


selves as being most happy to have been hosts 
to the association on this occasion. 

The next meeting of the association will be 
held at Frederick, Okla., the date to be set 
for a time when the attendance of the presi- 
dent and secretary of tha Southwestern Lum- 
bermen’s Association will be assured. 


Increasing Service to Members 


J. F. Bryan, secretary of the Illinois Lumber 
& Material Dealers’ Association, has announced 
an important increase in the service to be given 
to the members of that organization through 
the addition to the field staff of H. E. Gil- 
laspy, who will become connected with the 
association not later than Aug. 1. Mr. Gillaspy 
will make his headquarters in East St. Louis, 
but will reside in Collinsville and will be as- 
signed the territory south of Springfield and 
Decatur. His duties will be to maintain con- 
tact with dealers in his territory and render 
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them every service possible. Mr. Bryan an- 
nounces that Mr. Gillaspy will spend a week 
in the Chicag® offices of the association, famil- 
jarizing himself wth the various departments 
and bureaus; will spend a week with W. G. 
Joyce, field representative, in getting acquainted 
with the field work; and A. C, Gauen, former 
president of the association, also will spend 
some time with Mr. Gillaspy, introducing him 
to dealers and giving him pointers on the 
objects, aims and purposes of the association. 

The addition of Mr. Gillaspy to the field 
force will permit Mr. Joyce to work north 
from Springfield and Decatur, while the State 
secretary will spend as much time as possible 
in the northern part of the State. Voluntary 
subscriptions to the association’s special field 
work fund are reported to be coming in quite 
satisfactorily, indicating that the dealers are 
desirous of securing the increased personal 
service in the field that this fund will make 
possible. 


Plans Complete for Summer Meeting 


Roanoke, VA., July 9.—Secretary M. Har- 
ris Mitchell, of the Virginia Lumber & Build- 
ing Supply Dealers’ Association, is rounding 
up final details of arrangements for the mid- 
summer vacation convention of that organiza- 
tion, to be held at Virginia Beach on Thurs- 


day and Friday, July 19 and 20. Features’ of 
the first day’s session will be addresses by 

R. Putman, of Chicago, merchandising 
counsel of the Southern Pine Association, who 
will talk on “The Successful Lumber Mer- 
chant”; J. Earl Brightbill, building material 
merchant of Hummelstown, Pa., who will talk 
on “Modern Merchandising in the Lumber 
and Supply Industry”; and Arthur T. Upson, 
New York City, eastern division manager, 
National Lumber Manufacturers’ Association, 
who will talk on “The Dealer’s Service to His 
Community.” The afternoon of the first day 
will be devoted to the entertainment arranged 
and provided by the Norfolk dealers. There 
will be a banquet in the evening, at which the 
speaker will be Dr. D. W. Daniel, humorist 
and educator of Clemson College, S. C. 

The Friday morning session will be for re- 
tail dealers only, during which Frank Dunning, 
manager of the National Builders’ Supply As- 
sociation, Cleveland, will talk on “The Value 
of Organization,” and W. Lucas, managing 
director of the Eastern Millwork Bureau, will 
speak on “Cost Accounting as a Profit Pro- 
ducer.” There will also be an open forum 
in which there will be a discussion of “Rela- 
tions of Manufacturers and Dealers,” led by 
Fred W. Kling, vice president Adams, Payne 
& Gleaves (Inc.), of Roanoke. 


Colorado-Wyoming Group Meeting 

Denver, Coto., July 9—Thursday evening 
another successful group meeting’ of northern 
Colorado and southern Wyoming lumbermen 
was held at the Country Club in Cheyenne, 
Wyo., under the auspices of the Mountain 
States Lumber Dealers’ Association. The sec- 
retary of the National Retailers’ Association 
was present and delivered a talk on the work 
being accomplished by the trade extension 
campaign. 

Other speakers of the evening were Dave 
Geddis, Denver wholesaler, who told of the 
value of codperation between the wholesaler 
and the retailer; Claude Richardson, McPhee 
& McGinnity Co., Denver, and president of 
the Mountain States Lumber Dealers’ Asso- 
ciation, and T. J. Vincent, secretary of that 
organization. 


A dinner preceded the business meeting 
and during the dinner hour the lumbermen 
were entertained by three entertainers from 
a local theater. Community singing was in- 
dulged in just before the opening of the busi- 
ness session, which was led by William De- 
Vere of the Cheyenne Merchant’s Credit As- 
sociation. R. M. Mudgett, Boise-Payette Lum- 
ber Co., Greeley, Colo., was chairman of the 
business session. 


New Yorkers in “Work and Play” Meet 


RicuFietD Sprincs, N. Y., July 9.—The 
“work and play” meeting of the retail lumber 
dealers of New York State held here recently 
was largely attended by the lumbermen and 
their families, and was a great success despite 
a heavy rainfall the first day. 

After a dinner at Bloomfield’s Hotel the 
opening day, the ladies withdrew to the ball 
room for a bridge party, while the men re- 
mained for a business meeting presided over 
by Willis P. Morin, of Fulton, first vice presi- 
dent of the Northeastern Retail Lumbermen’s 
Association. Mr. Morin introduced as the 
first speaker William Lucas, New York City, 
managing director of the Eastern Millwork 
Bureau and manager of the Northeastern as- 
sociation’s cost accounting department. With 
the aid of a blackboard, Mr. Lucas explained 
business conditions from 1923 to 1927, show- 
ing that while there has been an increase in 
expenses there had been a shrinkage in profits, 
whereafter he read a paper on “What Ten 
Years’ Experience in Cost Accounting for the 
Retail Lumber Industry Forecasts.” 

Robert B. Chapman, of Syracuse, spoke on 
“Competitive Relationships Between Dealers— 
as They Are and as They Should Be,” illus- 
trating his talk with diagrams drawn on the 
blackboard. He emphasized the necessity of 
the dealer giving the public the advantage of 
a plan service, helps in financing, and general 
assistance in building a home. Discussing the 
failure of many dealers to exact a profit from 
their transactions, he quoted Abram F. Myers, 
of the Federal Trade Commission, as saying 
that “the time may come when selling below 
cost, even through ignorance, will be made 
positively unlawful, save in a few instances 
such as the reduction of surplus stocks, where 
the necessity for the practice is generally 
recognized. The average American is glad 
to pay for an article what it is fairly worth, 
and he knows and expects that the seller will 
profit by the sale.” 

_Benjamin W. Downing, of Mineola, fourth 
vice president of the Northeastern association, 
discussed “Relations Which Should Obtain 
Between Wholesalers and Retailers.” In his 
opinion the wholesaler was absolutely neces- 
sary, as he established the contact between the 
mills and the retailers. However, he insisted 
on the wholesalers staying out of the retail 
business, as well as the retailers staying out 
of the wholesale business. 

“How to Secure the Reroofing Business in 


Your Community” was the subject of George 
R. Ainsworth, of the Philip Thomas Sons Co., 
Utica. His company took on an established 
line of roofing and then arranged with several 
contractors to measure up the roofs and assist 
in securing the contracts, and then to apply 
the roofing. The buyer, if he did not pay 
cash, would give a note for ten months, which 
note was endorsed by the contractor and then 
discounted. 

“Why not a compulsory bond to secure pay- 
ment of the material bill?” was the question 
asked by W. G. Palmer, of W. G. Palmer 
(Inc.), North Tonawanda. The Government, 
he said, in handling construction contracts 
demands such a bond. If a law could be put 
through requiring this on individual as well 
as on State and Federal jobs, it would mean 
security for the material merchants. This mat- 
ter was referred to the legislative committee 
of the Northeastern association. 

Arthur E. Lane, of Mt. Vernon, chairman 
of the conference committee of the National- 
American Wholesale Lumber Association, as- 
sured the dealers that his association was pre- 
pared to codperate with them in every way 
possible. Hon. Walter R. Pratt, State Rep- 
resentative and a lumber dealer at Massena 
Springs, also spoke, as did William J. Riley, 
Hartford, Conn., president of the Northeast- 
ern association. 

The second morning a trip was made to 
historic Cooperstown, including a launch ride 
on Lake Otsego, made famous by James Feni- 
more Cooper in his novels. 

In the afternoon, golf was played at the 
Richfield Country Club through arrangement 
by Roscoe C. Briggs, of Oneonta, while a 
sports program was given in the park across 
from Bloomfield’s Hotel under the leadership 
of Oliver C. Veling, of Buffalo. A_horse- 
shoe pitching contest was also held, arranged 
by Chester Graves, of Newark, and John Artz, 
of Rochester. The sports program included 
contests in sawing, nail driving, dart throw- 
ing, putting, marksmanship, and also a potato 
and addition race and a special boys’ event. 
The golf tournament was won by Percy Ren- 
shaw, of Syracuse; Arthur E, Lane, Mt. Ver- 
non, and Stuart W. Kellogg, Utica. 

The prizes in the various events were pre- 
sented at a big dinner held Saturday evening, 
by Messrs. Briggs and Veling. 

Charles C. Beahan, of Rochester, was toast- 
master at this dinner, and he called first on 


William J. Riley and Paul S. Collier, of Roch- 
ester, president and secretary, respectively, of 
the Northeastern. Next, he introduced as 
the speaker of the evening Dr, C. C. Judkins, 
of Glens Falls, who treated the subject “The 
Ministry of Business.” The business men of 
the country, he said, are really those who guide 
its affairs. The opinions of the business men, 
it is only now being realized, are just as im- 
portant to the welfare of the world as the 
opinions of the learned professions. He de- 
clared also that business men have in their 
employ the men who are in training to study 
and decide on the important questions which 
will be brought up for the future weal or woe 
of the nation, and it is their duty to follow a 
sound business policy in order to train these 
men right for the great duties they have to 
assume. 

Following the dinner, the evening was spent 
in dancing. 

Robert B. Chapman, of the Chapman Lum- 
ber Co., Syracuse, was chairman of the gen- 
eral committee which arranged for this de- 
lightful meeting, and Miss Rose Chapman, of 
Syracuse, was chairman of the ladies’ enter- 
tainment committee. 





Home Modernizing Given Impetus 


MitwavkeE, Wis., July 10.—Modernization 
of old homes in Milwaukee and Wisconsin is 
expected to be given an impetus by the action 
of the home Show committee of the Milwau- 
kee Real Estate Board, which is sponsoring the 
campaign for the modernizing of old homes in 
the State. 

The Home Show group feels that it is the 
logical agency through which to push the re- 
building of dwellings, and that this means 
practically as much to the Home Show as do 
new dwellings. It has tied up with the Home 
Modernizing Bureau of the National Building 
Industries, recently organized in .Chicago. 

Don S. Montgomery, secretary of the Wis- 
consin Retail Lumbermen’s Association, who 
has been an active member of the Home Show 
committees since the first Home Show in Mil- 
waukee, was instrumental in having the com- 
mittee take over and tie-up with this movement. 





As MUCH saw timber is consumed in the 
United States as in all other countries com- 
bined. 
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N. L. M. A. OKed by Senator Caraway 


United States Senator T. H. Caraway of 
Arkansas, author of an antilobby bill, and 
scorner of sham associations that claim to in- 
fluence legislation, gives the National Lumber 
Manufacturers’ Association a clean bill of 
health. 


Writing in the Saturday Evening Post on 
The Third House, the Senator says: 

Neither my criticism nor my antilobby bill 
is directed at such groups as, for example, 
the National Association of Manufacturers, 
the United States Chamber of Commerce, the 
National Lumber Manufacturers’ Association, 
the American Federation of Labor, the Amer- 
ican Farm Bureau Federation, the National 
Grange, the American Association of Railway 
Executives, the American Mining Congress 
and others of similar nature. Organized busi- 
ness, organized labor, organized agriculture 
and the like, may be said to have a legiti- 
mate right to be represented in the capital 
by counsel or by legislative agents when 
measures which affect their interests are 
pending. Sometimes I feel their representa- 
tives perform a real public service by repre- 
senting the business or other organization’s 
side of the case. 

(S22 2202022202088 


To Rebuild Pomt Barrow School 


An unusual cargo awaits the U. S. S. Boxer 
in Seattle when that vessel returns this week 
from its first summer voyage to Alaskan 
waters. The Boxer belongs to the bureau of 
education, Department of the Interior, which 
likewise is an unusual ownership, since such 
a bureau normally would not be expected to 
be in the business of operating ocean steam- 
ships. The special cargo will consist of ma- 
terials for the rebuilding of the schoolhouse 
at Point Barrow where the mainland of North 
America projects farthest into the Arctic. In 
January the old schoolhouse was destroyed by 
fire. The American teacher and his family had 
been living in rooms attached to the school 
building. He had to move his 72 pupils, all 
Eskimos, into an old storeroom and his family 
into a native house. 

In the closing days of Congress an appro- 
priation of $16,000 was made for rebuilding 
the Point Barrow schoolhouse and living quar- 
ters of the teacher. A boss carpenter will ac- 
company the cargo into the north and must 
remain throughout the long, severe winter in 
order to complete the work of reconstruction. 
His only assistants in the building work will 
be 30 to 40 Eskimo boys who attend the 
school. These boys are said to have a genius 
for carpentry, which is credited to centuries 
of sled building in their forbears, 


Profit from Growing Pine Timber 


Pine forestry and the naval stores industry 
are no longer regarded as dying institutions in 
the South, according to the Forest Service. On 
the contrary, they are now looked upon as 
permanent industries, with a prospect of en- 
joying greater stability than ever before and 
for profits at least equal to what they have 
realized in the past. 

That profits are to be had in growing pine 
timber in the South is borne out by a large 
number of testimonials received by the Forest 
Service. 

For example, pine lands acquired nearly a 
century ago on the Charleston division of the 
Southern Railway to supply fuel for the wood- 
burning locomotives then in use are now 
being managed as a demonstration that by the 
application of scientific forestry methods trees 
can be made to pay in that region, according to 
J. C. Williams, manager of the Southern Rail- 
way development service. Mature trees are 
being cut, leaving smaller trees and seed trees 
to provide future cutting. 


Henry H. Tryon, formerly State extension 
farester, South Carolina, calls attention to the 
fact that in Cumberland County, North Car- 
olina, lands without forest fire protection pay 
a tax rate of $1.38, while for lands under 
forest fire protection the rate is only $1.02. In 
the unprotected region forest land is worth $15 
an acre on the average, while those lands with 
forest fire protection average $50 an acre in 
value. These and other examples are cited 
in Department of Agriculture Miscellaneous 
Publication 24-M—“Growing Pine Timber for 
Profit in the South.” Copies may be had for 
the asking as long as the supply lasts. 


Lands for National Forest Purposes 


The Department of Justice has approved the 
titles to approximately 2,000 acres to be ac- 
quired by the National Forest Reservation 
Commission for national forest purposes in 
Pennsylvania and Minnesota. The titles to 
all lands to be so acquired must first be passed 
upon by the legal department of the Govern- 
rent. The land to be acquired under this 
approval comprises a tract of 1,549 in War- 
rem County, Pennsylvania, at a cost of $7,754, 
and‘a second tract of 204 acres in the same 
county, to cost $1,039. Another tract of 144 
acres in Elk County, Pennsylvania, will cost 
$1,448. A tract of 160 acres in Cook County, 
Minnesota, will cost Uncle Sam $400. Title 
also was approved for 120 acres in Roseau 
County, Minnesota, to be acquired in connec- 
tion with the regulation of the flow of the 
Lake of the Woods. This area will cost 


$1,725. 
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Change Name of National Forest 


The Department of Agriculture announces 
that by executive order President Coolidge 
has changed the name of the Minnesota na- 
tional forest to Chippewa national forest. The 
change in name was made in order to eliminate 
confusion resulting from the fact that there 
are two national forests in Minnesota as well 
as a State forest. The former Minnesota na- 
tional forest, hereafter to be known as 
Chippewa national forest, is situated in the 


——— 


north-central part of the State near Cass Lake 
and embraces a total area of approximately 
191,000 acres, It was established by Act of 
Congress in 1908. The second national forest 
in Minnesota is the Superior, in the north- 
eastern section of the State, comprising some 
810,000 acres. Chippewa is the name of an 
Indian tribe which has long occupied this re- 
gion. 


Retires from Forest Service 


Will C. Barnes retired on July 1 after 21 
years with the Forest Service. Mr. Barnes 
was one of the first grazing experts of the 
Forest Service, having entered the service in 
1907 as inspector of grazing at Albuquerque. 
In 1915 he became chief of the branch of 
grazing management, holding that position 
until he retired. Mr. Barnes was born in San 
Francisco, June 21, 1858. He has had a varied 
career as soldier, cattleman and public official. 
Although he has reached the retirement age, 
Mr. Barnes will not cease active work for 
Uncle Sam, but will assume the position of 
secretary of the United States Geographic 
Board. SABBBLBBLBGAGS 


Western Pine Timber to Be Sold 


The secretary of the interior has authorized 
the sale of some 500,000,000 feet of western 
yellow pine timber on the Navajo Indian 
reservation in Arizona, known as the Defiance 
Plateau Unit. This is the first commercial 
offering of timber on the reservation. The 
Indians who own the timber are in need of 
financial assistance and the beginning of the 
timber business promises to yield an impor- 
tant sustained income. 

Bids for the contract will be opened Sept. 
11 at not less than $3 a thousand feet, board 
measure. According to the department’s an- 
nouncement, the contract will run until March 
31, 1950, with provision for extension. The 
successful bidder will be required to log not 
less than 25,000,000 feet, but not more than 
35,000,000 feet annually without the consent 
of the commissioner of Indian affairs. The 
supervisor of forests, bureau of Indian affairs, 
will oversee the operations under the contract. 
Only trees larger than 18 inches diameter, 
breast high, will be marked for cutting. 
Smaller timber, as well as seed trees and 
young growth, will be conserved and _ pro- 
tected for future timber crops. 





Play Golf and Baseball 


Lumber Dealers to Play Golf 


BLooMINGTON, ILL., July 9.—The second an- 
nual lumber, coal and building material dealers’ 
golf tournament, sponsored by the McLean 
County Lumbermen’s Club, will be held at the 
Maplewood Country Club at Bloomington on 
Wednesday, July 25. This will be an all day 
affair and all dealers and their friends are 
invited to participate. The entry fee of $5 
will cover green fees, lunch, dinner and prizes, 
and the tournament will be in charge of the 
club’s pro, Lou Miller. The committee in 
charge of arrangements is composed of T. F. 
Harwood, Park Enlow, H. F. Gerling, George 
W. Parker, Herman Baungart and E. P. Krum. 


Baseball Promotes Good Fellowship 


St. Louts, Mo., July 9.—Baseball competi- 
tion among men engaged in the lumber busi- 
ness in St. Louis is growing hotter. Besides 
fostering friendly rivalry in sport to furnish 
great gobs of fun, baseball is promoting good 
fellowship among the men engaged in the same 
line of endeavor. As told recently in the 


AMERICAN LUMBERMAN, a nine composed of 
salesmen and executives of the Julius Seidel 
Lumber Co. defeated a team representing Hill- 
Behan Lumber Co. after eleven innings. A 
return engagement was played, and again the 


Seidels won in the regulation nine innings by 
the score of 11 to 6. The Seidels then fe't 
ready to be transferred en masse to one of 
the major leagues, but were taken down con- 
siderably last Saturday when they were de- 
feated by a team from the Goodfellow Lumber 
Co. by the score of 12 to 11. 

Claud Dann, manager of the building spe- 
cialties department of the Julius Seidel Lumber 
Co., is endeavoring to create interest in base- 
= among members of the lumber fraternity 

ere. 


Golf in the Fox River Valley 


St. CHar.es, Itt., July 10.—The annual Fox 
River Valley Lumber & Building Material 
Dealers’ golf tournament will be held at the 
St. Charles Country Club, here, on Wednes- 
day, July 18. Eighteen holes will be played 
and there will be a grand prize to compete 
for which all retail building material and lum- 
bermen will be eligible. In addition there will 
be a contractor’s prize, salesman’s prize and 
guest’s prize; also prizes for low net, low 
putts, low foursome, blind bogey, water hole 
and low gross on par three holes. The fee 
of $6 includes luncheon, dinner and golf. The 
committee in charge of this event is composed 
of Harold Harbaugh, P. S. Nichol, Charles 
Pat Sid Sennott, Russ Jensen and Lee R. 
rant. 
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Necrological Record of the Week 


LEON D. MAY, for many years southern 
manager for A, Les¢hen & Sons Rope Co., of 
St. Louis, Mo., but recently retired, died in 
his room at the Carling hotel in Jacksonville, 
Fla., Sunday morning at the age of 76. The 
cause of death was said to be cerebral hem- 
morhage. A veteran road salesman, Mr. May 
was a familiar figure around Jacksonville ho- 
tel lobbies where he liked to greet modern 
knights of the grip, and news of his death 
came aS a distinct shock to his many friends. 
Mr. May was born in Vermont but went west 
in 1876 in an effort to regain his health. He 
met Col. William F. Cody, famous as “Buffalo 
Bill,” in Lincoln, Neb., and accompanied him 
on many of his expeditions. logether they 
saw “Old Faithful,” the famous geyser of 
Yellowstone Park, among the first white men 
to view that beautiful phenomenon. To friends 
a few days before his death Mr. May spoke of 
his desire again to look on “Old Faithful,” 
and to visit the entire Yellowstone Park 
country once more. Mr. May and some friends 
attended a theater Saturday night. They said 
he did not complain of feeling ill. He re- 
tired about 11 o’clock. When hotel attaches 
did not see him in the lobby next morning they 
went to his room to make inquiry. Finding 
the door locked and no response given to 
calls, entrance was forced through the door 
and he was found dead in bed. The body was 
shipped back to his old home in Lincoln, Neb., 
for burial. Mrs. May was in Illinois visiting 
relatives, where Mr. May expected to join her 
later. Besides his widow, he is survived by a 
son and two daughters. 


BENJAMIN M. GLADDING, sales manager 
for E. C. Atkins & Co., Indianapolis saw 
manufacturers, at Memphis, Tenn., died there 
on July 5 at the age of 62. Mr. Gladding had 
been ill for about two weeks. B. M. Gladding 
was the youngest of the four Gladding 
brothers who have long been associated with 
the Atkins concern. He was born in Province- 
town, R. L., Oct. 18, 1866. After a brief period 
in Champaign, Ill., he moved to Indianapolis 
and joined the sales department of E. C. At- 
kins & Co, in 1886, and later was made sales 
manager at Memphis. He remained in that ca- 
pacity until 1910, when ill health compelled 
him to retire Recovering his health he re- 
sumed the sales managership of the Memphis 
branch on Oct. 3, 1921, and remained there 
until his death. ‘“B.M.” as he was known to 
his legion of acquaintances in the South, was 
a gentleman of many sterling qualities, and 
was beloved by a large circle of friends who 
will mourn his passing. He is survived by a 
widow, Mrs. Margaret Carpenter Gladding, 
and three brothers: George W., representative 
of the Atkins company at St. Louis; Nelson 
A., vice president of the company, and James 
W., who is connected with the Memphis office. 


MRS. B. T. FRENCH, wife of a well known 
lumberman, died at her home in Hawarden, 
Iowa, on July 5; at the age of 65. Mrs. French 
had been a resident of Hawarden for 44 years. 
She had been ill for more than a year. She 
was born in Morrow County, Ohio, Nov. 3, 
1862, and was married to B. T. French at 
Johnsville, Ohio, on Jan. 30, 1884. They moved 
immediately to Hawarden to which point the 
Northwestern Railroad had just been built 
through. Mr. French entered the lumber busi- 
ness there and was for many years vice presi- 
dent of the J. H. Queal & Co. line of yards 
until its sale’ to Thompson Yards (Inc.) in 
1917. Besides her husband, Mrs. French 
leaves three sons and seven grandchildren, 
also a brother and three sisters. One son, 
L. R. French, is secretary of the Queal Lum- 
ber Co., of Des Moines, Iowa, another, Clar- 
ence W., lives in Hawarden, and the third, 
Sherman W. French, is the famous “Squeal 
French,” widely known in lumber circles, the 
present manager of the French Lumber Co., 
of Hawarden. Until the last two years Mrs. 
I rench had been active in the development of 
the city of Hawarden, taking very deep in- 
terest in all. kinds of community. work. She 
Was active in church circles and had many 
friends in all walks of life. 


WILLIAM H. DERR, president of the W. 

Derr Lumber Co., of Philadelphia, whole- 
Sale millwork specialist, died Monday at his 
home in Germantown, Pa., after a lingering 
illness. Mr. Derr was one of the best known 
lumbermen in Philadelphia where he had 
been active for thirty-two years, but was 
compelled to retire a year ago when his 
health failed. A native Pennsylvanian, Mr. 
Derr celebrated his 53rd birthday on March 
31. He began his business career in 1896 
with the C. C. Coolbaugh Millwork Com- 
pany. Later the Coolbaugh concern moved 
to Gloucester, N. J., and Mr. Derr remained 
with it until 1923 when he left to found his 
Own business in Philadelphia. The business 
has been very successful during the five 
years of its existence and will continue 


under the direction of Vice President Frank 
H. Miller, who has been in charge during 
Mr. Derr’s prolonged illness. Mr. Derr was 
a member of the Lumbermen’s Exchange, St. 
John’s Assembly Artisans, Chapter 248, Mary 
Commandery, Universal F. A. M. No. 610, 
Philadelphia Consistory, and Lu Lu Temple 
Mounted Guards. He is survived by Mrs. 
Derr and two children; W. Finley Derr and 
Marian L. Derr. 


ALBERT M. HARRIS, inventor of the South 
Bend Spark Arrester, and head of the South 
Bend Spark Arrester Co., of South Bend, Ind., 
died very suddenly on Thursday, July 5, at 
Portland, Ore. Mr. Harris established the 
plant for the manufacture of his invention at 
South Bend in 1887. He was a pioneer in 
the field and maintained active service in the 
company at South Bend until 1922 when he 
went to Portland, Ore., in order better to 
serve the Pacific Coast logging industry by 
manufacturing the spark arresters. there. 
Since that time the business at South Bend 
has been carried on by his son, J. Albert 
Harris, and his son-in-law, J. A. Holem. Mr. 
Harris was 77 years old. 


JOSEPH J. DASHER, head of the J. M. 
Dasher Lumber Co., Valdosta, Ga., died 
Wednesday, July 4 at a Valdosta hospital at 
the age of 58 from a series of complications 
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from which he had been suffering for some 
time. He was a native of Lowndes County, 
Georgia, where his entire life had been spent. 
In addition to his lumber business, Mr. 
Dasher owned and operated one of the larg- 
est buggy and farm implement businesses in 
that part of the State. Mr. Dasher was a 
popular man and his acquaintance was wide 
throughout south Georgia. Of a genial dis- 
position, he was a great favorite with a large 
circle of friends to whom his death was a 
distinct shock. He was a member of the 
First Methodist church and for many years 
served on the official board. . Besides his 
widow, he is survived by three children. 


HENRY WARREN BALE, pioneer logger 
of Hoquiam, Wash., died suddenly of heart 
failure July 3 at his summer home. Mr. Bale 
was born in England in 1866, but came to 
this country atan early age, settling with his 
relatives in Lakeview, Mich. He went to 
Hoquiam in 1896 and formed a partnership 
there with his brother-in-law, Fred J. Wood, 
who was then connected with the E. K. Wood 
Lumber Co., operating the mercantile busi- 
ness known as Bale & Wood. Later he en- 
tered the logging business, being interested 
in many companies identified with pioneer 
logging enterprises of that section. At the 
time of his death he was president of the 
Bale Logging Co., and the Workman Creek 
Logging Co., and vice president of the Wood- 
lawn Mill Co. He was married in 1900 to 
Theodosia Parker by whom he is survived, 





with their son William. He also leaves two 
sisters: Mrs. Fred J.. Wood of Bellingham, 
and Mrs. Elizabeth Crandall of Detroit, and 
a orother John J. Bale, of Lakeview, Mich. 
Mr. Bale was a member of the Grays Harbor 
Country Club, the Elks Club and the Kiwanis 
Club. He was a member of the First Presby- 
terian church and a leader in the Hoquiam 
2. oe <a 


BEN L. COX, 29 years old, manager of the 
Elwood Lumber Co., Elwood, Ind., was 
drowned at Chetek Lake, Wis., recently while 
on a vacation. As this is written, the body 
has not been recovered. Mr. Cox went to the 
lake ten days before with a party of Elwood 
young men. The tragedy occurred when a 
boat overturned, his companion in the boat 
being rescued. Mr. Cox was not married. 
His mother lives in Elwood. The young man 
was prominent in business, and a member of 
Phi Delta Kappa, formerly was secretary of 
the Kiwanis Club at Elwood and was a mem- 
ber of the Elwood Country Club. 


MRS. CAROLINE WOLFLIN, 93 years old, 
mother of Charles Wolflin, head of the 
Wolflin West Side Lumber Co., of Evansville, 
Ind., and former president of the Evansville 
Lumbermen’s Club, died at the home of her 
daughter, Mrs. Louise Kramer, in Evansville, 
Sunday night, July 8. She had been in fail- 
ing health for the last three years. She was 
the widow of George Wolflin, former sheriff 
of Vanderburgh county. Mrs. Wolflin, who 
was a native of Germany, was one of the 
oldest residents of Evansville. She is sur- 
vived by two sons, Charles of Evansville, and 
Jacob, of Chicago, and two daughters, Mrs. 
Louise Kramer,:and Mrs. Charles Hedderick, 
both of Evansville. She also leaves five 
grandchildren and three great grandchildren. 


PORTER H. PAYNE, for many years ac- 
tive in the lumber industry in Philadelphia, 
Pa., died at his home there, and was buried 
Tuesday afternoon, July 3. Mr. Payne was 
formerly a resident of Auburn, N. Y., mov- 
ing to Philadelphia 35 years ago when he 
became associated with the J. Anderson Ross 
Lumber Co. Recently he was active in merg- 
ing that and three other companies into the 
Lumber & Millwork Co. of Philadelphia, of 
which he was secretary and a director. A 
widow, Mrs. Ada Langfield Payne, survives. 
Mr. Payne made a hobby of billiards and for 
two years was amateur champhon of Phila- 
delphia. 


LUTHER S. VEEDER, who had been en- 
gaged in the lumber business at Cohocton, 
N. Y., for the last eighteen years, died sud- 
denly on July 7 at his home, at the age of 
74. In the afternoon he had been to Avoca 
and had apparently been quite well. Mr. 
Veeder formerly conducted a hotel at Avoca. 
He is survived by his wife, two sons: Claude 
of Long Beach, Calif., and Orlo, of Cohocton, 
and three daughters: Mrs. Elmer Ackley, of 
Avoca, Miss Verna Veeder, of Rochester, and 
Mrs. Edward Owen, of Los Angeles, Cal. 


THOMAS B. THAMES, JR., only son of Mr. 
and Mrs. Thomas B. Thames, of Ft. Mitchell, 
Ky., died last week from abcess of the stom- 
ach. The bereaved father is d& prominent 
member of the Cincinnati Lumbermen’s Club 
and is president of the T.'B. Thames Lumber 
Co., hardwood wholesaler of Cincinnati. The 
young man had just attained his majority 
and after finishing with honor and credit at 
Culver Military Academy, had entered Wash- 
ington and Lee University. 


EDWARD RINESMITH, aged 75, senior 
member of the A. F. Rinesmith & Son Lumber 
Co., Chrisman, Tll., and for 15 years in that 
business died July 5 in his home after an 
illness of nine weeks. Influenza and complica- 
tions caused his death. He had been a resi- 
dent of Chrisman 36 years. His widow, three 
brothers and four sisters survive. 


LYMAN M. BRACKETT, aged 73, a promi- 
nent lumber dealer, of Rochester, Ind., died 
in his home Monday afternoon, July 9, fol- 
lowing a week’s illness of blood poisoning. 
Mr. Brackett was a native of Rochester and 
is survived by his widow, one daughter, Mrs. 
Morris Shelton, of Indianapolis, and one son, 
Lyman Brackett, jr., of San Diego, Calif. 


D. R. BEEBE, founder of the Beebe Lumber 
Co., of Provo, Utah, died at a hospital in that 
city early last week after an operation. Mr, 
Beebe was in his 64th year. He was formerly 
a school teacher in the Provo district, or- 
ganizing the Beebe Lumber Co., in 1904, and 
continuing in the business until his death. 
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400,000,000 FEET 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT. All the mer- 
chantable beetle-killed and other dead 
timber standing or down and all the live 
timber marked or designated for cutting 
on an area embracing about 70,000 acres 
in Townships 41 N., R. 8 E., 42 N., Ranges 
7. 8 and 9 E., 43 N., Ranges 6, 7, 8 and 
9 E., 44 N., Ranges 6, 7, 8 and 9 E., 
and 45 N., R. 8 E., M.D.M., Badger 
Springs Unit, Modoc National Forest, Cali- 
fornia, estimated to be 400,000,000 feet 
B.M., more or less, of western yellow pine, 
white fir and incense cedar timber, over 
99 per cent western yellow pine. 


STUMPAGE PRICES. Lowest rates consid- 
ered, $2.25 per M for live western yellow 
pine and 50 cents per M for white fir, in- 
cense cedar and beetle-killed and other 
dead timber. Rates are to be readjusted 
every three years. 


DEPOSIT. $25,000 must be deposited with 
each bid to be applied on the purchase 
price, refunded, or retained in part as 
liquidated damages, according to condi- 
tions of sale. 


FINAL DATE FOR BIDS. Sealed bids will 
be received by the District Forester, San 
Francisco, California, up to and includ- 
ing August 4, 1928: Provided, That the 
advertising period will be extended an ad- 
ditional 60 days upon application of any 
party financially responsible, in the judg- 
ment of the District Forester, who agrees 
to bid, if, upon investigation, conditions 
are found to be as represented. The right 
to reject any and all bids is reserved. 


Before bids are submitted full information 
concerning the character of the timber, 
deposits, the submission of bids and the 
conditions of sale, including special con- 
tract conditions dealing with insect con- 
trol requirements, mill and railroad con- 
struction and permitted logging methods, 
should be obtained from the District 
Forester, San Francisco, California, or the 
Forest Supervisor, Alturas, Calif. 








WEEDS— 
mean FIRES!!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 
piles. This solution kills the roots making one good 
application a year sufficient. 


Send in a trial order today! 
1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50.00 


Freight allowed on 5 gallons or 
over, east of the Mississippi River 


Booklet mailed on request. 


Department R 


SPRINGFIELD, NEW JERSEY 
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JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 








TIMBER Pretagck Conionn 
ESTIMATORS _F.H.Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


41 pone Man 24706" NEW ORLEANS 














HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, = 431 So. Dearborn St., CHICAGO 








Business Changes 


CALIFORNIA. Vallejo—Perry Lumber Co. sold 
to Charles H. Miller. 


COLORADO, Steamboat Springs — Dickinson- 
Owings Lumber & Trading Co. changing name to 
Steamboat Springs Lumber Co. 

FLORIDA. Leesburg—The Leesburg branch of 
McCormick-Hannah (Inc.) and the Leesburg Lum- 
ber & Supply Co. have been consolidated and J. L. 
Wilson is president of the new firm which will 
operate under name of Leesburg Lumber Co. The 
Eustis and Orlando branches of McCormick- 
Hannah (Ine.) are not affected by the change. 

Tallahassee—Simmons-Hector Crate Co. merged 
with Elberta Crate Co., of Bainbridge, Ga. 

GEORGIA. Alma—The Hurricane Creek Lum- 
ber Co. has leased the holdings of the Georgia 
Planing Mill Co. at Alma and is operating the 
plant. The new company has applied for a char- 
ter with capital stock of $100,000. 

IOWA. Meriden—J. E. Wiese has sold the lum- 
ber department of his business to W. J. Dixon 
Lumber Co. 

KANSAS. Bronson and Moran—W. J. Rumbel 
Lumber Co. sold to Porterfield & Wetherbe Lumber 
Co. 

Wichita—Van Order Lumber Co. succeeded by 
Paul Buser Lumber Co. 

KENTUCKY. Cornettsville—Leatherwood Lum- 
ber Co. sold to Ritter-Burns Lumber Co. 

Somerset—Somerset Lumber & Supply ©o. suc- 
ceeded by Farmers Milling & Lumber Co. 

MICHIGAN. Jackson—Henry J. Adams Co. suc- 
ceeded by Brewer Coal & Lumber Co. 

MINNESOTA. Ruthton—Jake Lampert Yard 
sold to H. W. Ross Lumber Co. 

MISSOURI. Gilman City—Crossan-Zingerle Lum- 
ber Co. sold local yard to Fred Wolff, of Dallas, 
Texas. 

MONTANA. Hardin—Thompson Yards (lInec.) 
sold yard to W. B. Saunders. 

NEBRASKA. Bushnell—Sterling Lumber & In- 
vestment Co. sold local yard to Foster Lumber Co. 

Polk—Sack Lumber & Coal Co. sold to Strand 
[umber Co. 

NORTH CAROLINA. Albemarle—E. E. Snuggs 
has sold his lumber business to D. J. Hatley, M. M. 
;almer and Vick Noose, who will operate as Stanly 
County Lumber Co., with Mr, Palmer as manager. 

OHIO. Columbus—Buttles Avenue Lumber Co., 
which has been in the hands of a receiver, is be- 
ing reorganized by John Finneran and L. K. Clark, 
who will operate retail yard and mill under the 
old name. 

East Orwell—East Orwell Lumber Co. sold to 
J. G. Laird Lumber Co. Ralph Warren has been 
appointed manager. 

OKLAHOMA, Bartlesville—O. B. Toalson suc- 
ceeded by J. L. Overlees, 

Duncan—Kendrick & Eason Lumber Co. sue- 
ceeded by Kendrick & King Lumber Co. 

PENNSYLVANIA. Wilkes-Barre—John 8S. Niver 
succeeded by Cooper-Smith Lumber Co. 

TEXAS. Ballinger—Boon Lumber Co. sold to 
Higginbotham Bros. & Co. 

Gonzales—Gonzales Lumber Co. sold to Ewing 
Lumber Co. 

WASHINGTON. Port Townsend — Elfbrandt 
Lumber Co. succeeded by Van Orsdel Mill Co., 
which has been incorporated with a capital of 
$150,000. 











BRITISH NORTH AMERICA 


SASKATCHEWAN. Lloydminster—Hayward & 
Harris sold to Superior Lumber Yards (Ltd.) 


Incorporations 


ALABAMA, Gurley-—Gurley Lumber & Milling 
Co., incorporated. 

CALIFORNIA. Elsinore—Sedco Lumber Co., in- 
corporated. ; 

Lomita—Southern Door & Millwork, incorpo- 
rated; capital, $25,000. 

Los Angeles—Geib Lumber Co. increasing capital 
to $250,000. 

Oakland—Golden State Flooring Corporation, in- 
corporated. 

Smith River—Smith River Lumber Co., incor- 
porated. 

GEORGIA. Savannah—A, S. Bacon & Sons, in- 
corporated; capital, $150,000; old concern. 

LOUISIANA. Alexandria—Roy O. Martin Lum- 
ber Co., incorporated; capital, $500,000. 

MAINE. Portland—Royal Box & Lumber Co., 
incorporated. 

MARYLAND. Lutherville—Lutherville Lumber 
Co., incorporated; 250 shares, par value, $100; old 
concern, 

MASSACHUSETTS. Boston — Columbia Wood 
Works, incorporated; 500 shares, no par value. 

NEW JERSEY. Newark—Atlas Material & Sup- 
ply Corporation, incorporated. 

Newark—Consolidated Lumber Corporation, in- 
corporated. 

NEW YORK. Brooklyn—Handy Lumber Yard, 
incorporated; 100 shares, no par value. 

Bay Shore—Somers Lumber & Supply Corpora- 
tion, incorporated; 200 shares, no par value. Ralph 
Flamberg, Bay Shore, one of the incorporators. 

Plattsburgh—South Bay Lumber Corporation, in- 
corporated; 6,000 shares; will do business in White- 
hall, N. Y¥.; address Solomon Kelley, 134 Brinker- 
hoff St., Plattsburgh. 

NORTH CAROLINA. Fayetteville — Carolina 
Lumber Industries, incorporated; capital, $50,000. 





OKLAHOMA. Tulsa—A. H. Kasishka Rig & 
Lumber Co., incorporated. 

PENNSYLVANIA. Palmyra—Palmyra Lumber 
& Supply Co., incorporated; capital, $75,000. 

TEXAS. Dallas—Highland Park Mill & Lumber 
Co., incorporated, 

VERMONT. Burlington—T. A. Haigh Lumber 
Co., incorporated; capital, $100,000. 

WASHINGTON. ~° Seattle—Washington Logging 
Co., incorporated; capital, $200,000, 

Tacoma—Gaynor-Masters Lumber Terminals, jn- 
corporated; capital, $14,000. 

WISCONSIN. Milwaukee—Rarco Mfg. Co., incor- 


porated, 
New Ventures 


ARIZONA, Phoenix—Hepburn-Kirsch Mill (Co, 
recently began business. 

CALIFORNIA, Glendale—Harry N. Halfbill hag 
engaged in the door manufacturing business at 
631 West Elk St., as Overhead Door Co. 

Los Angeles—Wm. Howe Planing & Moulding 
= Co. has begun business at 1219 E. Florence 

ve. 

ILLINOIS. Chicago—Baltimore Ave. Lumber Co, 
opening at 95th and Baltimore Ave. 

INDIANA. Kendallville — Kendallville Lumber 
Co. opening coal yard in connection with lumber 
business. 

Ligonier—Walter Rex will open lumber yard. 

MICHIGAN. Detroit—E. E. Anderson Lumber 
Co. opening wholesale business at 1504 Broadway. 

MISSISSIPPI. Calhoun—W. G. Baldwin opening 
lumber yard. 

Columbus—Hall Granger Lumber Co, starting 
planing mill. 

NEW MEXICO. Carlsbad—Bond Lumber Co., 
of Los Angeles, Calif., will open branch. 

OHIO. Cincinnati—Adams-Banks Lumber Co., 
headquarters, Morton, Miss., opening wholesale 
office. 

Cincinnati—Adams-Newell Lumber Co. headquar- 
ters, Decatur, Miss., opening wholesale office. 

OKLAHOMA. Bartlesville—Overleese & Kruse 
Lumber Co. opening retail yard. 

OREGON. Cherryville—J. H, Lippold recently 
began shingle mill operation. 

Sandy—W. S. Lippold has started a box and 
veneer manufacturing business. 

PENNSYLVANIA. Philadelphia — Thornton & 
White have started a lumber business at 5728 
Jackson St. 

TEXAS. Atlanta—Atlanta Lumber Co. recently 
began a lumber and planing mill business; J. 
and K. M. Gaiennie, props. 

Fort Worth, San Antonio and Wichita Falls— 
Dewey-Bower Lumber Co. opening wholesale and 
commission lumber business. 

WASHINGTON. Aberdeen—Union Mill Co, re- 
cently began lumber manufacturing business. 


Concully—R. W. Wyatt has started a lumber 
plant. 


Casualties 


COLORADO. Pagosa Springs—Houser Lumber 
Mfg. Co.’s planing mill destroyed by fire; loss, 
$5,100. 

GEORGIA. Pavo—Pavo Variety Works destroyed 
by fire; planing mill, machinery, dry kilns and 
lumber sheds burned, with quantity of lumber. 

ILLINOIS. Rockford—Rockford Lumber & Fuel 
Co., loss by fire, $10,000. Warehouse destroyed, 

MARYLAND. Oakland—Loch Lynn planing mill, 
two miles east of Oakland in Loch Lynn Heights, 
destroyed by fire; loss, $8,500; owner, Harvey J. 
Speicher. 

MICHIGAN. Boyne City—W. H. White Lumber 
Co.’s mill destroyed by fire; mill had been idle, 
but replacement value with machinery destroyed 
is estimated at about $100,000. 

OHIO. Columbus—Doddington Co., small loss by 
fire in mill, caused by spark in shavings chute. 

TEXAS. Dallas—Cowser & Co., loss by fire in 
lumber mill, $50,000. 

Rusk—Sawmill of C, A. Magrill destroyed by fire. 

BRITISH NORTH AMERICA 

ONTARIO. Sarnia—Laidlaw, Belton Lumber Co., 
loss by fire, $150,000; planing mill and sash and 
door factory destroyed. Modern machinery had 
recently been installed and is a total loss; covered 
by insurance. 


New York State led all others last year in 
the amount of reforesting done, exceeding the 
total of all States and territories, exclusive of 
Pennsylvania. The total distribution was 56,- 
020,929 trees, and 90 percent of this amount 
was done by nine States. All but two of the 
States planting a million or more trees were 
from the New England or middle Atlantic 
section. These States were the first to remove 
their forests and are now the first in reforest- 
ing. New York’s total was 23,392,000 and 
Pennsylvania came next with 14,490,000. 


Massachusetts was third with 3,515,637; New 
Hampshire, 1,664,694; Wisconsin, 1,604,900; 
Connecticut, 1,348,000; New Jersey, 1,152,000. 
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The Green Things 


Green things everywhere— 

Grass, the greenest thing of all, 
Trees, majestically tall, 

Green bushes here and there; 

And from the one I take the fruit, 
And with another feed the brute, 
And from another shape my floor, 

My roof, my wall, my waiting door. 


Green things all around— 

The grass, the bushes, and the tree, 
To warm, sustain and shelter me, 

All springing from God’s ground. 
The path is softer that I tread, 

The sun is kinder overhead, 

And well I know creation brings 

Me nothing finer than green things. 


Green things all about— 

And I may take them as I will, 
The tree that stands upon the hill, 
The bush that blossoms out, 

And give so little in return: 
Only an ivy in an urn, 

An elm beside the public street, 
And grass to comfort other feet. 


Green things for me to take— 
Something for me to do: 

The taker must be giver, too, 

Do something for men’s sake. 

And so I say I shall not fell 

One tree unless I plant as well. 

Surely for things that serve my need 
I can make payment of a seed. 


Between Trains 


SuHREVEPORT, La.—It has been our custom 
and pleasure in traveling up and down this 
broad land of ours to enumerate the lumber- 
men who were present on various occasions; 
but naming the lumbermen who were present 
tonight in Shreveport would be like naming 
the Democrats who will shortly congregate in 
Houston. For this was the annual dinner of 
the Lumbermen’s Club of Shreveport, and the 
only excuse that went was a broken leg. Every 
two or three years the lumbermen of Shreve- 
port invite this department to come South, or 
let him come—anyway, we come. And then we 
all get together at the good old Youree and 
have some speakin’ and singin’ and also some 
eatin’. This year Hudson Bolinger was presi- 
dent of the club, and Hudson said he was 
going to have us down here if it. was the last 
thing he did. It looks like it will be and that, 
after our speech, any chances Hudson had of 
being president have gone glimmering. By 
this we mean President of the United States. 
Of course, he can be president of the Shreve- 
port L umbermen’s Club as long as he wants to. 

Quite by accident we were received by, and 
entertained by, a neutral committee, if there 
ever was one, while we were in this fair city. 
It consisted of the Bolingers, S. H. and B. H., 
father and son, both millmen; past president 
W. A. Anderson, wholesaler, and vice presi- 
dent Guy Cline, a retailer. They said, “Where 
do you want to go?” and, of course, we said, 
“Ballgame,” and so, of course, we went. It 
didn’t happen to be Shreveport’s day; in fact, 
most of the afternoon the Shreveport outheld- 
ers were out-Payneing Andrew Payne chasing 
Waco hits. The visitors made themselves. so 
much disliked that we were afraid the popu- 
lace might arise and pull off a pogrom to 
include all strangers within the gates. 

So we slipped quietly away, but we did go 
and see Shreveport’s new courthouse, or rather 
that of Caddo Parish. It isn’t just a court- 
house. Already committees are coming from 
afar to look at this structure, which is an 
architectural inspiration, and, best of all, it is 
by a Shreveport architect, Edward Neild. It 


might well create a new school of public build- 
ings in American county-seats. It is as unlike 
the courthouse of thirty years ago as the auto- 
mobile is unlike the buggy. The building is 
eight stories high and occupies a beautifully 
landscaped square. It is not merely a magnifi- 
cent structure for a town the size of Shreve- 
port, but for a town the size of New York. 
We thank our lumbermen friends of Shreve- 


, port, and hope, when this has sort of biown 


over, to come again., 


We See b’ the Papers 


Just when we get all het up about the smell 
of whiskey, we smell oil. 


As an ideal candidate for vice president we 
suggest Mr. Clem Shaver. 


Down in Texas they have a feeling that 
they picked the wrong shell. 


Meanwhile a few Mrs. Clem Shavers in 
both parties wouldn’t do either party any hurt. 


_We gather that what Mr. Bowers wants 
Congress to do is to investigate Alexander 
Hamilton. 


Herbert Hoover has quit his job at the De- 


partment of Commerce to accept a position at 
the White House. 


We are not just sure whether Tammany 
wants to turn the rascals out or just wants 
them to move over. 


_ If the badness of the convention oratory 
is any indication, it looks like the election is 
going to result in a tie. 


Maybe it is just another proof of what a 
lot of our most Republican Republicans were 
saying at Kansas City. 

If Andy Mellon keeps on calling in liberty 
bonds, how are the Republicans ever going 
to finance a campaign? 


We are a little surprised at Herbert. We 
had always understood that no good Repub- 
lican ever, ever resigns. 


The Democrats were so anxious to get out 
the woman vote that they seem to have gotten 
it clear out of the party. 


The poets seem to have saved themselves 
a lot of grief by not asking either party to 
guarantee them a dollar a line. 


One of Al Smith’s difficulties is that the 
country may not like the Democratic plat- 
form any better than he does. 


Where were the Bryans and the Burrowses, 
the Cochrans and the Littletons? It appears 
that the radio has arrived too late. 


The Trail 
I’ve tramped the trail, with friends, alone, 
For many a woodland way I’ve known, 
And every trail had rocks and flow’rs, 
And rainy days and sunlit hours. 
I’ve never known an easy mile 
But later made me climb awhile, 
And never a steeper path I knew 
But brought me yet a finer view. 


I've tramped the trail enough to know 
It’s not all sunshine, not all snow, 
And tried my best to not complain 
The summer day that brought me rain. 
For when the sky was fair and fine 

I knew it wouldn’t always shine. 

The days were seldom just the same: 
I tried to take them as they came. 


I’ve tramped the trail, another one, 

The trail that men call life, my son, 

And found the method just as good 

That brought me through the tangled wood. 
A little luck I tried to take 

As calmly as the rotten break: 

Though vales invited, signs might fail, 

I tried at least to keep the trail. 


Flooring That’s Made 
Great Headway 


Five years ago Hudson Oak Flooring 
started from scratch. In five short years it 


has climbed into an important position and 
sales keep right on growing. 

We want to tell you that the progress 
Hudson Oak Flooring has made is signif- 
icant. It couldn’t have been done if this 
wasn't mighty good flooring to sell. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at Memphis,Tenn. and Vicksburg, Miss, 


HUDSON 





. OAK FLOORING , 





R. A. Long Bidg., 


Caddo River 


Lumber Company 
KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 


aa Oak Lumber 
Softest, Close Grain Arkansas Pine 





Grades Uniformly Good, Manufacture Perfect 


{ exten Ar We Solicit 
et. Ak Your Patronage 











FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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Turnover 
and good profits 


Wholesalers and retailers 
who are handling Brown’s 
Supercedar will tell you they 
are making a profit on closet 
lining for the first time. 
Super quality. Super pack- 
age. No claims for damage 
or shortage. No depreciation 
in warehouse. 


Write for samples, 
circulars and brices. 


"MEMPHIS & © 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 























A New Book by the 
“Lumberman Poet’’ 


he Hea 
Content 


BY 


Douglas Malloch 





Here are 125 happy, hopeful 
and helpful poems which will, 
indeed, “make living a joy.” 

You will want to pass extra 
copies along to your friends— 
and the price makes it possible. 


But especially you want it your- 
self. 


$1.25 Postpaid 


Address 


The American Lumberman 
PUBLISHER 
431 South Dearborn St., Chicago. 
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News Notes from Amel ri 


Tacoma, Wash. 


July 7.—An invitation to the German lum- 
bermen now visiting the Forest Products La- 
boratory at Madison, Wis., asking the party 
to visit the Pacific Coast and spend a day in 
Tacoma was suggested by the Tacoma Lum- 
bermen’s Club at yesterday’s meeting. The 
club voted to suggest such a trip to the West 
Coast Lumbermen’s Association and the 
Douglas Fir Exploitation & Export Co., and 
if these organizations concur in the idea, a 
direct invitation will be forwarded and an 
entertainment arranged for them here. 

The program for the annual golf tourna- 
ment was submitted by the committee in 
charge and approved hy the club. The tourna- 
ment will be held Aug. 3. 

Everett Griggs, II, representing the St. 
Paul & Tacoma Lumber Co., invited the club 
to luncheon at the new hemlock mill next 
week. It was decided to hold the regular 
club meeting at the mill and the affair was 
set for next Friday. 

The annual picnic of the Loyal Legion of 
Loggers and Lumbermen, held last Wednes- 
day at Lake Steilacoom, drew a crowd of 5,- 
000 in spite of inclement weather. Gov. Ro- 
land H. Hartley, Mayor M. G. Tennent and 
H. E. Veness, field organizer for the legion, 
made short talks. The usual program of 
sports and athletic contests was held. 

The forest fire menace was considerably 
reduced this week when heavy rains covered 
the entire Tacoma district. No fires of im- 
portance have been reported in the district so 
far this season. Lumbermen and_ timber 
owners are codéperating with State and Fed- 
eral authorities to reduce the fire hazard. 

Cargo shipments of lumber over the Tacoma 
docks during the last week: From the Shaf- 
fer, Baker and McCormick docks and Porta- 
coma piers, 6,200,000 feet; St. Paul & Ta- 
coma Lumber Co., 2,000,000 feet; Dickman 
Lumber Co., 1,950,000 feet; Defiance Lumber 
Co., 800,000 feet; Puget: Sound Lumber Co., 
700,000 feet, and Tidewater Mill Co., 275,000 
feet—a total of 11,925,000 feet. Destinations: 
Atlantic Coast, 3,650,000 feet; California, 1,- 
875,000 feet; Japan and China, 2,900,000 feet; 
South Africa, 2,200,000 feet; South America- 
West Coast, 1,290,000 feet, and Europe 100,000 
feet. Other than lumber: The Atlantic coast 
took 2,300 doors, 200 tons box shook and 70 
tons wood pulp. Japan took 25 tons plywood. 
South Africa took 4,900 doors and 75 tons ply- 
wood. South America-West Coast took 450 
tons box shook. Europe took 7,000 doors and 
250 bundles broom handles. 

The West Fork Logging Co. will resume 
operations near Mineral this month. The log- 
ging road has been extended into new timber, 
new equipment has been added and a ware- 
house and round-house are under construction 
at Mineral. More than 300 men will be em- 
ployed and 100 carloads of logs will be 
brought out daily. 

All the Tacoma mills shut down for the day 
last Wednesday and most of the logging 
camps in the district which are still operating 
closed for the entire week. 

The Fibreboard Products Co., of Sumner, 
is building two new units to the plant which 
will provide 20,000 square feet of additional 
storage space. 

A reduction of 20 to 35 percent in fire in- 
suranve rates, covering practically all classes 
of property, will be made here next week by 
the Washington Surveying & Rating Bureau. 
The reduction will give Tacoma the lowest 
fire insurance rates in the city’s history. Re- 
tail lumber yards will have a reduction of 35 
percent, small woodworking plants 35 percent, 
woodworking plants equipped with sprinklers 
20 percent, and unclassified operations 35 per- 
cent. 

The long delayed hearings on the log rates 
charged by the railroads in the State has been 
set for Aug. 7 at Olympia by the State De- 
partment of Public Works. The cases were 
brought by the Log Shippers’ Association 
charging excessive rates in certain districts. 
The case was to have been heard a year ago 
but the railroads obtained a delay to prepare 
their case. 

The present rate of $14 on lumber ship- 
ments to the Atlantic coast will be continued 


through September, according to word re. 
ceived here by shippers from the United States 
Intercoastal Lumber Conference, 


Portland, Ore. 


July 7.—With stocks below normal, mills 
operating but cutting less than ordinarily 
at this time of the year, and a good active 
demand, the pine lumber situation in the 
Inland Empire district is above normal, 
While most mills are in operation, cutting 
is regulated so as to not. crowd production 
beyond the volume of business. 

As for fir production, a good many mills in 
western Oregon are continuing the Fourth 
of July holiday until such time as it ap- 
pears the market will stay fairly firm with 
the saws working. Business is rather en- 
couraging at present, with foreign demand 
increasing. Japan is beginning to buy in 
larger quantities. Some lumber is going to 
China, and the United Kingdom is a steadily 
improving market both for clears and mer- 
chantable lumber. The business in the United 
Kingdom is conducted largely through whole- 
salers there. South America, Australia and 
South Africa are not important factors in 
the business here for the present. Cali- 
fornia is buying freely and should be a good 
lumber consumer all year as a result of the 
excellent crop conditions throughout the 
State. 

The spruce market is improving in keeping 
with pine and fir and quotations are firmer 
than for many months. A new development 
in this department of the lumber industry is 
the increasing demand for clears from the 
United Kingdom. England instead of buying 
airplane stock as in the past now purchases 
large quantities of clears that are worked 
up over there for airplane stock and other 
purposes. “It seems,’ said one manufac- 
turer here, “that they are discovering over 
there that spruce is a valuable wood for 
many purposes.” 

That the “Edward Hines Lumber Co., of 
Chicago, is preparing very shortly to begin 
the erection of a sawmill at Burns, Ore., to 
cut into lumber logs from the large timber 
tract contracted for from the Government 
forest service in that district, is apparent 
from the visit in the State this week of M. 
L. Hudson, secretary and general manager of 
the company: Charles Hines, vice president, 
and Thomas S. Whitten, of Virginia, Minn. 
They, with Peter Swan, civil engineer and 
sawmill designer, spent last Tuesday at Med- 
ford, inspecting the large mill of the Owen- 
Oregon Lumber Co., which was designed by 
Mr. Swan. 


Seattle, Wash. 


July 7.—The usual summer dullness, inci- 
dent to the vacation period, does not seem to 
apply with the usual force this season. A 
distinctly buoyant tone is heard around the 
lumber and shingle district. The mills are 
well supplied with orders; the market is 
active and prices are stiff at present levels 
with a tendency toward increasing prices on 
all grades of shingles, and some advance in 
lumber. Practically all mills are taking on 
new business with the reservation that 
orders must take their turn. No rush orders 
ean be handled under present conditions. 

The log situation has not materially 
changed since last week. Camps are gener- 
ally shut down and will be for several weeks. 
There is at present no surplus of logs of 
any kind, and there is a real shortage of 
cedar logs of good quality. There is every 
indication that the camps will resume opera- 
tions sooner than usual at this time of year. 
One of the largest camps in the State will 
open up not later than July 20, which is an 
event in the logging history during recent 
years. 

Expcrt business is quiet all along the line, 
with the one exception of the Japanese 
trade. Considerable activity is in evidence 
in that field, and operators are optimistic 
regarding the future of the demand from 
Japan. The United Kingdom is buying but 
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little at this time; the same applies to Aus- 
tralia, New Zealand and South America. An 
interesting comment on the lumber trade 
with Europe is given by Joseph Swalwell, 
president of the Dexter Horton National 
Bank, of this city, who has recently returned 
from a trip abroad. His visit to Europe was 
undertaken more in the nature of an investi- 
gation into trade conditions and prospects, 
than for pleasure, and he took pains to 
study the lumber situation as it affects 
American production. He found that the 
lumber mills of Poland are doing a most 
satisfactory business with England and with 
other European countries. The principal fac- 
tor in this preference shown to Polish manu- 
facturers is their practice of maintaining 
steady prices. They seem to be able to avoid 
price fluctuations. This appeals strongly to 
the buyers in the United Kingdom and on 
the Continent, and at the present time the 
American trade is very considerably reduced 
in consequence. It is obvious that there 
could be no greater inducement toward build- 
ing up and retaining the trade of conserva- 
tive Europe, than that of a consistent policy 
of steady prices. It is doubtful if the situa- 
tion in this country will, for the present at 
least, permit American lumbermen to meet 
such cempetition. 

The trade extension work now being con- 
ducted by the Red Cedar Shingle Bureau con- 
tinues to bear fruit. The mills on Gray’s 
Harbor have entered into the program with 
great spirit, are advertising liberally in the 
local papers, and are getting results. The 
Hoquiam American, under date of July 2, in 
an editorial says: 

“Decision of Grays Harbor shingle manu- 
facturers to organize as a group and in mak- 
ing a survey of their immediate territory to 
advise home owners on the advantages to 
be gained through the intelligent use of 
western red cedar shingles will, if carried 
out along the lines planned, result in greater 
benefit to the industry than any move it has 
ever before made.” 

Arthur Bevan, who is directing the trade 
extension work of the bureau, has received 
most encouraging reports from question- 
naires sent out to the trade. These reports 
come from many States and indicate not only 
a great deal of interest on the part of deal- 
ers but show a definite increase in the con- 
sumption of shingles, most answers stating 
that their trade has increased by from 10 to 
20 percent since the inception of this cam- 
paign. The use of stained shingles is grow- 
ing rapidly also, and some dealers are get- 
ting fine results in urging the use of the 
stained shingles over old walls. The bureau 
is new sending out slides for use in the 
theatres and mats for the use of dealers In 
their local papers. 


Los Angeles, Calif. 


July 7.—The lumber situation in southern 
California looks good, according to both whole- 
salers and retailers. Wholesalers say there 
is not a weak spot in the entire situation, the 
future holding much encouragement for them, 
They state the July fourth shutdown for the 
northwestern mills will strengthen the mar- 


_ket considerably, and will make it more diffi- 


cult than ever to place orders. 

Reserve wholesale lumber stocks in this 
section are smaller than they have been at 
any time this year and prices are expected 
to advance until such time when shippers 
are able to properly take care of the demand. 
Wholesale prices are strong and will remain 
so indefinitely, according to a survey of the 
situation. 

Retail stocks are a little below normal. 
Retailers are paying higher prices for lum- 
ber in general than they have at any other 
time this year. Reports are to the effect 
they are enjoying a splendid volume of busi- 
ness. They say the building sityation is ex- 
cellent, and that the total figures will show 
a construction program for the year that is 
far beyond expectations. 

B. W. Cadwallader, president, Cadwallader- 
Gibson Co., Philippine hardwood manufactur. 
ers, has returned from a two and a half 


months’ trip to the Philippine Islands, where 
he visited the company’s manufacturing op- 
erations. 

Henry F. Uhlinger, formerly connected with 
the William M. Robbins Lumber Co., Los 
Angeles, is now associated with the Monolith 
Portland Cement Co., with headquarters in 
Los Angeles. 


Aberdeen-Hoquiam, Wash. 


July 7.—Grays Harbor outbound cargoes 
for the first half of 1928 totaled 667,292,544 
feet board measure, an increase of approxi- 
mately 23,000,000 feet over the figure for the 
first six months of 1927, the previous banner 
year in the history of the port. This record 
was established despite a heavy slump in 
May and a loss of about 17,000,000 feet in 
June shipments. A total of 362 vessels car- 
ried the cargoes to all principal world lum- 
ber markets. In the half year totals, Cali- 
fornia leads with 236,486,000 feet: the East 
Coast of the United States ranks second with 
178,801,309 feet; Japan third with 153,605,158, 
and Australia fourth with 36,809,344 feet. 

The Grays Harbor Lumber Co. resumed 
operations at its big mill in Hoquiam, July 2, 
on a two shift basis, after a shutdown of 
more than two months. 

There have been no changes in log prices. 
A general tendency toward firmness has 
marked the log market here, and a greater 
spirit of optimism is displayed. 

Friends for 47 years were united recently 
when M. J. Quinlan, vice president of the 
Menominee Bay Shore Lumber Co., of Soper- 
ton, Wis., 
van, of the Donovan Lumber Co. This was 
Mr. Quinlan’s first visit to Aberdeen. 

All the shingle mills of Grays Harbor have 
united in an effort to combat the use of 
patent or substitute shingles on Grays Har- 
bor roofs. Included in the Fourth of July 
program was a fire test to show that the 
wooden shingle resists fire better than patent 
roofing. 


A. W. Middleton, with Mrs. Middleton left’ 


July 4 for Chicago, for a short business trip. 
Mr. and Mrs. Middleton expect their two 
daughters who live in Michigan to return 
with them to spend the summer on the 
Harbor. 


Minneapolis, Minn. 


July 9.—Reports from northern Iowa in- 
dicate that the farmers in that section have 
not been purchasing much lumber for re- 
pair work. They have been compelled to 
curtail purchases in order to buy corn with 
which to fatten their hogs. While this en- 
tire section has been sweltering the last week, 
farmers have been rejoicing over the benefit 
to the corn crop. There is some fear that 
the continued heat may damage the wheat 
crop, but the torrential rains of Saturday will 
mitigate that situation materially. The crop 
situation appears better than a month ago. 

Prices for spruce lumber are keeping 
abreast with the brisk demand. Mill stocks 
are short on a number of items of low grade 
lumber. The week ended June 30 was a 
record-breaker for manufacturers of north- 
ern pine, according to W. A. Ellinger, secre- 
tary of the Northern Pine Manufacturers’ As- 
sociation. Sales made during that week topped 
any booked during the previous 100 weeks. 

The machinery of the new factory of the 
Wood Conversion Co., at Cloquet, Minn., was 
set in motion last week, when Secretary Wil- 
liam Jardine of the Department of Agriculture 
sat at his desk in Washington and pressed an 
electric ‘button. This new factory, owned 
by the Weyerhaeuser interests, now employs 
120 men. The company is a large producer of 
various types of insulating materials. 

Chippewa National Forest is the new name 
given to Minnesota National Forest, under 
an order issued by the Department of Agri- 
culture, The reason for the change is due 
to the fact that there are two national for- 
ests, as well as a State forest reserve in 
Minnesota. The resulting confusion made it 
necessary to change the name. The Chippewa 
forest embraces an area of approximately 
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Hardwoods 


O Plain and Quartered 

Uniform Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 





MADE RIGHT 


OAK FLOORING 
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Maple, Birch, Beech 


FLOORING 


Made fror. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 
Perkins Building, 


Grand Rapids, Mich. 
Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


“kawarset Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bidg. 
Sea‘tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 
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Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Copecky. 250 ,000 feet MOULDINGS 

= Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA. 
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Opportunity in 
END DRIED 


White Maptie 


Right now we have to offer some very attrac- 
tive values in slow, uniformly shed END 
DRIED White Maple. Here is stock with 
that beautiful light color so desirable for fine 
work. No sun checks. 


Our quotations will interest you. 


A. L. Caflisch & Son’s 


Lumber Company 
UNION CITY, PA. 





ine’ Cypress Products 


y ‘ 
Longleaf Rift and Fiat 


FLOORING 


Shortieaf Finish 
Band Sawn Stock 
Boards Shiplap 
\ Dimension Roofers / 


PINE PLUME LUMBER © 


MONTGOMERY ALA. 








Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 











CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 














Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 














CENTURY, FLORIDA 
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191,000 acres located in the north central sec- 
tion of the State. It was established by Act 
of Congress in 1908. The other national for- 
est in Minnesota is Superior National For- 
est, in the northeastern part of the State, 
with an area of 810,000 acres. 

The planning committee of the group spon- 
soring the home modernizing campaign which 
has gotten under way has named its various 
committee chairmen, each of which will be 
a member of the executive board. E. J. 
Fisher, local manager of the National Lumber 
Manufacturers’ Association, is chairman of 
the statistical committee; Harry Linquist, 
Minnesota Building & Loan Association, heads 
the finance committee; Paul Hewitt, of The 
Kohler Co., is chairman of the committee on 
organization, and T. L. Losby, secretary of 
the Minneapolis Electrical League, has been 
made head of the publicity committee. A 
general meeting is to be held Wednesday, this 
week, at the Y. M. C. A. Similar campaigns 
are getting under way in Duluth and St. Paul. 


Spokane, Wash. 


July 7.—The usual after the Fourth of July 
slump in orders is being experienced but de- 
mand is still running ahead of production and 
prices remain firm at the new advanced lev- 
els. One great boon is being vouchsafed tim- 
ber owners in the Northwest this summer. 
There have been practically no forest fires. 
This ‘is due to cool weather and abundant 
rain at the right time. Cooler weather, little 
dust and no smoke have also contributed to 
make this an excellent season for the auto 
tourist. In many years, the smoke makes a 
screen behind which most of the scenic won- 
ders of this country are hidden. 

David J. Winton, assistant manager of the 
Winton Lumber Co., Coeur d’Alene, Idaho, 
leaves Wednesday on an eastern business trip. 
He will be accompanied to Minneapolis by 
Mrs. Winton and two daughters, who will 
spend the summer with Mrs. Winton’s parents 
at Lake Minnetonka. 

Dickenson Tate, son of I. N. Tate, general 
manager of the Weyerhaeuser Sales Co., is 
home from ae successful year at Andover 
where he distinguished himself as a hurdler. 
In this he is following in his father’s foot- 
steps, Mr. Tate in his college days at Minne- 
sota being a champion runner and for two 
years captain of the Minnesota track team. 
Young Mr. Tate will enter Princeton this 


a Milwaukee, Wis. 


July 9.—Trade picked up again during the 
week following comparative quietness in the 
wholesale business on account of the holiday 
the previous week. Retailers kept busy most 
of the holiday week but were not placing 
orders for additional stocks. They started 
to come into the market again this week, 
however, and are buying in satisfactory 
volume, in view of the expected increase in 
building during the rest of the summer. 

Building permits issued in Milwaukee last 
week increased nearly $100,000 over the same 
week of a year ago, indicating that the 
building program is under way now, al- 
though it did get a late start. The first six 
months of this year are nearly $7,000,000 be- 
low the same period of a year ago, but it 
is predicted that the last six months of the 
year will bring the total to about that of 
1927, for there are large projects which will 
get under way here in the next few months. 

West Coast lumber prices are still stiff but 
few advances were reported. There is con- 
siderable southern pine coming into Mil- 
waukee as well as western lumber. Little 
hemlock is being used here but the rural 
yards in the State are buying good quanti- 
ties of it now. There are some shortages in 
the hemlock market due to lack of dry stock. 


Kansas Citv, Mo. 


July 10.—Sales managers here think the 
lumber market is getting on a more solid 
basis and expect a better fall business. Prices 
are firmer than they have been for months and 
there is less sales resistance also. Softwood 
prices are likely to show numerous changes in 
the next two months, though no violent move- 
ments are expected. Outside of the wheat belt 
lumber demand has shown some improvement 
in the last week, and there is expected to be 
a strong demand from. the wheat belt after 
the crop begins to move to market. 

Arthur T. Brink, of the Tri-State Lumber 





& Shingle Co., who also is head of the Kansas 
City Hoo-Hoo, left last week with his family 
for a month’s motor tour of the East. 

Eugene Holland, of the Holland Lumber Co., 
of Omaha and Sioux City, who has just been 
elected president of the Universal Plaster @ 
Lime Co., was in Kansas last week, the guest 
of E. E. Woods, secretary of the Southwestern 
Lumbermen’s Association. 

The committee of which Col. A. J. Elliott 
is chairman is getting into shape the organiza- 
tion of the Home Modernization Bureau, and 
announcement of it will be made in about 
two weeks. 

Ben Deatherage returned last week from a 
month’s trip to the Pacific coast, where he 
took on several new fir accounts. 

Information received at the general offices 
of the Dierks Lumber & Coal Co., of this city, 
is that the Filer & Stowell Co., of Milwaukee, 
Wis., has just completed shipment of all the 
machinery for the double band and horizontal 
band resaw mill the Dierks company is build- 
ing at Mountain Pine, Ark. This will be an 
electrically driven plant and is the eighth mill 
built by this company for which the Filer & 
Stowell Co. supplied the machinery. 


Duluth, Minn. 


July 9.—Progressive improvement in mixed 
car shipments of northern pine to line yards 
over the Northwest was reported by sales 
officials of northern Minnesota sawmill com- 
panies. As stocks of last season’s cut were 
cleaned up by the mills some time ago, dry 
lumber of this spring’s production is now 
going out. With supplies of lower grades cut 
down, and stocks of No. 2 & better not re- 
garded as burdensome, operators regard the 
supply situation as the most satisfactory in 
several seasons. Sales officials are now em- 
phasizing the point that the purchasing power 
in the agricultural districts is better as a 
result of the greatly improved outlook for the 
wheat and coarse grains crops, and in the 
event of the present promise being material- 
ized they are looking forward to substantial 
betterment in the demand for lumber by about 
the middle of next month. 

Quotations in all grades of northern pine 
are firmly maintained, and that seems to he 
inspiring confidence in retail circles. 

Demand for box lumber is still the outstand- 
ing feature. Box manufacturers have been 
coming into the market more freely lately, 
especially as a result of broader inquiry on 
the part of fruits and vegetables packers. 

While interior finish plants at Duluth have 
been experiencing a slow local demand, im- 
provement has been noted lately from out- 
side points. 


Toronto, Ont. 


July 9.—The lumber market in Ontario con- 
tinues firm, characterized by an excellent de- 
mand for practically all lines and a more or 
less general shortage of stocks. Spruce and 
jack pine, 2x4-, 4x4-, 1x6-, and even 2x5- 
and 2x7-inch, are moving well in the mer- 
chantable grades and there is no cull spruce 
or jack pine because it is moving away from 
the saw as fast as it can be cut. Prices 
are firm and there is no particular prospect 
of any radical advance, nor of a decrease. 
Indications now are that the market will re- 
main firm for the balance of the year. 

White pine moves reasonably well. Nos. 
1 and 2 common are fairly active. Stocks 
are broken and wholesalers find it necessary 
to get quite a few sizes ahead before prom- 
ising shipment. There is also an excellent 
demand for Nos. 3, 4, 5 and 6 common white 
pine and it is a bit of a problem to get stock 
dry enough to ship. Prices are firm for all 
common grades. 

No. 2 spruce lath are in good demand at 
firm prices. No. 1 merchantable move pretty 
well, also jack pine lath with the exception 
of 32-inch. Prices of 4-foot lath are firm. 

West coast mills are pretty well loaded 
up with business. The prairie list is abso- 
lutely firm, with a good volume of business 
continuing. West coast stocks are broken 
and shipments are hard to get. According 
to present tendencies, the outlook is that the 
market will remain reasonably firm well into 
the fall at any rate. Orders for special cut- 
ting are very difficult to place for anything 
like prompt shipment, due largely to the fact 
that there is a lot of business on the books 
and also because four or five of the large 
mills have recently been forced for one 
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reason or another to shut down for anywhere 
from one to three weeks. 

Shingles are strong. They are booked 
up away ahead. Some mills are out of the 
market until Aug. 15. Immediate shipment 
is absolutely impossible, and there is every 
indication that there will be further price 
advances shortly. The recent increase makes 
the present price on XXX $5.08. Some whole- 
salers expect an increase to $5.23. 


Boston, Mass. 


July 10.—The second half of the year finds 
the New England market for lumber in a 
fairly healthy condition, with demand about 
seasonable and quotations steady to firm for 
about everything on the list. The outlook for 
puilding is excellent. A large amount of new 
work was started in June, although ex- 
cessively wet weather was a severe handi- 
cap for builders. Representative lumber re- 
tailers state that a very heavy volume of 
contemplated new building is reported by the 
pbuilding contractors, sufficient to insure a 
normally busy summer season. 


A composite view of current market con- 
ditions is reported by local wholesalers about 
as follows: ‘The recognized base price for 
eastern spruce frames remains at $42, but 
Canadian mills are freely offering the 16-foot 
and under in the schedule at $40 and extra 
charges for planing are sometimes omitted 
For narrow random the full range is still $34@ 
35, but sellers are becoming a bit more eager. 
The usual price for 1%-inch eastern spruce 


Philadelphia, Pa. 


July 9.—There has been some improvement 
in the softwood market locally, with the de- 
mand for yellow and white pines sufficient 
to maintain the advances of the last few 
weeks. Cypress is becoming a favorite wood 
for building purposes and with the activity 
among contractors greater than at any time 
this year, the specialists in tidewater red 
cypress are making satisfactory reports. The 
hardwoods are inactive, with very little vol- 
ume moving in the Philadelphia territory. 
In the mill districts business is facing the 
seasonal slump, which is more pronounced 
this year, due probably to the approaching 
presidential election. Very little hardwood 
business is in evidence, except in maple and 
oak flooring, and mahogany for the numer- 
ous radio cabinet factories which are now 
buying for the holiday season. 


The Sash & Door Manufacturers of Phila- 
delphia, at their summer session in Atlantic 
City, N. J., listened to a very interesting ad- 
dress by Richards Jarden, representing the 
California interests of the Pickering Lumber 
Co. His topic was “Rot Resistance.” Mr. 
Jarden stated that the germ requires a more 
or less fertile field for its development and 
would not progress in lumber of less than 
12 percent moisture content but that it did 
have the ability to lay dormant in a piece of 
low moisture content and very rapidly come 
into activity as the moisture content was 
raised. He brought out the necessity of not 
only keeping lumber dry but also the impor- 




















Large estates find it necessary to enclose their grounds with fences, and no better suggestion 
can be offered the owner than that wood will make an effective barrier, will last as long, if not 


longer, than any other material, and can be >ainted at intervals, with 


very little upkeep cost 





Slab lath is now $7.50 Red cedar shingles 
have again advanced and for British Colum- 
bia the new price is $5.61. Recent price ad- 
vances on Pacific coast fir are well maintained 
and there is a very fair volume of dealing 
here, both in transit lots and mill shipment 
orders. There have been no further startling 
changes in oak flooring quotations. Yellow 
pine flooring is quiet at steady prices, and 
partition is looking a shade firmer. Roofers 
are firm, offerings limited and shipments slow. 
Dealing in Pondosa and Idaho white pine is 
about normal and prices show a steadier tone. 

Only about 2,000,000 feet of eastern spruce 
arrived here by water last week from Nova 
Scotia, brought by four’ schooners. One 
steamer cargo arrived from British Columbia 
containing close to 4,000,000 feet of Douglas 
fir and a little hemlock. 

U. M. Carlton, of the Dix Lumber Co., North 
Cambridge, has fully recovered from the ef- 
fects of a minor operation on his throat. 

Frank Valentine, of the Valentine Lumber 
& Supply Co., Springfield, is enjoying a vaca- 
tion abroad, 

Marshall C. Spring, of the C. H. Spring Co., 
Newton Lower Falls, recently departed for a 
trout fishing expedition at the Canadian lakes. 

J. E. Smith & Co. (Inc.), have acquired ad- 
ditional land in Waterbury, Conn., and are 
developing a modern building supply yard 
covering about four acres, 


tance of buying lumber that is really good. 

President J. A. Finley, of the Philadelphia 
Lumbermen’s Exchange, has returned from a 
visit to the West Coast, where he was a dele- 
gate to the Kiwanian convention in Seattle. 
President Finley was accompanied on the 
trip by Mrs. Finley and celebrated -their four- 
teenth wedding anniversary on Mount Tacoma. 

Fred S. Underhill, of Wistar, Underhill & 
Nixon, former president of the National- 
American Wholesale Lumber Dealers’ Associa- 
tion, presented diplomas at the graduation ex- 
ercises of the Lansdoone High School, to 
seventy-two boys and girls who had finished 
the course. Mr. Underhill is president of the 
board of education in Lansdoone and is also 
interested in many civic enterprises. 

Thomas R. Marshall, of the Ellwood Allen 
Lumber Co., has on display in the office of 
the retail yard the cups and ribbons won by 
his horses in the annual work horse parade 
held under the auspices of the Pennsylvania 
Society for the Prevention of Cruelty to Ani- 
mals. One of the cups was captured by the 
three-pony team and the other by a single 
horse team. 

A number of local retailers are opening 
downtown display rooms and installing model 
rooms showing various finishes and built-in 
furniture, following the advice and suggestion 
of the speakers at the 1928 Pennsylvania Lum- 
bermen’s Association’s convention. One of the 





Lumbermen Are 
Good Story Tellers 


We know this to be a fact because several 
dealers from different parts of the country 
have been down here in Arizona testing our 
trout streams, roaming thru our vast timber- 
lands, and have been enjoying the wonders of 
the Grand Canyon of the Colorado. We have 
heard all kinds of stories told about their ex- 
periences and we know they have had a good 
vacation. 

Now we want to call your attention to a 
good story about the quality of our lumber 

















and kind of service we give our customers. 
After you read-the following letter, you'll 
agree that 


Here’s a Good One From a 
St. Louis Dealer 


December 20, 1927. 

We have had the pleasure of doing consider- 
able business with you during the past year and 
desire to thank you for the courtesy you have 
shown us and for the excellent services and 
grades which your mills have shipped on our 
orders. 

Specializing, as we do on a high type of yard 
stock, we are particularly pleased with the 
grades your mills have shipped and with the 
quickness with which they have shipped our 
business. This service feature is particularly 
valuable to us and we find that we get earlier 
deliveries from your mills than we do from 
some of those who handle our requirements in 
the Spokane and California districts due, no 
doubt, to your nearness to the market and to 
the excellent shipping facilities which you 
have. : 

W. T. FERGUSON LUMBER CO.,, 
By .T. C. Whitmarsh, Jr., Vice-Pres. 


*** kK * 


One reason why dealers in the Central States 
are so well pleased with our service is because 
our mills have direct connections with the Santa 
Fe railroad and can save three or four days 
on deliveries over shipments from other West- 
ern Pine manufacturing centers. Take advan- 
tage of these facilities on your future orders 
for Arizona (Pondosa) White Pine lumber. 


southwest Lumber 


sales Corporation 
431 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO 


Arthur A.Hood. Pres. J.A Robison, Secy 
WG. Ramshaw, VP RF. 1 siege, Monee, 
Selling Entire Gut, es 
oa Pine Ry Co 
Cady Lumber Corp. Standard od Lumber Mile Ine 
Annual Capacity $00 Millten feet 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 
BIRCH- SOFT ELM 

Try HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 

Us “Sure Fie” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster- Latimer 
My ~=©6—)6W Lumber Co. 


WIS. 


















Rotary Cut 


Northern Veneers 
and Plywood / take: 


Maple Flooring 
Manufacturing 
Association 
FURNITURE manufacturers and factory 

buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, o- Spruce 
Hemlock, Cedar Posts and Poles, Lath ond 
Shingles, which we ship in, straight cars and 
cargos or mixed with our “ Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 


The Northwestern Cooperage 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Critten. 516 Lumber Exchange 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Socialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window prames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























17 17 
VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 


Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 





























latest to fall in line is the Pierce & Williams 
Co., of Bristol. 

Roy McDermott, who served the late Wil- 
liam M. Lloyd Co. for nearly twenty years, is 
now connected with the Watson Malone lum- 
ber interests. William Hamilton, who was 
with the Lloyd company eighteen years, is 
now associated with the Intercoastal Lumber 
Co, 

The W. E. Waltz Co., of Pocono Lake, has 
been absorbed by the Frisbie Lumber Co., of 
East Stroudsburg. 


Pittsburgh, Pa. 


July 10.—The eastern part of the country 
enjoyed a few days of good weather last week, 
reflected in improved business and prospects. 
The notable increases in orders in the last 
few days has inspired wholesalers with the 
feeling that they will have a good midsum- 
mer business. Prices in all kinds of lumber 
seem to be well maintained. 

Some items of hardwoods, like No. 1 com- 
mon red oak, No. 1 common selects chestnut, 
and sap poplar, which had been moving slow- 
ly, show more activity and move more freely. 
Wide variances in prices on chestnut are at- 
tributed to the large stocks on hand at nearly 
all the West Virginia mills. Demand for 
West Virginia poplar is a little better than 
for other West Virginia woods. 

Idaho white pine, Pondosa pine, and Cali- 
fornia white and sugar pines seem to be hold- 
ing strong to recent advances. No. 2 yellow 
pine air dried boards and No. 2 and better 
dimension are strong at the prices that pre- 
vailed a week ago. Dealers appear to realize 
the probability that prices will be well main- 
tained during the summer on account of the 
fact that the heavy rains in the South have 
not only retarded shipments but production, 


im Norfolk, Va. 


July 9.—Notwithstanding the Fourth, the 
volume of business transacted last week com- 
pared favorably with the same period in June, 
and the prospects for the balance of the 
month are good. Several mills have closed 
down since July 3 and did not expect to start 
up again for a week or more, during which 
time repairs and alterations will be made. 
The weather last week was mostly fair and 
warmer although some thunderstorms were 
experienced. These continued to hold up 
shipments by small mills, but as a whole 
shipments have been heavier and mills are 
fast cleaning up old orders. Prices have not 
shown any change but there is no doubt that 
continued fair weather is going to affect the 
price of boards and framing, unless there 
should develop a brisk demand during the 
summer months. 

There has been a better demand for 4/4 
edge No. 2&better band sawn, most of this 
originating in New England. As demand from 
this section has been light for some time, 
many are hopeful that the present buying is 
a forerunner of better things. Good circular 
sawn edge and stock widths mixed also move 
a little better although the yards in this sec- 
tion are pretty well supplied at _ present. 
Four/4 edge No. 3 continues very quiet. 
Four/4 No. 2&better stock widths, both band 
and circular sawn, in solid cars of one width 
or mixed cars, move rather spasmodically. 
The price holds steady, the good finish mills 
not having much to offer at present. Four/4 
No. 3 stock widths, dressed, are in good 
demand and there is a good demand for 4/4x10 
and 12-inch No. 3 rough, but these items are 
very scarce in straight cars. Five/4 and 
thicker No. 2&better lumber has been quiet 
during the week and the same has been true 
of 4/4 No. 2&better barkstrips and miscuts. 
In fact, good lumber could be a great deal 
more active and millmen would not complain 
about it. 

Four/4 edge No. 1 box kiln dried rough 
continues to move rather slowly and box mills 
at present show very little interest. There 
is some kiln dried stock being sold dressed 
and resawn to small box trade in the East 
and mills get right good returns on this. 
Good 4/4 air dried edge box sells pretty well 
and more stock is coming on the market. 
Four/4 edge No. 2 box has been very quiet 
both rough and dressed and it is hard to say 
when demand for this will show some real 
life. Four/4 No. 1 stock box has been active 
in all widths during the week and mills could 
have sold a great deal more stock if available. 
Air dried stock is a little more plentiful but 





not sufficiently so to cause any weakness in 
price. Cypress roofers have been exceptionally 
active and bring very good prices. Four/4 
No. 2 stock box has also been in good demand, 
Buyers usually try for lower prices but can 
not waste much time shopping around, for 
stock is always wanted in a hurry. Four/4 
box bark strips dressed have moved more 
freely during the week due to wholesalers 
probably taking advantage of a slight weak- 
ness in price. 

The dressed pine market is hard to describe 
without repeating each week what has been 
said previously. There is some stock being 
bought all the time but no real snap or life 
has as yet been noticed. Prices remain about 
the same, for millmen have reached the con- 
clusion that lower prices are not going to 
stimulate demand to any extent. Kiln dried 
roofers are still active and hard to buy for 
quick shipment. Some mills would be in- 
clined to sell ahead but wholesalers are play- 
ing safe and covering only orders in hand for 
fear the market may weaken. Air dried roof- 
ers have not been so active, although there 
has been a fair_-demand. Mills are offering 
more stock without promise as to when ship- 
ment will be made and without as yet the 
slightest indication that prices are going to be 
lower any time soon. Dressed framing is still 
in good demand and stock is hard to buy for 
quick shipment. 


Macon, Ga. 


July 10.—Heavy rains throughout this sec- 
tion for the last three weeks has slowed up 
operations of the roofer mills and has re- 
duced the volume of production. Prices con- 
tinue to improve, many mills reporting that 
they have received offers of $20 for 6-inch 
boards and $21 for wider stock. There has 
been a good inquiry for some time and actual 
sales continue to show a gain from the pre- 
vious weeks, at the better prices. 

Secretary Leon Clancy, of the Roofer Manu- 
facturers’ Club; reports the following prices 
prevailing during the last week, according 
to reports of members, the prices being for 
air dried stock, Georgia main line rate of 
freight, f. o. b. mills: One x 4-inch, $18.31; 
1x6, $19.76; 1x8, $20.73; 1x10, $20.89; 1x12, 
$20.60. 

The longleaf pine market appeared to be 
a little stronger this week, according to re- 
ports from local wholesalers. Orders are of 
greater volume than production, operations be- 
ing curtailed because of bad weather. 


Bogalusa, La. 


July 10.—George A. Townsend, who on ac- 
count of his health is retiring as sales di- 
rector of the Great Scuthern Lumber Co. and 
the Bogalusa Paper Co., a few days ago was 
presented with a beautiful 16-inch silver lov- 
ing cup, in the offices of the Great Southern 
concern, by the employees of his two depart- 
ments, over which he has presided for four- 
teen years. The presentation was made, in 
the presence of the office forces, by A. C. 
Long, jr., who succeeds Mr. Townsend, and 
who has been associated with him in various 
capacities for twelve years. The cup was in- 
scribed as follows: “George A. Townsend, 
July 1, 1928. This token is to convey to you 
the loyalty and esteem held for you by the 
sales office employees of the Great Southern 
Lumber Co. and the Bogalusa Paper Co.” 

All salesmen of the Great Southern Lumber 
Co. and the Bogalusa Paper Co. will attend a 
conference to be held July 23 at Buffalo, 
N. Y. Col. W. H. Sullivan, general manager 
of the lumber company, who is vacationing at 
Thunder Bay, Ont.; Col. A. C. Goodyear, presi- 
dent, and Sales Director A. C. Long, jr., will 
participate, 

Col. W. H. Sullivan has been named as one 
of the directors of the Canal Bank & Trust 
Co., New Orleans, La., a recent consolidation 
of the Canal Bank and the Marine Bank with 
resources of more than $100,000,000, and hence 
possibly the largest financial institution in 
the South, 

Ten thousand tung oil trees planted last 
spring by the Great Southern Lumber Co. on 
an 100-acre field of the Bogue Chitto Stock 
Farm, now makes a beautiful sight, spaced 
as they are in straight rows at intervals of 
twenty feet, and twelve feet in the row. 
The tung oil tree is a new tree in the United 
States, the original plant having been secured 
from China by the United States botanical 
gardens in Washington, D. C. Tung oil, its 
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product, is invaluable to the paint and varnish 
industries, 

Dr. G. D. Marckworth, supervisor of the 
forestry school, a few days ago brought a 
number of the students to Bogalusa for an 
inspection trip through the plants of the 
Great Southern Lumber Co. and the Bogalusa 
Paper Co. The students recently spent sevy- 
eral days studying the logging operations of 
the former company. 


Houston, Tex. 


July 9.—There are frequent inquiries for 
southern pine, with the prospect of lots of 
orders following the mid-summer inventory. 
There are no surplus stocks at mills and 
prices are very firm. Texas is buying heavily 
of No. 1 dimension as the result of the early 
movement of crops in the Rio Grande Valley, 
and a good outlook for business elsewhere in 
the State. One Houston concern reported the 
sale of a ten-car order of 1x6-inch No. 2 at 
$21.50, mill, as against a price of $20.50 of 
ten days ago. Lath have shown considerable 
improvement of late. The hardwood situation 
seems to be improving. 

The Temple Lumber Co. has announced the 
purchase of the holdings of the Sheldon 
Campbell Lumber Co., in Red River County, 
Texas, and its intention of building a mill. 
The holdings include about 22,000 acres con- 
taining 100,000,000 feet. The property is situ- 
ated north of Clarksville. 

All the new machinery being placed in the 
hardwood mill being built by the Kirby Lum- 
ber Co. at Voth, Tex., to replace the plant de- 
stroyed by fire, is being furnished by the Filer 
& Stowell Co., of Milwaukee, Wis. The new 
plant will be of steel fireproof construction 
and will be equipped with a double band 8-foot 
vertical band resaw. The order placed in Mil- 
waukee also included an 18x36-inch twin 
cylinder, heavy duty, rolling mill type Filer 
& Stowell Corliss engine. 


New Orleans, La. 


July 9.—Influences of the large program of 
public and semipublic building projects are 
reported as having been felt locally in the 
lumber trade with a better tone evidenced 
during the past week, both in demand and 
in a sustained slight stiffening in the market 
on southern pine. Notable projects calling 
for bills during the period included 600,000 
feet of longleaf for a public wharf being 
rebuilt by the Port Commission. Architects 
are now drawing plans for a new criminal 
court and jail building and Federal engineers 
will call for bids soon on important levee 
and revetment work. 

The cypress market was reported as with- 
out any outstanding features and, although 
said to be satisfactory, reflecting a slight re- 
action in demand entirely in accordance with 
business records of past Julys. It is stated 
that July and August are two months in 
which slackness is noted. The market on 
cypress was reported as firm and prediction 
was made that with the reopening of more 
active business months an upward tendency 
in quotations may be noted. 

The hardwood situation was reported as 
dull. No particular changes in the situation 
were said to have occurred during the last 
week. 7 

The St. Claude Lumber Co., located at St. 
Claude and Mehle Streets, has added a com- 
plete line of building materials. Those lines 
added include Sheetrock, wallboard and 
asbestos roofing. The management of the 
company is continuing the policies of the 
late Maurice J. Duvernay under the general 
control of Mrs. Duvernay and with the active 
management of the office in the hands of 
C. E. Lee Dunn. Mr. Dunn has been asso- 
ciated with the company for many years and 
is well acquainted in the trade. 


Laurel, Miss. 


July 9.—Last week showed some slight ad- 
ditional firmness in prices. Conditions seem 
very promising. Lower grades are in scanty 
supply and inquiry is exceedingly active. 
Buyers show much less sales resistance than 
two weeks ago. Onex6-inch No. 2 common 
center-matched moves freely at $22 to $22.50, 
and 1x8 No. 2 shiplap and boards at $23 to 
$24. Onex10 is about the same. Flooring 
is much stronger and prices may be said to 
be about from $1 to $2 per 1,000 higher. 
Lath are scarce and sell from $3.50 to $4 for 


No. 1. Longleaf dimension is in very scanty 
supply. Shortleaf dimension stocks are mate- 
rially reduced. Finish continues inactive, 
with little change in price. Longleaf tim- 
bers are very firm. 

The export market is somewhat dull, 
though a fair volume continues to move. 

Hardwoods show some improvement. Floor- 
ing oak attracts more attention and prices 
are firm and advancing. Lower grades of 
poplar continue in good demand and the upper 
grades of both sap and red gum show im- 
provement. Inquiry from furniture trade is 
considerably larger. Hardwood production is 
off and stocks show a considerable decline. 
Manufacturers are very positive that today’s 
prices represent the actual bottom and that 
a higher basis will prevail very shortly. 

Plans for the new mill being built by East- 
man, Gardiner & Co. to replace the one re- 
cently destroyed by fire, were made by W. F. 
Cahoon, one of the southern representatives of 
the Filer & Stowell Co., Milwaukee, Wis., who 
was assisted by N. M. Stuart, of the Mil- 
waukee office. Eastman, Gardiner & Co. have 
placed an order with the Filer & Stowell Co. 
for all the sawmill equipment for the new 
plant, which will be of a double band and 
horizontal band resaw type. 


Brookhaven, Miss. 


July 9.—Orders the past week have been 
about 35 percent in excess of production—the 
heaviest in several months, despite Fourth of 
July. Orders to date this month are about 
80 percent in excess of orders for the same 
period last month. Most all items appear very 
firm with very few price increases being at- 
tempted at this time, but a continuation of the 
present heavy bookings will undoubtedly cause 
further advances. The larger buyers, both re- 
tailers and wholesalers, buy in heavy volume, 
as they are evidently sensing the situation 
and are endeavoring to get their requirements 
covered on today’s price level. 

The railroads have been actively in the 
market for timbers of various kinds, and an 
exceptionally heavy sale of 1x4-inch 9-foot 
B&better car siding has come to hand, with 
the mills very badly oversold on this length, 
as well as on 10-foot, while the 6-inch width 
in both 9- and 10-foot lengths has only been 
selling in nominal quantities. Demand for car 
siding has been the heaviest in years, and it 
is helping the flooring market wonderfully, as 
it is taking a lot of stock out of the produc- 
tion of flooring, and as a result the flooring 
market is showing heavy sales and a tendency 
toward increasing prices. 

Shipments to date this month are very much 
in excess of the same period last month, as 
the rains the early part of last month inter- 
ferred badly. The net result for June showed 
a very slight increase in stocks for that 
period—not over ten cars in all. The south- 
ern pine flooring market has had a banner 
week,’ sales having been extremely heavy, 
especially in B&better and No. 2 common 
grades, 4-inch width, and heretofore extremely 
heavy stocks have been: reduced very mate- 
rially. The immediate outlook for this class 
of material continues excellent. There have 
been good sales of 1x3-inch No. 1 common 
flooring and 1x4-inch No. 3 common flooring. 
Rift flooring items, particularly 3-inch, con- 
tinue badly oversold, so little can be expected 
from this class of material. 

Surplus stocks of drop siding are being 
steadily reduced, with quite a few items show- 
ing oversold. The B&better grades of drop 
siding have been selling extremely heavily, 
and No. 2 common grades have also been ac- 
tive. The only drag seems to be in No. 1 
common grade. 

Ceiling items have been selling quite well 
in 5%x4-inch, but %x4-inch has not been mov- 
ing as well except in No. 2 common. Possi- 
bly prices in this section have something to 
do with this condition. Stocks of ceiling are 
fairly heavy and pretty well assorted except 
for %-inch No. 3 common, which is badly over- 
sold. Three-quarters x 4-inch partition is slow 
mover. Bevel siding and square edge siding 
have been moving in only light amounts. 

The lath market continues extremely firm, 
with oversales until Aug. 1 or later. Shingles 
have been selling in fair volume. 

Moldings continue to sell well in mixed cars, 
and the mills are pretty well sold ahead. 
Finish has been moving in excellent volume. 

Prices are being reduced on 4-inch No. 2 
common fencing items, more in line with the 
going market, and a good volume of business 








TRY OUR 
No. 2 Common S4S 


Dimension 
The grade is good—You will 


ike it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


Twase” Lumber Co. 


REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O.Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E. Wade, - - - « Lincoln, Nebraska 























HERE HE IS! 






Douglas Fir 
HOUN’ !!! 


You met him at the lumbermen’s 
conventions. He'll work for you— 
as he is working for many live lum- 
ber dealers now—in a hundred different ways; as a 
prize to your townspeople who bring in new custom- 
ers; for Boy Scouts who bring in roofing prospects, etc. 

A Real Business Booster, and yet very inexpensive. 
Write for prices and methods now being successfully 
used by other dealers. 


TILLICUM TOYS, inc. 


Tacoma, Washington 


C. B. Richard & Co. 


29 Broadway, NEW YORK 
. cargo, collect invoices 
Ocean Freight 21 discount drats. 
Brokers for exports & imports 
Special department handling export lumber shipments } 








Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
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Price postpaid, $1.00. 
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is coming to hand as a result. Six-inch No, 2 
longleaf common fencing and flooring has not 
been selling in such heavy volume, but short- 
leaf has enjoyed excellent call and this item 
is badly oversold. This despite the fact that 
the price of the two species is identical. 
Eight-inch No. 2 shortleaf has been selling in 
extremely heavy volume; 10-inch is oversold, 
and 12-inch has had a wonderful spurt of 
business, so that there is practically no sur- 
plus on hand. Bight-, 10- and 12-inch No. 2 
longleaf has not been selling very heavily; 
however, stocks are not large. Five/4 and 6/4 
No. 2 common continues to sell about equal 
to production. 

Four-inch No. 3 fencing is oversold at prac- 
tically all of the mills and demand is rather 
heavy; 6-inch has been selling well and there 
is practically no surplus; 8-inch is well sold 
ahead; there is a fair surplus of 10-inch in 
longleaf only, while 12-inch has not responded 
quite as well as the other sizes and there is a 
fair surplus of this width in both longleaf 
and shortleaf. Grain door operators are get- 
ting active in both Nos. 3 and 4 common and 
are sending out heavy inquiries. 

No. 1 dimension continues to sell well in 
both longleaf and shortleaf and there has been 
even heavier sale in No. 2. Stocks of both 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Roomy Harrwon 5, CHICAGO, ILL. 














4 _ 
CALIFORNIA 


REDWOOD 


Siding 
Finish 


Tank Stock Shop 
Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 








Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - New York 
London Guarantee Building, . 
306 North Michigan Avenue Chicago 
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SOFT AND LIGHT 
BOX, SHOP 


We are prepared 
to furnish mixed 
cars of boards, 
dimension mould- 
ing and clears to 
the yard trade. 


Clover Valley 


Lumber Co., (Riitonnd 





grades continue badly broken and with very 
small surpluses. No. 3 dimension is over- 
sold in quite a number of widths and stocks 
are very low. 

The export market is rather sluggish. There 
has been an entire cessation of cutting of ex- 
port sawn timber in this territory. Timber 
business from the interior has been active, 
with an excellent range of sizes and lengths. 
This business will keep the mills busy for the 
next forty-five to sixty days. 

Box shook business continues to come in at 
a fair rate. Shipments last month were very 
heavy. 


Pensacola, Fla. 


July 9.—Movements of timber, lumber and 
hardwoods at the port of Pensacola for the 
first six months of 1928 showed a material in- 
crease Over a similar period for the last year, 
when but 29,000,000 superficial feet was ex- 
ported. This year approximately 50,000,000 
superficiai feet was exported, and quite a num- 
ber of cargoes of creosoted cross ties went to 
New York. 

With the healthy increase already shown, 
there is every reason for believing that the 
port will take on added strides in the pine 
and pine products line for the latter part of 
the year. In September another trunk line 
will begin to pour out exports through Pensa- 
cola. This is the Frisco railroad, which line 
recently constructed to make possible entry 
into a gulf port over its own rails, taps Kim- 
brough, Ala., from Aberdeen, Miss. A survey 
of that section shows much timber and naval 
stores within easy reach of that extension, 
and already exporters are contracting for the 
product of sawmills served by the new line 
for exportation through Pensacola. 

Building at Pensacola is decidedly improved, 
for with the coming of the Frisco it means 
that there must be provided this year more 
than 500 new homes for as many families who 
are to be made Pensacola citizens when the new 
trunk line begins its peak operations at this 
point. Thus a large product of the local saw- 
mills now is finding its way into these new 
homes, scores of which are now in course of 
construction and many others are being 
planned. 

The State road department is also making 
use of much yellow pine for bridges and high- 
way “shoring” uses. There is plenty of this 
kind of work now being done by the State 
and by private contract in this particular sec- 
tion of Florida. 


Birmingham, Ala. 


July 9.—Birmingham building permits for 
the first half of the year totaled more than 
$11,500,000. Adding Jefferson County permits 
outside of Birmingham would be another $15,- 
000,000, which gives the half year a lead over 
any like period in the past. Seventy-five per- 
cent of these totals were residence work. 

Retail dealers find business picking up in 
volume. Weather conditions are ideal except 
for the extreme heat, and deliveries are being 
rushed to meet the needs of the contractors. 
Semi-annual stock taking found most yards 
with heavy stocks. Several yards report them- 
selves heavily overstocked on certain items, 
but short on others and buying for fill in. 

Call for special cuttings continues strong. 
Heavy joists are in demand, in both long 
and shortleaf pine. There is some. substitu- 
tion of Douglas fir for these heavy joist items. 

Price lists as a rule show some rather stiff 
advances, but in the main the mills have been 
conservative during the last thirty days, and 
in most instances the June 1 lists are still 
too high for the average markets. Small mills 
have accumulated some stock within the last 
thirty days and this is coming on the market 
at fair prices. Rough dimension prices remain 
firm, but dressed stock is rather shaky. 
Badly mixed orders bring good prices, but 
straight cars of items, 2x8-inch and under, 
do not create much interest. Calls continue to 
increase for low grades and steadily decrease 
in the uppers. Rough No. 4 common 1x8 and 
wider and nothing shorter than 10-foot is in 
demand. No. 3 common in all sizes except 
1x3-inch flooring is in demand. fFour-inch 
No. 2 common strips advanced slowly during 
June, but took another tumble this week, 
with around $16 to $16.50 as top. One x 3-inch 
S4S strips in good crating stock brought $15, 
while 8-inch and wider in No. 3 common re- 
mained around $16 mill. Freely offered at 
$30 mill, No. 1 4-inch flooring did not bring 
buyers, but No. 2 common could be sold read- 


ily at $19, while No. 3 moved back to $13, 
One x6 casing is in demand at $35, and 1xg 
beveled or round edge base sold at $41, with 
$42 paid for 1x10 No. 1 common boards. There 
is no demand for 1x12-inch in any grade unless 
mixed with the 8- and 10-inch stock. Finish 
in the rough dropped to around $34. Twox 
4-inch and wider No. 3 common dimension in 
mixed cars backed down to $12. Twox 4s in 
short length are poor seller, while 10- to 
16-feet did not get over $20. Twox6 random 
lengths sold at $17.50 and 2x8, 16-foot and 
under at $18.50. Twox10- and 2x12-inch, 14 
feet, continue active at $22 and $23. Onexs§ 
No. 3 common S2S&CM in both #§ and %-inch 
sold at $15 and 1x8 No. 3 common S2S&Ship- 
lap is slow at $16, with $17 as high market, 

Some activity is shown this week in rail- 
road material. Demand for special cutting is 
not sufficient as yet to justify any advance, 

Hardwood men report no change in price 
but some activity in demand. Lower grades 
move freely at a price. Cypress demand lo- 
cally is better than for several months. Spe- 
cial cuttings for industrial use show increase. 
Calls for Tennessee aromatic cedar stocks 
have been good for the last three months at 
asking prices. 


Shreveport, La. 


July 9.—The general aspect of the southern 
pine market is that of briskness, due largely 
to the fact that up to the present the mills 
have had fairly full order files, and shipments 
are now beginning to move quite rapidly, bet- 
ter weather prevailing than for the last month 
or so. Volume of production at the smaller 
units has been rather low because of bad log- 
ging conditions; but if the good weather keeps 
on, loggers will be able to get in to the low- 
land timber before long. This has contributed 
a reluctance on the part of mills to take on 
heavy timber cutting, and such items as caps 
and stringers and other timber cutting has 
been hard to place. There has been little busi- 
ness from the oil fields. Some oil men believe 
it may be a couple of years before there will 
be much activity in drilling owing to the con- 
tinued surplus of crude. 

The best demand has been for common lum- 
ber, boards, dimension, shiplap and _ center- 
matched. Upper grades go slowly and there 
still seems to be a surplus of B&better, and 
prices on such items are dragging. In gen- 
eral, demand has been slower the past week, 
and some even admit a slight weakness being 
evident. However, this is about the time of 
year when fall demand usually opens up. 

Trade from Texas and Oklahoma is slow. 
Thé best demand comes from automobile and 
furniture manufacturing centers. Quite a 
little business drifts in from Detroit, Chicago 
and St. Louis. 

The hardwood market is still abnormally 
slow. Prices are at rock bottom, and dealers 
will make no further concessions, preferring 
to hold on to their stock. There are some in- 
dications of a little more buying in the fur- 
niture factory trade and also other sources 
of hardwood business. 


Jackson, Miss. 


July 9.—The lumber market for the last 
week enjoyed a good volume in a number of 
preferred items. Flooring in both 3- and 4- 
inch moved well. Especially has 3-inch in 
all classes of edge grain and Bé&better flat 
grain shown activity. Four-inch in Nos. 1 
and 2 has been most active, with a few sales 
reported for Bé&better. There are no great 
stocks of any one grade or size on hand with 
any of the plants, and the mills hold firm 
to current lists. 

Ceiling has moved in both %- and %-inch 
with the %-inch showing the most strength. 
Some mills report bookings far in excess of 
stocks covering Bé&better in %-inch and No. 1 
in the %-inch. No. 2 in %-inch has moved 
in good volume and the price is especially 
steady for this item for this time of year. 
Good progress has been made toward liquidat- 
ing the high grade drop siding. A number 
of sales were reported covering B&better, and 
the No. 1 has sold readily. Bookings were 
also slightly in excess covering the No. 2 
common. 

Boards, in both the Nos. 2 and 3 common, 
have been in good demand and have been 
selling with ease at current prices. There is 
no large surplus of any one width or grade 
at any of the mills, and this item should 
show strength for at least the next sixty 
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days, for it will take this long to manufac- 
ture and dry additional stock, Six-inch No. 2 
is a very strong item, with the market ab- 
sorbing all of this stock offered for immediate 
shipment. No. 2 sells readily at $22 mill. Six- 
inch No. 3 center match has been selling in 
nice volume. The mills report oversales on 
g-inch No. 3 S48. 

Dimension stocks at all the mills are still 
proken. Dealers complain of service and have 
difficulty in placing badly mixed orders. Di- 
mension prices rule firm and there is no in- 
dication that this item will recede in price 
during the next thirty or sixty days. 

The export timber market has been slow, 
but the interior timber business has been 
good and a number of schedules covering 
large sizes hav@ been booked during the last 
week. Some mills are looking for orders 
covering 8x8 inches and under, but there is 
no disposition on the part of the sales man- 
agers to shade the price of this class of 
sawing. 

The lath market has moved up on account 
of short stocks. Some sates of No. 1 kiln 
dried are reported at $3.25 mill basis. At 
this price, the lath machinery can be em- 
ployed profitably. 

Quite a number of mills shut down on the 
Fourth and remained down for the rest of 
the week. This will give the market additional 
strength and should be the means of further 
liquidation of stocks. The weather has been 
hot and dry and the small mills have again 
started operation, but it will be fully sixty 
days before any dimension will be available 
for the planing mill. 


Denver, Colo. 


July 9.—Demand for lumber. remains good 
here. While mixed car orders continue to lead, 
there has been an increase noted in demand 
for straight cars. Reports from country dis- 
tricts are to the effect that business is better 
now than at this time last year, with the out- 
look for the remainder of the summer and fall 
bright. Crops are good and farmers should 
be able to do needed new building and repairs 
this year. Building continues good in Denver, 
with a number of large building projects 
under way and others being planned. 


About forty Denver business men recently 
made a “good will’ tour of northwestern 
Colorado—that section of the State that prom- 
ises to boom due to the opening of the Moffat 
railroad tunnel. In the party was I. F. Downer, 
of the Hallack & Howard Lumber Co., and 
William P. McPhee, of the McPhee & McGin- 
nity Co. 


New York, N. Y. 


July 10—The first week in July, broken by 
the midsummer holiday, found the lumber 
market in New York City and its environs 
unusually dull, but with prices all unaltered. 
Here and there some items are short and 
dealers are having a little difficulty in filling 
their requirements, but these shortages are 
confined principally to Idaho pine and kiln 
dried southern items. 


The city has experienced an exceptional 
heat wave since last Thursday, but the 
weather has been clear and building activi- 
ties have been just as brisk as any other 
time since early spring. Lumbermen said 
the apparent lapse in business during the 
latter days of the last week were occasioned 
by the absence from the city of many dealers 
and wholesalers, who extended their celebra- 
tion of the Fourth over the week-end. 


Members of Nylta Club are preparing for 
their annual outing, to be held next Thurs- 
day week at Long Beach. The features will 
be ocean bathing, athletic events on the 
beach and in the swimming pool, a good 
dinner and a big show. The lumbermen will 
meet in the Castle Baths, beginning at 2 p. m. 


William S. Van Clief & Sons, of Staten 
Island, have placed contracts covering im- 
provements and additions to their West 
Brighton yard. The company expects rapid 
development of Staten Island, coincident with 
the opening of the new: bridges, and wants 
to be prepared for the rush. 

John Farrell, accountant of A. P. Bigelow 
& Co., will sail with Mrs. Farrell on Aug. 
4 for a visit to Ireland. 

James P. Paret, for many years connected 
with the retail trade in Brooklyn and Queens, 


has retired from business and his yard in 
Queens will be closed. 


Arthur H. Yearance, who recently dissolved 
his partnership with William R. Morris, has 
taken over the exclusive representation In 
New Jersey of the Wemple Lumber Corpora- 
tion. He also represents the Allen-Stoltze 
Lumber Co. (Ltd.), in handling its “Arrow 
Brand” shingles and siding. Mr. Morris con- 
tinues to represent the Puget Sound Lumber 
Co., Union Lumber Co., and Bloedel, Stewart 
& Welch (Ltd.). 


Joseph FP. Galloway has resigned as mana- 
ger of the West Englewood Lumber Co., 
West Englewood, N. J. 


Atlanta, Ga. 


July 9.—Though logging operations in Geor- 
gia are less active due to recent rains, and 
log prices are high, mills are maintaining 
production schedules on as near a normal 
basis as possible. The general condition of 
the southern pine market is reported to be 
the best it has been at any time this year, 
with orders and shipments running well above 
the present output, and the outlook for sum- 
mer unusually good. Prices have strength- 
ened all along the line, and as a whole are 
now on a higher basis than at any other 
time this season, with further increases in 
prospect for several items on which many of 
the mills are reported oversold. 


Business the first half of 1928 has been 
much better than for that period last year, 
especially building demand in the larger cities 
like Atlanta, Savannah, Macon, Augusta etc., 
where exceptionally large building records are 
being made. In Atlanta, for instance, permits 
were issued for $12,413,193 the first six months 
of this year, compared with $12,081,122 for 
the whole twelve months of 1927, almost as- 
suring that 1928 will be a record year. This 
has resulted in a heavy volume of business 
for Atlanta retail yards and millwork manu- 
facturers, and they have all been active buyers 
in the southern pine market ever since the 
early part of the year. It might be added 
that retail prices for several items in the 
building list have been marked up the last 
week or two from $2 to $3 ner 1,000 feet, due 
to the higher prices now asked by the mills. 


In the flooring market a much better de- 
mand is reported for 3- and 4-inch B&better 
flooring than in some time, though No. 2 com- 
mon continues very active, with Nos. 1 and 3 
common reported only fair. Many mills are 
reported heavily oversold on rift flooring of 
all grades, and there is not much surplus of 
any flooring in mill yards. Ceiling lumber 
has not been as active recently as had been 
expected, though a fair demand is reported 
for B&better and No. 1 common, while sales 
of partition lumber are reported rather quiet. 

The lath market continues active with kiln 
dried stock reported oversold. Most sizes of 
dimension are also good, with 2x4’s best, call 
running largely to No. 2 common, though 
B&better is fair. Demand for structural tim- 
bers and various items in the building list 
shows improvement in the industrial field, de- 
mand running largely to No. 2 grades. Tex- 
tile mills and railroads are the best buyers. 
Car material and ties are reported to be sell- 
ing well to railroads. 


Mill sales of drop siding were active again 
last week, the preference running to No. 2 
common, though No. 1 and B&better was fair. 
Other siding is less active than it has been. 

Fencing demand from dealers in rural com- 
munities continues brisk, while No. 2 com- 
mon grades in the building list are also re- 
ported selling on a heavier basis to smaller 
yards. Fencing demand is reported mainly 
for 6- and 8-inch No. 2 common shortleaf, 
8- to 12-inch No. 2 shortleaf fencing fair. 


Roofer sales showed further improvement 
last week and inquiries are the heaviest at 
any time this year. The best demand is for 
No. 2 common and better air dried stock in 
all widths, average prices for 4- and 6-inch 
widths reported at $18.50 to $20, and for 8- 
to 12-inch about $21. 


The Atlanta offices of the Pine Plume Lum- 
ber Co., of Montgomery, Ala., and the Gulf 
Red Cypress Co. ,of Savannah, Ga. have 
been moved to 1708 Citizens & Southern Na- 
tional Bank Building, it is announced by W. F. 
Methvin, vice president of the former com- 
pany and manager of the Atlanta branch for 
the cypress company. 


(Concluded on page 78) 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Old 
Growth 


Mills: AYMOND, WASH. 
General Sales Ome PORTLAND, ORE, 
Chicago Representative 


Western Wood Products Co., 2251 S. Loomis St. 











SULLIVAN 


LUMBER CoO. 
‘Portland, Oregon 


Soft Yellow Fir 





Flooring Finish 
Siding Moulding 
Ceiling Thick Clears 
Factory and Industrial Stock 
Fir Plywood 


SPRUCE, CEDAR, 
WESTERN PINE 
AND HEMLOCK 


























CALIFORNIA 


— Redwood pone 


Finish—Siding 


Here’s the lumber dealers are 
selling because it’s the kind 
builders want. 











Write for list and prices today. 
Albion Lumber Co., Gene t.fresS. 
Mills: Shoasteem, Cal. meets Hobart Psat ha Francisco. 

San Diego Office, 
Les Angeles Office, "397 Pee eae Electric Bldg. 












Additional Capital for 
lumber operators 


It takes money to operate a lumber 
business today. You should have 
enough working capital to allow 
you to carry ample stocks with 
which to cater to the ever-increas- 
ing demand for quick shipment and 
discount your bills. Get long term 
money from us and pay as you cut. 
We will buy your entire issue, be it 
small or large. 


FREEMAN, SMITH & Camp Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRSTNAT.BK.BDG. SARTLETT BLOG. 
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CHICAGO 








SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
oints that are stronger than the wood itself. 
haped or square edges. Also furnish cutstock 
for legs and frames. Kiln dried, dressed and 
sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram- Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephone: Franklin 3485-6 








Collections 


If you can’t collect it let the 


people handle it for you. They are the peo- 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department 3 to send Pamphlet No. 49-C 
giving rates. 


Use Clancy's Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 
ASSOCIATION 
608 So. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. Wiliam ‘St., NEW YORK CITY 








Builders’ Commercial Agency | 
1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 




















Telephone Randolph 4893 Collection and Mechanics Liens 
xe Pere 
Put 
“Come on Home” 


in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 

Can you think of as fine a thing 
to do, at so little expense ?—anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


Armericanfiunberman 


431 South Dearborn Street, 
icago, 


SPISHISHISHIS HIG HIS HIG HIG PIGCHWIGWIGWIGWIG WS) 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you.) 























Fred H. Cline, lumber buyer for the Illinois 
Lumber Yards, left July 10 to visit the pro- 
ducing territory in the South. 


William E, Rutledge, assistant sales manager 
of the Hammond Lumber Co., left July 7 for 
a three weeks’ trip to the company’s mills 
on the Pacific coast. 


William E. Krueger, of the Vanlandingham 
Lumber Co., left last Saturday with his wife 
to spend two weeks at The Dells, Wis., making 
the trip by automobile. 


W. P. Shook, of Shook Bros., has been 
visiting in Jefferson City, Mo., with his 
mother and brother, an attorney for the State 
highway commission of Missouri. 


Charles W. Jacob, head of the John Bader 
Lumber Co. and president of the Lumbermen’s 
Club of Chicago, left last week with his wife 
for a two months’ vacation in Alaska. 


H. W. Krueger, of the Shawano Lumber 
Co., Shawano, Wis., when in Chicago on 
Wedrfesday of this week stated that there was 
a fair volume of northern hardwood business. 


M. H. Bissell, sales manager of the Mara- 
thon Lumber Co., Laurel, Miss., passed through 
Chicago the latter part of the week en route 
to the company’s headquarters at Wausau, Wis. 


A. E. McLean, of the McLean Hardwood 
Lumber Co., Little Rock, Ark., passed through 
Chicago last week with his wife en route to 
the Buffalo (N. Y.) headquarters of the com- 
pany. 


Nils Gregertsen, president of the Gregert- 
sen Bros. Co., cypress specialist, is confined 
to his home with an attack of the flu, but late 
reports indicate that he is getting along as 
well as could be expected. 


J. O. Elmer, formerly an executive of the 
Strable Hardwood Co., of Oakland, Calif., 
recently opened an office in Suite 601, 360 
North Michigan Avenue, Chicago, and will 
specialize in Philippine and southern hard- 
woods. 


W. E. Volgelsang, vice president of the 
Weidman-Volgelsang Lumber Co., returned 
Monday from a week’s visit to the mills at 
Trout Creek and Bergland, Mich. Shipments 
are moving out in good volume from both 
mills, according to Mr. Vogelsang. 


W. A. Kelley, of the American Forest Prod- 
ucts Exchange, announces that his company 
has been appointed sales agent for the Jeffer- 
son Lumber Co., Birmingham, Ala., for the 
distribution of its production of railroad and 
car material in the Chicago territory. 


E. B. Simonson recently purchased the re- 
tail yard of the Mont Clare Lumber & Sup- 
ply Co. at 2335 North Neva Avenue, Chicago, 
which is now being operated under the name 
of the Simonson Lumber Co., handling a gen- 
eral line of lumber and building material. 


Robert Lockhart, of the Crawford-Lockhart 
Lumber Co., Winnipeg, Man., spent several 
days in Chicago this week sizing up the local 
lumber situation and visiting with old friends. 
He reported that prospects are very bright 
around Winnipeg and in the Prairie Provinces. 


Tom A. Moore, of the Pacific Lumber 
Agency, and A. J. Barker, of the Barker-Fall 
Lumber Co., were among the local lumber- 
men who participated in the July tournament 
of the Milwaukee Hoo-Hoo Golf Association, 
held at Westmoor, Wis., on Wednesday of this 
week, 


Nat F. Wolfe, of the Nat F. Wolfe Lumber 
Co., plans to leave on July 16 with his wife 
on an automobile trip through northern Wis- 
consin and eastern Canada, and hopes to enjoy 


a little fishing and golfing while away. Mr. 
Wolfe expects to be absent from his office 
about two weeks. 


Edward Hines, of Chicago, head of the 
extensive lumber interests bearing his name, 
has been in Mercy Hospital for the last few 
days under observation. Mr. Hines’ illness js 
not serious, but his physicians advised that he 
be taken to the hospital for tests from which 
the best course of treatment might be deter- 
mined. 


J. C. Morris, who was formerly located at 
Aberdeen, Wash., as manager of the railroad 
and car material department of the Twin 
Harbors Lumber Co., recently opened an office 
at 549 McCormick Building, Chicago, where 
he will handle the sales east of the Rocky 
Mountains of the railroad and car material 
of a group of Pacific Northwest sawmills. 


J. H. Curtin, of Madison, Wis., sales man- 
ager of the Foster Creek Lumber & Manufac- 
turing Co., was in Chicago this week and 
reported a satisfactory volume of orders on 
file for southern pine. He stated that the 
company’s plant at Stephenson, Miss., had ex- 
perienced considerable trouble in the logging 
end of the operation, owing to wet weather. 


H. P. Plummer, vice president of the Union 
Lumber Co., and manager of the Chicago 
sales office, left early this week for an ex- 
tended visit to the company’s redwood opera- 
tions at Ft. Bragg, Calif., and the San Fran- 
tisco headquarters. En route Mr. Plummer 
expects to spend a few days in New Orleans 
and Los Angeles, and then go to Santa Bar- 
ara, Calif., where his family is vacationing on 
a nearby ranch. 


James Allee, of the Vanlandingham Lumber 
Co., returned July 9 from Creal Springs, IIL. 
where he visited his father who was recently 
operated on in Chicago, and is now on the 
road to recovery. Mr. Allee reported that it 
had rained in Williamson County eighteen 
out of twenty-three days, and that while the 
crops in that section are backward, with favor- 
able weather from now on the corn and other 
cereals should make a good showing. 


The names of two outstanding retail lumber 
dealers of Illinois will appear on the ballot 
next fall for presidential electors. John Alex- 
ander, president of the Alexander Lumber Co., 
Aurora, is a candidate for presidential elector 
on the Republican. ticket, and Charles L. 
Schwartz, of the C. L. Schwartz Lumber Co., 
Naperville, is a candidate for presidential 
elector on the Democratic ticket. Thus it ap- 
pears that no matter which ticket wins in the 
National campaign, an Illinois retail lumber 
dealer will have the privilege of casting a vote 
in the electoral college for the next President 
of the United States. 


Franklin H. Smith, of Washington, D. C., 
who is well known to the lumber industry 
through his work with the Department of 
Commerce and other governmental depart- 
ments, was in Chicago this week enroute to 
points in Wisconsin and Michigan. Mr. Smith 
is now connected with the tariff commission 
and is engaged in making a preliminary study 
of conditions in the veneer and plywood in- 
dustry. Whether or not the commission will 
order a thorough investigation of the imports 
of foreign plywood and their effect upon the 
domestic manufactures, will depend upon the 
report that is made by Mr. Smith after his 
preliminary survey. 


Installed in New Quarters 


After rushing the preparation of its new 
offices with all possible speed, the Sisalkraft 
Co, is now installed in its enlarged head- 
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quarters in the recently completed 23-story Street, and must be deposited in a box? for 
Engineering Building, 205 West Wacker Drive, that purpose. Pe ‘ ; 
Chicago. Expansion of this company has been Several hundred citizens of Marion, Ind., < : | | { A G O 
so rapid that even in these new and much recently attended a dinner given by J. W. 
larger offices, provision has been made for Stephenson, chairman of the board of directors 
additional space as it is needed. Officials of of the Indiana Truck Corporation, in honor 
Ir, the company report an amazing number of of George A. Brockway, of Cortland, me Ex INLAND EMPIRE LUMBER Co. 
1 uses already found for its product, Sisalkraft, founder of the Brockway Motor Co., recently 
which is described as “More than a building merged with the Indiana Truck corporation, WE SPECIALIZE! 
he paper.” Florists, terra cotta manufacturers, and Martin O’Mara, president of the merged INLAND EMPIRE PRODUCTS 
e, and outdoor sign users are utilizing the water- companies. It was announced that large addi- 
W proof, sisal-reinforced heavy kraft in rapidly tions to the plant are contemplated within the Idaho White Pine Englemann Spruce 
is increasing volume, while great quantities are next few years and that within the next several Pondosa Pine White Fir 
he being used by road builders, building con- months the number of employees would be in- Fir & Larch Cedar 
*h tractors and allied industries. Requests for creased to 1,600. Telephone Central 5691 
r- samples and information are taken by com- ricoueneniieaunird 111 W. Washington St., CHICAGO 
pany officials as an indication that many in- To Sell Inland Empire Products 
dustries are experimenting with this new ma- : é 
. terial in their constant search for something et — — ~*~ week by — e 
ic X thi i . Leidinger, of the inland Empire Lumber 
. with which to do it better at lower cost. In -. ger, I P W g -G 
in its larger offices, the Sisalkraft Co. will be in Co., that R. W. Buddington has been added ine ar orman 
ce position to properly handle its new business to the sales force. Mr. Buddington was con- Lumber Co 
re as it develops. nected with the Lumber Mills Co. for nearly * 
cy i id five years, and is well and favorably known in . 
al Association Statistician Resigns the Chicago territory where he will handle Birch, Maple, Ash, Basswood, 
’ sales of Inland Empire products, such as Idaho Elm, White Pine, Hemlock, Lath 
. PoRTLAND, OrE., July 7—S. J. Sharp, for white pine, Pondosa pine, fir and larch, Engel- 
6 seven years statistician for the Western Pine mann spruce, white fir, cedar etc. for the In- Mills:— Winegar, Wisconsin and Bonifas, Michigan 
dl ce oan Wik ae ae ie ee ee Sales Office:— 
- Ana, Calif. where they will spend a few —— a Lif 39 So. LaSalle St., CHICAGO, ILL- 
- weeks visiting with Mr. Sharp’s mother, whose a as & S New Le 
i husband died three weeks ago. In the mean- The boat and part of a boat house shown in 
is time Mr. Sharp expects to become connected. the picture were built this spring. The landing WHITE STAR LUMBER COMPANY 
with some lumber organization in California. hardby is on the Des Plaines River at Oakton 811 Roanoke Bldg., CHICAGO 
Mr. SI re sSacsaini . ails : , ES ‘s Randolph 1069 Mills at Mattoon, Wis. 
n Mr. Sharp’s resignation followed the advice Road near Des Plaines, Ill. Here there is a 
- . : A Rs Jobbers of Yellow Pine, Fir and Red Cedar 
0 of the family doctor to seek a warmer climate fleet of upward of a score of wood-made craft Manufacturers of HEMLOCK and CEDAR 
Y : all for use of folks on Sales Agents for Redwood Manufacturers’ Co., and 
- outings. The reason “Soo Brand” Maple, Beech and Birch Flooring. 
. that lumber yards are 
c supplying more lumber Kiln Dried 
s for this purpose is that and Air Dried ENGLEMANN SPRUCE 
e the river js at a higher We own and represent exceptional quality stocks in 
. stage than in former bee Spruce, Sitka Spruce and Western Pine. 
years. Dams built by e represent Nicola Pine Mills,Ltd., Merritt, B. C. 
the forest preserve ofh- PAUL MILLER CO. 
r cials have made the LUMBER 
" water deeper and at General Offices: 308 W. Washington St., CHICAGO 
y these dams are ground 
e spaces affording easy 
it portages. Many lumber PIKE - DIAL LUMBER co. 
n dealers, especially in 
e the resort sections, are | WESTERN WOOD PRODUCTS CO. 
a finding profitable busi- High Grade Western Yard and Factory Stocks 
r ness in supplying plans DOUGLAS FIR — SITKA SPRUCE 
and materials to people From Our Chicago Yard or Direct From Mill. 
: : who are building their Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 
r on account of the children’s health. Mr. and own boats. Many of these boats are being 
t Mrs. Sharp came here from California and built of redwood lumber as a result of an 
- during their seven years here have won a _ active campaign promoted by the Pacific Lum- 
- large — = friends. During aw — ber Co. of Illinois, in codperation with the 
r incumbency the association’s statistical depart- retail lumber dealers. 9 
ment has developed to the highest point of effi- coessercasesaaeenes Baughman Ss Buyer 
9 ciency and accuracy. Temporarily the position 
i will be filled by Miss Marion Wall. Hymeneal and Seller 
i lala id SKILES-CRAWFORD. The marriage of ‘ Awol known calculator for standard lumber sises 
" Mise Laeins Creates i Peat. Miles. ‘o which is appended a con . 
. Truck Firm Opens Factory Branch =‘ Miss _Louise Crawford, of Hickory Flat, Miss., ful miscellaneous tables All editions have full cut- 
to Fern O. Skiles, of Memphis, Tenn., was in index. Desk size, 300 pages. 5x7 inches, red water- 
5 _INDIANAPOLIS, Inp., July 9.—Perhaps the recently solemnized in Memphis. The bride ained flexible leather, $4.00; black seal grain, $5.00; 
t biggest event of interest in the machinery trade is the daughter of Mr. and Mrs. J. Walter lue morocco leather, gilt edges, $6.00; brown imita- 
here during the last week or so was the open- Crawford, of Hickory Flat. She completed eo Pocket edition, 3x6 inches, 
ing today of the new factory branch here of her studies in Blue Mountain College and 7 ; 
the Indiana Track Corporation, of Marion a talented musician, Mr. Skiles is a graduate in Silk Cloth, $1.50; Red Leather, $2.00 
- 2 Ps 4 of Union University, of Jackson, Tenn., and : . 
Ind. The official opening lasts this entire week vanish” apiece? eae ay ote Blue Morocco with Gilt Edge, $3.00 
nd, € omcial op g : rc : for several years has taught in the Hickory 
ig 3 new branch is ea the cg tesa of Flat High School, holding the chair of FOR SALE BY 
x. R. Brockway, branch manager, with a large science and history. After a brief tour the 
, modern showroom, parts room and shop facili- young couple will make their home in American Lumberman 
ties which will insure a large increase in busi- Hickory Flat. The bride’s father, J. W. 431 So. Dearborn St., Chicago, Ill. 
1 ness deme t of the local territory A con- Crawford, is a prominent lumberman of the 
y a % mae out o le toc e y- he northern Mississippi section, having been in 
d tinuous “demonstration of Tors-Elim, the the industry there almost all of his life. He 
| patented three-point mounting of cab, motor has many friends in the lumber world. 
; and radiator units, will be given. ae 5 ; ; 
: In connection with the opening week, officials, BRY ee — ee sane Resawed Fables 
. f tk ot Mari have an need a Dee Louise reger, daug ter of Mr. and Mrs. ‘ ‘ . é 
> of the company at Marion have announce Fred W. Dreger, of Kitchiner, Ont., to Paul is a collection of the funniest 
; slogan contest. One hundred dollars in cash WN. Bryan, of Grand Rapids, Mich., took place prosewritingsof “the lumber- 
prizes will be given to the four persons sub- at South Bend, Ind., on July 3. Mr. Bryan, ap pee. 


mitting the best slogan on Indiana trucks to 
be used by the local branch in its advertising, 
on stationery and the like. The contest is open 


familiarly known as “Bill Bryan” among his 
many friends in the trade, has been in the 
hardwood business for a number ‘of years, 


It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


. rorki vith the Penrod-Jurden : ; 
to everyone. All slogans must be submitted Se. thats cee Tae Grane Rapids scopeeiine Wi fiero 
in person during the opening week of the tive for Shannon Bros., of Memphis. The AMERICAN LUMBERMAN, Publisher 
branch. Blanks for submitting slogans can young couple will make their home in Grand 431 So. Dearborn St., CHICAGO 


be secured at the showroom at 129 West North 


Rapids. 

















78 


<<. ae 


AMERICAN 


LUMBERMAN 





JuLY 14, 1998 








~ 








SALES REPRESENTATIVES: 


G. S. Patterson, P. O. Box 96, Oconomowoc, Wis. 
W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 


Alex W. Stewart, 931 


Lumber Exch. Bldg., Minneapolis, Minn. 


D. Clinton Van Ostrand, P. O. Box 99, Omaha, Neb. 
W. H. Lewis. 406 Chamber of Commerce Bldg., Denver, Colo. 





Good Selling Lumber 
From Good Logs 


The lumber we are producing from our 
high altitude grown timber is light in weight, 
soft, even textured and white in color. It’s 
the kind of stock carpenters like to use. 
It’s the kind of lumber that delivers 100 
percent satisfaction. 


Let us quote on a mixed car. 


Craig Mountain Lumber Co. 


Winchester, Idaho 


3 H. VAN OSTRAND, President. 
C. GEDDES, Vice-Pres. @ Gen’! Manager. 


Craig 
Mountain 
Quality 
Pondosa 


PINE 








Order ““KILMOTH’ 
Closet Lining in L.C.L. 
or carlots mixed with 
our 


“QUALITY” 
Oak Flooring 





Make Homes Vermingreef 


Every clothes closet, o. old and new homes, should be made 


vermin-proof by the use o 


“KILMOTH” Rat Cedar Closet Lining 
Here is a profitable side-line for your business. Go after the 


orders today and we wi 
famous Tenn. Aromatic Red Cedar. 


“Kilmoth” ‘Mning is made in %x2, 2% and 


will keep you supplied with stock made from 


8% inch widths. 


De Soto Hardwood Flooring Company 


Sledge Ave. and 


MANUFACTURERS AND WHOLESALERS 
Southern Ry. 


MEMPHIS, TENN. 








— 


News Letters 


(Continued from page 75) 
Vancouver, B. C. 


July 7.—The present outlook from a mill] 
standpoint is very good. New business is be. 
ing placed at increased prices put in effect 
early in June. The Japanese market shows 
considerable activity and has placed all the 
business the mills can handle for July. The 
continental inquiry for clears is good and the 
mills are fully booked up with all of this 
class of business they can supply for July 
and early August. South Africa shows a 
little more activity and business has been 
placed for August-September shipment. Or. 
ders for the St. Lawrence River are coming 
in freely and mills have booked a considerable 
amount of cutting for this market until late 
September. This market takes principally 
timbers with a small amount of rush green 
clear common plank. There have also been 
several shipments of fir piling for St, 
Lawrence construction work. West Indian 
markets, including the Barbadoes, are showing 
increased demand for Douglas fir, which seems 
to be now firmly established in those markets, 

The United States Atlantic Coast market is 
in good condition. Volume keeps up and 
prices are better than they have been for some 
time. Mill stocks are low and producers are 
getting orders for everything they can sell, 
The outlook in this market for the next 
few months is very promising. 

The shingle business is in a very bright 
condition. There were a larger number of 
excess orders last week than ever before 
this year. Many -mills are forced to refuse 
to take on any more business except for ship- 
ment August-September. It is very probable 
that there will be another raise in price. 


Albuquerque, N. M. 


July 7.—S. A. Blakley and H. A. Miller, of 
the Brooks-Scanlon Lumber Co., Bend, Ore., 
left Saturday evening for Kansas City, Mo., 
enroute for a conference at the head office of 
the company before returning to Bend. J. §S. 
Foley, manager of the southern interests, 
and Walter Adams, New York City repre- 
sentative, left Friday for Pacific coast and 
Northwest points; and M. J. Scanlon was 
called to_his home in Minneapolis, Minn., on 
Friday by ‘the illness of Mrs. Scanlon, other 
members of the party having returned earlier. 

A representative of the party stated that 
the Pondosa pine of the Southwest compares 
favorably with the best timber of that kind 
in Oregon. Although in the region about 
Bend the country is more level for logging, 
New Mexico’s rugged mountains resemble 
more nearly the Harney Lake country, 140 
miles east of Bend. Horses, with big wheels, 
have been used mainly in the logging at Bend, 
but tractors are now being introduced. The 
Brooks-Scanlon company in its twelve years’ 
operations at Bend has cut some 1,200,000,000 
feet, but with its two mills is now sawing 
at a faster rate. One hundred million feet 
have already been logged this year, with lit- 
tle logging in January. Starting from Flag- 
staff, Ariz., the party crossed the Coconino 
plateau and skirted the Moggollon Rim to 
the vicinity of McNary, viewing from this 
sightly road the largest unbroken Pondosa 
pine area in the world, while maps were con- 
sulted for the stands, drainage and commercial 
geography. J. G. McNary, A. J. McQuatters, 
Assistant District Forester Quincy Randles, 
Paul H. Roberts, forest supervisor at Holbrook, 
and others who accompanied the visiting lum- 
bermen, found the contact most informing, 
and it is believed that such interchange of 
views on the ground could be made profitable 
at more frequent intervals. Having just com- 
pleted a four-days’ trip over the Jemez Moun- 
tains holdings and operations of the White 
Pine Lumber Co., they complimented the selec- 
tion and layout of the comparatively new 
manufacturing equipment at ‘Bernalillo, and 
the easy grades of well constructed and main- 
tained logging road, being impressed with 
both the attractions and the engineering diffi- 
culties of the part through Box Canyon. 
They were shown not only the timber but the 
sulphur, coal, and copper deposits tributary 


to this railroad, with water power sufficient 
to develop 500 horse power for a plant cap- 
able of producing 100 tons of refined sulphur 
a day. 

George T. York, vice president of the George 
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zt ece Lumber Co., who has been asso- 
oe with and heavily interested in Colonel | RANSON TIN VIII VIN NN I 
Breece’s enterprises for twenty years, is mov- ds ‘“ 
ing about July 15 with Mrs, York and their | a 
daughter from Cleveland, Ohio, to make his < > 
home in Albuquerque. Mr. York will become 4 @ 
actively interested in the management of the Ps) A 
mill mills with which he has been identified so |k@ = 
ie long, and will be a valuable addition to the > a 
fect lumber industry of the Southwest. The West | = 
ows and New Mexico are not new to him, since e. \ @ 
the he is a pioneer of the Pecos valley, and was = S a ‘ 
The engaged in irrigation and other projects of the |; * = | 
the early days at Roswell. = AS a 
this George Dickson, former lumberman and |&& NY 0 ue O = 
July present representative of the Yates-American |} < } 
8a Machinery Co., has returned, with Mrs. Dick- > a 
been son, from a trip to Arizona. He reports the — a 
Or. box factories of Phoenix very busy in filling es @ 
ning the orders incident to the heaviest cantaloupe = em 
able shipping season they have known. He states [bg @ 
late that the Tucson Planing Mill lost about $1,- | > 
ally 000 worth of material in the fire, originating |k& >= 
reen in the Duco plant next door, that burned the |[% a 
een roof of the building it occupies. The South- | >= 
St. western Sash & Door Co, now has a well |g @ 
Jian equipped plant at Tucson, opened about three > a 
ring months ago. The opening of the new and = = 
ems very modern yard of the J. D. Halstead Lum- = a 
ets, ber Co. at Flagstaff on July 2 was an impor- — S 
t is \ tant affair. The plant includes two brick |Z @ 
and warehouses besides the brick office building. | a 
ome Joe Halstead, vice president, is spending the | Ss 
are summer in Flagstaff, but C. A. Christy, the e. KS 
sell, manager, was unable to be present at the a > 
ext formal opening on account of the death of | na 
a child in South Dakota, where Mrs. Christy eS A 
ight was visiting. = S 
of 4 e 
ore ~\ 2 
ip FOREIGN = a 
nip- ‘ a 
ible 4 z 
> KS 
Lumber Consumption in Europe SS @ 
Wa8HINGTON, D. C., July 9.—Lumber con- | on 
- een comrere spotted in the United [kg $ 
| ngdom, although prospects are more en- | i j Se 
re. cousneing them @ yebr aan, nanerdiae oe kam We have a very remarkable example right at home of just : 
~ ber’ Trade Commissioner E. A. Selfridge, {kg how hard it is to wear out edge grain long leaf pine flooring. < 
3 —— ee —— -_ a con- > @ 
. sumption and trend in the Unite ingdom =: : } . eart 3 | 
ms and Continental Europe has just been made 5 Quite a num of years ago we sold a bill of 1x3 A H @ 
an public by the United States Department of [my Rift Flooring for a roller skating rink at Norfield, Miss. While @ | 
oe Commerce. Improvement must be looked for, = - a " = | 
pe he believes, in the heavier types of construc- > the roller skating habit lasted the floor was in constant use. em 
on an e better types o wellings not = ° ° = i 
= dependent upon the Government subsidy 5 After about six years the owner took the flooring up, had us a | 
which was reduced last October. < 4 4 M4 H 4 oa 
hat The United States ts vespenctahe Yor 1,400,~ [al redress it on the face side, and shipped it to Bogue Chitto, $ | 
ind 000 cubic feet of the increased import of | Miss., where it is in use today as a storehouse floor. @ | 
but » ing A —— a of sawn hardwoods - = « 
e Unite ngdom during the year ende 7 . ° ’ S : 
ns, | April 30, 1928, over the previous year, al- | Long leaf, as we have told you right along, is hard. It doesn’t @ 
40 ——— ie eunest Based agg Poy BB ger ee = easily dent or mar or splinter. It is less affected by moisture 2 
J 8, ’ A 7 . D | 
nd, feet short of previous year figures in spite of |K and climate than any other wood flooring. = | 
‘he a import increase in this field, including LZ — 
rs’ mahogany, of 600,000 cubic feet. =~ @ 
7 Imports of softwoods to the United King- [im Do your customers a favor—tell them about NATALBANY $ | 
ng dom during the 12-month period were, from {9 flooring. It’s safe as buying sterling. @ 
et all countries, 3,000 loads (a load is 50 cubic = a 
it- feet) less, but from the United States were | = 
Z- increased by approximately 22,000 loads each | ; @ 
no = bem hewn and sawn. s Shipped with speed from Mills Nos. 71-72-73 over the Zz 
to taves show a reduction of over 2,000 loads |[Q SOFe, aie NS 
iis and sleepers of 18,000 loads, while veneers = . [inois Central Mainline a 
sa and plywood show an increase of over 200 |b > 
n- loads. aS @ 
ial Stocks in Douglas fir have increased; pitch = = 
rs, pine stocks are in excess of those for the ||4 ss 
2S, Same period last year and American hard- = a 
»k, woods are heavy and not helped by continual y. > 
m- arrival of consignments. California redwood > = 
ig, stocks are very much lower than a year ago. = am 
of The trade states it is difficult to arrange for > , S 
le future business at satisfactory prices. Kiln- |Rx M ¥. LT ‘a 
n- dried American oak flooring is rapidly win- . U > 
“a ning preference over Austrian oak, and SS ET TET \ a pana LS EN @ : 
te American oak, Douglas fir and pitch pine = A > | iz } 
c- blocks for interior flooring are coming more > SALES bs] OF FICE > 
W in demand. Prices are low for American =~ , K) 
ad doors; good stocks are on hand and the a HAM MON D, LO U j Ss iA NA = ; 
n- trade does not expect as much volume as eS) Swe 
th shown in the last year. It is estimated the | a 
fi- American door is filling 75 percent of pres- |b4 A “Complete Supply” of Hardwoods from the > 
n. ent requirements. > : = 
ve In the railroad field it is noted the demand | Pearl River Valley Lumber Company, Canton, Miss. > 
ry for American wagon oak planks has been = = | 
nt poor, but a great deal of repair work should =" a | 
a be undertaken shortly. For sleepers and | 4 . > 
ir crossings Douglas fir has filled many require-  s — OWES — SA BS BNA ANG BXU/ AN NG7 BNI ANI ANZ BN} BX @ 
- (Continued on page 86) 5/ wy'/ A Wd Wd Wd WUd Wd Wud Wud \ud \We ld \Wa \WA \Wa Nw \we NWA NWA WA Wa Wa WEOWE Wa WEA WA WWE Ws 
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This Week’s 


Lumber Prices 








Following are f. o. b. mill sales prices as 





reported 








SOUTHERN PINE 


Kansas City, Mo., for 


from 











the week ended July 6: 





Flooring Finish, All 10-20’ Fencing, Sls, 10-20 Plaster Lath Shortleaf Dimension Shiplap 
1x3” E.G B&better Rough: No. 1— eS ee AS eee 2.91 S1S1E No. : (aul 10-20’): 
B&Btr, 10- 20°. . - $62.58 1x6” 41.00 Be” wedban ee Hy No. 2, %”, 4’... 1.74 | te +. 1X8” wwe eceee f 32.04 
Wo. 1, 6-80°..... 43.05 ES de of? ee 2 sccosuwe 7 niitelins No. 2 _(10- 20’ 
ix” FG ixter te: Go.00 | No. 2 Shortleaf Dimension, | 2x 4”, 10’ 20.93 eect >? 22.46 
gg nh to RRR 5/4x4, 6&8”".. 56.67 See 18.69 S151E spree 20,02 ixl0” “ss325:: 22.83 
No. 1, 10-20’. 30.00 6/4 & 8/4x4, a. wasnkwus 21.00 | No. 1— : fee 22.38 No. 4 (all 6-20’): 
xt? EG— GRE” cosccces 58.00 | No. 3— Short- Long- 18&20’ .. 25.24 TE” stceeeus 18.46 
BxBtr, 10-20’... 58.47 1 re 15.66 leaf leaf x 6”. 12° 19.72 
1x4” F.G.— B&better Surfaced: x6” sii phere: 5.83 | 2x 4”, 10’ 26.50 26.89 saiuall?  “Whaedety i Longleaf Timbers 
B&Btr, 10-20’... 39.02 R ES” tc ccccves 15. e 25.98 26.87 _ Meee 19.77 y y 780 GAC 
No. 1, '10-20’.... 33.82 1x4” ones 45.05 12)... my 3° 18&20’ .. 21.50 | NO. 1 Sa. E&S, S45, 
No 2’ 10.20’. 22°83 a nsvutens 44.40 | Boards. S1S or s2s 16’ .... 28.00 28.60 r 20’ and under: 
SvWe Sp «illic ladles RN Se 44.46 18x20 .. 30.00 31.82 AS 21.37 g” 26.69 
Ceiling 1x5 and 10” 50.42 | No. 1 (all 10-20’): 2x6”, 10’. 23.25 24.00 | ae 21.04 Oe tte 32.15 

5x4”, 10x20'— See axeuess ee 4 Ce «veareas 35.19 12’ .... 23.64 23.82 eer 21.72 aS” sscanvaee Oe 

B&Btr atk $2.35 5/4x4, 6&8”.. 60.84 | 1x10” ....... 38.70 16’... 25.40 26.96 18&20° 22°09 
"a slapd 39°87 8/4x8, 10&12" 71.37 | 1x12" 211212! 46.94 | | 18&20’. 27.07 29.10] , iow 44) popes Car Material 
UO’? 20.67 i: Sian | No. 2 (all 10 to 20’): an 2 10 25.00 96.19 eS no 21.75 (All 1x4 & 6”): 

Drop Siding es ; Ee. detevews 21.96 yoo? se on 18&20’ _. 256 B&Btr. 9 and 

1x6”, 10-20’— ERO”. aecceene 39.00 = eran: 22.71 16 FAX 27.00 28.30 ms - S082 kansas 9.92 

B&Btr ...... 37.86 eee 39.50 | axto" [2ii2* 26.57 | , 18&20°. 27.05 31.00 | 2x12”, 10’ ..... 21.57 10 and 20’... 38.00 
Se! Meee ees worn 34.50 | No. 3 (all 6-20’): 2x10”, 10 26.75 Pet aS exes 21.29 P wenn eeewase 26.00 
A Papper 4.96 Casing and Base Ser “2 angie 12’.... 27.05 30.00 OF csscs Me La 

eee ee 19.25 16’.. 28.52 30.00 8290 99 2c No. 1— 
Car Sills Bg&better: —. eee 18.55 18&20’. 29:86 .... 18&20° .. 22.39 sy See 37.00 

S48 sq. E&S— 4 and 6”..... 50.39 | 41x12” ....... 19.45 | 2x12”, 12’ 32.48 37.45 | No. 3— BP eee e eee eeee 23.00 
Up to 9”, 34-36’ ea EP se 53.50 | No. 4, all widths 16’. 35.00 43.43 Be feeceens 16.75 | 16’ ......50ee 37.00 

OS =F 42.48 5 and 10”.... 66.36 and lengths.. 9.25 18&20’. ... 43.49 lll a 12.75 No. 2 random.. 21.63 





ENGELMANN SPRUCE 


Prices f. o. b. Chicago on kiln dried Engel- 
mann white spruce boards, D&M, shiplap, 
drop siding and ceiling, 6- to 16- foot, contain- 
ing not more than 10 percent of shorts nor 
more than 50 percent of 16-foot. 


Inch— 4” 5” 6” 8” 10” 12” 
ee oe a 00 + $52.00 $52.00 $72.00 $87.00 
we 4 * 45.00 50.00 50.00 67.00 82.00 
No. 1.. 44.00 47.00 48.00 59.00 67.50 
No. 2.. 39.75 $39.25 37.75 38.75 38.75 47.00 
No. 3.. 33.25 33.75 33.75 34.75 34.75 36.50 
No, 4.. 31.00 .... 33.00 33.50 33.50 33.50 

5 /&6 /4— 4”"&wadr. 4,6&8” 10” 12” 
pA $67.00 69. 00 $72.00 $82.00 
no poete we ceeccecee 62.00 64.00 67.00 77.00 
coccrccececces 55.00 57.00 60.00 70.00 


Sror 5/&6/4 in No. 2, 4-, 
$6; 6-inch, $9; 

No. 4, $4. 
*Contains 40 to 50 percent D&better. 
Specified lengths—In Dé&better, No. 1 and 

better and No. 1, add for 16-foot, $5; for olher 

lengths, including 18- and 20- foot, $2. In No. 

2, add for 18- and 20-foot, $2; other lengths, $1. 

Bevel siding, %-inch, odd lengths, 3- to 20- 
Hw ae but not over 20 percent shorter than 
0-foot : 

D&bdtr., i- inch. .$28. 00 «6B, 4- anak ceemeae $13.00 

31.00 2 OS eee 


.6-inch 1 
No. 1, $7.75; No 2, $6.45. 


Lath, 4-foot: 
WEST COAST SPRUCE 


{Special telegram to Amertcan LumBermMaAn] 


Portland, Ore., July 10.—The following are 
prices for mixed carlots prevailing here today: 


8- or 12-inch, add 
in No. 3, ‘all widths, add $6; 





Finish— srt ve en ae - 
BE cawhign $65.00 4/4 wiseeeeee 27. 
1x4—10” 54.00 5/4 teen eeeee ape 

Bevel siding— BP voc tata 31.00 
or” § sssnees 25.00 OS eer 
re 27.00 Green box Imbr. 16. 00 





WEST COAST LOGS 


[Special telegram to Amertcan LumBeRMAN] 


Portland, Ore., July 10.—Log market quota- 
tions: 


Fir, yellow: No.. 1, $22; No. 2, $17; No. 
3, $12. 

Fir, red: Ungraded, $15@16. 

Cedar: $15@16. 

Hemlock: Ungraded, $9@11. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 

Everett, Wash., July 7—Market very firm 
and logs scarce. Quotations: 

Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Very strong. Rafts of shingle logs 
only $18; lumber logs, $32. 

Hemlock: ~~ 3, ous No. 3. $11@12. 

Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., July 7.—Latest log mar- 
ket quotations are as snows: 
Fir: me i. ag No. 2, $15; No. 3, $10 
Cedar: , 3 23; No. 2, 3i7; No. 3, $8.50. 
eases: sti 








WISCONSIN HEMLOCK 


_The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, 81S— 


8’ 
ST mercer r $28.00 
ae os eewess 30.50 
SE weccecwn 32.50 
le 34.00 
i ge 35.00 


12’ 14’ 16’ 
$29.00 $29.00 $30.00 
31.50 31.50 33.00 
33.50 33.50 35.00 
35.00 35.00 36.50 
36.00 36.00 37.50 


For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 


For 


shiplap or flooring, 
prices on No. 1 boards. 


add 50 cents to 


Crating stock, S1 or 2S, 6” and wider, 6’ and 


longer, No. 2, $28: No. 3, 
No. 1 Hemlock, 8$18S1E— : 

8’ 10’ 14’ 16’ 
gy: $32.00 $32.00 $31.00 $32.00 
Renae ane 29.00 30.00 30.00 32.00 
FS apeeteats 31.00 $2.00 31.00 32.00 
geet: 31.00 33.00 33.00 34.00 
I inca duces 31.00 34.00 34.00 35.00 


For No. 2 dimension, deduct $4 from price 


of No. 1. 





NORTHERN PINE 


Duluth, Minn., 


July 9% 


—~Following are 


prices on northern white pine f. o. b. Duluth: 


COMMON RovuGH 


BoaRDS AND FENCING— 


10&12ft. 14 ft. 16 ft 

No. 1, 1m 4” ..000002943.00 $42.00 $48.00 
OF mere 45.00 45.00 47.00 

2S vevstove 49.00 48.00 47.00 

1x10” ° 57.00 54.00 52.00 

SEEE coves ° 74.00 72.00 70.00 

No. 2, 1x 4” ......++ 34.00 34.00 40.00 
EE OT ncccvcce 36.00 36.00 39.00 

Ix BY ncccccce 40.00 39.00 38.00 

1x10” eee 42.00 40.00 38.00 

1x12” «+++ 48.00 46.00 45.00 

No. 3, 1x 4” oe 27.50 27.50 28.50 
Ts OP ncccccce 30.50 30.50 31.50 

1x 38” 32.00 32.00 32.00 

Tx10” ..ncccee 33.00 32.00 32.00 

1x12” «+-- 34.00 33.00 33.00 


For all white 


ine Nos. 1 and 2, add $1; 
for S1S or 82S add $1. 
S4S, D&M, drop siding etc., 


For resawing add $1. 
add $1.50. 


No. 4, 4-inch and wider, 6- to 20-foot, $26; 


No. 5, $19. ° 


No. 1 Piece Sturr, $1S1E— 


10’ 12’ 14’ 16’ 18&20’ 
2x 4” ...$33.50 $31.50 $30.50 $31.50 $33.50 
2x 6” ... 31.50 31.50 30.50 30.50 32.50 
ae «s+ Gee 33.50 $1.50 31.50 33.50 
2x10” ... 35.50 36.50 36.50 35.50 35.50 
2x12” ... 36.50 37.50 37.50 36.50 $7.50 

No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. ‘For D&M, add $1.50. 
SipIne 4- AND 6-INCH, 4- TO 20-FooT— 

Neswey 


wa 


41.00 


D EB 
Fat 50° $36 50 $27.00 $17.00 rt 06 
46.00 


81.00 20.00 34.00 





RED CEDAR SHINGLES 


Seattle, Wash., July 7.—Eastern prices per 
thousand, four or five bunches, f. o. b. mill 
are: 


Pirst Grades, Standard Stock 


Dee We, OE vc cavacveeuewenaas $2.35 @ $2.40 
Extra stars, 6/2, mixed with lum- YT; 

ee (0 «SOS id is dcctvecsceens 2.50 
Extra clears, straight cars ....... 2.75 2.90 
Extra clears, mixed with lumber : 

or shingles kde Oe ee Oh bi arnea 2.90 3.00 
EEE Wid & Wine ad wh wae a ewe e 3.50 3.60 
XXXXX, mixed with lumber or 

NR: one Caneb een eS E es a bias 3.55 3.65 
Ee ee ee a 3.50 
Perfections, straight cars ........ 4.50 
Perfections, mixed with lumber or 

PEE. hwo cen ceennedaawsanees 4.55 4.60 
PS Ohi arch gd AGE e MKk oe an ae 10.75 
o re BNNs ik 2 eh aw bab awd 3.25 3.35 


Pirst Grades, Rite-Grade Inspected Stock 


ee DE, GR Dass occ neces bee 2.35 2.40 
Extra clears Sa mtareea aie DiRnane eee 3.00 3.10 
XXXX ES eT eee eT ee eT 
Pane “ag iad bbe Oe kee eae keen ee Bal 3.70 
PerfectionS® .....ccccccscccesceces 4.55 4.60 
Second Grades, Standard Stock 
Common stars, 6/2, straight cars. 1.05 1.10 
Common stars, 6/2, mixed with 
Hamer OF SRIMBICS ..cccccccoce 15 
Common stars, 5/2, straight cars. 1.25 1.30 
Common stars, 5/2, mixed with 
lumber or shingles. ...... ccs. 1.40 
Common clears, straight cars .... 1.90 2.00 
Common clears, mixed with lum- 
SO SE ere te 2.00 2.10 
British Columbia Stock, Seattle Market 
, Pucinwaewek ise Re Weak eek ake eel 3.60 
nevis a Wee 6 ee 3.75 
NE ie Grud’ se oeeu Naitie eemaeelé 4.40 
Perfections 4.60 





Royals (No. 


s) 10.75 
Royals (10% No. 


$4.00 less). 10.45 


2s @ 





RED CEDAR SIDING 


Seattle, Wash., July 7.—Prices for red cedar 
siding in mixed cars, new bundling, 8- to 18 


foot, f. o. b. mill: 
Bevel Siding, 14-inch 
Clear sa = 
CEO. gowns wadneen $25.00 $22.00 $18.00 
SEs atau ash oleae 28.00 24.00 21.00 
OE FERS 32.00 27.00 22.00 
Clear Bungalow Siding 
%-inch %-inch 
NN Ee ee $45.00 $38.00 
I nic a 6 ih ote wali die ech enna 54.00 42.0 
SE. ac concn avasnaneensaee 65.00 ap 
Clear Finish, 8- to 16’ 
$2 or 4S ough 
DOO ccc ctdnet stad aseanss $ 75.00 $ 71.00 
SE ‘ister nenkeeeeee beeen ee 80.00 76.00 
Bee OO Be aciedevces ‘tence ae 86.0 
Bee GS OE cc cccccescese -.. 105.00 101.00 











1x4” 


5/4x 


B& 


ee ee ee ee Oe oe ee 








28 


46 
83 


59 
53 


2 
0 
0 


0) 
3 


a.) 


~ 


ll 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., July 10.—I*. o. b. mill prices 
on actual sales of fir, July 6, 7 and 9, direct 
and wholesale, reported by West Coast mills 
to the Davis Statistical Bureau, were as fol- 
lows: 
Vertical avs Flooring 


B&btr Cc D 
OS =p ee $35.50 gt wens 75 jag 
75 i 
5/4x4" ww eee ee ee ar fel 39. 75 
Plat Grain Flooring 
Mc anenamens a ae 
DT iccceuepeews .+-- 81.50 28.00 
Mixed Grain aides 
US anes rae cd vee 15.50 
‘Ceiling 
>< “a rrr 24.50 19.50 
OT Areca ey a 24.25 20.50 
Drop Siding, 1x6” 
ee ce seneeders Saeed 30.25 26.00 
Pe eis eeceee Oe chee 29.75 28.00 noe 
Se strisearetes aa 17.25 
Finish, Kiln ‘Driea par ‘Surfacea 
1x6” 1x8” 1x12” 
a eS $42.50 $40.00 $54.75 
Common Boards, and Shiplap 
1x6” ix8° 1238” ixt3” 
a ee eee $18.75 $17.50 $17.75 $20.75 
PE Scope eee 12.00 12.25 12.00 14.00 
i Oe sees ennees 8.75 8.75 8.75 ‘vue 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26&32’ 
4”.$16.75 $17.00 $18.50 $19.25 $19.50... 
6”. 16.00 16.25 17.50 17.75 18.00 $21. 00 $23.25 
8”. 16.50 16.50 17.75 18.25 18.25 20.75 24.25 
10”. 17.25 17.50 18.25 18.25 18.25 21.50 24.25 
12”. 17.75 17.75 18.75 19.25 19.00 22. 24.75 
No. 2 ...$12.75 $11.00 ssn 00 ater $16.25 
No. 3 . mae 5.25 oxen 
No. 1 Common Timbers 
Su3 toe’ 4n22° to 30, SUFTMCO...ccscces $19.7 
See. te 32ace CH OS, COU c cc oa vcccnse 16. bo 
5x5 to 12x12” to 40’, surfaced.......... 20.25 
Fir Lath 
a A A ae ee $3.00 
B&better, Flat Grain Car Siding, 9 or 18’ 
sm on sip team cncs he ae each ego ae ie eae $33.50 
I cick se ee oo ke Slag atte cea ten te paca 38.00 





INLAND EMPIRE vieteanl 


Portland, Ore., July 7. 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, July 4. 
Reports of prices shown as S28 include sales 
of stock worked other than S2S on which the 
prices have been reduced to an 82S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
Prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 





specified lengths are called for. Quotations 
follow: 
Pondosa Pine 
Feet Average 
Sold Price 
3,000 1x8” No. 1 common 82S AL... - 50 
494,500 1x8” No. 2 common 82S AL. 23.02 
378,500 1x8” No. 3 common 82S AL. 19.31 
224,500 4/4 No. 4 common S2S RW RL 14.97 
74,000 1x6 D select S2S RL.......... 41.13 
13,500 5&6/4x4”&wdr D sel S2S AL.. 53.27 
86,000 1x6” C select S2S RL.......... 55.07 
44,500 5&6/4x4"&wadr C sel S2S RL... 62.88 
SI.0G0 GC © BOUGe Cec deccccewess 31.05 
693,000 al No. 3&btr iw s2S— 
(tangent wnrawe wewiee wares 36.00 
No 2 a evan Sth aves Geant aie are aril 24.43 
Se ©  abedenss bah eessanwnence 18.43 


Idaho White Pine 


8,500 1x8” No. 1 common 82S RL... 41.00 
130,500 1x8” No.2 common 82S RL... 28.97 
152,000 1x8” No. 3 common S2S AL... 22.93 

42,000 4/4 No. 4 common 82S RW RL ae 


34,000 1x6 D select S2S RL.......... 6.54 
2,500 5&6/4x4"&wdr D sel S2S RL.. 65.20 
8,000 1x6 C select S2S RL........... 64.75 
6,500 5&6/4x4”"&wdr C sel S2S RL.. 79.00 
21,000 6” C bevel siding............. 40.33 
Larch and Pir 

15 eee 2x4” 16’ No. 1 dimension...... 18.37 

0 2x10” 16’ No. 1 dimension..... 20.00 
10° 000 1x8” No. 3 common 82S RL... 17.50 
10,000 4” C&btr vert ger fig RL....... 37.59 











CALIFORNIA PINES 


San Francisco, Calif., July 2.—The follow- 
ing average prices f. o. b. mills, those on 
commons covering 1-inch stock only, were 
reported by the California White & Sugar 
Pine Manufacturers’ Association for the pe- 
riod ended June 30: 

California White Pine 
All widths— 


No. 1&2 clr. C sel. D. sel. No.3 clr. 
$45.10 





1 ee $67.90 $63.45 $51.35 
| ae 69.50 63.45 56.10 53.65 
 BRSSES 69.00 57.50 44.45 59.50 
BPE sccisun 78.45 69.95 58.00 66.75 
Calif Sugar Pine 
ig, Oe eM $94.90 $90.75 $64.50 $53.45 
6 SRR 90.90 75.65 59.50 61.25 
Oe Err 92.05 71.95 53.75 61.55 
OPO béccdcse 98.15 83.00 67.55 85.00 
: Warne Pine Tite Mixed Pines 
Ea eaaue ba : 
No. 1, §/4xa.w.. 39.75 Common $42.10 
No. 2, 6/4xa.w.. 26.75 No. Piped 32.50 
Panel, %"xa.w. 86.45 = No. 3 1.1.1.1 19:20 
Sugar Pine Sho Ee iraseakes 21.45 
ED ise haw oe a $42.20 Timbers ...... 30.20 
No. 1, 5/4xa.w.. 42.35 Siding, B&btr 
No. 2, 6/4xa.w.. 32.40 % ” ° 1.15 
White Fir | 2X4" ceeeees ; 
No. 3&btr, com.$23.00 Lath— 
No. 4 com...... 16.25 No. 1 .....-+ 4.30 
No. 1 dimen, 14% No. BD ketones 3.90 
SOME. cecnins 19.35 we tettess 1.10 
Australian No. 1 dim, ly¥fe 
4/4XO.W. . 20.00. $51.50 KA.W. seseeee 8.45 
Sa 51.50 Douglas Fir 
C/GEB.W oiscoes 48.25 C&better ...«..» 48.60 
i.) sere 58.35 Common ..ccce 26.25 
10/4&thicker Ties and timbers 26.60 
Ce ee ae 63.60 Dimension . 18.60 
Following are average sales prices, these 


f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended June 30: 


Flooring 1x3” 1x4” 
Edge grain—Bé&better ....... $60.00 $60.75 
Flat grain—B&better ........ 40.00 39.75 
OS a ee cours $1.25 
, OS Se 24.75 

Partition and Siding 
Boston partition, B&better, 1x4”........ $36.75 
Drop siding, B&better 1x6”............. 59.50 

h and Moldings 
Minish, 1x5@10" TROStter ..ccccccesens $63.50 
5/4x5&10” B&better ..........-. 69.25 
eT eS eS EC —=E rrr re es ea 67.75 
Discount on moldings, 15.” and under.. 42% 
1%” and over... 31% 
Boards and Shiplap an 
Board and shiplap, 1x 8”, No. 1........ $35.75 
Se 2h Bes eatins 24.50 
Pte Se. Oe Bekanchctvee se need aewee 23.25 
a ee OR ae eee ree 18.00 

Dimension 
Wa. 2, 3 67, B6e BE Be ccs ewe ccc ewes $24.25 
se et Se 2 re a 
SEES Ce GRRE 6.666058 006 enaweune 30.75 
Ma: & Be .. 35 Oe vce Hh sees es 22.50 
Saee Se Oe Ge hee ae Pina sonee 22.75 
Lath 

a 2 Rees usesaneee treks these ees $3.30 
Me. 3, Tr BO, BO GRIM cess cc ceveion< 3.50 





NORTH CAROLINA PINE 


Norfolk, Va., July 9.—Following are typical 
average f. o. b. Norfolk prices, made during 
the week ended July 6, as reported by the 
North Carolina Pine Association. 


Rough: 
Edge, 4/4— 
ne ne MET EE TE $42.73 
ee a I a 8 os Ra wie we alow = coor aes 31.25 
No. ER ee eer ee 19.50 
B&better No. 1 Box No. 2 box 
ix 4” ete pes ioe Pyaths 
te a CS — ayer" 
2 oss Oe $32.58 $22.92 
ere cr akeari nae thar 
TS? ee pape 33.09 sates 22.10 
1x10” .... 52.35 36.14 eee 23.31 
1x12” 63. 71 44.62 $28.64 23.80 
Edge, B&better 
NL, chica o. < Some 25 . a eernate 63.88 
o> gill ee 64. i 2. Pe ee 51.93 
B&better bark stripS........e-eeeeeeeee 30.25 
CE Fea ga eee e eee s oe 2S Reese eS 5.06 
Dressed: 2%” 3” & 
Flooring— Width Wider 
CCRC CCR CL ee $41.66 $37.80 
TER. 2. GRRAUROR.. 6.0.5. 02:5:5:55050% 35.67 34.80 
Bark strip partition, B&better.......... $34.96 
Box bark strips, dress or resawn....... 17.87 
00 wale goes 
8 dresse rie 
1x (ai ER Se es eee eee $28.98 $20.92 
TRY. sie nisnnegeseiedgysene4 28.40 21.75 
Sp héche O04 ba oe ee eee eeee 29.00 21.87 
SEE | vib ee nwcereeeec enon 29.57 21.65 


*F. o. b. Macon, Ga, 





HARDWOODS AT CHICAGO 


Following are sales prices f. o. b. Chicago 
basis, as made by southern hardwood mills 
during the week ended July 3. 


4/4 5/4 6/4 8/4 
FIGURED GUM— 
o) Seer 118.50 
ReD GuM— 

Qtd. FAS . 99.25 102.50 eee 
No. 1 & sel 91.25 57.00 59.00 63.75 

Pin. FAS .. 97.75 102.00 101.50 92.00 
No. 1 & sel 51.50 61.75 60.75 67.25 
= | ae 33.75 bakes Pi Se. 

Sap GumM— 

Qtd. FAS .... 66.50 60.25 62.25 63.00 
No. 1 & sel. 46.75 47.75 49.75 50.00 
INo. 2 com.. idee ahve Cena 32.25 

Pin. Bx. Bds 

13-17” 66.50 mien ere = mat 

yo ae 57.75 61.50 Sens yer 

No. 1 & sel. 40.75 43.50 45.25 53.25 

i TR ee 25.75 26.50 25.75 ‘eke 
TUPELO— 

Qtd. FAS 52.50 
No. 1 com 

NL. nna Xs , ee 42.50 

Pln. FAS .. 44.75 44.75 47.75 os 
No. 1 & sel. 35.00 39.25 37.50 
No. 2 com 27.00 28.00 

WHITE OAK— 

Qtd. FAS .. 128.75 134.25 134.25 164.50 
No. 1 & sel. 73.25 ial > ate 

Pin. FAS .. 85.00 cep 208.08 2E5:75 
No. 1 & sel. 56.50 62.25 71.75 83.75 
= eer 45.00 “eae ds tao oti 

Moe. & Bis... 29.75 31.75 
No. 3 com 22.50 

ReD OAK— 
3s) Sarna 99.00 
Qtd. No. 1 & 
ee 63.50 
No. 2 com 48.50 ; ose 

Pin. FAS .... 72.00 77. 50 94.00 ree 
No. 1 & sel. 52.75 59.50 61.00 75.75 
| = ee 42.75 46.75 BAGS ae bed 


MIXED OAK— 
Sound wormy. 35.7! 
PoPLAR— 
Qtd. No. 2-A. 37 
Pin. FAS .... 82 
Saps & sel. 61.7: 
ey SA 50 


-~1 
on 


an 
nO 


50 90.50 
65.50 62.50 
54.00 
36.75 


1c 
Se. 


ioe 
woo 
* -1n9 
- oOo 
-_ oo 


~Iot-Ibo 


' 
a 
we 
wwe 
_ 


.»-. 106.00 
62.00 83.25 
re 37.25 


ole 
- 


bona cr 
olen 
» & 
v=) 
q 


TAS pedbenees % elas. panes ove’ 75.00 


No. 1 & sel.. 45.50 
No. 2 com.... 30.50 


RS Ge Cae Zee, ven 52.50 


| eee emi 4 wees sabes 68.00 

No. 1 & sel.. cen. palais eo 51.75 

Ee Pre 27.00 aaa Pere 30.00 
CoTTON WOOoD— 

Bx bds, 13-17” 70. 

Bx bds, 9-12” 59. 


No. 1 & sel.. 38.00 
No. eer 35.00 


Pin. FAS ... waite pack duks 61.00 
No. 1 & sel. oan" ee Rte ae 46.00 
No. 2 com. ara Sarah epee 26.00 

WILLOW— 
No. 1 & sel.. 
MAGNOLIA— 

i ae 

No. 1 & sel.. 

ek Ee ebade eed 


WEST VIRGINIA WOODS 


Philadelphia, Pa., July 9.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, moet) 5/ ant 6/4, $115@ 


or-3to 
ooo 





-1 
~ 
ut 
-] 
1 
-1 
or 


77.00 78.00 
57.50 


33.25 


rent 
o-13o ae 
“IS to 
AON 
oo ot-1 
02 UIs] 
bono 
ANS 


34.00 





120; 8/4, $125; 10/ and 1 2/4, $1835@140. Com- 
mon, 4/4, $62; 6/ and 6/4, $75; 8/4, $85. 
Chestnut: FAS, 4/4, $88@90; 5/ and 6/4, 


$110 @115. Common, 4/4, $55@57; 5/ and 6/4, 


$65@68. Sound wormy, 4/4, $38@40. No. 2, 
4/4, $28@30. 
oe FAS, 4/4, $135@390; Ay | and 6/4, 
$130. Clear saps, 4-inch one up: 4/4, $85, 5/ 
and 6/4, 50s @ 709; & 8/4, $10 0@ 110. Com mon. 
+/% $62@65; 6/ and 6 /4, 0078: 8/4, $78 
my ne. oe $45; 5/ a 6/4, 
ait, $51@54. 2—B ite” 4/4, 330; 


af and 6/4, §32@ 33: 8/4, $34@36. 


Oak: FAS, 4/4. $105@110; 5/ and 6/4, 
s1ib@ 120: Ais $120 @1i25. Common and select, 
+/$,, $60 meet 5/ and 6/4, $65@67.50; 8/4, $76 
@75 ommon, 4/4, $45 @47. 50; 6/ and 
6/4, S47 Q 50, 8/4, $50@55. 


White Oak: FAS, ays Bag hod: 5/ and 6/4, 
$125@130; 8/4, $130 @14 Common and eolest, 


4/4, $70@75; 5 ‘ w/t, '$75@80; 8/4, $80 
No ; Peommon, 474 74 0@53; $7 and 6/4, $ 60. 
Be: Hs $60@63 


82 
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NORTHERN HARDWOODS 


rellowins are prices of northern hardwood, 
f. o. b. Wausau, Wis.: 
ll 
FAS Sel. No. 1 No. 2 No. 3 
4/4 ...$ 80.00 $ 65.00 $ 55.00 $ 38.00 $ 21.00 
95.00 80.00 65.00 40 21 


BSG cee 5 .00 .00 
6/4 ... 110.00 95.00 65.00 40.00 21.00 
8/4 ... 115.00 100.00 75.00 45.00 22.00 
Basswoop— 
4/4 ... 75.00 65.00 48.00 32.00 23.00 
Bre see BU 67.00 50.00 34.00 24.00 
6/4 80.00 70.00 53.00 35.00 24.00 
8/4 82.00 72.00 58.00 35.00 24.00 
10/4 ... 90.00 80.00 65.00 45.00 cece 
12/4 ... 100.00 90.00 75.00 55.00 oene 
Key stot, v4, $75; 5/4, $80 or on grade; 
FAS, $90; , $70 


1x4-inch ey "1 face clr. & btr., $65; 1x5- 
inch, $75. 


4/4... 86.00 66.00 44.00 28.00 20.00 

6/4 ... 91.00 71.00 62.00 34.00 20.00 

6/4 ... 96.00 76.00 68.00 36.00 20.00 

8/4 ... 101.00 81.00 70.00 44.00 21.00 
10/4 ... 110.00 100.00 90.00 60.00 cee 
12/4 ... 115.90 105.00 95.00 60.00 


3/4 ... 80.00 , 
5/8 . 75.00 60.00 35.00 25.00 


For 10-inch & wdr., add $30; 8-inch & wdr., 
aga $15; for 56-inch & wadr., 8- foot & lgr., add 


Price of 4 & 6-foot lengths, $28. 
red, add $15. 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x6-inch, two face 
clear, 3° one and two face clear, $70; run of 
pile, > 


For sel. 


Sorr Et.m— 
4/4 ... 65.00 55.00 45.00 26.00 22.00 
5/4 ... 70.00 60.00 48.00 28.00 23.00 
6/4 ... 80.00 70.00 58.00 28.00 23.00 
8/4 ..- 85.00 75.00 63.00 35.00 23.00 
10/4 ... 95.00 85.00 70.00 40.00 aPry 
12/4 ... 100.00 90.00 75.00 45.00 
Rock Etm— 
4/4 70.00 45.00 25.00 19.00 
5/4 75.00 50.00 28.00 20.00 
6/4 75.00 50.00 28.00 20.00 
8/4 80.00 60.00 35.00 %25.00 
10/4 95.00 75.00 50.00 oe 
12/4 105.00 85.00 65.00 30.00 
*Bridge plank. 
Sort MaPpLe— 
4/4 ... 62.00 52.00 42.00 25.00 19.00 
5/4 ... 70.00 60.00 50.00 33.00 20.00 
6/4 ... 80.00 70.90 fR.00 30.00 20.00 
8/4 ... 88.00 78.00 63.00 34.00 21.00 
Rep Oak— 
4/4 ... 100.00 $0.00 65.00 40.00 17.00 
5/4 ... 105.00 85.00 70.00 42.00 19.00 
6/4 ... 110.00 90.00 75.00 45.00 19.00 
8/4 ... 115.00 95.00 80.00 50.00 21.00 


Harp Mapite RovuGH Foorine Stockx— 


No. 1 No.2 No. 3A 

com. com, com. 
Oe sckteendkéececceauwe $40.00 $30.00 $20.00 
DD ateatestesvienceveos 43.00 33.00 23.00 


Sel. No. 1&Sel. 
FAS 6”&wdr. 6”"&wdr. No. 2 No. 3 
4/4 x os. 00 $ = 4 z ee .00 $ + 4 $ 17.00 


5/4 0.00 19.00 
6/4 38,00 68:00 55:00 34.00 19.00 
8/4 95.00 75.00 63.00 34.00 21.00 
10/4 - 110.00 90.00 76.00 45.00 30.00 
12/4 - 118.00 98.00 $3.00 50.00 30.00 
14/4 ... 135.00 125.00 110.00 60.00 35.00 
16/4 ... 170.00 145.00 130.00 60.00 35.00 

Add for 8-inch and wider, $15; 10-inch and 


wider, $30; 12-inch and wider, $40, 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 ey 5/, 6/ 


and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
BrecH— 
FAS Sel. No.1&Sel. No.2 No.3 
6/8 No. 2 com. & better. .... $33.00 $16.00 
4/4 ...$ 55.00 “$40.00 $3865.00 26.00 19.00 
5/4 ... 60.00 60.00 40.00 30.00 22.00 
6/4 ... 70.06 60.00 60.00 35.00 22.00 
8/4 . 80.00 rece 60.00 40.00 26.00 
Enp Daren Wuires Mariz— 
FAS an 
Nos.1 & 2 Nos.1 & 2 
Oe. Lnccetoosecoeeds ++++$110.00 $ 85.00 
BPO Bléiccoccseceteccéeoes BEES 90.00 
DE apecedoeonceds ceéees Be 95.0 
ED 646 Ne cveeecocvese «++ 180.60 105.00 








APPALACHIAN HARDWOODS 


Cincinnati, Ohio, July 9.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE oe 


Beast 8/4 
PAS cecevenec #135145 $1 tr +e $155 @165 
115 115@120 
80@ 85 138 90 90@ 95 
No. 2 com.... 45@ 60 54@ 59 55@ 60 
43@ 45 62@ 57 55@ 60 


QUARTERED Oax— 
at vkcnaekon $110@115 er 
No. 1 com.. 6 ‘ee ‘hee’ wee can 
No. 2 com pd ae aa ieee 4he ee 
ry WHITs erty 
ae nhe ee 10s 190@110'§ $110 120 $120@135 
MOGOR cece 70@ 7 75 80 ' 4 90 


No. 1 com.... 58@ és és ‘3 73@ 78 

No. 3 ¢com.... @ 48 50 55 59 65 

No. 3 com.... 22 24 23@ 25 24 27 

Sound wormy. 46@ 48 60@ 62 60 65 
Basswoop— 

F 


7a $ 70@ 72 $ 70 75 $ 80@ 85 
No. 1 com.... 53@ 55 58 70 


No. 2 com.... 28@ 31 33 38 38 43 
CHESTNUT— 
rr $ 90@ 95 $105@110 $115@120 
No. 1 com.... 55 60 60 65 He 70 
No. 3 com.. 20 21 21 22 21@ 22 
Sd. wormy and 
No. 2 com. 29@ 31 33@ 35 35@ 37 
No. 1 common 
& better, 
sound wormy 385@ 38 40@ 42 42@ 44 
BircH— 
a. cvigmenws $100@110 $105@115 $110@120 


No. 1 common 
and sel. ... 65@ 70 70@ 75 70 75 
No. 2 com.... 33@ 35 38@ 40 40 42 





Pe sivawen oe $ 60 65 $ 65 70 $ 70 76 

No. 1 com.... 40 43 45 48 45 50 

No. 2 com.... 25@ 28 28 30 30@ 33 
PoPLAR— 

Panel & No. 1, 

13” & wider $140 $150 $160 
NE: ie weue a 105 120 130 
Saps & Sel... 80 95 110 
on B  sncwsnws 60 65 70 
© Meééega $ 38 41 44@ 46 46@ 48 
Sf Seer 26 28 28@ 30 30 

M 
rrr: $ 70@ 75 $ 75@ 80 $ 83@ 88 
No. 1 common 

and sel. ... 46 51 58@ 63 63@ 68 

No. 2 com.... 84@ 36 40 38@ 40 


Prices obtained for southern hardwoods dur- 
ing the week ended July 3, reduced to an 
f. o. b. Cleveland basis, were as follows: 


4/4 5/4 
WHITE Oak— , - we 
No. 1 sel. qtd. ee 96.75 96.75 TT 
>  / Se 106.75 130.25 119.00 150.00 
No. 1 & sel. 67.75 76.75 83.25 85.75 
No. 2 com 48.50 atin dates nae 
vad aw se 27.25 ati 31.00 
Sd. wormy... 51.00 64.25 67.25 
ReD Oak— 
Pim. VAS. ..<: 103.50 115.00 118.25 127.50 
No. 1 & sel. 70.75 65.0 wine 86.25 
MIXED OAK— 
Sd. wormy ... 56.75 
PoPLAR— 
Pim. WAS. .+.- 115.00 127.00 
ne nceges 25 Peas 
No. 1 & sel. 60.25 — 
No. 1 pin... hie 62.50 
No. 2-A .... re 49.00 aaa 
No. 2-B ... 31.75 vaeta 36.00 
No. 3 com. 30.25 jee 
AsH— 
No. 2 com.. aii «ied 43.00 46.25 
Sort MAPLE— 
!) 2S err 73.50 83.50 
No. 1 & sel.. 48.50 wea 63 
a Oe atimew 33.50 
HARD MAPLE— 
i shaddeae e ee 91.50 82.50 93.00 
No. 1 & sel.. ae eanen 64.75 70.50 
ae E> aula sine 36.25 
CHESTNUT— 
Qtd. sd. 
wormy .. 44.50 vor Mae re 
Pin. FAS ... 89.75 112.75 eee 3. | 
No. 1 & sel. 59.00 caus 60.00 60.00 
FAS wormy .... anew ea 60.75 
Sd. wormy . 50.75 ona ows 
Basswoop— 
, Jee 72.25 
No. 2-A com. 32.25 
BircH— 
OO 72 ee 110.50 115,50 
No. 1 & sel. 64.75 wav 
Sorr Etm— 
re apes pedis 65.75 


No. 1 com. sel, eat atae 50,75 








PHILADELPHIA PRICES — 


Philadelphia, Pa., July 9.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN’ LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississi 
Southern Northern — 





Florida Florida Gea 
B&4xd” 00.00.0005, $40.00 $44.50 soca 
3&6x6” ........... 39.00 42.50 51.00 
EE née 60s0 eas 40.00 44.50 51.00 
gabe ete 50.00 52.50 56.00 
5&10x10” ...... 48.00 49.50 54.00 
24x12” .......... 60.00 64.00 64.00 
5&13x12” ......... 56.00 61.00 62.00 
2&4x14” ......:.. ties og 67.50 71.00 
5&14x14” ......... cess 64.50 69.00 
7 | anes mics aie 83.00 
GEE” cvccccces P 77.00 


Lenghts 22 to 24 feet, add $2, 

mae 2 feet additional, add $1.00 to 32-foot 

price 

Each 1 foot over 32 feet, add $1. 

Longleaf Pine po eg 25/32x2%-inch Face 
Rail a ~% 

B&btr, ht. rift.. ea 00 No. 

B&btr, sap rift. 69.00 No. 2 sap flat.. 28.00 

B&btr. flat .... 49.00 No. 3 sap flat.. 18.00 


Air Dried No. 2 Common Boofers 


sap flat. .$42.00 


1x6” %x5% ...$28.00 1x10” %x 9%..$29.60 
1x8” %x7% ... 29.00 1x12” %x11%.. 30.00 
Shortleaf a >" oe. ° \%-inch Scant, 

«dir eames $29.00  ¢iekhewad $30.50 

Mn thteanaena 28.00 2x12” ees 31.50 
Ml wiveetinmed 29. 

North —_— Pine Flooring 

&btr. No. 3 No. 4 

Hxie- a aie mebiore Noite 00 $62.00 onus 

MG Me ossccaes 46.00 40.00 $28.00 


Kiln Dried North Carolina Roofers 
1x6”, %x5% ...$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7% ... 32.00 1x12”, %x11%.. 33.50 
#2-inch thick, $1 more, 


Red Cedar Bevel Siding 


Se OS, GOP ccccces veurewhebereewee «+ - $40.00 
a 2) OE i6weveece aah ee ich ie r abae -+ 56.00 
SE, EE cs ee cccvawcccenetansadanes 65.00 
Maple Flooring f.0.b. Philadel 
wen a HS 
MFMA First grade .......... > 144 7 rH 
MF'MA Second grade ......... 
MIFMA Third grade ......... ° £0: a of 38 
Pondosa Pine Dressed 

Cc D No. 2 No. 3 
EL ie er $ 67.50 $57.50 $44.25 $38.25 
8 ade EE re ee 77.50 62.50 42.25 38.25 
ME chneae ana 72.50 62.50 42.25 38.25 
cities nk ae 82.50 72.50 42.25 38.25 
Ss 7.50 87.50 46.25 39.25 
13” and Gp....+ 102.50 ay §1.25 43.25 

Lath, 4-foot N 
SD, cn wa aceon es $6.50 c.i. o$6. 75 delivered 
SE avducatus - 4.90 c.if.— 5.50 delivered 
Redwood Siding 

fe Sear $34.25 
ee ee 48.75 
Tere er eee 56.75 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended June 30, as reported by the 
Oak Flooring Manufacturers’ Association: 


Reh twine 3x2” %x1%” 
lst qtd. wht.. sane noe $58. pi 
1st qtd. red..... 80.71 sees . 53.6 
1st sap qtd..... 85.00 ae eos 8300 
2nd qtd. w&r... 64.47 $74.50 57.85 45.00 
1st pln. wht.... 70.84 67.97 60.25 43.57 
1st pln. red..... 66.28 61.28 52.23 45.40 
2nd pin. wht... 60.23 54.24 42.09 36.64 
2nd pln. red.... 58.42 51.71 39.74 35.41 
| ee 40.89 33.75 29.44 28.98 
eae 16.16 15.28 11.75 9.50 
%yx2” %x1%” nani ane 
1st qtd. wht....$ 73.79 $72.58 e 
lst qtd. red..... eee 80.50 actos seer 
1st sap qtd..... -e oe rr 
2nd qtd. w&r... 62.56 62.81 $55.00 
1st pln. wht.... 67.61 67.22 66.22 
1st pln. red..... 54.94 55.65 58.00 san 
2nd pin. wht.... 52.11 50.80 51.93 ie a 
2nd pln. red..... 50.90 50.32 45.57 $43.50 
3 sae 37.41 36.83 35.2 aiate 
PUMPER cccccccs 12.28 12.00 se 





SOUTHERN PINE TIES 


New York, July 10.—Following are quota- 
tions on southern pine railroad ties f. o. b. 
New York: 


All 8’ 6”— Sap Heart 
| FE rer ee ete $1.30 $1.60 
 vnndetce WSUND EON NOs cmbe 1.20 1.50 
Bc anenewarehsodade seabes 1.00 1.25 





Jv 









pb at ok4 
totets 
Roe 


wee ooo’ 
bo Do NP pone po 
nan Neo” 


— 
@ 
Qe 


red 


1.25 
8.75 
5.75 
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POPLAR BEVEL SIDING 


Louisville, Ky., July 9.—Slightly better de- 
mand is reported for beveled poplar siding, 
and if farmers ever catch up with their de- 
layed farm work it is believed demand will 


be better. Prices remain steady and un- 
changed: 

No.1 No. 2 

FAS Select com. com. 

G-Inch ....cccceccces $50 $40 $30 $24 

GABOR cccccvcseseces 50 38 23 22 

deinch ..-ccccccccces 50 35 24 20 








BLACK WALNUT 


Cincinnati, Ohio, July 9.—The following 
are today’s prices on American black walnut 
f. o. b. Cincinnati: 


FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
65. 
+e eelects, 4/4, $160; 6/4, $165; 6/4, $170; 8/4, 


0. 
HNO. 1, 4/4, $92.50@95; 5/4, $105; 6/4, $115; 


4, $130. 
de 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 


HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
ears flooring mill basis, during the week ended 





July 7: 
MFMA MFMA MFMA 
Maple— First Second Third 
PEGE” ccbeeeease naeer 48.75 
ET Sires cele own ea wen $74. 99 63.02 $45. 70 





For Editorial Review of Current Market 
Conditions See Page 37 


EASTERN SPRUCE 


BOSTON, MASS., July 10. —Business in east- 
ern spruce frames is not very active. The 
regular base price generally quoted continues 
to be $42, but charges for planing ‘are some- 
times omitted and easy schedules can be 
bought from Canadian mills at $40. The gen- 
eral range of quotations for Provincial ran- 
dom is unchanged but the tone of the market 
is looking a little easier and producers are a 
little more eager for orders. The supply of 
dry boards is still very light and prices are 
firm despite the quite moderate inquiry. There 
is a lack of snap in demand for lath but the 
tone of the market is about steady. Excep- 
tionally wet weather in June interfered with 
building and slowed up the movement of. lum- 
ber from retail yards. A very large amount 
of construction work was started, however, 
and the contemplated ‘new work is unusually 


heavy. 
NORTHERN PINE 


BUFFALO, N. Y., July 10.—Demand for 
white pine has been fair this month, though 
some dealers report a little lull as the result 
of the vacation period.’ Industrial concerns 
are taking a fair amount of stock, particularly 
of box and crating lumber. Prices of low 
grades display a good deal of strength and 
are expected to remain firm. 


MINNEAPOLIS, MINN., July 10.—yYard 
stocks are running low and dealers are enter- 
ing the wholesale market in order to insure 
quick shipment. Present crop. prospects 
should give the grain door business a boost. 
Prices remain stable, 


HARDWOODS 


CHICAGO, July 11.—All consumers are in 
the market for fair quantities of northern 
hardwoods. The automobile body plants con- 
tinue to place orders for No. 1 and better 
6/4 and thicker maple, birch and elm, and 
4/4 and thicker select and better birch are 
moving in fair volume to the interior finish 
interests. Furniture factories are placing 
some orders for moderate amounts of Nos. 1 
and 2 miscellaneous hardwoods. Prices are 
firm. In southern hardwoods, there is some 
demand for sap gum and oak. Prices of oak 
flooring have advanced $3 within the last 
few days, under the influence of an increased 
demand and scarcity at most mills. 


BUFFALO, N. Y., July 10.—The hardwood 
demand shows little activity, and is affected 
by the vacation season and the temporary 





BABCOCK 


SPRUCE 
| [ADDERS 


LiGH 








of the material in it. 


[hey Sell onSight 


Air dried spruce has the full strength 


. 


Is stronger, more durable and light. 


Be sure that your ladders are marked 


BABCOCK SPRUCE 


Write for the BABCOCK catalog. — —o 


TheW.W. BABCOCK Co. 


BATH, N.Y. 
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lower cost per year. 


knives, etc. 





Insist on having this trade mark on your 


Planer Knives— 


for it will mean greater efficiency in your planing mill, fewer 
stops for sharpening and adjustment, faster and smoother cutting, and 


These factors are the result of 46 years’ experience in making planer 
and jointer knives, milled cutters, moulding cutters, blanks, !tenoner 


Taylor, Stiles & Company 
RIEGELSVILLE, N. J., U.S.A. 
* Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. im 

















closing down or curtailment of output of some 
leading industrial plants. The prospect is 
for about a normal amount of business this 
month, with improvement shown some time 
next month, 


MINNEAPOLIS, MINN., July 10.—Low grade 
stock is rather scarce but general demand ap- 
pears to be weak. There are no large stocks 
of dry lumber on hand. Sash and door fac- 
tories and automobile body builders buying 
with fair activity, but furniture business is 
slack. 


ST. LOUIS, MO., July 9.—There is a bet- 
ter tone to the southern hardwood market, 
as mills hold down production and sales and 
shipments tend to exceed the cut. The most 
active buyers at present are flooring concerns 
and planing mills. Flooring oak has advanced 
several dollars a thousand. The leading items 
for planing mills are 1-inch FAS sap gum, 
plain red gum, plain white oak and plain red 
oak. Automobile body concerns are not as 
interested as they were a month ago but are 


still buying. Furniture demand also lags. 
Export trade is good. 


CINCINNATI, OHIO, July 10:—Firmer mar- 
ket conditions prevail in southern hardwoods, 
with inquiry improving. Buying is still in 
small lots, mostly in mixed cars or single 
carlots, but prices are decidedly firmer and 
nobody is willing to cut them to get orders. 
Sentiment prevails that July, August and 
September will be increasingly better as the 
market begins to feel the effect of the July 
shut down of mills of the Appalachian and 
southwestern territories. 


JACKSON, MISS., July 9.—Hardwood plants 
experienced no difficulty this week in secur- 
ing round stock for their operations. Most 
mills in this territory ran through Tuesday 
and closed down for the balance of the week 
to observe the Fourth. Orders during the 
week are reported better in volume and at 
slightly better prices on some of the pre- 
ferred items, 
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Railroad 
Cross Ties 
Lumber 
Poles 





Ayer & Lord Tie Co. 


Incorporated 1893 


CHICAGO 
= 


TREATING PLANTS:— 
Carbondale, Ill. Grenada, Miss. North Little Rock, Ark. Montgomery, Ala. 
Louisville, Ky. 


“FROM THE TREE TO THE JOB” 


Bridge Timbers 
Car Stocks 
Piling 
Posts 














Files That Save Tirne 





OLS, 
Sey 
U.S.A. 


(TRADE MARK) 








What goes into a file determines, 
to a great extent, the number of 
days it will work. 


The best file steel in the world 
goes into Nicholson and Black 
Diamond Saw Files. 


Expert workmanship makes this 


specially selected file steel into 
the best saw file value money 
can buy. 


Nicholson and Black Diamond 
Saw Files stay sharp for a sur- 
prisingly long time. They are 
sold by your hardware or mill 
supply dealer. 


NICHOLSON FILE CO. 


Providence, R. 


Providence Factory 
NICHOLSON FILE COMPANY 


1., U.S.A. 


Philadelphia Factory 
G. & H. BARNETT COMPANY 











FIR, SPRUCE, CEDAR 


CHICAGO, July 11.—The fir situation re- 
mains fairly strong, but the demand is stil] 
spotted. Buying by local and suburban yards 
has not been quite as brisk the last few days, 
as the Fourth holiday cut in on the volume. 
The lower grades of Engelmann spruce are in 
good demand, and prices remain firm, as some 
of the items most called for are scarce. 


KANSAS CITY, MO., July 10.—Demand for 
fir continues good, with country yards most 
active in the market. City yards buy mostly 
for fill-in purposes though there have been 
some straight car orders for flooring and 
boards. Prices continue firm. 


BALTIMORE, MD., July 9.—Fir is just 
about holding its own, with inquiry fair and 
quotations much the same. Efforts to force 
values to a higher level have not been con- 
spicuously successful so far, though some 
progress can be recorded. 


LOS ANGELES, CAL., July 7.—The Douglas 
fir market in southern California during the 
week has been exceptionally good and con- 
tinues to demonstrate strength. All offer- 
ings are snapped up as soon as made. There 
is very little unsold lumber at the San Pedro 
docks. Additional ships are being placed in 
the coastwise service. 





NEW YORK, July 10.—Fir prices have not 
changed in the last two weeks, but the mar- 
ket has been somewhat spasmodic. Cargo 
arrivals have been heavy, but most of the 
lumber is coming on consignment and is un- 
loaded rapidly, one cargo often being distrib- 
uted at several different docks. 


CYPRESS 


ST. LOUIS, MO., July 9.—Coffin concerns 
wanting No. 1 cypress continue the most ac- 
tive buyers of yellow cypress, while second 
place is taken by box and glass interests in- 
terested in No. 2. There is a slight move- 





ment of shop and selects to planing mills 
Total volume is fair and vrices are unchangeq 
Rural yards are supplying most of the busi. 
ness in red cypress. The volume of this wood 


also is fair. 
HEMLOCK 


CHICAGO, July 11.—Northern hemlock Is 
moving freely to country yards and industria] 
consumers at $3 off the Broughton list. Dry 
stocks at mill points are far below normal. 


BOSTON, MASS., July 10.—Eastern and 
northern mills have very little dry hemlock 
to offer and the producers are remarkably 
confident about values. Wholesalers report 
eastern clipped boards hard to find even at 
$33. Northern clipped, also very scarce, are 
quoted $32@33. Random boards are $30@31, 
The market is well supplied with western 
hemlock and although prices have advanced 
in recent weeks, the Coast lumber is offered at 


more attractive quotations than the native 
wood, 


NEW YORK, July 10.—Except in timbers, 
the hemlock market continues to be rather 
inactive. Little new business is developing. 
Western lumber is receiving preference over 
eastern varieties and is much more plentify] 


WESTERN PINES 


CHICAGO, July 11.—Shop items in Cali- 
fornia white and sugar pine are moving in 
fair volume to the sash and door trade. There 
is also a fair demand for boards and yard 
stock. Prices on California white pine shop 
have advanced $1 within the last week, due 
to scarcity of mill stocks. Some items of 
Pondosa and Idaho pines are becoming more 
plentiful, as sawing is now under way at 
more mills. Retailers are buying sparingly, 
orders from this source being mostly for 
fill-in items. 


LOS ANGELES, CAL., July 7.—A feeling of 
optimism pervades the California white and 
sugar pine markets. Demand, retailers re- 
port, has been more than satisfactory. Prices 
are advancing in the wholesale field and a 
number of items are scarce. Quicker ship- 
ments are expected before the end of the 
month, 


BUFFALO, N. Y., July 10.—The western 
pine market holds firm, with some items 
strong. Production has been considerably 
curtailed by the holiday last week. Uppers 
and clear lumber display strength, but di- 
mension lumber is only fairly firm. Retailers 
are not taking on any large amount of stock 
at this time, but there is a slight improve- 
ment in the trade, and it is expected to be 
some weeks before stocks show an appre- 
ciable increase. 


KANSAS CITY, MO., July 10.—Continued 
heavy demand for shop has caused some up- 
ward revisions in the last week. No. 2 is get- 
ting quite scarce and some small buyers now 
show preference for No. 1. The industrial de- 
mand continues fair. 


NEW YORK, July 10.—There has been no 
change of late in the situation in Idaho and 
Pondosa pine. Stocks are badly broken and 
some items are hard to obtain. Prices are 


steady. 
REDWOOD 


CHICAGO, July 11.—Local distributers of 
redwood report that the June volume was 
ahead of the previous month, and there seems 
to be a better tendency to the market. Some 
items in both “A” and “B” grades are scarce, 
but there is a good supply of clears. Prices 
are firmer. 


LOS ANGELES, CAL., July 7.—The redwood 
situation has been exceptionally good, orders 
having been placed exceeding production. 
Prices are stronger and retail reserves are 
low. Retail merchants are buying heavier 
than they have at any other time this sea- 


SOUTHERN PINE 


CHICAGO, July 11.—Retail yard demand 
for southern pine is on a fair basis, although 
most of the business placed is for immediate 
needs. Industrial consumers are taking con- 
siderable quantities of crating lumber. Low 
grade boards are scarce at many mills, par- 
ticularly 6-inch No. 2 and Nos. 1 and 2 and 
better 2x4-inch, 9-foot, as there has been a 
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good demand for these items recently, anda 
shipments have been delayed by wet weather 
in the South. There is also a shortage of 
yellow pine dimension, such as 16-foot and 
longer. Prices hold steady. 


BOSTON, MASS., July 10.—The recent and 
current trading in southern pine has been and 
is Mistless. Wholesalers regard the quiet as 
seasonable and are not perturbed by it. Prices 
are pretty well maintained. Retail stocks 
are generally moderate and are being replen- 
ished modestly as need arises. Current range 
of quotations on shortleaf and longleaf 1x4- 
inch flooring: B & better rift, $69@81; C rift, 
$50@71; B & better flat, $45@50. B & better 
1) partition is $45.25@49. Complaints are nu- 
merous about delayed shipments of roofers. 
There is a good deal of such lumber due 
here that has not yet been shipped. The 
range for 8-inch air dried roofers is $31.50 
@ 32. 


KANSAS CITY, MO., July 10.—Southern 
pine demand is improving a little each week 
and there is a good inquiry. The mixed car 
orders still are the most numerous, but 
straight car orders are gaining. Industrial 
demand has picked up a little and export de- 
mand is reported very good. Mills are said 
not to be accumulating any stock now. 
Prices have not changed materially this 
month, but upward revisions are said to be 
imminent. 


CINCINNATI, OHIO, July 10.—Demand for 
southern pine is heavier, now that fair 
weather gives building a chance to get under 
way. 3oth yards and contractors are taking 
on larger supplies and board lumber, sheath- 
ing and dimension as well as timbers are in 
good demand. Prices are firm with advances 
indicated in flooring, millwork and dimension. 
Several large retailers are making inquiries 
for large lots to be delivered through the 
summer and fall. Cypress is also firm and in 
good demand at unchanged prices. 





ST. LOUIS, MO., July 9.—The present siege 
of hot weather has not been attended by any 
marked improvement in orders for southern 
pine, although this was expected by local 
observers. Some believe it is too early for 
the reaction to materialize. The volume con- 
tinues fair, with country dealers still supply- 
ing most of the business—mixed cars of gen- 
eral yard stock. A local shortage of No. 2 
boards has been relieved. Fair orders are 
coming through from industrial users. The 
market rules firm. 


NEW YORK, July 10.—Kiln dried stocks in 
some items are none too plentiful and mills 
are slow to fill orders. Demand is normal 
for midsummer and prices firm. Yards are 
not carrying heavy stocks. 


SHINGLES AND LAfH 


KANSAS CITY, MO., July 10.—Ordinary 
stars are now firm at $2.35 and clears very 
firm at $2.85, making the widest spread the 
market has known for a long time. Shingle 
men here say supply is very small and they 
predict $3 clears before long. Siding con- 
tinues to move along with shingles and lath 
also showing an inclination to move up a 
little. Redwood siding and lath are wanted 
in mixed cars, and there is a good demand for 
California pine. 


NEW YORK, July 10.—The eastern spruce 
lath situation is in good order, with sales 
fairly satisfactory, prices firm and arrivals 
normal. Prices by vessel range from $7 to 
$7.25, by rail from $7.15 to $7.40. West coast 
shingles are abundant and sales of late not 
quite up to shipments. However, prices are 
firm. 





MINNEAPOLIS, MINN., July 10.—Lath 
business has been fair but there is consider- 
able competition from the non-wood plaster 
base and insulating products. 


BOXBOARDS 


BOSTON, MASS., July 10.—The third quar- 
ter finds the boxboard market in better shape 
than it was a year ago. Consumption and 
buying are seasonable. Producers have mod- 
erate stocks of dry box lumber and their 
position has grown a little stronger during 
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he last six months, The box and shook peo- 
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ALES during the past 25 years show 
an imposing list of representative 
lumber among the users 

of ORTON cranes. Many are repeat 
orders. 

This widespread use of ORTON cranes 
comes as a result of combining an un- 
derstanding of the requirements of the 
lumber industry with a thorough knowl- 
edge of the design and manufacture of 
material handling equipment. 

Models and sizes are available for any 

purpose. Send im your speci- 
fications or write for Bulletin 51. 


ORTON CRANE & SHOVEL CO. 


68 S. Dearborn St., Chicago, Ill. 








\ 
L Representatives in Principal Cities 





: 











ple find present values satisfactory and there 
is no hesitation about placing orders for near- 
by requirements. Some of the large con- 
sumers have contracted ahead for their year’s 
requirements. Round edge white pine inch 
boxboards are $27@30. 


CLAPBOARDS 


BOSTON, MASS., July 10.—Although there 
is not much snap to demand for clapboards, 
business has improved appreciably in recent 
weeks and wholesalers are now moving a 
fairly seasonable volume. Prices bave gained 
some strength since spring, particularly in 
the case of West Coast clapboards. Eastern 
spruce and native white pine clapboards con- 
tinue very scarce and firm. Retailers are 
filling the bulk of their requirements with 
red cedar and redwood clapboards from the 
Coast, and are also taking some western 
spruce and California pine. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Pat- 
ent Office. Copies may be obtained from R. E. 
Burnham, patent and trade-mark attorney, Con- 
tinental Trust Building, Washington, D. C., at 
20 cents each. State number of patent and name 
of inventor when ordering: 

1,675,319. Folding crate. John McG. Allen, 
Mart, Tex. 

1,675,420... Box-strap tightening device. Stuart 
W. Parsons, New Britain, Conn., assignor to Stan- 
ley Works, same place. 

1,675,480. Saw. William H. Bath, Torrance, 
Calif. 

1,675,565. Saw. Mathias 8. Lee, Seattle, Wash. 

1,675,765. Rotary cutting-head. William H., 
O’Connor, East Orange, N. J. 

1,676,013. Saw set. Richard R. & William E. 
Faulmoner, Lewistown, Mo. 

1,676,188. Saw-filing guide. James A. Hugus, Ft, 
Scott, Kan. . 
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ments owing to the high cost of Baltic pine. 
Further inquiries have been made by the 
roads and continued demand is expected. 

A large amount of dock and harbor con- 
struction is contemplated. In addition to 
completion of the Tilbury docks, it is re- 
ported improvements at Bristol, Gloucester, 
Sharpness, Cardiff, Newport and Swansea are 
contemplated, which should improve the de- 
mand for American pitch pine and Douglas 
fir. 

New pavings seem to be limiting the de- 
mand for paving wood to repairs and re- 
placements, 

American hardwoods for furniture have 
been in poor demand, but occupancy of new 
homes and earnest efforts to popularize “no 
deposit” buying of furniture is expected to 
reflect increased requirement. 

The packing case trade in the Liverpool 
and Manchester districts has felt the long 
continued demoralization of the textile in- 
dustry and its April relapse, after several 
months of rally. However, it is interesting 
elsewhere to note the demand for box lum- 
ber and veneers keeping pace with the grad- 
ual revival of industry, and to see the in- 
creasing importance of plywood. 


Steadily Widening Field for Plywood 


Plywood is gaining a steadily widening 
field and stocks are lower than a year ago. 
In furniture it is being called for in thin 
stock multi-ply and for batten and laminated 
boards. Although the demand is in its early 
stages, it is gaining in favor for wall panel- 
ing and ceilings. The latter half of 1927 showed 
good demand in shipbuilding. In aircraft most 
of the plywood is domestically manufactured 
to air ministry specifications, but the demand 
for automobile body wood is gaining ground 
among the more expensive cars, although 
limited among cheaper cars by the tendency 
toward standardization in the use of all- 
metal bodies. More elaborate shop fittings 
and the development of the motion picture 
industry are increasing demands in these 
two fields and plywood, 3 and 4 mm. thick, 
has been used almost exclusively for the 
thinner box cases or containers in the pack- 
ing field. 

In spite of decreased imports of cooperage 
stocks during the first four months of 1928 
the trade expects increased imports of tight 
cooperage for the year. Condition of stocks 
is reported as: Tight—European oak, deceas- 
ing, but ample; American oak, low, but 
orders for summer delivery heavier than in 
five years; Swedish spruce, normal, plentiful, 
prices down; American gum, low, no short- 
age, demand steady: Slack—spruce and pine 
stocks very low, supplies from Baltic due, 
prices lower; American gum plentiful, de- 
mand small: Heading—stocks normal, prac- 
tically no demand. The utilizing industries 
are generally reported in fair shape; the 
market healthier and increased consumption 
expected. 

The demand for handles is following the 
industries in which they are used. Agricul- 
ture and mining are at a low ebb and the 
building trade has fallen off. 


Organize Philippine Lumber Association 


In order to promote uniformity and effi- 
ciency in the methods of manufacturing, grad- 
ing, and distributing Philippine lumber, an 
association has been formed which is to be 
known as the Philippine Lumber Association, 
according to advices to the Department of 
Commerce from Trade Commissioner G. C. 
Howard, Manila. The association is organized 
as a non-stock private corporation for a period 
of fifty years. Membership is divided info 
three classes, the active members being per- 
sons who operate sawmills and who have tim- 
ber concessions from the Philippine Govern- 
ment. Each active member is required to pay 
an initiation fee of $25 and annual dues of 
$25. Persons engaged in the lumber business 
but not operating sawmills or holding timber 
concessions are entitled to associate member- 
ships with an initiaton fee of $5 and annual 
dues of $5. There will be some honorary mem- 
bers elected on account of their interest in 
connection with the lumber industry. 





New York, Pennsylvania, Ohio, Michigan, Illinois, 
California and Texas are the seven States having more 
than one million automobiles, 











Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. unt in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 

- day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























LARGE WHOLESALER WANTS 

Good office man. 

and yard experience preferred. 
for right man. 

Address “‘D. 51,” care Amercan Lumberman. 


Yellow Pine wholesale, railroad 
Good opportunity 





WANTED 


Man thoroughly familiar in grading and taking 
eare of Mahogany for Metropolitan District yard. 
State experience and references. 

Address “D. 60,” care American Lumberman. 





ESTIMATOR AND DETAILER 


Nationally known door manufacturer wants an 
estimator and detailer who has had practical shop 
experience, in estimating, writing up orders and 
detailing into the factory. State age, experience 
and salary. : 

Address “D. 55," care American Lumberman. 





WANTED—PLANING MILL FOREMAN 


One that can list all work from plans and speci- 
fications, make working details and bill same into 
mill and see that work is executed. State age, 
experience and wages expected. 

Address “D. 65,’’ care American Lumberman. 





WANTED—A FIRST CLASS MILLMAN 


to take position in woodworking mill. Must be 
thoroughly efficient in getting out and assembling 
frames, sash and doors. Good wages. 

Address “C. 51,” care American Lumberman. 





WANTED—BY LARGE MANUFACTURER AND 


wholesaler a buyer thoroughly acquainted with 
the East Coast and Inland Empire mills. Man 
with some knowledge of railroad trade be given 
preference. Only man of experience with good 
acquaintanceship of lumber mills will be given con- 
sideration. Send photograph and reference if pos- 
sible. 
Address “‘C. 54,” care American Lumberman. 





WANTED A MANAGER FOR 


Our Lumber Yard. Attica, Indiana. 
Address: MACKEMER & McBROOM, Watseka, III. 





WANTED ESTIMATOR DETAILER 


And biller on special millwork from plans and 
specifications, on schools, churches, residences, cab- 
inet work ete. Apply THE MARKERT MANUFAC- 
TURING CO., Syracuse, N. Y. 


WANTED 


Man to manage country yard. Hustler and thor- 
ough. Give references in first letter. State wages. 
Address “D. 57," care American Lumberman. 








DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, IIl. 























WANTED 
Salesmen calling on consuming trade to sell] Dimen 
sion stock in Oak, Maple, Beech, Gum, Walnut and 


Magnolia Squares on strictly commission basis 
Correspondence invited. THE W. A. NOBLE Luy: 
BER CO., 1206 First National Bank Bldg., Cin 
cinnati, Ohio, ; Wi 





SALESMAN WANTED 
Opportunity for a good lumber salesman that knows 
Chicago and suburban retail lumber trade, who 
can sell southern pine, western pine, and Pacific 


Coast soft woods. Drawing account and profit 
sharing arrangement to a good producer. In an- 
swering state age and experience, length of time 


on Chicago market. 
Address “B. 69," care American Lumberman, 





WANTED—SALESMAN 
By Yellow Pine Wholesaler to cover Southern Ohio 
making headquarters at Cincinnati or Dayton’ 
None but live hustlers need apply. Address P, 0. 
Box 725, Birmingham, Ala. 





ee 


SALESMAN WANTED 


To sell useful wood items to retail lumber dealers, 
Sure fire plan. Good side line, will average $75.00 
per week. 

Address “C, 70," care American Lumberman, 


TWO ENERGETIC SALESMEN 


Wanted by large wholesaler and manufacturer of 
southern pine, inland empire and west coast lum- 
ber. Indiana and West Michigan territories. Want 
only men of proven ability. Salary and bonus basis, 
State age, experience, references and salary ex- 
pected. + 


3" . . 4 ‘ 
Address ‘‘S, 119," ag@Beeincricant Lumberman, 


WANTED EXPERIENCED 


Lumber salesmen covering New York State and 
New England to sell Georgia Pine Roofers on a 
commission basis. 

Address ‘“‘R. 124,’’ care American Lumberman. 

















ACCOUNTANT AND OFFICE MANAGER 
University education, 38 years, married, with ex- 
tensive experience in all departments of manu- 
facturing and wholesale lumber business. Good 


recommendations. Desires a change. 
Address “D. 53,” care American Lumberman, 





POSITION WANTED 


As logging superintendent or cruising, in Southern 
States or tropical country, twenty years’ experi- 
ence. sSest of references. 

Address “‘D. H.,” care American Lumberman. 





POSITION WANTED 


By an all-round lumberman, familiar with man- 
agement, estimating, listing material from plans 
and construction. Good references. 

Address “D. 62,” care American Lumberman. 


MACHINIST FAMILIAR WITH SAW MILL AND 


and locomotive repairs would consider steady em- 

ployment with reliable company; can take charge 

of small repair shop. 15 years’ experience. 
Address “‘C. 62,”" care American Lumberman, 


BAND SAW FILER 


15 years experience and guarantee entire satisfac- 
tion or no pay. Al reference. Address “FILER,” 
care American Lumberman. 











BOX FACTORY FOREMAN WANTS POSITION 


20 years’ experience. A-1 reference. 
Address “‘C. 64," care American Lumberman. 


COMPETENT HIGH-CLASS LUMBER SALESMAN 


Particularly experienced with all Pacific Coast 
timber products, including red cedar — shingles; 
also thoroughly familiar with California white and 
sugar pine, especially factory stocks and uppers, 
and also yellow pine. Prefer central or middle 
west and eastern states territory. Constant worker, 
reliable, good record. Available now. 
Address “S, 115,” care American Lumberman. 


BAND SAW FILER 
Open for position, twenty years’ experience. Best 


references. Will go anywhere. Address 8S. J. 
RYBRSON, Weirton, W. Va. 


POSITION AS MANAGER OR SALES MANAGER 


Of sawmill. Wanted by man of twenty-five years 
lumber experience. Best of references and bond 
furnished. 

Address “B. 55,” care American Lumberman. 


BAND SAW FILER 


Fifteen years experience, hard and soft woods, 
good reference. R. B. HUPP, 619 Yokum Street, 
Elkins, W. Va. 

















HAVE YOU TIMBERLANDS 


To sell? Advertise your timber and timberlands in the 
—a LUMBERMAN, 431 8S. Dearborn 8t., Chi- 
cago, s 
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